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PLAN COMPLETED FOR 
RAILWAY INSURANCE 





Administration at Washington 
Announces Methods for Taking 
Care of Fire Losses 





RAMBO NOW AT HEAD 





Everything Owned by Roads Under 
Government Control Must be 
Insured in Fund 





WASHINGTON, D. C., July 16— 
The railroad administration announced 
today the establishment of an insur- 
ance section, in which the risks of all 
railroad companies under federal con- 
trol will be carried. The new division 





A complete report on the an- 
nual meeting of the Wisconsin 
Association of Insurance Agents 
is contained in the sixteen-page 
section of this paper labeled part 
four. Notable in this issue is the 
address of F. C. White, general 
agent of the New York Under- 
writers, on use and occupancy in- 
surance. It should not only be 
read but should be preserved. 
There are other things in this 
number that are worthy the at- 
tention and consideration of in- 
surance men everywhere in the 
country as well as insurance men 
in Wisconsin. 











will be headed by Charles H. Rambo, 
who has been connected with the Mu- 
tual Fire & Marine of Philadelphia, a 
company established in the insurance 
division of the Pennsylvania (Railway) 
ompany. 

The new federal fund will be mutual 
in its operations and it will take over 
insurance now carried in private com- 
panies as policies expire up until April 
1, 1919. At that time it will take over 
any insurance which might still be in 
force. 

Not a bit of property owned by rail- 
toads under federal control, whether 
such property is owned or leased, will 
be omitted from the federal insurance 
protection. This will mean that much 

(CONTINUED ON PAGE 5) 
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Etna (Fire) insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 


part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President L. O. — Asst. Genl. Agent 
THOS. E. GALLAGHER, General Agent . IVES, Asst. Sec’y 


SHAPING UP PROGRAM 
FOR AGENTS MEETING 


Officers of National Association of 
Insurance Agents Are Now 
Planning Details 








TO MEET IN CLEVELAND 














vi 65 YEARS— 


—THE CONTINENTAL has built its name 


to stand for all that is best in fire insurance. 
FAIR DEALING has won it a leading 
place among agents and the insuring public. 


CONSTRUCTIVE management has as- 
sured its growth in the past and assures a 
continuation of progress in the future. 


FINANCIAL strength insures stability 


and guards against any conflagration danger. 


[FIRE] 
THE CONTINENTAL 


INSURANCE COMPANY 
Cash Capital - - - Ten Million Dollars 
HENRY EVANS, President 


HOME OFFICE: MANAGING BRANCH OFFICES: 
80 Maiden Lane, New York Chicago, Montreal, San Francisco 


CONTINENTAL COMMANDS CONFIDENCE 





**America Fore”’ 














EBWARD MILLIGAN, President 
br > rie! , Vice-President 
THEODORE F. SPEAR, Ass’t Secy 
FRED C. io gg Ass’t Sec’y 


JOHN B. -_ 


C. LONG, JR., 
ENRY P. WHITMAN, Ass’t Sec’y 
EDWARD ¥. CHAPLIN, Ass See'y 


Surplus to Policy-holders . e - $ 9,756,000 
Total Losses Paid . ‘ a - 84,600,000 


Cash Capital - Three Million Dollars 





Reinsurance Reserved - $5,996,730 
4 — for — Losses and all other pneen 
y NET SURPLUS ~°  .  . ~~ 6,746,963 
Total Assets - - $16,503,963 


Several Prominent Speakers Already 
Secured—Oral Discussion of Side 
Lines Will Be Feature 





NEW YORK, July 17.— Secretary 
Miller of the National Association of 
Insurance Agents has just returned 
from a prolonged conference at Cleve- 
land with the chairmen of the various 
committees in charge of the arrange- 
ments for the annual convention of the 
National Association of Insurance 
Agents, to be held at the Hotel Statler, 
Cleveland, Oct. 9-11. The whole mez- 
zanine floor and part of the second 
floor has been engaged for business 
sessions. The convention is going to 
be distinctly a war-time one, and truly 
representative of all agents, both big 
and small. 

Cut Down Entertainments 


The program will be elastic to the 
extent of allowing oral discussions of 
questions which may come up on the 
floor or result from papers read, Fol- 
lowing the request of the national 
committee, no entertainments have 
been planned for the luncheon hour, 
but.on Thursday evening it is planned 
to take all the delegates and their 
friends by. automobile to the yacht 
clubs on the bluffs overlooking Lake 
Erie, where there will be a banquet, 
dancing and most probably a private 
moving picture show. In addition, 
ladies attending will have at their dis- 
posal automobiles to visit places of in- 
terest and do their customary shop- 
ping. An expected feature will be a 
number of large private dinner parties. 


Time of Sessions 


On the night preceding the opening 
of the convention there will be a very 
large Dutch treat dinner at which will 
be present all present national officers 
and committeemen, state presidents and 
secretaries, and all former national of- 








(CONTINUED ON PAGE 3) 











NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1917 








Total Assets - = = = = = | $9,186,914.00 (THESE FUNDS are held selely for the protection of 
ii al Ss policyholders and crediters in 
Net Surplus above all Liabilities in the the United States 
we United States Hic. i pcan anil 3,611,051.60 











FIRE INSURANCE SECTION 








2 





THE NATIONAL UNDERWRITER 








July 18, 1918 





EXPECT TO EXPAND IN 
SOUTH AMERICAN FIELD 


Excellent Prospects for Fire and 
Marine Companies in the 
Lower Hemisphere 


CONFERENCES BEING HELD 


Number of Home Offices Feel That the 
Opportunity for Growth Should Be 
Grasped 


NEW YORK, July 16.—Executives 
of practically all of the larger Amer- 
ican fire and marine companies, have 
held several conferences in this city 
recently to consider the advisability of 
entering certain South American coun- 
tries, under a joint arrangement. Al- 
though no positive decision has yet 
been arrived at, much less details gone 
into, the general idea is favorably re- 
ceived, and initial steps toward putting 
it into effect will likely be taken at a 


further meeting to be held July 24. 

Brazil and Argentina are the coun- 
tries thought to offer the best pros- 
pects. Each contain a number of im- 
portant mercantile centers and both 
transact general business with the 
United States in ever growing volume. 
Chili, too, is a progressive common- 
wealth, and may be included among the 
fields in which the American offices will 
seek representation. 


Cause for Lower Rates 


If the rates in the countries named 
appear low in comparison with those 
prevailing in the United States, it must 
be born in mind that the mercantile and 
residential structures in South America 
as a rule, are of modest height, and the 
general absence of heating appliances 
removes a very severe fire hazard. 
Again; the wet and the dry seasons ob- 
tain, making the possibility of serious 
fire damage in the former period very 
remote. 

Personal Responsibility 


A third admirable feature about the 
larger Spanish-American countries is 
that “every fire is considered a crime,” 
just as it is (or was before the Huns be- 
gan their conflagration-producing cam- 
paign) upon Continental Europe, and the 
property-owner suffering loss must make 
very clear to the authorities the acci- 
Gental character of a fire before he is 
permitted to “cash in” on the happening. 

As a rule, property in South America 
is underinsured; much of it uninsured, 
hence a great field for an educational 
campaign as to the benefit of carrying 
sufficient indemnity exists there, particu- 
larly among the home-owners. 

As outlined at this time, it is not in- 
tended for all of the American offices in 
the talked-of organization to enter the 
countries; rather one or two will obtain 
licenses, pro-rating the business secured 
among the associate members upon a 
percentage basis, just as liability upon 
cotton in the southern states is distrib- 
uted through the Cotton Insurance Asso- 
ciation. 


Written by European Companies 


At present, in addition to several home 
offices, insurance in Brazil and Argentine 
is written mainly by British and French 
companies. German concerns, too, han- 
dle a considerable volume, but this is 
rapidly being reduced, and may soon dis- 
appear altogether, Brazil having declared 
war upon the German government, while 
relations between Buenos Aires and Ber- 


FIELD POSITION FOR LADY 


Lady of refinement with experience in un- 
derwriting fire risks and capable of person- 
ally soliciting the assured will find we have 
a very attractive position open where you will deal 
wert cultured people, only. — and Commission. 

eplies ti 


B. H. McGarvey & Co., Kansas City, Mo. 
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lin have been severely strained for the 
past twelve months, and may be broken 
completely any time. Popular sentiment 
in both countries is strongly pro-Ally, 
while the feeling toward the United 
States just now is particularly cordial. 


Will Investigate the Field 


In Spanish-America only agents in the 
leading cities are permitted to write pol- 
icies, local representatives elsewhere 
merely soliciting applications, these be- 
ing forwarded to the chief agents for 
final disposal. 

Before definite steps are taken by the 
American companies, it is planned to 
send a thoroughly capable and trustwor- 
thy underwriter from this country down 
to South America, and have him make a 
close investigation of general underwrit- 
ing conditions. When the results of the 
trip are received, the further plans of the 
interested offices will be announced. 


Government to Cancel Wire Insurance? 


While President Wilson has been given 
the authority by Congress to take over 
the telegraph and telephone wires, no 
such action has as yet been taken. It is 
felt that there is no immediate necessity 
for government control of the country’s 
telephone business, or direction of tele- 
graph lines, but that the vesting in 
President Wilson of the authority to di- 
rect these activities was largely a move 
to prevent a strike and interruption to 
the business life of the nation. 

If the government should assume con- 
trol of the telegraph and telephone prop- 
erties the insurance line would undoubt- 
edly be lost to the companies now car- 
rying the risks. It is felt that the gov- 
ernment would provide a similar ar- 
rangement to the railroad fund which 
has just been announced. The Bell Tele- 
phone Company line is one of the largest 
general form risks in the country, the 
line being handled by Marsh & McLen- 
nan. 


New Company at Dubuque 


Dubuque, Ia., July 17.—Daily newspa: 
pers in Dubuque printed a story this 
week to the effect that there is a move- 
ment on foot in Dubuque to organize a 
fire reinsurance company with a proposed 
capital of $1,000,000 and a surplus of 
like amount. President Schrup and 
Secretary Weiser, of the Dubuque Fire & 
Marine, were mentioned as being inter- 
ested in the management of the new 
company. 


Licensed in Numerous States 


In addition to New York, the Tokio 
Marine & Fire is now entered in New 
Jersey, Pennsylvania, Ohio, Indiana, Illi- 
nois, Michigan, Wisconsin, Minnesota, 
Maryland and Massachusetts, and it is 
rapidly establishing desirable agency 
connections in each state. Other com- 
monwealths will be gone into later. The 
reception of the corporation in the field 
has been in keeping with its financial 
standing, and the known progressive 
policy of its United States management. 





Marsh & McLennan 


need competent fire 
prevention engineer 
at their Chicago 
office. Good oppor- 
tunity for right man. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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“SERVICE” —tThat's the Slogan ef 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies i in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlemente 
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ORGANIZED 1853 


The Girard F. & M. ‘comeany Of Philadelphia 


JANUARY 1, 1918 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. NEAL BASSETT, V.-PRES. AND MGR. 
qs Aye TREASURER EJ. enon. sac'y W.T.Ba 

. Hi. INGER, SEC'Y LADELP ® - T. BASSETT, ASS’T MGR. 

NEWARK, NEW JERSEY PENNA. CHICAGO, ILL 


ORGANIZED 1855 


FIREMEN’S 'Comrany OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 
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D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 
JOHN Kay, by A 
A. H. HASSINGER, SE! W. T. BASSETT, ASS’T MANAGER 
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CHANGES IN THE FIELD 


FRED W. ANDREWS WITH SUN 
Well-Known Michigan Man Returns to 
His Old Stamping Ground 
And Will Travel 








Fred W. Andrews of Detroit is re- 
turning to the field and has been ap- 
pointed Michigan state agent of the 
Sun. He succeeds Thor Schreiber of 
Saugatuck, who has represented the 
company in Michigan for the last seven 
years and is leaving the employ of the 
company because of heavier demands 
of his personal interests. Mr. Andrews 
was for many years connected with the 
Detroit Fire & Marine, being the son 
of Vice-President C. L. Andrews. He 
became the Michigan state agent of the 
company, but resigned to go into the 
local business at Detroit and also to 
take up real estate work. He was very 
prominent in the field and will be wel- 
comed again on the old stamping 
ground. He recently sold his local 
agency. 





GOES WITH CRUM & FORSTER 





J. W. Gregory Becomes Assistant 
Manager of the Western Depart- 
ment at Freeport With F. M. Gund 





J..W. Gregory, of Jackson, Mich., 
special agent of the American Eagle, 
has been appointed assistant manager 
of the Crum & Forster companies in the 
western department at Freeport, III. 
Manager Gund has been looking after 
a first-class man to be his assistant 
and lit on a good one when he selected 
Mr. Gregory. He was formerly man- 
ager of the Michigan Inspection Bu- 
reau at Grand Rapids. 





E. W. De Grof 


E. W. De Grof, of Kansas City, has 
resigned as state agent for the Fire 
Association to become general man- 
ager of the National Oil Refining Com- 
pany at Arkansas City, Kan. Mr. De 
Grof has been with the company for 
28 years and has done important work 
in the field.. For 14 years he was in 
the office and then took up field work 
for six_years in Nebraska, Iowa and 
South Dakota. For the past eight 
years he has traveled in Missouri and 
Kansas., Equipped with an excellent 
knowledge of the insurance business, 


Mr. De Grof has been able to per-. 


form his work intelligently and expedi- 
tiously. In point of service he is the 
oldest employe connected with the 
western department. 





William Biel 
William Biel, of Terre Haute, Ind., 
who has had considerable local agency 
experience has been appointed special 
agent of the New Hampshire in Indi- 
ana, Kentucky and Tennessee, assisting 
Executive Special Agent M. S. Moore. 





H. C. Alba 


_H. C. Alba of the Oklahoma Inspec- 
tion Bureau, has been appointed tem- 
porary Special agent of the Queen in 
Oklahoma, to take the place of E. E. 
Olinger, who has been given a leave of 
absence for a year to go into Y. M. C. 
A. work in the army. Mr. Alba is a 
former local agent at Cairo, Ill., his 
father, Conrad Alba, having been an 
agent there for many years. 





Don Stehle, Jr. 


Don Stehle, Jr., special agent of the 
Pittsburgh Fire in western Pennsyl- 
vania has been made assistant secretary. 
He started in the office of the Globe 
Fire and later was made special agent. 

e became special agent for the Mar- 
quette National Fire in western Penn- 
Sylvania, September of last year. He 
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UNITED STATES BRANCH 
NEW YORK 
J. J. GUILE, Manager 
A. M. THORBURN, Secretary 





INSURANCE OFFICE 


OLDEST IN THE WORLD 
ITS INDEMNITY NECESSARILY STRONGEST 


COVERAGES: Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile 
(Fire, Theft, Transportation, Tornado, Collision and Property Damage) 


WESTERN DEPARTMENT 
76 W. Monroe Street, CHICAGO 
P. T. KELSEY, Manager 
F. M. JONES, Asst. Manager 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 
C. A. HENRY, 
General Agent 











went with the Pittsburgh April of this 
year. 





J. H. Goodin 


J. H. Goodin, special agent of the 
Continental in eastern Tennessee, work- 
ing with the farm department, has re- 
signed to enter the naval service. 





Garnett Kemper 


Garnett Kemper, special agent in 
Kentucky for the Fidelity-Phenix, 
has resigned his position, effective 
July 15, to go in the banking business 
at Berry, Ky. 


Murdoch E. Lind 


Murdoch E. Lind, special agent of 
the Niagara Fire in Ohio, has resigned 
to become an examiner in one of the 
New York offices. 





Ivan Escott 


Ivan Escott, special agent for the 
Home in Indiana has resigned his posi- 
tion to go into army service. 


E. L. Maltby 


E. L. Maltby of Denver, special agent 
of the Great American in Colorado, 
Wyoming and New Mexico has re- 
signed to go to the training camp at 
Boulder, Colo., where he will take up 
radio work in the signal service depart- 
ment. 








H. F. Sears 


H. F. Sears of the firm of Nearing & 
Sears, local agents, Bowling Green, 
Ohio, has been appointed special agent 
for the Royal for northern Ohio, as- 
sisting State Agent B. T. Duffey, and 
George A. Yuncker, assistant state 
agent. Mr. Sears has had several years 
experience in local agency work and 
has served two terms as city treasurer 
of Bowling Green. Mr. Sears will re- 


tain his residence at Bowling Green. 





E. K. Coshun 


E. K. Coshun, of Huron, S. Dak., spe- 
cial agent of the farm.department of 
the Home has resigned to go into the 
banking business at Nowlin, S. Dak. 


J. P. McLaren . 


J. P. McLaren of Vancouver, B. C., in- 
spector of the Sun, has been appointed 
secretary of the Imperial Underwriters, 
with headquarters in Toronto. 





OHIO FIELD MEETING 


———$$—— 


MEMBERS GO TO PUT-IN-BAY 





All Forms of Entertainment Are Elimi- 
nated and Attention Is Given 
Solely to Business 





PUT-IN-BAY, O., July 12.—The 
midsummer meeting of the Fire Under- 
writers’ Field Club of Ohio, the Ohio 
Association of Fire Underwriters, and 
the Ohio State Fire Prevention Asso- 
ciation are over. So quiet were the 
meetings that a feather falling on a 
marble floor would have sounded like 
a crack on a bass drum. 

Being war time, all frills, dances, 
banquets, oratory and big casino games 
were cut out, and only actual business, 
and little of that, was transacted. In 
fact the session of Tuesday faded out 
like the colors in a war time shirt and 
every one was on the 2:45 boat by 


Wednesday afternoon. 


Not Many Exciting Events 


The field club (Union) inducted into 
membership the following: J. E. Plamp 
of the Atlas, who comes into the Ohfo 
field to assist J. M. Neuberger; W. C. 
Perry, new state agent of the American 
Central; and George P. Kessberger of 
Detroit, succeeding the late H. M. War- 
dle of the Citizens. 

Resolutions were adopted that the club 
secure a service flag upon which to sew 
the stars to denote the members now 
fighting for the cause of humanity. 

At the session of the Ohio Association 
of Fire Underwriters (Bureau) only rou- 
tine business was transacted. 


Fire Preventers Meet 


The Ohio State Fire Prevention Asso- 
ciation was to have met on Thursday, 
but concluded, as there was little busi- 
ness before that body for this meeting, 
to get busy Wednesday. The association 
met at 1:30 p. m. and the members 
caught the 2:45 boat. 

Memorials were adopted on the deaths 
of John Weyer of the Retail Druggists 
Mutual and H. M. Wardle. The field club 
will not meet again until September. 

Visitors were Assistant Manager F. M. 
Jones, of the Sun; Assistant Secretary 
Cc. A. Reekie, of the Detroit F. & M.; 
General Agent W. Tecumseh Benallack, 
of the Michigan F. & M., and Manager 
Charles Hun-Killer Harraden, of the 
Buckeye National. 





SHAPING UP PROGRAM 
FOR AGENTS MEETING 


(CONTINUED FROM PAGE 1) 


ficers. There will be discussed the most 
important and vital questions to be 
taken up at the convention. The open- 
ing session of the convention proper 
will be at 10:30 a. m. Wednesday, Oct. 
9. Morning sessions Thursday and Fri- 
day, 9:30 sharp. 

Afternoon session at 2:30, except on 
Thursday, when it will be held at 2, ad- 
journing at 4 to allow members to start 
for the yacht club in due time. 


Those Who Will Speak 


Among those who have accepted invi- 
tations to speak are: Insurance Com- 
missioner M. J. Cleary, of Wisconsin; 
H. R. Clough, secretary of the Automo- 
bile Insurance Company of Hartford, who 
will speak on “Opportunities in Automo- 
bile Field’; Guy Mason of Washington, 
D. C., expert of tax matters and well- 
known Washington correspondent, will 
speak on present and prospective taxa- 
tion of insurance companies. 


Will Discuss Side Lines 


There will be an oral discussion on the 
development of side lines, such as bag- 
gage, tourist, mail, etc. Use and occu- 
pancy will be one of the main questions 
to be discussed, and will be treated by 
men of national prominence in the busi- 
ness. Already preliminary reservations 
are far in excess of anything that has 
heretofore been known so far in ad- 
vance of' the convention date. Never 
before have the preliminary details for 
comfort of delegates and smooth work- 
ing of the convention been so far ad- 
vanced as they are this year. 


Casualty Men to Meet 


There will be a meeting of the Na- 
tional Association of Casualty and Surety 
Agents Oct. 8-9, and a joint meeting 
will be held very likely on the after- 
noon of the 9th, or evening of the 9th 
or 11th. Because the International Asso- 
ciation of- Casualty and Surety Under- 
writers have decided to hold no meeting 
this year, the National Association of 
Casualty and Surety Agents is going to 
invite them to be their guests at their 
convention, and it is expected that the 
casualty company officials, as well as 
the casualty and surety agents, will re- 
main over to attend the joint meeting, 
and also the special session of the cas- 
ualty section of the National association. 


Every Thrift Stamp a bullet, every 
War Savings Stamp a cannon. Buy one 
today. 

















United States Deposits. 


19 Cedar St. 1615 California St. 
NEW YORK DENVER . 
314 Su lor St. 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
Immediate telegraphic binders given. 


MARSH & McLENNAN 


107 S. Fifth St. 
MINNEAPOLIS 


201 Sansome St. 
SAN FRANCISCO 
17 St. John St. 
MONTREAL 
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901 Ford Sidg. 
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NEED THE PROTECTION 


VALUE OF LIGHTNING RODS 


Dwellings Should Be Fully Equipped— 
Special Care Should Be Taken 
of Farm Houses 


July and August are the months of 
most frequent and severe lightning 
losses. It is in these months that each 
day’s mail brings into offices of insur- 
_ance companies, stories of destruction 
by lightning stroke. So much atten- 
tion has been given in recent years 
to lightning damage to barns that the 
frequency and danger of losses to 
dwelling houses, particularly in the 
country districts has been somewhat 
overlooked. Those who are advising 
farmers to protect their property with 
lightning rods should advise protection 
of dwelling houses as well as of barns, 
leaving no important buildings unpro- 
tected, just as in advising installation 
of automatic sprinkler systems, it is 
advised that no part of the plant be 
unguarded, 


Dwellings Are in Danger 


Dwelling houses in the country are in 
greater danger from lightning because of 
the lack of plumbing and other metal 
work which in the city frequently serves 
to carry off lightning strokes harmlessly 
to the ground. In Indiana in 1913, 60 
percent as many dwellings as barns were 
struck by lightning and the Federal 
Bureau of Standards in a recent bulletin 
entitled “Safety for the Household,” is- 
sued in January of this year, gives eight 
pages to lightning rods as a factor in 
protecting life in homes. Five hundred 
people are killed and 1,000 injured in 
this country every year by lightning. 
This loss, though it is small, can be al- 
most entirely prevented by lightning 
rods. 

Places which may be regarded as per- 
fectly safe are rooms entirely surrounded 
by metal, rooms under ground or in a 
steel-framed building, even though the 
lightning strikes, the chances that it 
would penetrate the interior are negli- 
gible. The next safest place is a well- 
rodded house. 


Penetrates to Any Part of the House 


There is hardly any place in an unpro- 
tected house to which lightning will not 
penetrate, although in modern houses 
containing water and gas pipes, steam or 
hot-water heating pipes, and other ex- 
tensive metallic conductors which are 
connected to earth, the danger to life 
is not so great. as in houses not so 
equipped. These conductors act, as a 
protection against lightning, since they 
form more or less of a grounded me- 
tallic screen about the occupants. 

It has been shown by this bureau that 
in the United States approximately 1,500 
persons are affected by lightning each 
year, of which one-third are killed and 
the rest injured. But as an offset to this, 
we have the fact that the life hazard 
from lightning is operative only for a 
short time. 


Life Is Menaced 


It is doubtful whether the average 
person is exposed to danger from thun- 
der storms for more than a dozen hours 
each year, whereas, if the danger were 
operative continuously, several hundred 
times as many persons might be expected 
to be injured or killed, as shown by 
the figures given above. Hence during 
a thunder storm the life of a person is 
menaced to a greater degree than most 
people are aware, unless refuge is taken 
in a safe place. 


Getting Buildings Well Rodded 


The problem of rodding a house prop- 
erly against lightning damage is much 
more complicated than that of protect- 
ing a barn because of the chimneys and 
the plumbing and the metal work. For 
that reason it is essential that only those 
who thoroughly understana from years 
of experience lightning protection should 
be entrusted with the important work 
of rodding a house. Undoubtedly the 
same efficiency of protection for houses 
as for barns can be attained if the house 
rodding is done by competent hands. 
Dwelling house protection on all farms 
should be urged not only as a matter of 
property conservation but also for the 
protection of life. 








BY GEORGE 


EW YORK, July 16—From Wash- 
N ington the intimation has gone 

out that if the promised bumper 
wheat crop materializes the Govern- 
ment may relinquish its control of the 
staple. Should this condition come 
about, managing underwriters would be 
faced with a peculiar problem, the pos- 
sible ramifications upon which they are 
already speculating. 

The grain writing pool lately formed 
in the West was created to take care 
of the coarse grains—corn, rye and the 
like—and values were figured at an 
average price of $1.40 per bushel.. The 
wheat, vastly more valuable, it was 
assumed, would continue under govern- 
ment ownership, and hence would not 
be seeking insurance coverage, save 
perhaps for the brief period when in 
transit to terminal centers. Should the 
suggestion that the government with- 
draw the close hold upon wheat it now 
exercises, the producers would be forced 
to secure indemnity, and unless the 
supply were moved with exceptional 
rapidity every elevator in the country 
would be crowded to capacity with 
grain, not worth $1.40 per bushel, but 
almost twice that figure. 

Although the future purpose of “the 
powers that be” in Washington with 
respect to handling grain is still purely 
speculative, the very possibility that 
such a situation as above noted might 
arise, has supplied the managerial mind 
with material oe — reflection. 





USE AND OCCUPANCY COVER 


Although conceding certain’ meritori- 
ous features to the use and occupancy 
form of contract and plan of rating there: 
fore, prepared by a special committee of 
the Fire, Marine & Liability Brokers’ As- 
sociation of New York, and submitted 
with extended explanatory comment to 
the New York Fire Insurance Exchange, 
some weeks ago; executives of companies 
granting this form of indemnity, are not, 
as a rule, in full sympathy with the gen- 
eral idea. Primarily they hold the pres- 
ent a most unpropitious time for reduc- 
ing the period of coverage from twelve 
months, asserting that the time limit, if 
anything, should be extended to a year- 
and-a-half, because of abnormal condi- 
tions in the manufacturing and shipping 
fields and the inability of plants to secure 
necessary machinery and kindred re- 
placements, as freely as in the past. 


Companies Are Cautious 


Thus a line of use and occupancy in- 
surance upon a large property was de- 
clined a day or two ago, through con- 
viction that two large electrical engines 
upon which the manufacturing plant de- 
pended for power, could not in the event 


COMMENT FROM THE EAST 





of their destruction be duplicated for 


A. WATSON 





months, the particular factory making 
them being driven to capacity with gov- 
ernment work. 

Largely because of these conditions one 
of the leading insurance companies of 
New York quit granting use and occu- 
pancy covers absolutely several months 
ago. It has since resumed writing coal 
elevators, but will accapt no other class 
of risks. 

A further objection to the brokers’ 
proposition is that the volume of use and 
occupancy insurance in New York Fire 
Insurance Exchange territory is not suf- 
ficiently large to justify the issuance 
of a special contract, or to alter the 
method of rating. 


Rules Differ But Slightly 


Rules governing the writing of this 
form of insurance in the east and west 
differ but little, and such differences as 
do occur will likely be harmonized when 
the joint special committee appointed 
several weeks ago by the governing or- 
ganizations in the territories named, 
shall have had opportunity to meet. 

A standard use and occupancy policy, 
in the opinion of some students of the 
business, should not be adopted the chief 
objection thereto, that it would kill ini- 
tiative and thus retard the degree of 
progress that would otherwise likely 
obtain. 

Providing rules are observed, advo- 
cates of independent contracts maintain, 
wide-awake executives, agents and 
brokers have a proper advantage over 
their less progressive competitors in 
business seeking and writing, and such 
advantage should be secured to them. 

Great care in handling use and occu- 
pancy is called for at all times, but 
particularly at the present season, when 
usually dependable factors are more or 
less upset. 

* Kk * 


REINSURANCE PREMIUMS 


It is estimated that not less than 
$18,000,000 in premiums have been re- 
leased to the direct writing companies 
as a result of the expiration or cancel- 
lation of treaty contracts with reinsur- 
ance offices, principally German, and the 
cessation from business of the several 
German agency corporations, formerly 
operating in the United States. 

The leading reinsurance office repre- 
sented in this country—the Munich—is 
reputed to have cancelled all of its treaty 
obligations—fire, marine and casualty— 
over a year ago, and while these have 
been replaced in part with American and 
Norwegian companies, the great percent- 
age of the business has been thrown to 
direct writing offices, and has aided not 
a little in increasing their premium in- 
come accounts. 

The termination of fixed treaty con- 
tracts, moreover, has stimulated recip- 
rocal agreements between the smaller 
American companies who are thus en- 
abled to gain a volume of desirable 
business otherwise hard to secure. 








DWELLING HOUSE BUSINESS 





surance industry, dwelling house 

business has been considered para- 
mount to all other classes in the mat- 
ter of desirability and, in consequence, 
the companies always have made a spe- 
cial drive for such risks. “Good. agent; 
he gives us a fine dwelling house busi- 
ness,” is a frequent remark and such 
a representative, it goes without say- 
ing, has had no trouble in securing fa- 
vors in the way of authorizations on 
questionable risks, while the agent un- 
fortunate enough to have little dwell- 
ing house business to offer does not 
come in for any of the plums. 

All of this is history, past and pres- 
ent, yet the present does not offer as 
rosy a view of the situation as the 
past, judging from reports coming 
from a number of companies as to the 
heavy increase in dwelling losses in 
certain sections. 


Si CE the inception of the fire in- 


Time was when a dwelling was con- 
sidered a dwelling by companies, no 
matter where located, and such a thing 





as an inspection was unheard of. The 





main thing was to get the line on the 
books, regardless. Of late, however, 
it has been found that some states pro- 
duce a dwelling house profit while oth- 
ers show a heavy loss; also that some 
states show good results in certain 
sections and poor results in other sec- 
tions, so that companies have at last 
begun to realize that dwelling house 
business must be underwritten the 
same as other classes. | 


Special agents are being called upon 
to look into the dwelling house liabil- 
ity at each point visited; close scrutiny 
as to condition of flues, solidity of 
foundations, amount of insurance as to 
value and other features are being 
urged, and it is said some companies 
are insisting upon the attachment of 
the three-fourths value clause to poli- 
cies covering dwellings in localities 
which have not shown a profit in the 
class. 

That there should be more losses 
on dwellings than on other classes is 
expected, as more dwellings are writ- 








DISCUSSIONS ON U. & O. 
CHICAGO EXAMINERS MEETING 
Opinion Given on Proposed Uniform 


Form—Dangerous Forms and 
Joker Clauses Cited 





At the meeting of the Fire Insurance 
Examiners of Chicago recently, some 
interesting discussions were engaged in 
upon the subject of use and occupancy 
insurance, 

A paper on this topic was read by E. 
W. Hotchkin of the Continental. In an 
informal way, those present discussed 
the proposed uniform U. & O. form. 
It has been proposed to incorporate in 
the uniform form, to be drafted shortly, 
the substitution of gross profits less 
avoidable expenses for net profits plus 
unavoidable expenses, as representing 
the use and occupancy value, It was 
almost unanimously agreed that a 
much more advantageous and expedi- 
tious adjustment can be made upon the 
basis of gross profits and avoidable ex- 


penses. 
Difficult to Define 


The point was made that it is im- 
possible to define net profits without 
first determining the gross profits, and 
that to base an adjustment upon net 
profits is to simply provide the com- 
pany adjuster with a laborious process. 
Gross profits were defined as meaning 
the difference between income and out- 
go, and net profits as the difference be- 
tween the cost of production and the 
selling price. 

Term use and occupancy policies and 
valued forms are particularly danger- 
ous to the companies at this time. An 
examiner cited an instance where his 
company had recently sustained two 
losses on candy manufacturing concerns 
under valued forms. ' The manufactur- 
ing of candy has been curtailed by the 
government, and for this reason great 
difficulty is encountered in getting the 
factory back into shape after a fire be- 
cause of the fact that the government, 
regarding the industry as nonessential, 
makes no effort to see that material, 
supplies, machinery, etc., are permitted 
to be shipped in, and the factory put 
back into running order. Term poli- 
cies or valued forms on concerns en- 
gaged in industries that already have 
been, or might possibly be, ruled as 
nonessential are to be avoided at this 
time. 

Other Jokers in Forms 

In discussing use and occupancy form 
jokers it was shown that in some cases 
forms have been written embodying a 
clause to the effect that the assured may 
keep such men on his pay roll in the 
event of a loss as he elects. One inter- 
pretation of this clause might mean that 
aman could elect to keep upon his pay- 
roll. his entire force, which would mean 
a heavy loss to the carrying company. 
An acceptable use and occupancy form 
permits the retention of department 
heads, and those essential to the full 
conduct of the business. In some cases 
it has been found advisable after a fire 
has occurred to keep the entire organi- 
zation intact. This is particularly true 
in the case of coal mining risk carrying 
on large operations in territories where 
there is keen competition from rival or- 
ganizations for employes. In order to be 
certain of their ability to start off imme- 
diately upon the completion of repairs, 
heads of risks of this character have 
been known to keep their organization 
whole and the insurance company, seeing 
the wisdom of the move, has consented. 
Otherwise it might be necessary to spend 
several months in rounding up a new or- 
ganization and in the long run the insur- 
ance company would pay a.larger loss. 

There will be no further meeting of 
the examiners’ club until September, with 
a possible exception of a midsummer out- 
ing. The organization is now composed 
of ninety-three members. 








ardous risks, but when_ the ratio of loss 
on dwellings approaches or exceeds the 
premium income on the class, the time 
arrives for the companies to sit up an 





ten than mercantile or specially haz- 


take notice, which they are now doing. 
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TRADING WITH ENEMY 
OFFICIAL LETTER IS GIVEN 


Much Care Should Be Exercised in the 
Writing of Various Insurance 
Contracts 


NEW YORK, July 16—In the ad- 
justment of losses too great care cannot 
be exercised in avoiding conflict with 
the “Trading with the Enemy Act,” the 
provisions of which are rigidly enforced 
by the federal authorities. 

The scope of the statute is defined in 
the subjoined letter addressed to a New 
York City company executive a short 
time ago by F. J. Horne, assistant di- 
rector, Bureau of Trusts of the Alien 
Property Custodian: 


We beg to advise that claims arising 
under policies of insurance where the 
insured is the subject of an “enemy” 
country, and where the property is lo- 
cated in the United States, and where 
the insured is now a resident of the 
United States, need not be reported to 
this department. 


Geographical Rather Than Racial 


We suggest that you read the “Trading 
with the Enemy Act,” which shows the 
status of an alien “enemy” to be a 
geographical one rather than a racial 
one. An “enemy” residing in this country 
(outside of any internment camp) is 
treated as any other citizen. Should the 
owner of property in this country now 
be residing within the military lines of 
Germany and her allies, no payment 
should be made, but all the facts should 
be reported to this office. 


Much Care Is Needed 


The practice of certain offices in fol- 
lowing the act in question in their treat- 
ment of losses in excess of $100, but ig- 
noring it so far as lesser claims are con- 
cerned, is held to be dangerous and likely 
to lead to trouble. Government officials 
assert that the act must be observed 
regardless of the amount of loss, and 
that in principle the payment of a $1 
claim to an alien enemy is as serious an 
offense as though the amount were $1,000. 

Special agents of many companies have 
been notified to sharply observe the rul- 
ings of the government, and to pay espe- 
cial attention to losses had under policies 
when the principal is undisclosed. Con- 
tracts of this nature are those here 
noted: 

“For the account of whom it may 
concern.” 

“Payable to assured or order.” 

“Payable to assured or order hereon.” 

“Estate of —————.” 

“Agent of —————.” 

“Trustee of —————.” 


Should Get Direct Information 


Although blacklists are issued by the 
federal authorities from time to time 
containing the names of individuals or 
firms located in foreign companies with 
whom it is not permissible to transact 
business, and these serve as admirable 
guides, the only safe plan to observe 
when dealing with foreign claimants is 
to correspond direct with Washington 
and thus get specific information. 

The alien property office is ready to 
cooperate with underwriters to the full- 
est possible extent and all inquiries ad- 
dressed it are promptly and completely 
replied to. 


LAUDER’S RULES OF THRIFT 


Harry Lauder, the celebrated Scotch 
—! and thrifty as any of his clan, 

ays: 

1. Behave toward your purse as you 
would to your best friend. 

2. _View the reckless spending of money 
as criminal and shun the company of the 
reckless spender. 

3. Dress neatly, but not lavishly. A 
bank pays a higher rate of interest than 
your clothes. 

. Take your amusements judiciously. 
You will enjoy them better. 

5. Don’t throw away the crusts—eat 
them. They are as nourishing as beef. 
, 6. It is more exhilarating to feel money 
in your pockets than beer in your stomach. 

“. Remember, it only takes twenty 
Shillings to make a pound, and twelve 
pennies to make a shilling. 

-, You can sleep better after a hard 
be S work than after a hard day’s idle- 
Ss. 

9. Get good values from your trades- 
men. They watch out that they get good 
money from you. 

10. A bank book makes good reading 
—better than some novels. 








assistance to local agents. 





IMPERIAL ASSURANCE COMPANY 


The field men of the Imperial are instructed to give every possible 
Aside from the policies of insurance, the 
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company is a service-giving institution. There is a satisfaction in rat ante 
representing the Imperial. SAN FRANCISCO 
Six Months Fire Loss preparation. The program will cover | with the Kansas Fire Prevention & Inspec- 


The losses by fire in the United States 
and Canada during June, as compiled 
from the records of the Journal of Com- 
merce, aggregated $24,890,600, in com- 
parison with $15,513,270 in June last year 
and $12,247,500 in June, 1916. The losses 
for the first half of this year reach $144,- 
022,635. The following table gives the 
losses by months for the first half of 
this and the two preceding years: 


1916 1917 1918 
Jan. ..$ 21,423,350 $ 36,431,770 $ 37,575,190 
Feb... 24,770,770 29,587,660 20,688,155 
Mar. . 38,680,250 17,523,000 20,213,980 
Apr... 12,681,050 18,597,225 20,108,900 
May . 15,973,500 24,968,800 20,545,900 
June . 12,247,500 15,513,270 24,890,600 





Ttl.$125,776,420 $142,621,725 $144,022,635 
The fires of considerable magnitude 
during the month number 23 where the 
loss was estimated to reach or exceed 
$200,000. Of these the following are 
worthy of special mention: 
St. Louis, Mo., government ware- 

MGUNG ccccédcceneucuuieueae es $3,000,000 
Noxen, Pa., tanning plant...... 2,250,000 
Chicago, Ill., Union Stock Yards 1,000,000 
Caribou, Me., ten stores and 


GWORINS coo ccaccncecesavcas 400,000 
Indianapolis, Ind., grain ele- 

WEMUGEY cnet enteuedecencees cus 400,000 
St. Louis, Mo., railway barns.. 300,000 
Emporium, Pa., tannery........ 500,000 
Pembroke, Ont., business sec- 

CIM aks Cididiceceaneciccdaaaes 1,000,000 
Richmond, Va., bakery and 

wholesale store............2. 300,000 
Boyne City, Mich. mill and 

SUGHOM 6k 6 ce di ceees des weceun 300,000 


Says Convention Will Be Held 


MADISON, WIS., July 17.—Commis- 
sioner Cleary, of Wisconsin, announces 
this week that in all probability there 
will be a meeting of the National Con- 
vention of Insurance Commissioners at 
Denver, Sept. 10-13. Some doubt was ex- 
pressed as to the advisability of holding 
the meeting this year. A letter was sent 
to all the commissioners asking them if 
they would be represented if the conven- 
tion was held. Commissioner Cleary says 
that more than the majority of depart- 
ments have already sent in favorable re- 
sponses. He sees no reason now for not 
calling the convention. 


State Fire Marshals Meeting 


The thirteenth annual convention of 
the Fire Marshals Association of North 
America is to convene in Sioux Falls, S. 
D., Sept. 3, continding through Sept. 6, 
James R. Young, fire marshal for North 
Carolina, being the president of the asso- 
ciation, and John G. Gamber of Illinois, 
secretary and treasurer. The program 
for the 1918 convention is in process of 





Progressive agents eliminate as well 
as insure hazards. Learn how elimina- 
tion affects rates. Request Fire Protec- 
tion of Cincinnati to send you the 16- 
page pamphlet about learning to use 
the Dean Schedule. 





matters of special interest in the work 
of the fire marshals as well as the Na- 
tional Council of Defense, the Bureau of 
Standards at Washington, D. C., and the 
National Board of Fire Underwriters. 
The papers by members of the conven- 
tion will be intensely practical. Run- 
ning through all the deliberations of the 
convention will be fire prevention as a 
war conservation measure and the won- 
derful opportunity for bringing home to 
the people the necessity and value of the 
conservation now offered. 


To Have Illinois Conference 


The officers, directors and members of 
the executive committee of the Illinois 
Insurance Federation will hold an im- 
portant conference in 1423 Insurance Ex- 
change, Chicago, Tuesday, to plan the 
fall work. 


Zurich Company Licensed 


NEW YORK, July 17.—The Prudential 
of Zurich, Switzerland, has been ad- 
mitted to this country, being licensed 
by the New York department for fire 
reinsurance business. It has deposited 
$1,034,000 with the insurance department, 
and its trustees, the New York Life & 
Trust Company. Duncan Hope Robert- 
son is appointed United States manager. 
The company was organized in 1875 by 
the Swiss Reinsurance, which now con- 
trols it. Its home office statement of 
Dec. 31 last showed total assets 39,850,092 
francs. 


John Martin, superintendent of agen- 
cies of the Continental in the western 
department, called on old friends in 
Cleveland Tuesday. He is spending his 
vacation taking an automobile trip with 
his family, and among the other places 
touched were the haunts of his childhood, 
Mechanicsburg, Ohio. 


Miscellaneous Notes 


Cc. O. Satrang, superintendent of agen- 
cies for the Milwaukee Mechanics was 
in Omaha this week calling upon local 
agents. 

L. E. Fenouille, local agent at Kanka- 

kee, Ill., was forced to undergo an opera- 
tion in Chicago last week and is now re- 
cuperating at the Presbyterian hospital 
in Chicago. 
Attorney-General Reed of Nebraska will 
address the Nebraska Blue Goose at 
Omaha, at a luncheon next Monday. Mr. 
Reed is a candidate for United States 
senator. 

Saginaw, Mich. is notified that motors 
for the new auxiliary pumping station 
south of Holland avenue have been 
shipped and it is hoped to have the new 
station in operation by August 1. 

It is expected that the Cincinnati Fire 
Underwriters Association, through its 
governing board, will decide to attach the 
“enemy alien clause” to all policies, fol- 
lowing the ruling of the New York Board. 

Frank Ritchie, manager of the Cincin- 
nati office of the Liverpool & London & 
Globe, is away from his desk on vacation. 
He will be gone until August 1st. Frank 
Snyder, Kentucky state agent, is at Mr. 
Ritchie’s desk during the latter’s absence. 

Mrs. E. G. Cook of Topeka has been 
given a position with the rate inspection 
bureau of the Kansas insurance depart- 
ment. Her husband is a captain in the 
medical officers’ detachment and is now 
in France. Mrs. Cook was thirteen years 


tion Bureau. 


The city of Charlotte City, N. C., water 
works and city board of water commis- 
sioners are being sued by James Mec 
for $10,000, on allegation that damages 
were sustained in a recent fire when 
about 50 houses were burned. The com- 
plaint charges that the loss is due to 
insufficient water supply, failure to main- 
tain proper size water mains and insuffi- 
cient number of hydrants. 


PLAN COMPLETED FOR 
RAILWAY INSURANCE 


(CONTINUED FROM PAGE 1) 


property not now insured will be cov- 
ered. 


Correspondents Overshoot Mark 


Dispatches sent out by lay corres- 
pondents here today state that the new 
insurance section of the railroads will 
save the companies approximately $200,- 
000,000 a year. This is branded by men 
familiar with the railway insurance 
business as wild dreaming. Some of 
these men estimate the present prem- 
iums collected by private companies 
from railways do not exceed the $8,000,- 
000 mark annually. Furthermore, all of 
the money paid out for premiums will 
not be saved, for railroad business last 
year had a loss ratio in excess of 100 
percent and it is not expected that the 
insurance section of railway administra- 
tion will be able to operate without ex- 
pense. If it is to reduce the losses or 
even keep them at their present rate 
the new division will have to employ 
inspectors and will possibly conduct a 
conservation propaganda among rail- 
way employes. 


ART OF BEING ATTRACTIVE 


To make yourself attractive express 
yourself. 

Arouse within yourself the emotion, 
the feeling, the desire to express good 
will. 

Do not worry for one moment about 
past failures in self-expression. 

Put your real self, your strong de- 
sire, into the matter of taking a real 
interest in people and in the subjects 
which are near to their hearts and you 
are bound to become attractive. 

It is very necessary in conversation 
that you focus your attention upon the 
other person and forget yourself. 

Do not allow yourself to wonder 
whether or not you are making a good 
impression. Just get into the habit of 
expressing yourself sympathetically. 
Put your desire, emotion, feeling into 
the attempt to be agreeable and keep 
doing so. Draw the other person out 
to talk about the subjects which in- 
terest him.—William E. Town. 
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CHICAGO AND SUBURBAN 


BOARD’S COLLECTION PLAN 











It is very likely that the resolution 
before the Chicago Board of Under- 
writers which provides for the automatic 
cancellation of a policy not paid for 
by the 24th day of the month follow- 
ing the month in which it was issued, 
will be passed. This clause will be 
attached to the policy in the form of 
a rider. The measure also provides 
for the bonding of class one, two, 
three and four members of the board, 
the idea of this being to eliminate the 
irresponsible and unreliable broker. 
The collection trouble, it is held, is not 
with the assured but with the broker. 
The assured pays the man who placed 
the business, and it is then considered 
that the transaction is closed. The 
company’s difficulty has been in collect- 
ing the money from the broker. It is 
feit that the bonding feature and the 
automatic suspension of the policy will 
obviate this difficulty. 

A. F. Shaw has protested vigorously 
against the adoption of the proposed 
plan, taking the position that this is a 
matter for the companies and not the 
agents to determine. Some officers are 
inclined to the opinion that the meas- 
ure is, in the last analysis, a protec- 
tion for the office which has in the 
past been unsuccessful in handling its 
collections. It is pointed out that the 
well organized, smoothly running office, 
able to collect its balances without 
trouble, is not seriously interested in 
the passage of this measure, but that 
the offices writing a poorer class of 
risks, and less able to collect bal 
ances promptly are anxious to see it 
passed, and are supporting the meas- 
ure. The larger offices are in a sense 
“pulling the chestnut out of the fire.” 
While some modifications will no doubt 
be made there appears to be little 
doubt that the measure will pass either 
at the meeting of the Chicago Board 
held today (Thursday), or at a suc- 
ceeding meeting. 

ae ae 
CONFERENCE OF COMMISSIONERS 


Insurance Commissioners Sanborn of 
Minnesota, Thomas of Kentucky, Wil- 
son of Kansas and Cleary of Wiscon- 
sin held a conference last week in Chi- 
cago to discuss the 10 percent war sur- 
charge. The evident desire of the com- 
missioners was to compare notes on 
the subject and see how it is being 
treated. It has not been put into effect 
yet in Wisconsin and Kansas because 
under the state rating laws the commis- 





COUNTER MAN 


WANTED—Aggressive young man to assist 
at counter of Chicago Local Agency. Good 
position and salary to right party. Answer 
in own writing, stating salary and ex- 
perience. Address 5-T, care The Na- 
tional Underwriter. 


ENDORSEMENT CLERK 


Familiar with correspondence, wanted 
by Western Department of Chicago. 
Chance for advancement. Address 
6-U, care The National Underwriter. 


SPECIAL AGENTS WANTED 


High class men with undrwriting experience and 
possesing ability to soiicit direct from the assured 
will find we have an attractive position open in 
several western states. Replies treated confiden- 
tially. Salary and Commission. 


B. H. McGarvey & Co., Kansas City, Mo. 








sioners have objected. Commissioner 
Wilson of Kansas holds that it cannot 
be put into effect in that state in the 
way of a flat advance, but must become 
a part of the schedule. He insists, 
therefore, that the companies prove 
that it is necessary to increase rates 
before he will allow the schedules to 
be changed. 
xk x x 
WORKING ON GRAIN PROJECT 


It is hoped by the committee in 
charge of the Western Grain Associa- 
tian to get it in running order by Aug. 
1, so that proceedings can be begun at 
that time. The committee, as is known, 
readjusted the percentage allotments 
when it was found that the total did 
not reach within $750,000 of the maxi- 
mum required liability of $3,000,000 on 
the large wooden elevators. There are 
probably 20 such elevators where the 
full capacity of companies will be re- 
quired. Some companies have refused 
to yield to the new percentage allot- 
ment made by the committee on the 
ground that when they sent in their 
original voluntary pledges they stretched 
as far as they could at that time and 
any further call on them would be an 
imposition. Some have called in ques- 
tion the demand of the grain people for 
$3,000,000, holding that there is not that 
much value of coarse grain in these ele- 
vators. However, since the Terminal 
Grain Association met the committee, 
prices on rye and corn have both in- 
creased. 

Some companies have risen to the oc- 
casion and sanctioned the new allot- 
ment, feeling that it is very necessary 
at this time that the companies all 
stand together for the general good. 
The working out of the office details 
for the handling of the grain is being 
left to Secretary E. B. Hatch of the 
Western Union and General Manager 
Fred A. Rye, of the Western Insurance 
Bureau. The work will be done in the 
Western Union office. 

The committee in charge of the Un- 
derwriters Grain Association which will 
take care of the insurance for terminal 
elevators is now rounding up the last 
of the returns and still finds it is 3 or 
4 percent shy of the total 100 percent 
required. Some adjustment will have to 
be made to take care of the deficit but 
it is thought that this can be done. Some 
companies have been very indifferent 
about stretching a point to carry frame 
elevators but others have felt that the 
peculiar condition of the times requires 
them to go the limit. It is hoped that 
operations can begin Aug. 1, or shortly 
thereafter. 

*x* * * 


DETAILED RETURNS DEMANDED 


The city of Chicago, through Ralph 
R. Bradley, of Goodrich, Vincent & 
Bradley, who styles himself as “special 
counsel to the city of Chicago in for- 
eign fire insurance tax matters,” is 
asking the fire companies doing busi- 
ness in Chicago for elaborate statistics 
on their premium report covering the 
past 20 years. 

The companies are asked for detailed 
returns for the fiscal year ending June 
30, 1917, before Aug. 1, for the years 
between 1917 and 1913, and before 
Aug. 15, and for the year back to 1896, 
when the first reports were made under 
the ordinance. These figures are asked 
for by Sept. 1. A detailed form has 
been furnished the companies, but as 
the records in the past have not been 
kept in segregated form it will: be ex- 
tremely difficult to comply with this 
request. In addition clerical help is 
scarce and all the offices are working 
up to full capacity, and many are sev- 
eral weeks behind in the reutine work. 

it is understood that Mr. Bradley 





has a contingent contract in partnership 





4 in Chicago, Cook County and the C.eater Metropolitan District. QThisins 
Inspections terate very properly gauges the expectancy of fire risks and sipanes 





events before 


designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins: Exchange CHICAGO, ILL. Telephone Wabash 3033. 


occur. 
brokers and the business publie, herewith tendermg counsel to all S 
Municipal Committees and all those who formulate insurance laws 


\ 8 intelligently anticipates 
QThe umlersigned sells this talent to companies, agents 
tate Insurance Officiais, Legislative and 

—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire ~ 
Prevention Tounesies 





NIAGARA 


Fire Insurance Company 
ESTABLISHED .1850 


123 William Street, NEW YORK 














The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TFIMBLE, Pres., EDWARD HEER, Sec’y and Treas. 
Wh:y act make room in your a;;ency ior a conservatively managed, 
medium-sized American Company whose indeninity, treatment of agents 
and «:ssured, wil: bear inspection for nearly haif a century: 
Capital $300,000 Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 














Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


LINES AND  youxsusINESs SOLICITED; PROMPT ATTENTION 
FR. THOMPSON 


FLOATE R ba] Insurance Exchange, 


— THE AUTOMOBILE=> 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


>2,000,000.00 


ASSETS 


$7,266,538.81 | 


LIABILITIES, EXCEPT CAPITAL 


%3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


SURPLUS 


Chicago, Ili. 








LINES WRITTEN | } 
FIRE. MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 
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with Herman B. Seely, and that they 
will receive no compensation unless 
additional taxes are collected from the 
companies. This requirement for a 
segregation of the premium income is 
understood to be preliminary to an 
effort on the part of the city to col- 
lect back taxes, it being understood 
that the attempt will be made to col- 
lect premiums on property outside of 
Chicago but written by Chicago agents, 
and reinsurance premiums which have 
been deducted by the companies. The 
Chicago Board has furnished blanks for 
returns in bulk, the claim made that the 
law does not require any classification. 
* * * 


WOULD CAUSE FIRES 


Insurance companies are much con- 
cerned over the effects which national 
prohibition legislation in the form pro- 
posed at present in the United States 
Senate will have on whisky losses. 
Any moral hazard that may ‘be latent 
in connection with any whisky insur- 
ance will be brought to the surface 
quickly if national prohibition should 
be put into effect Jan. 1, 1919, as one 
underwriter expressed it: “If that 
drastic legislation is passed, there will 
be but two kinds of death for the 
whisky business, fire or failure.” It 
would help to stabilize credit and 
finances if the whisky men were given 
a little longer time to dispose of their 
stock for possibly 90 percent of the 
whisky in warehouses is the basis of 
bank loans. Cancellation of insurance 
policies would have a disastrous effect 
on all this credit. In the meantime, 
all that can be done is to watch care- 
fully individual lines on whisky ware- 
houses. 






__II| 





*x* * * 

W. L. Steele, vice-president of the Ni- 
agara Fire, has been on a business trip 
to Cleveland and Chicago. 

. * * x 

‘Manager D. W. Redfield of the Penn- 
sylvania in the west went to Fort Worth, 
Tex., last week to see his son, Lieut. 
Alfred Redfield, of the aviation service, 
who had been operated on for appen- 
dicitis. 

s = s 

J. O. Gill, who has been specializing in 
the rule book and abstract department of 
the Western Actuarial Bureau at Chi- 
cago, will enter military service Aug. 21. 
Previous to going with the Western Ac- 
tuarial Bureau, Mr. Gill was with the 
Illinois Inspection Bureau. 


Fire Insurance Cases 


The fact that a building and its con- 
tents were levied upon by the sheriff 
will not avoid an insurance policy under 
a provision that it should be void if 
any change took place in the interest, 
title or possession of the subject of the 
insurance, whether by legal process, 
judgment or voluntary act of the insured. 
Bone et al. v. Fire Ins. Co., Penna. Su- 
preme Court. 

Where one who took out a policy in- 
suring an automobile against theft and 
fire, had no insurable interest in the car, 
never having owned it. the policy was 
void as to him. O’Neill v. Queen, Su- 
preme Judicial Court of Mass. 

That the beneficiary under a fire in- 
surance policy accepted the policy and 
retained it for a long period of time 
without reading it. does not constitute 
a defense to an action to reform the 
policy by substituting a mortgage clause 
for a loss payable clause. Conn. Fire of 
Hartford v. Wigginton, Supreme Court, 
Arkansas. 





The United States Lloyds of New York 
has been licensed in Wisconsin. 


The National Inspection Co. 
has an opening for a competent man. 
Examining experience practically essen- 
tial. Will consider other qualifications. 


Address 108 S. La Salle St. 





INTEREST AS TO ACTION 


WILL TAKE OVER COMPANIES 


Alien Property Custodian Announces 
That He Will Liquidate All En- 
emy Insurance Concerns 


NEW YORK, July 17.—It would 
seem that the principle of the Towner 
bill, introduced at the tail-end of the 
recent session of the New York legis- 
lature at the request of the Alien Prop- 
erty Custodian with the purpose of 
facilitating the organization of domestic 
insurance companies to take over the 
“business of the enemy companies, and 
vetoed by Governor Whitman after a 
hearing at which strong opposition to 
the measure developed, has not yet 
been abondoned. 


Recent Amendment to Act 


By a quite recent amendment to the 
“Trading with the Enemy Act,” intro- 
duced by Mr. Sims, chairman of the 
Committee on Interstate and Foreign 
Commerce, the Alien Property Custod- 
ian is to be vested with all the rights 
of a common law trustee “including the 
right to reinsure the business of enemy 
or ally of enemy insurance or reinsur- 
ance companies, and also the right to 
exchange the assets of insurance and 
reinsurance companies which have been 
delivered or paid over to him for the 
stock or bonds of other insurance com- 
panies, including insurance companies 
corporated by him or at his instance.” 


Properties to Be Taken 


In this connection, an announcement 
made by the alien property custodian 
at Washington is of especial interest. 
This states that the business interest of 
all foreign enemy companies is being 
closed out and the properties taken over 
by the alien property custodian, and that 
these companies comprise four marine 
companies, thirteen fire companies, two 
life companies and one casualty company, 
in addition to four companies incorpo- 
rated in the United States but under 
enemy ownership. 

Before the war, according to the state- 
ment of the alien property custodian, 
these companies enjoyed a very large 
patronage in the United States, and the 
destruction of their plants will set free 
a large amount of insurance to be re- 
placed with American companies or with 
such other foreign companies as are 
privileged to continue business. It seems 
probable, says the announcement, that 
this will afford an unusual opportunity 
for the organization and development of 
a number of new American companies. 


Statement Is of Interest 


This statement of the alien property 
custodian that the situation created by 
the closing out of the enemy companies 
will afford an unusual opportunity for 
the organization and development of new 
American campanies, coupled with the 
rights and powers to be conferred upon 
him by the recently introduced amend- 
ment to the “Trading with the EKnem 
Act,” which will empower him to ex- 
change the assets of the enemy insur- 
ance companies now in his hands for the 
stock or bonds of other insurance com- 
panies, “including insurance companies 
incorporated by him or at his instance,” 
will be of especial interest to all those 








Bookkeeper and Collector 


wanted (man) by local agency at 
Fargo, iv. D. State age, experi- 
ence and salary. Address 3-R, 
care The National Underwriter. 

















Chicago Office, | 








The Reisch Indemnity Company] — 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 


Dram-Shop Indemnity 
560-1564 Insurance Exchange 


who were opposed to the Towner bill, so 
recently vetoed by Governor Whitman. 


Wisconsin Notes 


John F. Dunphy, head of the Dunphy 
Agency of Milwaukee, has been elected a 
member of the Milwaukee Chamber of 
Commerce. 


Neenah, Wis., has placed two new cen- 
trifugal pumping units in service at the 
municipal waterworks pumping station on 
the shore of Lake Winnebago. 

Joseph F. Hein of the G. W. Hein In- 
surance Agency at Stevens Point, Wis., 
has enlisted in the mechanical department 
of the army and is ordered to leave for 
Valparaiso, Ind. 

The Milwaukee Mutual Fire has re- 
ceived a ruling from the insurance com- 
missioner that it cannot legally write tor- 
nado coverage, inasmuch as its articles of 
incorporation authorize it to write only 
fire indemnity. 


John Day, senior partner of Day & 
O’Neal, local agents, Beloit, Wis., hon en- 
listed in the war service of the "Y. M. C. 
A. for foreign duty and expects to leave 
July 23 for New York, where he will em- 
bark several days later for overseas. The 
business will be continued by his part- 
ner, Fred O’Neal. The Day & O’Neal 
agency was established eight years ago. 

Charles Schuster, a printer, was taken 
into custody at the instance of the state 











fire marshal’s office on the charge of at- 
tempted arson in connection with a fire 
discovered in orie of the offices in Bris- 
bane Hall, Milwaukee, on July 4. Bris- 
bane Hall is owned by a stock company 
composed of Socialists and is the office 
and printing plant of the Milwaukee 
Leader, a Socialist daily newspaper. 


Indiana Notes 


Leon Hammer, secretary of the Charles 
Kreutzer Insurance Agency, of New Al- 
bany, Ind., has enlisted in the navy and 
will leave July 29 for Great Lakes train- 
ing camp. 

The Indianapolis Association of Fire 
Underwriters held its usual quarterly 
meeting Tuesday evening, following a 
chicken dinner at a farmhouse west of 
the city. 


Special Agent Bert C. Ellis of the West- 
chester for Indiana has made the follow- 
ing agency transfers: At Mooresville, 
from Fred M. Keller, deceased, to m. 
Cox; at French Lick, from C. Loyd Dra- 
bing to Chas. H. Apple. 

Ernest A. Mathews, special agent for 
the Liverpool, London & Globe in Indi- 
ana, is at the Cincinnati office — 
the office force during this week. 
Cincinnati office has been short of help 
for some time and it was absolutely 
necessary to have some assistance from 
outside. 














TOKIO 


MARINE AND FIRE 


INSURANCE COMPANY 
LIMITED 


UNITED STATES FIRE BRANCH 

J. A. KELSEY, 

80 MAIDEN LANE, 

H. W. MURRAY, Supt. of Agencies, 19 So. La Salle St., Chicago 


General Agent 
NEW YORK 




















89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 
Surplus to Policy Holders - 


STATEMENT DECEMBER 31, 


Net loss Paid since Organization - - - - - 


1917 

$507,968.00 
321,320.00 
375,213.00 


= _ - = - ~ 








Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 
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GUSTAVUS REMAK, Jr., Pres. 
WAITE BLINEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 





JOHN J. P. RODGERS, Sec’y and Treas. 
SAM'L P. RODGERS, Asst. See’y 


CASH CAPITAL $1,000,000 


TOTFAL ASSETS 
$4,442,613.89 


SURPLUS TO POLIC¥HOLDERS 
$1,236,295..0 
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INSURANCE. 
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NATIONAL INSPECTION CO. 
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J. G. HUBBELL, Mer. 


108 SO. LA SALLE ST., CHICAGO 
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CREDIT SYSTEM 
Tue effort of the Cu1caco Boarp mem- 
-bers to bolster up.their credit system on 

premium payments shows that insur- 
ance people are taking advantage of the 
opportunity open to them at this time 
which has. already been employed by 
others to check the practice of unre- 
stricted credit. The government put 
into effect the cash system as is seen 
by the change it made as to freight 
charges. The shipper or receiver of 
freight must pay the charges in cash 
or file a bond that they will be paid 
within two days. 

The general tendency of the times is 
to go onto a cash system. Groceries 
and other stores are adopting the “cash 
and carry plan.” There is waste in the 
extension of credit. People who pay 
their bills regularly and promptly are 
forced to pay a higher price for goods 
because of the losses that come from 
poor payers. d 

Insurance agents have been very re- 
miss in the undue extension of credit 
and they have been imposed upon by 
the assured. A man will pay all his 
other bills except insurance unless it 
be life insurance or any policy where 
the ful! benefits cease at'the end of the 
month of grace. Some offices have at- 
tempted to secure business by grant- 
ing longer credit and now they are 
reaping the results of a poor business 
policy. It is well, therefore, to take 
advantage of the present condition of 
the public mind and establish fire and 
casualty insurance on a saner credit 
system. 





POINTS TO REMEMBER 


Two points for local agents to re- 
member stand out prominently in the 
address of F. C. Wuire, general agent 
of the New York UNDERWRITERS, on the 
subject of use and occupancy insurance 
before the Wusconsin ASSOCIATION OF 
INSURANCE AGENTS last week. 

One of these is that use and occu- 
pancy insurance cannot be granted and 
should not be suggested to concerns 
that have not proved their ability to 
earn a profit. If local men will follow 
his advice on this point they will have 
much less difficulty than they have ex- 
perienced in the past in getting the 
companies to accept the business that 
they have created by their soliciting 











This has been the general complaint: 
“That agents have gone forth and so- 
licited the business and then been un- 
able to place it.” 

The other point he made was that 
any business concern can be written a 
modified form of use and occupancy in- 
surance, a policy covering the payment 
of fixed charges during suspension of 
business as the result of fire, tornado, 
explosion or other catastrophe. This is 
a form of policy that has not been sold 
generally, but could be developed, as 
Mr. WuireE said, into a very good in- 
come producer. 

The entire address of Mr. Wuire is 
probably the best contribution to the 
literature of use and occupancy insur- | 
ance that has yet been made. It is 
published in full in the Wisconsin AGENTS 
NuMBER of THE NATIONAL UNDERWRITER, 
which is part four of the current issue. 
It should be read by every student of 
the business and preserved for refer- 
ence. 





WAR SERVICE LEADERS 


INSURANCE men can well be proud to 
be in the insurance business for insur- 
ance men as a class have given a fine 
account of themselves since the United 
States entered the war. 

As was pointed out by CHar.es R. 
SrreET, vice-president of the FipeLity- 
PuHENIx Fire, in an address before the 
WIsconsIN ASSOCIATION OF INSURANCE 
Acents, they have volunteered for many 
services with the government which the 
public generally did not know they were 
equipped to render. They have never 
waited to be called upon but have al- 
ways gone to the front of their own 
accord. 

As instances Mr. Street called atten- 
tion to the conservation work, the 
work on the sea coast and the work 
in Liberty loan campaign. 

He might also have called attention 
to the service rendered in the furnish- 
ing of data regarding manufacturing 
plants all.over the country from the 
fine fire maps and surveys which the 
business has been using for years. He 
might also have called attention to the 
activity of insurance men in all other 
patriotic work which civilians can ren- 
der. ; 

Now again is the insurance business 
taking the lead in a movement that will 
do much to stabilize business and to 
“keep the home fires burning.” It is 
in this plan of all insurance men doing 
all in their power to preserve the 
agencies and brokerage businesses of 
men engaged in the service. The mat- 
ter has taken form in action at New 
York, in action at Chicago, and in ac- 
tion by both the Iowa and Wisconsin 
Associations of Insurance Agents. It 
will, no doubt, also take form at the 
annual meeting of the Nationat Asso- 
CIATION oF INSURANCE AGENTS at Cleve- 
land in October. Many local boards 
throughout the country will take ac- 
tion between now and then. The form 
of resolution used by the CHIcAGo 
Boarp OF UNDERWRITERS will serve as a 
model for many of these. It follows: 


WHEREAS, Our country is now asso- 
ciated with other nations in a great war 
for defense of the most sacred principles ¢ 
for which a people has ever shed its § 
blood; and, q 

WHEREAS, Many of our members 
have entered the service of the Govern- 


Personal Side of the 
Insurance 


Business 





A. E. Scherr, who has one of the lead- 
ing agencies at Charleston, W. Va., and 
has served two terms in the state leg- 
islature, has announced his candidacy 
for state senator. Scherr comes 
from the well-known insurance family 
of that name, one of his brothers being 
J. W. Scherr of Cincinnati, president 
of the Inter-Ocean 1 Casualty. 


Charles Pilling Englemann, formerly 
an independent adjuster in Chicago and 
for many years connected with the Sun 
of London, has returned to that city to 
be associated with the western office of 
the Westchester. Mr. Englemann re- 
tired from insurance life a year or so 
ago to locate in Vineland, N. J. How- 
ever, the love of the west was too 
strong for him and he takes up life with 
renewed vigor. 


Jouett Fitch Siantotin, son of Gen- 
eral Adjuster J. P. Singleton, at the 
home office of the Niagara Fire, died of 
wounds that he received while in ac- 
tion on the battle front in France. 
Young Singleton was in the graduat- 
ing class of Princeton University last 
year, but left before commencement 
day to enter the service, taking his 
training at Plattsburg. He was com- 
missioned as second lieutenant and 
later promoted to the position of first 
lieutenant. He became an instructor at 
Plattsburg and was sent abroad about 
five months ago. While his father was 
assistant western manager of the 
Niagara at Chicago his son attended 








fense of the nation and of those who 
remain engaged in the performance of 
their usual tasks, thereby abandoning 
their families, their hopes, their ambi- 
tions and their business for the common 
cause; and 

WHEREAS, These men and women 
have in many cases left behind them an 
insurance business, which, having been 
acquired by years of toil, was the sole 
support of their dependents and which 
may be easily dissipated and lost to 
them; therefore be it 

RESOLVED, By the members of the 
Chicago Board of Underwriters of Chi- 
cago, that, fully realizing and appreci- 
ating the great sacrifices which our 
members in service are making, we 
would most deeply regret that any loss 
of business should be occasioned by their 
absence; and, be it further 

RESOLVED, That, deeming it both a 
moral and patriotic duty, we pledge our- 
selves, so far as it is within our power, 
to preserve intact the business of our 
members while absent on service, and to 
that end pledge ourselves to the observ- 
ance of the following practices and rec- 
ommendations: 

That such business should be renewed 
for the benefit of the absent member in 
members’ offices designated to care for 
it, and that said offices should be assisted 
in every way toward a retention of such 
business; that members losing business 
for account of members absent in service 
notify the secretary of the Board, in 
order that members acquiring such busi- 
ness may be advised and may restore to 
it the offices entrusted with its conser- 
vation. 


The insurance business is probably 
the first line to do anything of this 
sort. Many corporations are holding 
places open for men at the front but 
in no other line of business have com- 
petitors gone forth to preserve the 
business of competitors. 

The proposal of the Cuicaco Boarp 
was laid before the Ittinots STATE 
CounciIL oF DEFENSE by JoHN M. War- 
NER, progenitor of the idea, and was en- 


thusiastically received by it and will 
be pushed in other lines by that body. 
It is something that insurance men all 
over the country might well call to the 
attention of the state councils of de- 
fense everywhere. 


With the purpose of extending this 


4 work to other lines of business and agri- 


cultural pursuits, Mr. Warner gave his 
plan over to the State Council of De- 








ment, or other war service, for the de- 


fense. 


the high school at Evanston, Ill., grad- 
uating from that institution. He was 
a young man of fine ability, great cour- 
age and was in the thick of it since he 
landed in France. 


Mrs, Samuel A. Barclay, wife of the 
late executive special agent of the Stuy- 
vesant and Insurance Underwriters, will 
open the Minneapolis Montessori 
School at her ,home, 4401 Morgan ave- 
nue north, Minneapolis, in September. 
Mrs. Barclay has been studying with 
and teaching under the direction of 
Miss Anne E. George, translator of the 
Montessori method. She is regarded 
as a very capable woman and the school 
has splendid prospects. 


Although he wears no service pin and 
has no information to give on the sub- 
ject personally, George Neiley, leading 
member of the Field & Cowles agency 
at Boston probably heads the list of 
New England insurance men in his con- 
tribution to the service. Four sons are 
actively serving in the United States 
Navy and a fifth is just starting his 
course at the Annapolis Naval Acad- 
emy. George F., the senior, aged 26, is 
senior lieutenant on a cruiser; Geoffrey 
C., aged 24, is a quartermaster; Richard 
B., aged 21, is an ensign on a submarine 
chaser. Stephen B., aged 18, one of 
twins, is in the Naval Reserves, and Ed- 
ward S., the second twin, is at Annapo- 
lis. 


W. H. Cuthbertson, tormerly western 
special agent of Pratt, Yungman & Co., 
marine and automobile general agents 
of the North America, is now in the 
35th Infantry, stationed at Nogales, 
Ariz. He is doing border duty, but may 
be sent to France at any time. Mr. 
Cuthbertson was for several years 
prior to going with the North Amer- 
ica, connected with the automobile de- 
partment of the Providence Washing- 
ton, at Chicago. His home is at Oak 
Park, Ill 


G. A. Holland of the Ellis & Holland 
Company, at Des Moines, celebrated 
his twentieth anniversary in the insur- 
ance business July 13. Mr. Holland 
says in his greeting to his friends that 
while nothing of historical importance 
has been accomplished by him, he feels 
that the time has been generally well 
spent and trusts some good has been 
done. Mr. Holland has made many 
friends in the business and is held in 
highest regard. 


Word has been received that Lieut. 
W. H. Comrie, of Fargo, N. Dak., has 
been wounded severely in action on the 
French front. Lieutenant Comrie was 
special agent of the Hartford until he 
enlisted in the service. He is one of 
the well known field men of the north- 
west who is highly esteemed. His 
brother, A. A. Comrie, is connected 
with the Sexton agency at Minneapolis 
and was formerly North Dakota state 
agent of the Hartford. 

—_ 

John W. Murray, 84 years of age, 
died last week at his home in Plainfield, 
N. J. He was one of the organizers and 
president of the Great American and 
was one of the organizers of the San- 
born Map Company. He was one of 
the veteran underwriters of New York 
beginning business life in 1850 as office 
boy in the New York agency of the 
North America. In 1853 he was made 
7 of the Yonkers & New York. 


First Serg. C. J. ‘LeMessurier, Jr., of 
Pontiac, Ill., connected with the 17th 
Artillery, is leaving for France this 
week. He was trained in the aero-me- 
chanical school, but later was actively 
engaged in artillery work. He is a son 
of C. J. LeMessurier of Pontiac, IIl., a 
well-known local agent. Up to the time 
of his enlistment young LeMessurier 
was in the office of the western depart- 
ment of the North America. His 
brother, Harvey L., is in charge of the 
casualty department of the Hartford 
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OHIO AND WEST VIRGINTA 


PLANS OF CLEVELAND CLUB 





New Organization Is Now in Good 
Running Order and Almost All 
Agencies Join 


CLEVELAND, OHIO, July 15.— 
The Fire Insurance Club of Cleveland, 
successor of the Cleveland Fire Insur- 
ance Exchange, is now in fine working 
order and all the important agencies 
of the city, with the exception of the 
representatives of two companies, are 
affliated with it. The membership is 
165, as compared with 150 members of 
the Fire Insurance Exchange. 

The regulations adopted for the 
guidance of the organization are the 
result of the combined thought of all 
the members, worked out by a special 
committee appointed by the Cleveland 
Fire Insurance Exchange and put into 
clear and definite shape by Secretary 
Will J. Beggs. 

The membership is divided into two 
classes, known as Class 1 and Class 2. 
In taking over the affairs of the old Ex- 
change it was provided that all mem- 
bers in good standing April 1 were en- 
titled to membership in the club if in 
position to comply with the rules regu- 
lating admission to the new organiza- 
tion. 

Class 1 Membership 


To be eligible to membership in Class 1 
an individual, partnership or corporation 
must be the sole representative of at 
least one company and must be in busi- 
ness on his own account. Provision is 
made for admission of supervising and 
direct reporting agents of companies 
which maintain their own offices in the 
city. - ‘ 

The principal distinction between Class 
1 and Class 2 is that members of the 
latter are not required to be a sole agent. 
They do not vote at the elections or hold 
offices, but in most other things they 
have the same rights in deliberations and 
voting as are exercised by Class 1 mem- 
bers. Furthermore, they receive all the 
benefits-that accrue from the club work. 

Both classes may have associates or 
solicitors. In order to be admitted to the 
privileges of the club, solicitors must 
confine their business to insurance or in- 
surance and real estate. Each solicitor 
must be attached to some one office and 
agree to place all his business through 
it. Provision is also made for non-resi- 
dent associates, living in another county 
or another state. They must be properly 
licensed agents in the state where they 
reside. 

Dues and Fees 


Class 1 members pay an admission fee 
of $200 and Class 2 members, $100. No 
fee is required of associates. Annual dues 
of members in the two classes are the 
same, $10 each. Associates pay $3 each. 
Non-resident associates pay dues of $5 
each, unless there should be some recip- 
rocal arrangement between the club and 
the organizations to which they belong. 

A member may resign his membership, 
become ineligible for membership in 
Class 1 by losing the sole agency and 
various other changes may come about, 
but the only way he can forfeit his ad- 
mission fee is by expulsion. 

No company may be represented both 
in and out of the membership except un- 
der arrangements that existed in some 
of the small towns of the county prior to 
April 1, 1918. Underwriters’ agencies are 
not considered or recognized independ- 
ently of the parent companies, but are 
looked upon as additional agencies. 

After the adoption of the regulations 
no additions to offices on a commission 
basis could be made. All such additions 
are required to be bona fide partners or 
Stockholders, sharing in the profits, ex- 
benses and losses. 


Exchange of Business 


Exchange of business shall be between 
members of this club, except in cases 
where excess business is not accepted by 
members. It may then be placed with 








Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men whe had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, 


We can tell them to you. 








non-members and the details of the 
transaction must be reported to the sec- 
retary. Under no other circumstances 
can salaries, commissions or other com- 
pensation be paid by members to any 
one not affiliated with the organization 
for procuring business in Cuyahoga 
county. 

No commissions shall be paid to non- 
resident associates on insurance on prop- 
erties in Cuyahoga county, unless they 
be owned or controlled elsewhere. When 
the chief place of business is in Cuya- 
hoga county, however, properties are not 
considered as owned or controlled else- 
where, although a legal residence may be 
maintained elsewhere or the corporations 
owning them may have been formed in 
some other state. 

Following the import of the statutes, 
one of the rules of the club forbids re- 
bating directly or indirectly, as well as 
discrimination in rates of premium be- 
tween risks of the same classification. 


Punishment of Members 


Provision is made for the punishment 
of members for violation of the regula- 
tions of the club, or any law or ordi- 
nance of the state or any other duly con- 
stituted authority, relating to insurance, 
by fine, suspension, expulsion or such 
other penalty as may be deemed suitable 
to the case by the board of trustees. De- 
tailed provision is made for filing charges 
and holding trials in such cases. Appeal 
may be taken from the decision of the 
trustees to the members of Class 1 in 
cases of expulsion. A three-fourths ma- 
jority of the members is required to re- 
verse the decision of the board. 


Scope of the Work 


Arrangements have been made for the 
extension of the scope of the work of 
the organization and co-operation with 
all the activities which have to do with 
insurance, fire protection, fire prevention 
and preparation and distribution of data 
that will be of aid in any of these phases 
of the business. Standing committees 
have been appointed to look after these 
matters, as follows: Conferences, losses 
and adjustments, forms, resolutions, fire 
department, water protection, building 
code, clean-up, civic improvement and al- 
lied organizations. Each committee con- 
sists of three members whose ideas and 
training especially fit them for the du- 
ties which are assigned them. 


Goes Into New Offices 


The Merchants & Manufacturers Mu- 
tual of Mansfield, Ohio, has removed its 
offices to the building located at No. 32 
North Diamond street, which it pur- 
chased a short time ago and completely 
remodeled for. a home office building. 
This company was organized 42 years 
ago last October and began business in 
the I. O. F. building. It has continu- 
ously occupied these offices since that 
time. The growth of the business neces- 
sitated larger quarters. Its statement 
July 1 shows cash assets, $127,603; rein- 
surance reserve, $38,323; net surplus, pis - 
472; contingent assets, $274, 1092. G. W. D 
Yarmon is secretary. 


Ohio Notes 


W. J. Carey of Carey & Zimmerman, 
Cincinnati, is making an eastern trip vis- 
iting points in Pennsylvania and New 
York. 

The Plumer & Crawford agency, and 
the A. Jay Steven agency, of Marietta, O., 
have consolidated as the Plumer-Craw- 
ford-Steven Co., with a capital of 30,000. 
The new agency has its office in the Cen- 
tral National Bank Bldg., the office for- 
merly occupied by the Plumer & Crawford 
agency. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 














WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CENCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins..Co. 
Organized ‘1864 


Organised 1881 





COMBINED STATEMENT 


Capital see - = $250,000.00 
Assets - - - 942,227.90 
Surplus to Policy Holders e 624,198.79 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.00 








THE 
GEORGE E. WOOD CO. 


84 WILLIAM ST. New YorK CITY 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 


























Surplus to Policy Holders - 378,923.38 State bara ~—s _ New York 
Aenets - - - « % = «+ = 708,200.80 ee ee 
Losses Paidto date - - - 6,517,084.28 

INCORPORATED 1851 : 


WESTERN ASSURANCE 


COMPANY 


OF TORONTO, CANADA 


Fire, Tornado, Ocean _— and Inland Marine Insurance 


Assets January 1,1917, in U.S.. 
Surplus in the United States coos 
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The Best Field in the en Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - 


- Shelbyville, Illinois 
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ASK PARDON FOR HILDEBRAND 











Illinois Field Men Circulate Petition to 
Governor Lowden on Behalf of 
Associate and Competitor 





Nearly all of the fire insurance field 
men of Illinois have signed a petition 
to Governor Frank O. Lowden, asking 
him to pardon George Hildebrand of 
Peoria, Illinois, special agent of the 
Home, who was sentencd for receiving 
deposits in the Hartenbower & Hilde- 
brand Bank at Tonica, Ill., after the 
bank was insolvent. His sentence was 
given some years ago and the case has 
been appealed to the supreme court, 
which has now reaffirmed the convic- 
tion and sentence. The petition declares 
that Mr. Hildebrand was in no way 
responsible for the failure of the bank, 
that there was no guilty intent on his 
part, that he personally lost $70,000 in 
its failure, that all of his wife’s estate 
was also used to make good losses, and 
that the demands of justice in the case 
have already more than been met. 

It is pointed out that Mr. Hildebrand 
is considered by practically everyone 
in the insurance business, thoroughly 
responsible and reliable and that ever 
since his conviction and in spite of it 
the Home of New York has employed 
him in a responsible position, that he 
has been trusted by his competitors, as 
well as his associates, and that he has 
been assured of a responsible position 
and the esteem of insurance men on 
his return to business life. 

It is also pointed out that the fam- 
ily is dependent on the income of Mr. 
Hildebrand and that his son will soon 
enter the army. 

The petition has been circulated by 
Homer Caldwell, state agent of the 
Springfield Fire & Marine, and at the 
head of the list of signers is C. O. Bray, 
another Illinois special agent of the 
Home, who was associated with Mr. 
Hildebrand for several years, and N. 
A. Briggs adjuster and former state 
agent for the North British & Mercan- 
tile, who started Hartenbower & Hilde- 
brand in the local agency business at 
Tonica and who knew Hildebrand as a 
school boy, as well as a local banker 
and insurance agent. 





MUST REDUCE MICHIGAN LOSS 





Ellsworth Says State’s Record Should 
Not Be so Much Worse Than 
Wisconsin’s or Ohio’s 





CADILLAC, MICH., July 16— 
Speaking before the Michigan Associa- 
tion of Fire Chiefs at its annual meeting 
here Frank H. Ellsworth, Michigan 
state fire marshal and commissioner of 
insurance, said that there was absolutely 
no excuse for the loss ratio of Michigan 
being 70 per cent while that of Wiscon- 
sin and Ohio, two neighboring states, 
was but 40 per cent. He called upon the 
chiefs to do more prevention work than 
they have in the past and to join in a 
campaign which he is now inaugurating 
for the elimination of the carelessness 
that causes fires. 

He has had some placards printed 
and will have these posted through the 
assistance of his own deputies, the fire 
chiefs and insurance men in all hotels, 
public buildings and street cars and 
other conspicuous places. In other 
words Mr. Ellsworth announced an ad- 
vertising campaign for the conservation 
of properties from fire similar to the 
food conservation campaign now being 
carried on by the food administration at 
Washington. 

The fire loss of Michigan in 1917 was 
$10,500,000 and the loss so far in 1918 
has already been between four and five 
million dollars. The state cannot at 
this time, he said, stand sucha drain on 
its resources. These properties, he said, 
must be kept in the nation’s individual 
trenches instead of in its hospitals and 
grave yards. 

Speaking of the conservation work 





last year he paid particular tribute to 
the assistance rendered by the represen- 
tatives of insurance on the inspection of 
flour mills, grain elevators and other 
properties necessary to the conduct of 
the war. 

If there are fewer fires, he said, there 
will be consequently less in aggregate 
losses. Last year there were 9,716 fires 
in Michigan, many of which were due 
to careless use of matches, gasoline, 
defective chimneys and other common 
causes. He said, it was up to the fire 
chiefs and the fire marshal’s department 
to get results, that they must be “isers” 
and not “wasers.” 





Complain of Surcharge 


INDIANAPOLIS, IND., July 17.— 
The State Chamber of Commerce of 
Indiana is reported to be sending out 
a letter to merchants over the state urg- 
ing them to resist paying the 10 percent 
surcharge on fire rates, claiming that 
it is unjust in view of alleged profitable 
conditions in the state. Investigation 
indicates that the State Chamber of 
Commerce is not very well known. It 
has an office at 816 Merchants Bank 
building, Indianapolis, of which A. W. 


McKeand is in charge. C. Smith, of 
Kokomo, is president, and John 
Northway, of Columbus, secretary. 


McKeand is president of the McKeand 
Service Company which is listed as 
“commercial civic organizers.” With 
the State Chamber of Commerce he has 
the title of “Director of Extensions.” 





Michigan Fire Losses 


DETROIT, MICH., July 16.—The report 
of State Fire Marshal Ellsworth shows 
that the total fire loss in Michigan for 
the first six months of thé year was 
$3,738,913, of which Wayne county, with 
a loss of $1,207,361, was the greatest. 
It is expected that the fire loss for the 
state for this year will be much greater 
than during 1917. The greatest loss in 
any month in. the year was in January, 
when the loss was $1,412,112. Incendiary 
fires in grain elevators and warehouses 
helped to swell the total. 





Will Inspect Two Towns 


The Illinois State Fire Prevention As- 
sociation and the state fire marshal’s 
department will inspect Waukegan and 
North Chicago, Tuesday of next week. 
The fire prevention association has ac- 
complished much in improvements that 
have been brought about and its records 
are being kept up to date by Secretary 
Ralph F. Woltersdorff. 





Protection Poor; Will Move 


NILES, MICH., July 16—The tool and 
Gie department of the Invisible Door 
Check Company will be removed to Chi- 
cago. The reason given by officials is 
that repeated appeals to the city to fur- 
nish adequate fire protection have been 
ignored, the answer being that the city 
is without funds. The company is en- 
gaged in government work, and has been 
repeatedly warned that there must be 
fire protection so that valuable material 
and blue prints may not be endangered. 





Will Soon Be in Field 


Superintendent Frank Fassold of the 
Milwaukee Board will leave Aug. 1 to 
become a state agent of the New Bruns- 
wick, New Jersey, Fire and United Brit- 
ish. For the present he will make his 
headquarters at the Milwaukee Board 
offices, helping until his successor is ap- 
pointed. It was a distinct honor paid 
him to continue him as secretary of 
the Wisconsin Association of Insurance 
Agents. Mr. Fassold started field work 
in 1902 as special agent of the New York 
Underwriters in Indiana. In 1905 he was 
made special agent of the Milwaukee Me- 
oe in Indiana, Ohio, Michigan and 

inois. 





Friedly Calls Conference 


H. C. Friedley, Indiana state fire mar- 
shal, has called a conference at Fort 
Wayne to discuss the standardization of 
fire equipment: The mayors and fire 
chiefs of fourteen cities in the northern 
part of the state have been invited to 
take part. The recommendations of the 
conference will be incorporated into a 
bill to be presented to the Indiana legis- 
lature at its January session. Several 
losses by fire have been heavier than 
they would have been had the depart- 
ments in neighboring towns been able 
to use their hose where it was needed. 





The drafts of June and July are taking 
many local fire insurance agents into the 
service. One company reports losing four 
agents in one week in Indiana, and ex- 
pects to lose many more than that the 
week of the July movement. 











H. M. BARFIELD 


President 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
EERE ete CA RR Se a $100,000 


Writing Business Through Ohio Agents 
ECONOMIC MANA 





Conservative Underwriting 
MENT MAKING SPLENDID PROGRESS 


OHIO AGENTS WANTED! 
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F.R.Ormsby, Pres. G.F. Hutchings, Secy. 


Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 




















Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 








TOTAL ASSETS - - - = - - 
A. C. CUMMINS, President 


$2,486,445.48 
BUSINESS. CONFINED TO OHIO E. SMITH, Secretary 








Soliciting excess and surplus lines throughout the country. 
arranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 











Organized 1876 INSURANCE COMPANY Mansfield, Ohio 
Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
Total cash assets, $111,768,47 Contingent assets $205,391 ,13 


Writing a general classification 
S. N. FORD, President 


Auto fire floater department 





Annual dividends to policyhold 
a 


J 


G. W. DeYARMON, Secretary 


E, J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 








Dayton Mutual Fire 


DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 





Macenpeniatat Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 





\An Agency Company 
“‘Fire Insurance as Y>2u Would Write It’’ 


The Merchants re: Ins:trance Co. of Indiana 
A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mer. 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The — Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


























All of Pittsburgh, Pa 


Combined Capital - - $ 900,000 Combined Net Surplus - - - §$ 733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. W. CLINTON (Reliable Agents"Wanted in FISH & SCHULKAMP 
4228 LaFayette Ave. Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsi# 
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IN MISSOURT VALLEY FIELD 


CLAIM BUILDING COLLAPSED 








Verdict of the Jury is Given Following 
Hearing Concerning Sioux 
City Disaster 





SIOUX CITY, IOWA, July 17— 
That the building collapsed before 
there was either explosion or fire is the 
verdict of the coroner’s jury in the mat- 
ter of the disaster here June 29 which 
cost thirty-nine lives and the destruc- 
tion of more than $100,000 of property. 

This verdict, which suggests that the 
grand jury follow up and fix the exact 
blame for the accident, names the city 
of Sioux City and the Western Iowa 
Company as primarily liable for the 
catastrophe and the contractor, F. X. 
Babue & Co., and the Oscar Ruff Com- 
pany, occupants of the building, as con- 
tributing to the accident. Lax inspec- 
tion on the part of the city and unwise 
attempt to remodel by the owners are 
given as the main reasons for the ca- 
lamity. 

As yet none of the insurance com- 
panies have taken any outright stand 
on the matter of settling losses, all of 
them preferring that the claimants come 
forward with proofs of loss. If adjust- 
ments are made by the companies, sub- 
rogation rights will be doubtless en- 
forced against the city and the building 
owners. 

The city is advised by the coroner’s 
jury to revise its ordinances so as to 
require the appointment of a “compe- 
tent, technically educated and experi- 
enced inspector” as building inspector. 
The ordinance did require all this until 
after the last election, when, in order to 
pay a political debt, the incoming admin- 
istration, after much opposition, changed 
the ordinance to permit the appointing 
of a journeyman carpenter as inspector. 





NEBRASKA HAIL LOSS LIGHT 





Regular Companies Wrote a Larger 
Business This Year in Spite of 
the State Fund 





OMAHA, NEB., July 17—Wheat 
and oats are now safely harvested 
without a serious hail loss. Unless a 
bad hailstorm strikes the corn the 
companies will come out in splendid 
shape. 

Notwithstanding Nebraska has a 
state hail insurance law which was in 
effect the first year this season, the regular 
companies report they wrote more hail 
insurance than at any time in their 
history. Several reasons are given, 
namely: The farmers are prosperous 
because of good crops and high prices; 
they are more and more realizing the 
advantage of hail insurance, and the 
companies took an earlier start because 
of the state law going into effect. 


But none of these reasons explain why, 
because of its much lower rates, the 
state hail insurance plans did not block 
the forward march of the old line com- 
panies. The agents offer an explanation. 
They say the farmers cannot believe they 
will get the face value of state insur- 
ance. 

“The old line companies are compelled 
by law to pay the loss in full,” said one 
agent. “In doing so our company, which 
has written hail insurance in Nebraska 
for many years, is now behind far over 
$100,000. Knowing this, the farmers can- 
not figure how the state can pay in full, 
with its rate so much lower than ours. 
In the eastern zone of Nebraska the state 
rate is 2%, the private companies ask 4 
per cent; in zone No. 2 the state rate is 























F. H. Hawley, Presiden W. E. Haines, Secretary 


7@1s ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


jo ee Weadeusccesadeseers $4,266,724 
GIN Sori es aul heals eoe ean hase we ecccw | aaa 
Reserve for Reinsurance................... 2,523,332 
WII soso ci secceeccee casaslgs aaeuaa sabes - 155,556 
INDIR INTHs oos cd ca evieeuwccmannewaree - 1,473,483 
WORSE <5 65 ko co ccdacnccass dadina eh alone ... 654,732 


CHAS. L. HECOX, Manager Western Department, Chicago 











3, ours 6 to 9; in the next zone theirs is 
314, ours is 9, 10 and 11. 

“Can you blame the farmer for fearing 
that the state insurance plan will not pay 
his loss in full?” 


MUTUALS WILL RAISE RATES 





Farm Writing Companies in Kansas 
Will Get More to Pay Increased 
Costs 





TOPEKA, KAN., July 15.—The mu- 
tual fire insurance companies of Kansas 
are planning some higher assessments 
and higher rates for farm business 
throughout the state. A conference at- 
tended by seventeen representatives of 
twelve of the mutuals was held last 
week and the plans made for increasing 
the rates to give the companies more 
money. Some of the companies will 
authorize additional assessments and 
those working on definite schedules will 


make increases to cover about the same 
amqnnts, 


The stock fire companies have just been 
granted a 10 percent increase on all farm 
business in the state and the conference 
of the mutuals was to secure about the 
same additional proportionate revenues. 
In effect the new mutual rates will 
amount to a surcharge for the period of 
the war, although it was denied that this 
was the actual plan of the companies. 

The mutual fire companies which do a 
strictly farm business in Kansas can 
change their rates or do anything they 
wish without the supervision of the state 
department. If they write insurance in 
any rated towns they must conform to 
the orders of the department as far as 
those towns are concerned, but can still 
write the farm business without super- 
vision. 





Iowa Field Conclave 


LAKE OKOBOJI, IA., July 17—Field 
men are gathering here for the midsum- 
mer splash of the Iowa Blue Goose, 
Thursday and Friday. Indications are 
that the attendance will be larger than 
ever before at a similar gathering, be- 
cause the Iowa Fire Prevention Associa- 
tion, Conservation Association, State 
Board and Field Club have been sum- 
moned to attend the business meetings 
Thursday. 

Chairman J. Clay Stuart, of the com- 
mittee on arrangements, has announced 
the program in brief as follows: 

‘ Thursday forenoon— Business meet- 
ngs. 

Thursday afternoon— Recreation and 
bathing. 

Thursday night—Dancing. 

Friday morning—Fishing contests. 

Friday noon—Fish Dinner at Eccle- 
harve. 

Friday afternoon—Athletic sports. 

Friday night— Moonlight boat ride 
around the lake, visiting points of in- 
terest. 





Work or Fight Order 


The South Dakota Council of Defense, 
in its “work or fight” regulations, issued 
July 10, classed all able-bodied men en- 
gaged in selling insurance and dispensing 
soda water as being in the class of non- 
essential industries. 


The Fire Insurance Agents Association 
in Kansas City has refused to accept the 
resignation of E. J. Stern from its board 
of directors. Mr. Stern is now at Camp 
Pike. 





C. A. PALMER, President C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter F. a ALDRI ICH, Counsel 
L. K. HENNES, "Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


» MICHIGAN — ae 1913) 
- Capital fully paid $259,150.00 Assets $591,109.81 


h 310,064.33 
eae © phe ee Slot 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 











H. V. OLNEY, President C. A. L. PURMORT, Secretary 


6sth ANNUAL STATEMENT 


Capital . ~ - — e ad 7 1,900,983.09 
Assets (to protect policy holders) - <= $ 500,000.08 









Net Surplus to policyholders 
Net surplus to stockholders 9 - e 2,650,983.09 


tate rs - Calorati Lapsing 
a eri ‘olorado nyer 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 














The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















LIVE AGENTS WANTED: 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 














Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 
Maine,$ Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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KENTUCKY AND THE SOUTH 


SOUTHWESTERN STATES 





TOBACCO LOSSES NUMEROUS 


Field Men Find a Series of Fires Dur- 


ing the Last Two or Three 
Months 


LOUISVILLE, KY., July 17.—Spe- 
cial agents have been somewhat dis- 
turbed concerning tobacco losses which 
have sprung up during the past two 
months in the Kentucky-Tennessee ter- 
ritory after several months of small 
losses. First Gallatin, Tenn., suffered 
a loss of several thousand dollars, this 
being followed a few days ago by a 
bad fire at Pembroke, Ky., which se- 
sulted in a total loss. This in turn 
was followed by a fire at LaCenter, Ky., 
July 9, in which the tobacco storehouse 
of Thomas Edwards & Son, and be- 
tween 150,000 and 200,000 pounds of 
tobacco were destroyed. The building 
was a one-story frame, 80x200 feet, and 
valued at $5,000. 

The building was covered, and $19,- 
000 of insurance was carried on the 
stock, which was valued at about $25.- 
000. 


There was no fire in or about the build- 
ing, but when the flames were discov- 
ered had gained considerable headway. 
The operators had just started shipping, 
and sent out thirty-two hogsheads the 
day prior to the blaze, which apparently 
started in the rear of the building. The 
boiler house was in a building at the 
rear and caught after a part of the plant 
had fallen in. 

Underwriters are at a loss to explain 
the series of fires, as tobacco is a valua- 
able holding, selling at high prices, and 
no moral hazard should enter into the 
situation. It is believed that the series 
of fires in the west Kentucky and Ten- 
nessee district are due merely to care- 
lessness. Another large loss was occa- 
sioned at Nashville, Tenn., recently in 
the collapse of the Elrod warehouse, car- 
rying much tobacco to destruction. 

In the LaCenter fire the following pol- 
icies were held: Pennsylvania, $5,000; 
Aetna, $3,000; St. Paul, $2,000; Spring- 
field, $2,000; Queen, $2,000; Ohio Val- 
ley, $3,000; Pennsylvania Underwriters, 
$2,000. 





Rating Board Dethroned 


LOUISVILLE, KY., July 16—The in- 
junction granted by Circuit Judge Stout 
to restrain State Auditor Green from ap- 
pointing a superintendent of insurance 
rates, to be vested with the powers of 
the Insurance Rating Board, was dis- 
solved by Judge Thomas, of the Court of 
Appeals. The opinion was concurred in 
by all members of the court with the ex- 
ception of Judges Hurt and Settle. In its 
brief opinion the court said: 

“According to our views, the reference 
in Section 2 is mere surplusage and that 
section contains enough to abolish the 
State Insurance Board and the offices of 
Secretary and attorney, and we think 
such abolishment may be made by the 
legislature by saying so in an act with- 
out an express repeal of the statute cre- 
ating the abolished office. This being 
true, the plaintiffs, as members of the 
board, have no interest in the matter 
and can not maintain this suit. No effort 
will be made to elaborate our views or 
to extend them into a finished opinion. 
This may be done later. This renders it 
unnecessary to determine the other ques- 
tions raised in the suit.” 





Virginia Agents Meeting 


RICHMOND, VA., July 16.—The Vir- 
ginia local agents’ association may hold 
its annual meeting in Petersburg. The 
local exchange of that city is expected 
to meet soon for the purpose of consider- 
ing the question of extending an invita- 
tion to the association to meet there. 
The executive committee of the body met 
recently and decided to hold the conven- 
tion the latter part of September. 





Riker Heads Blue Goose 


LOUISVILLE, KY., July 16.—Between 
sessions of the convention of the Fire 
Underwriters’ Association of Kentucky, 
the Kentucky Blue Goose had a meeting 
presided over by Gordon C. Long of the 
Aetna. It was decided that as the organ- 
ization is in a flourishing condition to 
reduce the annual dues of the members 
from $5 to $2. 

Officers elected were: L. C. Riker, Lon- 
don Assurance, most loyal gander; Frank 








COMMISSION TAKES UMBRAGE 


Texas Officials Perturbed by Display 
Advertising of “Texas Companies” 
Which Indicts Them 


AUSTIN, TEXAS, July 16.—There is 
something brewing in Texas as a result 
of the cut made by the “Texas Com- 
panies” in the term rule on private 
dwellings and apartments under three- 
year policies. Only the Austin, Inter- 
national and Commonwealth have re- 
duced the three-year policies to 2% pre- 
miums, instead of 2%, as fixed by the 
Texas State Fire Insurance Commis- 
sion. 

What is in prospect may lie between 
the Jalonicks or Texas companies and 
the State Fire Insurance Commission. 
The Jalonicks have used the daily press 
of Texas in a systematic and extensive 
campaign of display advertising solicit- 
ing the dwelling and apartment house 
business under their cut in the rates, 
which amounts to a little better than 
12 percent. Their reasons, mainly, 
that the rule fixed by the Texas Com- 
mission is too high, does not set wel! 
with the members of the commission 
and they are known to be agitated and 
resentful. 

Secretary-Commissioner A. R. An- 
drews spent several days in Dallas last 
week conferring with the insurance 
fraternity regarding the _ situation. 
When Mr. Andrews returns to Austin 
something may happen. 


Four Still Unlicensed 


Commissioner Austin of Tex., an- 
nounces that he will not relicense the 
four Russian companies which have 
failed to file affidavits to the effect that 
they are not under German influence, 
unless and until such affidavits are filed. 
Five that have complied with his re- 
quests have been granted license re- 
newals. 








M. Drake, supervisor; Milton C. Miller, 
Royal, custodian; H. H. Chittenden, 
Home, guardian; Bennett B. Bean, Penn- 
Sylvania, keeper of golden egg; and 
G. Gordon Long, Aetna, wielder. 


Goodloe With the Field 


Thornton M. Goodloe, actuary and chief 
technical advisor of the State Insurance 
Board of Kentucky, was in Chicago last 
week and announced that he would soon 
connect with the Insurance Field, travel- 
ing for that paper in its advertising de- 
partment. He also stated that Mrs. 
Goodloe would travel for the Field in 
the south and southwest. Mr. Goodloe 
was formerly manager of the rating bu- 
reau at Indianapolis, and later was in- 
terested in the sale of fire prevention 
devices. 





Case Is Compromised 


LOUISVILLE, KY., July 17—After be- 
ing in the courts for ten years, the liti- 
gation between the Star Fire and the 
National Surety to recover $20,000 on the 
bond of Charles F. Mitchell, who was 
eastern representative of the fire com- 
pany, has been settled by the payment 
of $14,000 by the surety company. 

James B. Smith, of Barbee & Castle- 
man, has had charge of the liquidation 
of the company. 


Kentucky Notes 


J. T. Shelley, rating engineer for 
Booker & Kinnaird, local agent at Louis- 
ville, recently entered the service. 

The undertaking establishment and 
livery stable of Thomas K. Robb, Frank- 
fort, Ky., was destroyed by fire, caused 
by spontaneous combustion. The loss of 
building and equipment will be about 


’ 





Texas Notes. 


F. M. Butts of Dallas, Tex., has been 
licensed in Texas to write excess lines in 
unauthorized companies. 

Chas. Schneider, middle-aged German, 
given 20 years in the Texas penitentiary 
for arson, in connection with a grain ele- 
vator fire at Howe, Texas, died in the 
state prison after serving three months. 


Citizens of East Dallas, Texas, have 
petitioned the city council of Dallas to 
open and equip the new $20,000 fire sta- 
tion at Columbia avenue and Augusta 
street. which lies idle because of a lack 
of funds. 
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“A Staunch and Reliable American Company” 
i ae om .D. M. FERRY, JR., President 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 
WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 


iy sgl E. J. BOOTH, Vice-President 
>. F. A. SCHULTE 
Treasurer 


H. E. EVERETT 
Secretary 
E. P. WEBB 
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i oe 5 @, Asst. Secretary 
See ‘ 


“37 Years of Honorable Indemnity” 











MOUNTAIN AND COAST. FIELD 


ENGENDER MUCH ENTHUSIASM 








Southern California Falls Into Line 
in Good Shape for the Insurance 
Federation Movement 


LOS ANGELES, CAL., July 17.— 
The Insurance Federation of California 
has become active in this section. 
President Bert L. Davis has been down 
from San Francisco all week. A per- 
manent Los Angeles county division 
has been organized with 300 paid mem- 
bers. I. O. Levy, one of the best known 
and most popular fire and casualty un- 
derwriters, is president. The initial 
membership was one-halt life men and 
women, a very significant and encour- 
aging fact when it is stated that here- 
tofore the life people have refrained 
from associating themselves with the 
Federation movement. 

The other officers elected were as 
follows: Vice-president, John Rhodes, 
Pacific Mutual Life; secretary, George 
T. Atchley, manager Los Angeles Fire 
Underwriters; directors, T. Cott Bal- 
lagh and C. E. Heineman, Occidental 
Life; Miss Mabel G. McClintock, Pa- 
cific Mutual Life; W. E. Shields, Trav- 
elers; Will Stephens, president Los An- 
geles Fire Underwriters; D. W. Pierce, 
general insurance. 

Dr. Milbank Johnson, assistant med- 
‘ical director of the Pacific Mutual, 
spoke as a student of economics, said 
if compulsory health insurance was 
good for the masses, he could not con- 
scientiously oppose it because of his 
insurance connection, but in a convinc- 
ing manner told how it had enslaved 
the masses of Germany, how it had 
tagged everybody and killed all initia- 
tion with workmen. He thought Cali- 
fornia should not be Prussianized. 


WANTS BUREAU INVESTIGATED 
Commissioner Wells Thinks This Best 


Method of Answering Critics of 
Rate Supervising Act 





SALEM, ORE., July 16.—Appoint- 
ment of a committee of five business 
men, who are premium payers, to in- 
vestigate the Oregon Insurance Rating 
Bureau, the manner in which rates are 
made and the law regulating rates and 
insurance companies, will be recom- 
insurance companies, will be recom- 
mended in the annual report of Com- 
missioner Wells, which is now under 
course of preparation. 

It has been reported by those who 
are not familiar with the law that it is 
compulsory for all companies to sub- 
scribe to the rates of the Oregon Insur- 
ance Rating Bureau, states the commis- 
sioner. Such is not the case, for there 
are numerous companies which are 
mating their own rates. 


“A company is not permitted to prac- 
tice universal discrimination. No com- 
pany is compelled to adopt any specific 
schedule, the question being left by law 
to its own choice. The law does require 
every company to abide by the schedule 
which it has filed or adopted. It gives 
the company, however, the privilege of 
filing an amended schedule with the 
commissioner, and the company is free 
either to raise or lower its schedule at 





any time it desires, but should it elect 





to raise or lower its schedule, the higher 
or lower rates must be applied to all its 
customers uniformly throughout’ the 
state. This I will admit does not please 
a few of the outlaw class of agents. 
Nothing of a regulatory nature will 
please them. All sensible persons realize 
that the making of fire insurance rates is 
a complicated matter. Every building 
must be inspected to obtain a fair and 
equitable rate. Otherwise, the promul- 
gation of rates would be in a somewhat 
chaotic condition. 

Further, the rating bureau is open for 
information to the public, who may con- 
sult its engineers without cost as to the 
best manner of constructing buildings, 
installation of wiring, or any other 
device for the improvement of protec- 
tion of their building. The bureau is in 
no way under the control of the insur- 
ance companies, but under the supervi- 
sion of the commissioner and rate maker, 
the latter levying an assessment upon 
the companies for the maintenance of the 
bureau. 





Montana Federation Elects 


BUTTE, MONT., July 17.—The annual 
meeting of the Montana Insurance Fed- 
eration was held last week and the fol- 
lowing officers elected: President, T. M. 
Swindlehurt, Livingston; vice-president, 
Sam D. Goza, Helena; William P. 
Mathewson, Billings; F. A. Hazelbaker, 
Dillon; I. L. Gregory, Great Falls, and 
H. A. Wheeldon, Missoula; secretary, A. 
W. Merkle, Butte, and E. S. Shields, Butte, 
treasurer. 





Central National Licensed 


The Central National Fire of Des 
Moines has been licensed by the Califor- 
nia department, with Clarence De Veuve 
of San Francisco as general agent for 
the state. 


Metzger Made Manager 


W. E. Metzger, formerly a prominent 
local agent at Nashville, Tenn., and fa- 
ther of Cc. Metzger, a local agent of 
Seattle, is appointed manager of the 
Spokane branch office of the Pacific Coast 
Adjustment Bureau. 





Death of John M. Beck 


SAN FRANCISCO, CAL., July 17.—John 
M. Beck, at one time manager for the 
Fire Association at San Francisco and 
later connected with the management of 
the company’s western department at 
Chicago, died Saturday evening at San 
Francisco. For the past few years he 
had been engaged in the real estate and 
mining business at Pasadena, Cal. 





Goes With London & Lancashire 


T. L. Thompson, who has been special 
agent for the Niagara in the Pacific 
Northwest, has resigned to join the 
London & Lancashire and Orient in the 
same capacity. He will cover Oregon and 
southern Washington, which was_for- 
merly in charge of G. L. Goodell, who is 
now a lieutenant with the American 
forces in France. 





The Svea and Michigan Fire & Marine 


-have withdrawn from British Columbia. 


Iowa Notes 


The German Mutual Fire Insurance 
association of Iowa has changed its name 
and will be known hereafter as the 
American Fire & Tornado Insurance AS- 
sociation of Davenport. 

Smoke from the fire at Greenfield, 
Iowa, Sunday evening could be seen at 
Adel. forty miles away, while explosions 
of oil and gasoline could be heard for 
miles. Two garages and a monument 
works were destroyed, doing total dam- 
age of $35,000. 

Iowa State Fire Marshal Ole O. Roe 
has been asked to investigate a fire which 
destroyed the McColl & Roberts struc- 
tures at Perry, Iowa, early Saturday with 
a loss of $25,000. Several cars of corn, 
mill work, coal and instruments of the 
Perry Canning company were destroyed. 
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NEWS FROM THE BAST 


GREAT CAUTION NOW NEEDED 








Many Evidences of Enemy Alien Own- 
ership Show That Proper Clause 
Should Be Used 


NEW YORK, July 17.—Recent de- 
velopments showing the many ramifi- 
cations of the enemy financial machine 
in this country accentuate the import- 
ance, if such accentuation is still neces- 
sary, of the universal and unhesitating 
adoption and use of the clause recently 
adopted by the Eastern Union and 
other bodies, which is designed to give 
notice to all insured that no enemy or 
ally of enemy interest is protected by 
fire insurance. The disclosures so re- 
cently made of the real ownership of 
the New York Evening Mail, of silk 
and other manufacturing plants, to say 
nothing of the International Trust 
Company, are proof positive that much 
enemy propertv is still protected in this 
country by fire policies. 

The importance that no contracts of 
fire insurance shall run, directly or indi- 
rectly, to or for the benefit of an enemy 
or ally of enemy, or to any person who 
is conducting or taking part in such 
contract, directly or indirectly, for or on 
behalf of an enemy or ally of enemy, 
cannot be too often statea. 

In view of the stringent provisions of 
the “Trading with the Enemy Act,” it is 
of the utmost importance that all those 
who negotiate or write policies of insur- 
ance see that all parties to the contract 
be named and identified to avoid the 
possibility or contracting with, for, or 
on behalf of enemy interests. 

The argument being put forward in 
certain quarters that the clause proposed 
for adoption to provide against the-:dan- 
gers of dealing with the enemy is too 
brodd and may injure innocent parties 
has, in the opinion of those who have 
given most thought to the matter, no 
foundation in fact. This clause is a plain 
notice and warning to carriers, ware- 
house men and other bailees that it is 
up to them to see that they themselves 
are not dealing with the enemy. The 
old form that ran to the benefit “of whom 
it may concern” has a new significance. 
Its disuse is a fair warning that it now 
is the concern of each one to make sure 
that in his dealings he is not injuring 
either the letter or the spirit of the 
“Trading with the Enemy Act,” and to 
act accordingly. 





New England Exchange Rules 


BOSTON, July 18—The New England 
Insurance Exchange, at its July meeting 
today, voted to adopt the “Trading with 
the Enemy” endorsement for application 
to all policies, to go into effect at once. 

Belden Sly, recently elected man- 
ager of the Stamping Office, was elected 
an honorary member of the Exchange, 
and B. Harrison Hegner, special agent of 
the Home and Home Underwriters, and 
Raymond W. Webster, special agent of 
the Capital Fire, were elected active 
members. 

A change was made in the lightning 
clause to provide that policies should 
apply the loss from fire originating in- 
Side, as well as outside, electric light and 
power stations, and power plants. 





Changes in Ide Agency 


BOSTON, July 16.—J. Henry Bourne 
has resigned as New England special 
agent of the Rochester department of the 
Great American, and on Aug. 1 will as- 
sociate himself permanently with the 
Henry J. Ide agency as assistant general 
agent, succeeding Ralph G. Hinckley, who 
is entering Y. M. C. A. work in France. 
Russell Harrington, connected with the 
Boston metropolitan stamping office, has 
resigned, to take effect today, also to 
enter the Ide Agency, as head examiner 
and special agent, succeeding John T. 
Trefry, who goes to France with Mr. 
Hinckley. 





Eastern Notes 


Curtin & Brockie have been appointed 
agents for the Tokio Marine & Fire for 
Philadelphia and vicinity. 

Charles B. Jennings, of the brokerage 
firm of Hutchinson, Revinus & Co., Phila- 
delphia, has gone to the seat of war to 
engage in Red Cross work, but retains 
his affiliation with and interest in the 
partnership. 

Redmond P. Condon, long a leading in- 
Surance man of Newark, N. J., died last 
week, Mr. Condon had taken an active 
Part in local agents’ affairs and served for 
Several years as president of the new 
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CEVELAND:NATIONAL 
FIRE INSURANCE. COMPANY 


CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


M. S. MILBOURNE 
’ PRESIDENT 


©. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 











Jersey Association of Local Fire Insur- 
ance Agents. 

Almost 150 special agents attended the 
summer meeting of the Underwriters As- 
sociation of New York State at Three 
Rivers, near Syracuse. This committee 
had charge of the meeting: F. L. Curtis, 
W. C. Roach, J. B. Dacey, C. R. Folsom 
and F. P. Stoddard. 

Royal H. Bodwell, special agent of the 
Insurance Company of North America, 
Philadelphia Underwriters, the Alliance, 
and the Granite State, for Maine, died 
suddenly of cerebral hemorrhage, aged 39 
years. He graduated from Bowdoin in 
1901 and immediately took up insurance 
work. 

The Frank X. Johnston company has 
been incorporated under Massachusetts 
laws with headquarters at Boston, to do a 
general insurance brokerage business. The 
company will have its offices at 79 Milk 
street. It has an authorized capital of 
$90,000, of which Mr. Johnston holds all 
but two shares, being president and treas- 
urer of the new company. 





| Losses of the Week 





OSSES have not been very heavy 
during July. There have been nu- 
merous school house and state prop- 
erty fires recently. 
* * x 


Pembroke, Ky.—The insurance on the 

tobacco warehouse of W. B. Kennedy was 
as follows: 
Springfield ..$25,000 Westchester .$5,000 
Amer. All..... 20,000 Firemans F. . 5,000 
Fid.-Phe. .... 15,000 Niagara ..... 1,250 
L&L. & G.. — 


* 

Cincinnati, 0., July 18—The companies 
involved in the Hickory Carriage Com- 
pany loss, reported last week as being 
355 percent, are shown below: 

& M....$ 932.28 Norn., Eng. 1,864.56 
Aetna .... 4,432.28 North River 2,330.71 
Boston .... 1,864.06 N. W. F. & 


Buffalo ... 2,432.28 M. ...... 1,864.56 
Caledonian. 1,398.43 N. W. Und. 1,398.42 
Cap. Fire.. 2,330.71 Norwich 
Columbian ..3,262.99 Union .. 4,661.41 
Det. F. & M. 1,398.48 Ohio Farm. 1,864.56 
Glens Falls. 4,008.82 Old Colony. 1,398.42 
Gran. St.. 1,398.43 Pacific .... 5,314,01 
Home, N. Y. 1,864.56 Pa. Fire... 1,398.42 
Oo 1,398.43 Peoples 


Natl. ... 2,330.70 
8 Phenix ... 2 


L. & L. G. 3,729.14 Potomac .. 1,398.42 

Law Un. & Pruss. Natl. 932.28 
Rock.... 4,661.42 Pro. Und.. 1,500.00 

Lbr. Mut.. 2,330.71 Prov., 

Mercantile. 932.28 ash. .. 2,796.84 

Mer., . 4,661.41 Queen .... 2,796.84 

Mich. Coml. 1,398.43 Reliance .. bye 


Mil. Mech. 1,398.43 Roch. Und. 
i - 1,932.28 Security .. 
Nat. Ben Fr. 2,330.71 Sterling ... 2,330.71 
Nationale . 1,398.43 Sun, Eng.. 2,330.71 
Netherlands 2,796.85 Union, 
N. B. & M,, France.. 1,398.42 
Eng. .... 4,661.41 U. S. Fire. 2,432,28 
N. Y. Natl. 2,330.71 United 
N. Y. Und. 6,059.84 Firemen’s 2,330.70 
Nord- 
Deutsche 1,398.42 


* 

Pontiac, Mich., July 18—There is a 
total loss to the hospital, barn and_con- 
tents of the Oakland County Poor Farm, 
located in Waterford township. There 
is also a heavy loss to building No. 2. 
The total insurance under general form, 
is $28,500. oe 


St. Louis, Mo., July 15—Fire occurred 
in the five story brick building at Nos. 
713-15 Washington Avenue, owned by 
Mrs. T. Riddle. Basement, Ist, 3rd, 4th 
and 5th floors occupied by J. F. Conrad 
Grocery Co., Inc. Second floor occupied 
by Benjamin A. Frenkel, as Star Credit 
Clothing Co., stock of men’s clothing. 
Serious damage to contents of all floors, 
mostly water damage. Fire communi- 
cated to roof of the five story adjoining 
brick building, Nos. 717-19 Washington 
Avenue, occupied by Schroeter Bros. 
Hardware Co., Inc. Roof and contents of 
fifth floor destroyed. Serious damage to 
fifth floor of building. Quite serious dam- 
age to fourth fioor buildings and con- 
tents. Fire also communicated to roof of 
the five story adjoining brick building, 








Nos. 709-11 Washington Avenue. Owned 
by Mrs. A. Morrison. Basement, Ist, 4th 
and 5th floors occupied by J. Reid 
Shoe Co. Second and third floors occu- 
pied by Jacob Mange, Ladies’ Tailoring 
Co. Roof destroyed, also contents of fifth 
floor destroyed and serious damage to 
fifth floor of building. 

Insurance, general form, J. F. Conrad 
Co., Ine.: 
Old Colony...$1,500 New Hamp...$1,500 
Agricultural . 2,000 Cleve. Nat. .. 2,500 
BOMRIO cccces 2,000 Netherlands . 8,000 
National ..... ert Westchester . 2,000 


Palatine ..... 1,5 National Un. . 2,000 
Amer. Cent. . 6,000 Wash. Mut. 1,000 
Glens Falls .. 3,500 Sun Und. .... 1,500 
Union ....... ,000 Phoenix, Ct. . 2,500 
Fidelity Ph. . 7,500 Northern, Eng. 2,000 
St. Paul ..... 2,500 Royal ....... 2,000 
Queen ....... 4,500 Continental .. 2,500 
Ger. Amer. .. 2,000 Firemen’s F... 2,500 


Springfield ... 7,000 Hanover ..... 1,000 
Ger. Alli..... 2,500 
Insurance on stock and 


equipment 
owned by T. J. Reid Shoe Co.: 














St. Paul ......2,000 Buffalo ...... $1,250 
Caledonian .. 2,000 Mercantile ... 1,0 

Hartford .... 2,000 Sun Und. .... 2,500 
Royal ........ 5,000 Home ..... cee & 

Ins. Co. N. A. 3,000 Hartford ..... 2,500 
Aetna ....... 5,000 Lon. & Lan.,. 2,500 
ROval ...cces ,000 Mechanics 2,000 
Northern N.Y. 2,000 Pa. Fire ..... 2,500 
Security ..... 4,000 Ins. Co. N. A. 5,000 
Queen ....... 5,000 Agricultural . 1,250 
L.&L.&G. ... 2,500 London ...... 4,500 
Netherlands.. 2,000 Niagara ...... 2,000 
National ..... 5,000 State of Pa... 2,750 


Scot. U. & N. 3,500 f 
Insurance on stock and equipment 
owned by J. T. Reid Shoe Co., continued: 


Hibernia .....$2,000 Com. Un...... $2,000 
Oo eee 2,000 Detroit ...... 2,000 
Michigan -- 1,500 Security ..... 2,000 
Natl. Un. .... 2,500 Dubuque ..... 1,000 
Palatine ..... 2,000 Newark ..... 1,500 
Firemens .... 2,500 Westchester . 4,000 


Northern, Eng. 5,000 Great Amer. . 2,000 
Insurance on building, No. 7 
Washington Ave., 
estate: 
Continental ..$5,000 Svea ......... 5,000 
Orient ....... 3,500 National .... 2,500 
Sun ......... 5,000 Insurance on rents: 
...- 2,500 Caledonian .. 5,000 
Firemen’s .... 5,000 Security ..... 5,000 
L & L. & G.. 8,000 Mass. ........ 4,300 
Royal Exch. .. 3,500 City of N. Y.. 1,000 
Insurance on stock owned by Jacob 


Mange: 
City of N.Y... 1,000 N. B. & M..... 1,000 
City of N.Y... 1,000 Comm. Un. ... 1,000 
Insurance on machinery: 
Clevel’d Nat. $1,000 General, Paris $1,000 
Hartford 00 Agricul. ...... 800 
Agricultural . 1,000 


owned by the Allen 


Insurance on contents owned by Schroe- 
ter Bros.: 
Home ......$13,500 Firemens ....$4,000 


Century ..... 5,000 Niagara . 
National ..... 7,000 Reliance 
Hartford .... 12,500 Royal ....... 
Amer. Cent. . 2,500 Aetna ........10,000 
London ...... 5,000 Agricul. ..... 
Northern, Eng. 7,500 Caledonian ... 5,000 
0 Jefferson Mut. 2,000 
Mil. Mech. ... 
St. Paul ..... 7,500 Great Amer.. 
Springfield ... —, Mercantile .. 2,000 


* 

Tulsa, Okla., July 18—There is a $2,000 
loss to the still stacks of the Pierce Oil 
Corporation at “ =". Spring refinery. 





Chattanooga, Tenn., July 8—There is 
a2 30 percent loss to the Lookout Oil & 
Refining Co. Insurance: 

Continental $27,500 Orient .....$ 5,000 
Great Amer. 11,000. Northern ... 25,000 
Hartford .. 15,000 


*x* *K * 

Cleveland, O., July 3—There is a $2,000 
loss to the Warrensville, Ohio, properties 
of the City of Cleveland, involving the 
first item of the eee form. 


St. Louis, Mo. July 10—There is a 
$5,000 loss to the Stewart-Scott Printing 
Company. pa 


* 

Milwaukee, Wis.—The recent destruc- 
tion by fire of unknown origin of two of 
the most widely known “road-houses” 
in Milwaukee county, with total losses 
in each instance, has caused much com- 
ment. The one and two story frame sa- 
loon and dwelling at Highway No. 1, 
Green Bay road, was totally destroyed at 

:03 a.m. on July 1. It was owned by 
Charles Fricke and occupied by P. H. 
Sommers. The insurance was: Commer- 
cial Union, $3,000; American Alliance, 
$3,000; North River, $3,000; Niagara, 
$1,000; Agricultural, $1,500; Aetna, $1,500; 











Western, Toronto, $1,000, and Sun, $1,000, 
a total of $15,500. Only a short time ago 
the “Kittie Williams” roadhouse at 
Green Bay road and Highway No. 2, was 
totally destroyed in the forenoon, and 
policies amounting to more than $15,000 
involved. Six or eight months ago the 
roadhouse of Kinn Bros., on Blue Mound 
road, just west of the Milwaukee county 
limits, was burned to the ground. 
* *K x* 


Minneapolis, Minn., July S—There is 
a $1,200 loss to the McVoy Tub, Pail & 
Package Co. 

x x x 

Chicago, July 18—The $165,000 loss 
which occurred recently to the plant of 
Harris Bros. & Co., formerly the Chicago 


House Wrecking Company, was. the 
largest loss in Chicago for _ several 
months. 

*x* * * 


Beach, N. D., July 9—There is a total 
loss to the general merchandise store of 
The Farmers’ Supply Co. Insurance: 
Fire assn....$1,000 Phoenix ..... $1,000 
Hartford .... 6,000 

* * x 

Freeport, lll. July 14—There is a $7,500 

loss to the plant of the Freeport Dairy 


& Produce Company. Insurance: 

Royal ....... $3,000 Pa. Fire..... $4,000 

Phoenix, Eng. 3,000 Svea. ....... 4,000 
* x«*« * 


Washington, Ind., July 12—There is a 
75 percent loss to the stock of Levi E. 
Hamessly. Insurance (partial list): 
Natl. Union..$3,000 Boston ...... ,000 
oy. Se Pinercc. ae ee W. Und..$5,000 


_ Oklahoma City, Okla., July 12—There 
is a $10,000 loss to the Capitol Bldg. of 
the State of Oklahoma. Insurance: 


N. Y. Und..$102,500 Agrl. -. 20,000 
N. Haven.. 25,000 Connecticut 20,000 
Contintl. 32,500 Camden ... 10,000 
Am. Cent.. 30,000 Niagara ... 20,00 
Phoe., Eng. 32,500 N. B. & M.. 35,000 
Fire Assn... 37,500 Lond., Eng.. 20,600 
Home ..<<. 35,000 Sun ....... 20,000 
Queen .... 32,500 Pa. Fire... 20,000 
Royal ..... 20,000 Northern . 15,000 
Ger. Alli.. 40,000 Coml. Un.. 20,000 
Hanover .. 20,000 National . 25,000 
State, Pa.. 25,000 Patriotic 12,500 
N. W. Natl. 20,000 Hartford 10,000 
Germania .. 20,000 
x* * 


Menominee, Mich., July 13.—There is a 
25 percent loss to the seven public schooi 
buildings at Broadway and Stephenson 





aveneu. Insurance: 
1 oe Fee $1,900 N. W. Natl... 2,000 
Coml. Un.... 1,500 Firemen’s ... 2,700 
Lon. & Lan.. 2,500 Mil. Mech. 
Aetna P ,000 Ws scccse § OOO 
L& L. & G., Mechanics ... 1,000 
i See - 5,000 Glens Falls.. 3,500 
Home ....... 3,000 American ... 1,000 
Springfield.... 2,400 Detroit Natl.. 1,000 
Ins. Co. of N. Mich. Coml... 1,100 
PR ae ia aida Marq. Natl. 
Gt. Amer..... Sees cae 900 
N. B. 5 Natl. Union 2,100 
ee Mil. ech.. 3,10 
L & L. & Allemania ... 
; gn Se Natl. Liberty 800 
Ins. Co. of N. Security .... 500 
a aecekeamed London ..... 2,000 
N. Y. Und i. 2, 1,000 
Hanover Amer. Cen... 2,000 
BOVEE  sackéea Colonial .... 4,000 
Continental .. ee 000 
Amer. Eagle. 1,500 Agricultural . 4,000 
Hartford .... 5,000 United States. 4,000 
New Hamp... 7,000 Fid. Ph...... 4,000 
ee 11G@ Pee Pisces 1,000 
Orient ....... 3,000 Law Union & 
St. P. F. & M. 2,000 7 ,000 
Equit. F. & M. 2,000 Det. F.& M.. 2,800 
Phoenix, Ct... 2,000 Brit. Amer... 5,000 


Phoenix, Eng. 2,000 Caladonia 
Scottish ..... 2,000 Svea. 5,000 
Atlas ....... 2,000 Mich. F. & M.22,500 
Concordia ... 6,200 National ....10,000 
Connecticut .. = = Assn....12,500 


Evansville, July 9.—Fire starting in 
the dry-kiln of the Peerless Tank & Seat 
Company destroyed a stock of oak lum- 
ber valued at —— 


Drumright, Okla., July 12.—Seven oil 
tanks, one belonging to the Roxana Oil 
Company and six to the Tidal Oil Com- 
pany, located two and one-half miles 
south of Drumright, were struck by 
lightning this morning about 9 o’clock, 
caught on fire and burned. There was @ 
high electrical and wind storm, causing 
much damage. .A number of derricks and 
other oil structures south of here were 
struck and badly damaged. 
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Use and Occupancy From 
a Local Agents Viewpoint 





After talking with a number of the 
leading agents in various states, it is 
evident that jiocal agents as a class, 
feel keenly the fact that the companies 
have shown very little uniformity in the 
underwriting of use and occupancy 
business. Any agent who solicits use 
and occupancy insurance to any extent 
at all has had a great deal of the busi- 
ness submitted turned down as improp- 
erly written, or has been asked for a 
number of corrections in the form be- 
fore the business could be accepted. 
This has lead to much confusion and 
agents are bewildered and at sea. They 
are unable to understand why the com- 
peting agent across the street has his 
business accepted, when theirs, written 
with the same form, is turned down. 

* *x* * 


In discussing the situation from 
standpoint purely of local agents, one 
of the leading producers of use and oc- 
cupancy insurance in Indiana said the 
other day: 

“It would be an excellent thing for 
the agents, if the companies would is- 
sue what might be termed a booklet of 
“DO’S' and DON’TS.” That is, they 
could distribute to us a little pamphlet 
containing a list of what to avoid in 
writing U. & O. and what must, of ne- 
cessity, be incorporated in a form. It 
is often that we land business on a risk, 
and after getting it, are uncertain as to 
just what to include in the form to be 
drawn up. In other words, we have 
nothing to build on, whereas if we had, 
under the glass top of our desk, a list of 
what must be incorporated in every 
policy and the objectionable features 
that will cause the rejection of the busi- 
ness, it would be of considerable help to 
vig x * * 


So far as is known up to date, no 
company has distributed to its agents 
any information of this character. As 
is known, a committee is now working 
on a uniform use and occupancy form, 
but it will be some time before this is 
completed, and in the meantime, many 
agents are very uncertain as to just 
what course to pursue. 

In attempting to draw up a form on 
a class of business with which they are 
not familiar, the local agent has con- 
stantly before him the influence of the 
assured, with little in the way of in- 
structions from the company to offset 
it. As a result, a form is built, which, 
in nearly every particular, favors the 
assured. It is objectionable and dan- 
gerous to the company and is refused 
at the home office. If the agent knew 
for a certainty that certain clauses 
were fundamental, they could at once 
be incorporated in any form devised, 
and the qualifying clauses built around 

_ them. Without this information the 
agent will, in almost every case, draw 
up a form entirely too favorable to the 
assured. 


Miscellaneous Notes 


State Fire Marshal H. H. Friedley, of 
Indiana, is making a special investigation 
of the several fires which have occurred 
in different parts of the state recently 
in which grain has been burned. If there 
is any enemy influence back of this he 
proposes to find it out. 


Gene Brillault, formerly connected with 
the insurance department of Midwest 
Motor Securities Company_and the R. B. 
Jones & Sons Agency of Kansas City is 
now associated with the Moth-Go Chem- 
ical Company, manufacturers of the 
Cedar Moth Preventer, Moth-Go. This 
company has established their plant in 
Kansas City. 


When the execution of a written instru- 
ment is obtained by fraudulent misrepre- 
sentation of its contents, without which 
the instrument would not have _ been 
signed, the defrauded party can avoid his 
signature, notwithstanding he may have 
neglected to read the instrument or to 
have it read to him. Butler Cotton Oil 
Co. v. Campbell & Son, 78 So. 643 Ala. 


OBJECTIONS TO TERM 
POLICY FOR FARMERS 


Conference Companies Opposed to 
Extension of This Practice 
Beyond Present Limits 


CALL MOVE UNNECESSARY 


Final Disposition of This Problem Ex- 
pected at Meeting Friday—Position 
Outlined in Detail 


An executive committee meeting of 
the Western Automobile Underwriters 
Conierence will be held on Friday to 
discuss the term policy for farmers. 
Conference company officials are some- 
what disturbed over a recent announce- 
ment to the effect that two companies 
have sent word to the conference in- 
formally that they would, as soon as 
seen fit, commence the issuance of term 
policies for farmers. Conference mem- 
bers have felt that this term policy 
question had been settled, and are sur- 
prised to learn of this attitude on the 
part of the two complaining companies. 


There will be a thorough discussion of 
the subject at the coming meeting. 


Reasons for Opposing 


It appears that the majority of -con- 
ference companies do not favor the is- 
suance of a term contract to farmers 
and outline many reasons for their posi- 
tion. They state that it is not desired 
to accumulate any volume of term busi- 
ness at this time, requiring the setting 
aside of a reserve, when the same busi- 
ness can be secured on an annual basis 
without inconveniencing the companies 
financially. It is pointed out that a 
large volume of automobile business 
has been written by companies on 
farmers cars on one-year terms, and it 
is argued that if the business can be 
secured on this basis there is no real 
need for a change to the three-year 
plan. The position is taken that term 
risks are always less desirable than 
those written annually, and that the 
term contract is really a valued policy. 
Perhaps one assured is entitled to the 
fixed percentages provided, but they do 
not apply to the next man insured and 
the contract does not fit the average 
need. 

The reducing policy is not under- 
stood by the assured and this causes 
trouble when a loss occurs. The an- 
nual contract is an open and shut 
proposition with valués fully under- 
stood by both company and policy- 
holder. 


Favors Farm Companies 


_ Conference companies not maintain- 
ing farm departments are strenuously 
opposing any action by conference 
members which would result in their 
issuing term policies. The company 
having a well established farm plant 
naturally has the advantage over the 
company not writing farm business, 
and the nonfarm writing companies feel 
that if members with farm plants are 
permitted to issue term business this 
action would be decidedly unfair to 
them. 


No Help to Farm Solicitor 


Automobile underwriters connected 
with companies not issuing term busi- 
ness say that the term policy is no in- 
centive to the farm solicitors. The 
farm writing agent is accustomed to 
large premiums. He will not make an 
active campaign for automobile busi- 
ness if the securing of it is likely to 
endanger in any way the larger pre- 
miums on the farmers other business. 





He does not, therefore, make a real 
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drive for automobile business on any 
plan, and a great portion of farm auto- 
mobile business is written by the agent 
residing in the small town. He may 
be a banker, real estate’man. or con- 
duct some other business, the nature 
of which throws him in contact with the 
farmer, but invariably resides in the 
own. 

It is further maintained that any 
change in the plan of issuing automo- 
bile business will be disturbing to the 
agent, for the reason that there have 
been too many changes within the past 
18 months. 

Perhaps one of the chief reasons for 
objecting to the issuance of the term 
policy by any other companies than are 
now writing this form is that such action 
would undoubtedly mean a spreading of 
this form of coverage to the small towns 
and large cities. In other words, auto- 
mobile men are of the opinion that a 
general writing of business on this plan 
among farmers would mean a natural 
spread of the idea to the cities and towns. 





Unquestionably it is not desired at this 
time to write term business generally in 
the cities where losses are more fre- 
quent. A few of the companies not now 
members of the conference issue term 
business in the larger centers and wish 
the conference to sanction this practice 
and make that a condition before they 
will consider affiliating with tie confer- 
ence. Such a change would throw into 
the discard the present automobile un- 
derwriting practices, and is entirely too 
dangerous for the companies to attempt 
at this time. 


THEFT LOSSES STILL HEAVY 





Companies Find Record at Detroit Is 
Still Black But Lock Warranty 
May Help 





DETROIT, MICH., July 16—While 
thefts of automobiles generally have 
greatly decreased within the past few 
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weeks, the theft loss on Ford cars con- 
tinues to so great an extent that De- 
troit underwriters are seriously consid- 
ering dropping these cars from the lists 
entirely. 

With the general decrease in the num- 
ber of cars stolen theft losses on tires, 
parts, tools and accessories has in- 
creased at an alarming rate and under- 
writers are casting about for a remedy 
for the evil. Hundreds of cars are 
found with tire numbers effaced. These 
have been reported to the police with 
the hope that such cases be investi- 
gated. So far such cooperation has not 
been extended. The greatest loss has 
been on taxicabs and some companies 
- striking these policies from their 
ist. 

Exact figures for June being unobtain- 
able at this time, it is impossible to learn 
exactly how the new rule of charging $15 
additional premium on cars insured where 
there is no lock provided, is working. 
However, reports from the city, as well 
as the field, indicate that practically all 
motorists are providing acceptable locks 
of some sorts. There are a few isolated 
cases in Detroit where owners have paid 
the $15 rather than provide locks. These 
motorists explain that some locks inter- 
fere with the ignition or steering gears, 
and other locks called “neutral” cannot 
be adjusted to the cars in question. 

June figures will be available soon, 
and are expected to show the greatest 
decrease in theft losses for any month in 
several years. During June two-thirds of 
such losses were on Ford cars or parts. 


Sun and Patriotic Sign 


NEW YORK, July 17.—The Sun and 
Patriotic have signed the constitution of 
the New England, Eastern and Southern 
Automobile Underwriters Conferences. 
Membership in the Western Conference 
is a matter now of negotiation with 
Western Manager P. T. Kelsey at Chi- 
cago. The companies have not yet be- 
ee business on the Pacific 

oast. 





Joint Policy on Coast 


BOSTON, July 183—Arrangements have 
been _completed by the Massachusetts 
Bonding, through the Pacific Coast man- 
ager, Fred B. Potwin, with the St. Paul 
Fire & Marine, whereby the two com- 
Panies will issue joint policies covering 
all of the automobile hazards commonly 
covered by fire and casualty companies. 
The policy forms are now being prepared 
and the contracts will be ready for issue 
in the near future. The territory included 
comprises five states: Oregon, Washing- 
ton, California, Nevada and Idaho. 


New Kansas City Rates 


The Missouri department has now ap- 
proved the filing of the new automobile 
theft rates to go into effect in Kansas 
City and Jackson county, Missouri, the 
date being July 15. The department has 
also approved the rule regarding the lock 
device, which provides a penalty for the 
absence of a lock on machines listed at 
$2,000 or under. The new theft rate and 
the lock rule are now in effect in Chicago 
and Cook county; Detroit and Wayne 











Men Who Know 


Applications for automobile insurance in the Insurance Company of North?America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 











county; St. Louis and St. Louis county; 
Kansas City and Jackson county, Mis- 
souri. 





First Slump in Registrations 


BOSTON, July 13.—The registrations 
of passenger cars in Massachusetts for 
June, 1918, were 3 percent less than in 
the same month of one year ago, 9,209 
cars being registered, or 270 less than in 
June, 1917. This shrinkage compares 
with gains ranging from 9 percent to 
44 percent in months immediately preced- 
ing and, with the decreased registrations 
of June and September, 1917, constitute 
the only comparative decrease in recent 
years. 

The falling off is laid partly to the 
cold and unseasonable weather, inability 
of motorists to obtain quick deliveries 
and curtailed production in pleasure cars. 

The registration of trucks continues to 
show increases, 1,922 vehicles, or 80 per 
day, being recorded in June, an increase 
of 55 percent over June, 1917. 

The state highway commission in seven 
months to July 1, registered 137,134 pas- 
senger cars, an increase of 16,257, or 13 
percent, over last year. Meantime, 27,700 
trucks were enrolled, or more than one- 
third larger than the 1917 total of 21,974. 
Already the banner truck registration 
for the full 1917 period has been eclipsed 
by 3,700 machines. 





Bechler Goes to St. Paul 


Edgar R. Bechler, for twenty-three years 
connected with the Milwaukee Mechan- 
ics, latterly in an executive position in 
the loss department, has resigned to ac- 
cept the position of assistant manager of 
the automobile department of the St. 
Paul Fire & Marine. Mr. Bechler expects 
to leave for St. Paul within a few days. 





Semi-annual Statement 


The semiannual statement of the In- 
demnity Company of America shows as- 
sets, $461,749; net surplus, $118,065; capi- 
tal, $250,000. These are increases of $161,- 
094 in assets, $50,000 in capital and $19,- 
800 in surplus since the beginning of the 
year. This is a very fine showing; and 
reflects great credit upon the officers of 
the company. The agency force is grow- 
ing well under the leadership of Secre- 
tary J. W. Francis. As each state has 
been entered he has personally_ planted 
the company in some high-grade office, 
and its representation is of unusual class. 
He has carried supplies in his grip, so 
that newly appointed agents could begin 
business immediately and not be delayed 
by slow express service. 





Conservation Develops Hazard 


KANSAS CITY, July 16—The conserva- 
tion program of motor car dealers and 
garage men seems likely to create a seri- 
ous fire hazard. The program provides 
for the closing of all gasoline filling sta- 
tions and garages at 6 o’clock every 
night, and on Sundays and holidays. Al- 
ready garage men are advising their cus- 
tomers to lay in a special supply of gaso- 
line, even if they are not going to use it 
for a week or so, so as not to get caught 
short. In Kansas City, the ordinances 
and insurance provisions allow for the 
storage of five gallons of gasoline. Al- 
ready instances have been related of 
garage men who have advised customers 
to put in extra five gallon cans and even 
ten gallon cans in their garages, stick 
them around in corners some place where 
they will not be in the way, but will be 
available when needed. Local fire insur- 
ance agents are planning to explain to 


an wellings, 
; 618 W. Jefferson 








the owners of automobiles that they are 
running several risks, including that of 
cancellation of the insurance. 


The agents of the department of justice 
arrested J. H. Dierkes of Cincinnati the 
other day on charge of having uttered 
alleged seditious statements in violation 
of the federal espionage act. Mr. Dierkes 
is president of the Dierkes Insurance 
Agency Company at Cincinnati. His hear- 





ing is set for July 29, his bond being 
fixed at $10,000. 


The Lockwood Manufacturing Company, 
located at West Third street, Cincinnati, 
has contracted for a single source auto- 
matic sprinkler system. 


President Otho E. Lane, of the Niagara 
Fire, has gone to some of the Rocky 
Mountain points for a vacation. 
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ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS., IND. 
-H. TAYLOR 
1865 Insurance Exchange, Chicago 
hone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN. C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 








ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
" St., Galesburg, Ii. 
HF. Ameld . cnr R. Hazlett bares! A. Bartlett 
Fire and Automobile Losses. 


KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 


ADJUSTERS of FIRE, TORNADO, HAIL, 
THER Trand. AUTOMOBILE LOSSES 
. R. B..WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINE! 
KINKEL ABJUSTMENT A cY 
« FIRE, TORNADO and AUTOMOBILE | 
LOSSES ADJUSTED 


HUTCHINSON : * KANSAS 


MICHIGAN 
FREDK. M. CHAMPLIN 


629 Michigan Trust.Building Grand Rapids, Mic 
Adjuster of Fire Losses 


MICHIGAN—OHIO—INDIANA 


HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORPHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 














Omaha 
N. DAKOTA and N. W. MINNESOTA 
LTHEIS . 





A. G. SCHU 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


WESTERN FIELD 

INSURANCE ADJUSTMENT CoO. 
C, W. Crossan G. W. Shirley HB, Q@. Tories 
Fire, Tornado, Automobile and Inland Marine Bos 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 








IND. ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 





KANSAS 
B. R. BOLINGER 
Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin Kansas 





WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. ‘Wisconsin and No. Michigan 
Over 25 oa a experience. 
Room 1, Cock Block» “~ WG3,Pots, Wisconsin 
Local and Long Distance Telephene 786 


EXPIRATION BOOKS FOR AGENTS 
Order on Approval 
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CHIEF FEATURES OF 
CIVIL RELIEF ACT 


Nature of Measure Little Under- 
stood by Company Officials 
and Soliciting Agents 





UP TO POLICYHOLDER 


Assured Must Apply for Relief as 
Companies Are Not Obliged to 
Provide It. 


It is found that life companies are 
rather unfamiliar with the provisions 
of the soldiers’ and sailors’ civil relief 
act. The majority of the company of- 
ficials know, in a vague way, that the 
government has provided some sort 
of a moratorium for soldiers carrying 
policies in the regular companies, but 
are not certain as to how the details 
of the act apply. 


Use Is Increasing 


Civilians are now being called to 
the colors in large numbers, and older 
men are enlisting, which means that 
many of those now entering military 
service carry more or less life insur- 
ance in the regular companies. There 
will, then, from now on be more or 
less of a demand from men of this 
type to be relieved from the payment 
of premiums for the duration of the 
war. They will quite naturally turn 
to their life insurance man for infor- 
mation concerning this act, and it is 
something that every company official 
and soliciting agent should be 
posted on. 

Scope of Act 


The act does not, in any case, ap- 
ply to the government war risk insur- 
ance. It was designed to protect the 
men in the service against the lapsing 
or forfeiture of their policies held in 
regular companies. Briefly, the act 
provides that the government will 
guarantee the payment of all premiums; 
the policy will remain in’ force; the 
men in service will have one year 
after the termination of their military 
connections to pay for any defaulted 
Premiums before the policy lapses. If 
the insured has not paid the premiums 
at the expiration of a year the policy 
will terminate and the government will 
be paid the cash value, and the assured 

(CONTINUED ON PAGE 13) 


REASON scents SUCCEED 


WE SELL BOTH PARTICIPATING 
and NON-PARTICIPATING POLICIES 


They‘ are the very best we can make. 
Non-Participating Policies are on a very 
low rate. Participating Policies pay 
splendid dividends. Both forms are 
thoroughly modern and up to date in 
every way including disability clause. 


Every agent will realize the Big Advan- 
tage he has in meeting all competition if he 
has Policies on both plans and both rates. 


Good Contracts To Live Clean Agents 


\ FARM MORTGAGE BEHIND EVERY POLICY 
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LIFE INSURANCE SECTION 


NORTHWESTERN MUTUAL 
MEN IN CONVENTION 


Life Insurance in War Times 


Was the Chief Note of 


Discussion 


MANY ABLE ADDRESSES 





Rudolph Recht of New York City Was 
Elected President of the Agents 
Association 





NEW OFFICERS ELECTED 


ao ae Recht, New York 
y- . 


Vice-President—Capt. Millard W. Mack, 
Cincinnati. 


Secretary-Treasurer—Frank B. Giloth, 
Milwaukee. 

Standing Committee—L. F. 
Kansas City, Mo., chairman; Charles 
Hamburger, Chicago; M. L. Woodward, 
Detroit; E. G. Emmert, Muskogee, Okla.; 
W. F. McCaughey, Racine, Wis. 


Larson, 


MILWAUKEE, WIS., July 17— 
Consideration of the multiplicity of 
problems confronting life underwriters 
now as well as when tne period of re- 
adjustment arrives occupied the atten- 
tion of the Association of Agents of 
the Northwestern Mutual Life during 
its forty-second annual convention at 
the home office building Tuesday and 
Wednesday. It was the second “war 
convention” since this country became 
an active participant in the world 
struggle. Approximately 400 agents 
came at their own expeuse and of their 
own volition, as usual among North- 
western agents, to consult with each 
other concerning the best ways and 
means for meeting and solving the new 
problems. A year ago about 500 agents 
were present. The reduction of 100 in 
attendance was made clear by the huge 
service flag which hung over the ros- 
trum and contained a single star, under 
which appeared the numerals, “305.” 
This number embraces for the most 
part the younger agents, but the ab- 
sence of familiar faces at this year’s 
meeting suggests that many of the most 
energetic participants in conventions 
during the last few years are included. 


Hopefulness and Optimism 


The spirit of the sessions fairly 
breathed of hopefulness and optimism, 
despite the grim realization of the enor- 
mous burdens and grave problems at 
hand. The government’s remarkable 
endorsement of American life insurance 
by adopting it as first selection out of 
any number of substitutes for the oner- 
ous and profligate pension system of 


old, is taken to mean that the business 


of life underwriting not only is today 
more firmly entrenched than ever be- 
fore, but its continued growth and de- 
velopment at the close of the war ap- 
pears to be a foregone conclusion. For 
life insurance is become the mighty 
protector of millions of dependents at 
home and-the lesson taught by the gov- 
(CONTINUED ON PAGE 14) 
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PAN-AMERICAN LIFE INSURANCE 


COMPAN 


Insurance in Force (over) $40,000,000.00 
(over) 
The recent merger of the Meridian Life with the Pan-American Life has o 2 : i 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of _high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Total Resources 


NEW ORLEANS 
LOUISIANA 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


5,250,000.00 , 
ed up several rich and important territories in the South 


Whitney Central Bank Building, New Orleans, Louisiana 
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HONOR FOR VILLMOARE 





IS ELECTED VICE-PRESIDENT 





Kansas City Manager of the Kansas 
City Life Given Recognition by 
His Company 





KANSAS CITY, MO., July 15.—At 
the semi-annual meeting of the direc- 
tors of the Kansas City Life, City Man- 
ager Ed. S. Villmoare was elected vice- 
president. Mr. Villmoare has been con- 
nected with the Company since 1909. 
He has proved his executive ability by 
the satisfactory disposition of affairs 
over which he had charge. 

Previous to entering life insurance 
work he represented for more than 











ED. S. VILLMOARE 





twenty years a large jewelry firm. He 
is a man of sterling character and is 
one of the large personal producers of 
the Kansas City Life, having demon- 
strated his business acumen and keen- 
ness of perception many times over. 
Mr. Villmoare has been a resident of 
Kansas City since 1885. He has also 
found time to assist the government in 
various ways. During the third Lib- 
erty loan drive the team which he 
headed led all the other teams in the 
amount of bonds sold in this city. 

He takes an active interest in civic 
affairs. In fact, he is an enthusiastic 
dyed-in-the-wool booster for anything 
that will add to the beauty or upbuild- 
ing of the city in which he lives. He is 
a man of commanding, as well as pleas- 
ing personality and the directors are to 
be commended for their foresight in se- 
lecting him as vice-president. He will 
be a valuable addition to the executive 
force. 





INSURANCE EXTENDED 


MORE PROTECTION NOW GIVEN 





Secretary McAdoo Announces Plan for 
Handling Protection of All Em- 
ployed on Merchant Vessels 





WASHINGTON, D. C., July 15.— 
Secretary McAdoo announces an order 
in regard to the protection offered by 
the Bureau of War Risk Insurance to 
the masters, officers and crews of 
American merchant vesseis, and also a 
reduction in the rates of insurance on 
fishing vessels, both as to cargoes and 
vessels. 

The new order makes it obligatory 
for the owners of all American mer- 
chant vessels leaving Atlantic and Gulf 
ports in the United states for any 
ports whatsoever, and vice versa, in- 
cluding vessels engaged in coastwise 
traffic, to insure the masters, officers 
and crews against the loss of life or per- 
sonal injury, or capture caused by the 
risks of war. 

Heretofore this insurance has been 
compulsory only for vessels trading be- 
tween the United States and various 
European ports and certain designated 
parts of Africa. 

All American merchant vessels leav- 
ing Atlantic and Gulf ports come un- 
der the new rule, except fishing vessels, 
while on trips simply for the purpose 
of catching fish. Vessels engaged in 
the transportation of fish are not ex- 
cepted. 

Rates Charged 


The rates charged by the Bureau of 
War Risk Insurance for protection of 
masters, officers and crews of steamers 
range from one-half a cent per $100 of 
insurance for Atlantic coastwise trips 
and three-fourths of a cent per $100 for 
trips to Gulf ports, up to 15 cents per 
$100 for steamers crossing the war- 
zone. The rates charged for the pro- 
tection of the officers and crews of sail- 
ing vessels engaged in coastwise trade 
are double those charged for steamers. 

More than 70,000 officers, masters and 
seamen on American merchant vessels 
have already been protected by policies 
issued by the Bureau of War Risk In- 
surance. 

With regard to fishing vessels. The 
secretary announced that the monthly 
rate, both as to cargoes and vessels, 
had been reduced from 3 of 1 cent per 
$100 of insurance to % of 1 cent. 


Had a Fine Month 


The General Agents Association of 
the New England Mutual Life made a 
big drive for June, resulting in $7,500,- 
000 paid for business. June is set aside 
by the agency staff as “Policyholders’ 
Month.” The campaign was conducted 
by the General Agents Association of 
which Wilson Williams of New Or- 
leans is president. 





agents, medical examiners, and appli for mortgage 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 


ORGANIZED 1913 
A scientific service in the i igation of insurance subjects. We make reports on insurance applicants 
ical examin f foana. also death claiun seperts and claimn tnvestignti 


_ OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
tral Office 


INDIANAPOLIS, IND. 








German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 
A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 
State of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.and Treas. A.L. AMBLER, Supt. of Agencies 














E ACID TEST Capable Agents Wanted 
for Strength 
Liberality —_ places high on the list. 

rvice and “= 8 
Low Cost 





J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











A Real Opportunity for the Right Man 


A GOOD OLD FASHIONED 
GENERAL AGENCY CONTRACT 
Providing Good Commissions and Liberal Expense Allowance 
FOR 
Twenty Counties in Michigan with Headquarters at Grand Rapids 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. S. ALBRITTON, Supt. of Agencies, SAINT PAUL 














A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. §Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 











The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN 


JOHN H. EDWARDS 
Secretary 


President 
































OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with- progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months, 
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GOVERNMENT LIFE 
PLAN IS SELLING AID 


Ways in Which Soldier Insurance 
Scheme Helps Men on 
Firing Line 
SETS 


NEW STANDARDS 


Official Recognition of Necessity of 
Life Insurance by Government Val- 
uable to Life Men 





When the government went into the 
life insurance business it furnished the 
soliciting agent of the regular com- 
panies with an effective and sound sell- 
ing argument. When this move was 
first taken and the issuance of poli- 
cies to soldiers began a loud roar went 
up from the agency forces of the coun- 
try. It was complained that this en- 
trance of the government into the life 
insurance field had taken away a gen- 


eration of prospects, that the young 
men were no longer available for so- 
liciting purposes, and that life insur- 
ance business had been dealt a blow 
from which it would be difficult to re- 
cover. An examination of the com- 
plaints sent to the home offices and 
general agents discloses the fact that 
they are principally from nonproduc- 
ing agents. The producing man, the 
alert, wide awake agent has been broad 
guaged enough to consider this ques- 
tion from more than one angle. 


Government, Recognition 


Such-a man sees, in the first place, 
that when the government put its offi- 
cial sanction on the life insurance busi- 
ness it provided him with a powerful 
selling weapon. When it entered the 
life insurance business the government 
recognized life insurance as the most 
valuable thing its fighting men could 
leave their dependents. Out of the 
whole field of finance and investments 
life insurance was selected and the 
pension system abolished. In other 
words, the government said, as the 
life insurance companies have said for 
over 50 years, that the insured man 
is the -effective man. As the records 
of any life insurance company will 
show, the important men in any com- 
munity have been those who have for- 
tified themselves as they went up the 
ladder of success by taking out ade- 
quate life insurance protection. When 
it adopted its life insurance plan for 
soldiers the government practically de- 
clared the uninsured man to be nones- 
sential and unimportant. 


Is Not Maximum 


There has been much talk about the 
government providing a maximum of 
$10,000. To refer to the $10,000 limit 
of the government as a maximum is a 
mistake. The government’s limit is not 
a maximum, but is, on the contrary, a 
minimum. In providing $10,000 of life 
insurance the government set that fig- 
ure as the minimum upon which the 
dependents of a soldier killed in action 
may live. As is known, the bureau is 
being operated at a loss, the business 
does not pay for itself, and if the gov- 
ernment’s resources were larger there 
is no doubt but what the present limit 
would be increased. The $10,000, ac- 
cording to the experts who compiled 
the bill, will provide only the barest 
necessities, but can be made to suffice 
by practicing strict economy. 


Civilian Average Low 


In view of this fact what right has 
the civilian carrying $10,000 to assume 
that he is fully or over insured? On 
the basis of monthly expenses he is car- 
rying only the minimum, and if his 





family or dependents are large he is 
under insured and is so regarded by 
the government’s standard. 


Opportunities in the Country 


Many agents from the rural com- 
munities have been able to get business 
from the fathers of boys who have en- 
tered the service. These boys have at 
once taken out the $10,000 of govern- 
ment life insurance. In a great many 
cases the father has little or no life 
insurance. A tactful approach to such 
a man by the life agent brings results. 
As an example, it would be a matter 
of pride with most men to feel that 
they had made ample provision for their 
wives in the event of their death. It 
touches their pride somewhat to feel 
that the son has taken out $10,000 of 
life insurance upon his mother’s life 
where the father himself carries only 
$2,000 or $3,000. Yet the father is the 
responsible party. He should at least 
carry as much as the son. A compari- 
son of what is carried will invariably 
reflect unfavorably upon the father. He 
is made to appear at a disadvantage. 
This comparison is entirely fair and 
reasonable, but the situation is some- 
what delicate and must be carefully 
handled by the soliciting agent. 


Father Better Prospect 


The farmer and small town resident 
will seldom be found to be carrying as 
much as $10,000. In fact, he has not given 
any great amount of thought to the 
question of life insurance until the son 
entered the service and took out the 
government coverage. Cases of this 
kind afe numerous and open up a wide 
field for the agent who thinks that the 
loss of the son as a prospect means a 
loss of business. The premium on the 
father will be much higher and the 
business more persistent. 


Maximum for Youths 


It should also be remembered that 
in providing $10,000 of life insurance to 
its soldiers the government is offering 
this amount to men who are largely in- 
experienced. They are on the average 
untrained, untried and unsuccessful. 
They have not yet made their mark in 
the business world, and yet the gov- 
ernment puts a valuation on their life 
of $10,000. What has the successful 
mature business man to say to this? 
He carries perhaps only $5,000 or $10,- 
000 of life insurance and rebuffs the 
soliciting agent with the argument that 
he is carrying all that he should or 
can afford. If the inexperienced and 
unsuccessful youth is valued by the 
government at $10,000 the successful 
business man in middle life should cer- 
tainly feel that his value to the com- 
munity and to his dependents is five 
or ten times that amount. 


Makes New Standards Necessary 


This recognition of the government 
of $10,000 as a minimum brushes into 
the discard all standards formerly used. 
It puts life insurance on the basis that 
it should stand on. It makes buyers 
and sellers of life insurance see that in 
seeking protection they should, so far 
as they are financially able, purchase 
life insurance in a sufficient amount to 
provide a sum which is sufficient to 
keep dependents in the style to which 
they have been accustomed. One or 
two thousand dollars of life insurance 
should now be regarded as what it is— 
nothing more or less than burial and 
medical expenses. 


Elects New Assistant Secretary 


J. L. Robinson was made assistant 
secretary of the Gem City Life and 
given charge of the office at the last 
quarterly meeting of the directors. The 
company has appointed Joe Coyle gen- 
eral agent for Cincinnati. 


If you love your Uncle Sam, 
Buy a stamp. 

Hit the Kaiser with a slam— 
Buy a stamp. 

Buy to show your loyalty, 

Buy to keep your liberty, 

Buy to set the whole world free— 


Buy a War Savings Stamp. 








GEO. B. McGILL 


George B. McGill, 


assistant superintendent of agencies of the Michigan 


Mutual Life, is one of the able agency leaders of the country who makes little 


noise in his rounds but is effective in his results. 


He has been twenty years in 


life insurance, entering the employ of the’ Michigan Mutual eighteen years ago 


as agent. 


Afterward he did special work in connection with the agency de- 


partment, and the first of last year was made assistant superintendent of agents. 
He is a man who is earnest, sincere and likeable. 





Says Convention Will Be Held 


MADISON, WIS., July 17.— Com- 
missioner Cleary of Wisconsin an- 


nounces this, week that in all probabil- 
ity there will be a meeting of the Na- 
tional Convention of Insurance Com- 
missioners at Denver Sept. 10-13. Some 
doubt was expressed as to the advis- 
ability of holding the meeting this year. 
A letter was sent to all the commis- 
sioners asking them if they would be 
represented if the convention was held. 
Commissioner Cleary says that more 
than the majority of departments have 
already sent in favorable responses. He 
sees no reason now for not calling the 
convention. 


Equitable Life Meeting 

The business conference of the East- 
ern Quarter Million and Century Clubs 
of the Equitable Life of New York 
held last week at Asbury Park was 
voted by members a real success. Vice- 
President Lunger opened the confer- 
ence. A special feature was a group 
insurance meeting conducted by Sec- 
ond Vice-President Rosenfeld and 





Third Vice-President Graham. At- 
tendants at this meeting were treated 
by Mr. Graham to one of most prac- 
tical and instructive addresses on sales- 
manship they had ever been privileged 
to hear. Recommendations of person- 
nel committee, consisting of E. A. 
Woods, E. P. Perrine and A. G. Bor- 
den, looking towards selection of and 
securing high-class representatives was 
the subject of discussion at a special 
meeting for members of the managerial 
staff. The agents present pledged 
themselves to a still larger production 
from club members in the ensuing club 
year, striving to surpass 1917’s record 
and setting the mark to be aimed at 
and passed in 1919 the 60th anniversary 
year of the Equitable. 


Be a creditor of Uncle Sam. Loan him 
your money now when he needs it, and 
he will pay you back with interest when 
you may need it. Buy War Savings 
Stamps today. 


Do you love your Uncle Sam? 
Hit the Hun an awful slam. 
Buy War Savings Stamps. 








duced over $100,000. 


Insurance in Force, - 





Our Men Make Money — 


In 1917 our leader was a Half-Million Dollar Man, five 
others produced over $200,000 and twenty others pro- 


If You Want to look us up— 


Ask one of our men about us; we'll stand on his opinion. 


The Farmers and Bankers Life 


INSURANCE CO. 
Home Office, - - 


over $19.000,000.00 
WICHITA, KANSAS 
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W. W. LANE, Secretary 





Monthly 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Pension Bonds 


(Cepyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








SEEK TO BUY GLOBE 


——__—— 


WOULD MOVE IT TO LINCOLN 





Nebraska Shareholders Seeking Control 
of Salina, Kan., Company—Made 
Receivership Necessary 





TOPEKA, KAN., July 16.—An effort 
to purchase the assets and business of 
the Globe Life Company of Salina, 
Kan., is being made by the stockholders 
of the company living in Nebraska. If 
the purchase is consummated the com- 
pany will be moved to Lincoln, Neb. 
Carey J. Wilson, insurance commis- 
sioner, and S. M. Brewster, attorney- 
general, have been asked by attorneys 
representing the Nebraska stockholders 
if the purchase could be consummated 
through the receiver. The stcokholders 
were negotiating witn the Kansas 
stockholders for the sale of the com- 
pany at the time George Hull was ap- 
pointed receiver by the Salina county 
district court. 

One Cause of Receivership 


In fact, these negotiations were one 
of the causes that brought the receiver- 
ship instead of the state allowing the 
business to continue under the direc- 
tion of an examiner of the insurance 
department. The sale of the company 
at the present time ana the removal of 
the records to another state would have 
proven disastrous to the state in the 
prosecution of Felix Broeker, organizer 
and former president of the company, 
now awaiting trial for embezzlement 
of the.company’s funds. These records 
were necessary for use in the trial and 
to take them to another state would 
have prevented this. 





How An Extra 
| $500 Is Secured 











Lyman A. Skinner, of Detroit, gen- 
eral agent of the National Life, U. S. 
A., tells how he works an extra $500 
on an application. He says that he is 
able to secure an extra $500 on about 
one-third’ of all his business. He ex- 
plains his plan as follows: 

“An inspiration I received from a 
suggestion, to which I added other 
arguments, enables me to secure an 
extra $500 on one-third ot all applica- 
tions I write on married men. 

“The amount of insurance decided 
upon is not written in the application 
until it is otherwise completely filled 

out, sometimes even to the extent of 
securing the signature. Then I say, 
‘Mr. Smith, you want to leave your 
widow $2,000 (or whatever the amount 
may be). Very well, in case of your 
death there will be added expenses, 
such as doctors’ bills, drug bills, extra 
help, little necessary luxuries, and last 
but not least, your funeral expenses. 
These are costing more than ever be- 
fore. 

“*Take an extra $500 for your own 
benefit and leave the $2,000 intact for 
your widow. If necessary you could in 
later years borrow $500 on your policy 
without disturbing the $2,000 secured to 





WAR RISK DISTRICTS 


FOURTEEN OFFICES PLANNED 





Will Be Established at Central Points | 


—Part Time Investigator for 
Each County 





W.. Jule Day, district superintendent 
of the Bureau of War Risk Insurance, 
having charge of the states of Indiana, 
Kentucky and Ohio, has established his 
office in the Union Central Building, 
Cincinnati. The government is estab- 
lishing fourteen districts of this char- 
acter to have charge of war risks insur- 
ance throughout the country. These 
district headquarters will take care of 
all allotments, allowances and compen- 
sations given out to relatives of sol- 
diers by the Treasury Department. 
The Cincinnati bureau starts out with 
1,100 feet of floor space and about ten 
employes from the Treasury Depart- 
ment at Washington. The space and 
the number of employes will be in- 
creased as the increased business neces- 
sitates, depending upon the number of 
casualties and the length of the war. 


Three Classes of Employees 


Three classes of employes will be 
needed to carry on the work of these 
bureaus, stenographers, interviewers 
and investigators. After the Surgeon. 
General of the army has certified that 
a man insured by the government has 
died in the service, it is the duty of 
the Bureau of War Risk Insurance to 
see that his beneficiaries receive the 
monthly payments and to guard against 
the practice of fraud by those not en- 
titled to receive compensation. The in- 
terviewers will take care of all callers 
at the bureau’s office. Local investi- 
gators will be employed in each county, 
who will be paid according to the num- 
ber of individual cases that they handle, 
and special investigators will work from 
the bureau headquarters to examine into 
the merits of special and doubtful cases. 
The government intends to be liberal in 
its interpretation of the law, but also 
intends to take every precaution to 
guard against being defrauded. 








your widow. Should you wish to avail 
yourself of the old age pension it would 
be materially increased through the ad- 
ding of this $500 to your policy. The 
cash and loan values are also similarly 
increased thereby. 

“*Probably you would wish an addi- 
tional $500 insurance very soon anyway 
and as our company does not write less 
than $1,000, you can obtain the $500 
minimum additional only by securing it 
now. You are bound to profit by it 
and will not miss the trivial additional 
investment.’ 

“Have your pen ready to insert the 
amount ($500 more than planned) on a 
pad first, so that should he stop you the 
application would not be defaced; but 
if he enters no objection, write the 
amount in the application. Of course 
the amount of the premium has also 
been left blank as it is dependent upon 
this extra $500. Agents who are not 
using something similar might do well 
to try it.” 





Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











INCORPORATED 1844 
Pp SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
ey policyholders and agents. : 
Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 
B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 


State Mutual Life Assurance Co, of Worcester, Mass. 




















Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


OF AMERICA 


H _ INCORPORATED UNDER 
THE COMPULSORY DEPOSIT 
Hy LAYYS OF THE STATF 





The Sign of Geod Insurance 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
- 604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 














_ If you want an employe, try a want ad 
in THE NATIONAL UNDERWRITER—they get 
replies. 


CARD INDEX RECORD FOR 
_ AGENCIES 
The Only System that Is Right 
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TIME TO SOLICIT 
OLD POLICYHOLDERS 


Insurance That Was Once Suffi- 
cient Is Only Half 
So Now 


OTHER TIMELY REASONS 


Possible Extension of Draft Ages Will 
Lead Many to Take More 
Protection 


Decreasing purchasing power of 
money as a reason for increasing the 
amount of insurance carried for pro- 
tection of families is one of the chief 
arguments being urged by Cincinnati 
life insurance agents. Old policyhold- 
ers who fixed up their insurance four 
and five years ago for certain amounts 
with the thought that they were protected 
fully and completely as far as life in- 
surance was concerned, are being ap- 


proached successfully with the argu- 
ment that they now need double the 
amount carried five years ago. Old 
policyholders lists are being combed 
over carefully for names of those who 
might be induced to make the protec- 
tion they intended several years ago 
keep pace with decreasing purchasing 
power of original amounts named. 


Pushing Income Policies 


One general agent is urging his men 
to go after income insurance business 
particularly. In Ohio the law holds all 
life insurance payments to beneficiaries 
free from any judgment for debt, even 
though the debt may have been con- 
tracted for necessaries. This argument 
is used most effectively in emphasizing 
the desirably for an income insurance 
policy. Such policy places in the hands 
of the beneficiary each month a sum 
which cannot be taken away by the 
law, thus insuring at least an amount 
sufficient to buy necessities. 


Insuring Is Patriotic Act 


To the objection that war demands 
make the purchase of life insurance diffi- 
cult, agents are answering that every- 
body is contributing to war support 
and that such contribution does not in 
any way lessen the need for life insur- 
ance and that the need for protection 
of family is the thing to be first con- 
sidered. A man cannot be thoroughly 
loyal to his community until he has 
been loyal to his family, for his first 
contribution to community welfare is 
the protection of his family against 
want and financial difficulty. 


Extension of Draft Ages 


It is taken for granted that the gov- 
ernment will shortly extend age limits, 
making men from 18 to 45 eligible for 
selective service in the National Army. 
While all insurance policies carry a mili- 
tary clause, there is no restriction now 
upon the amount that will be written 
and that can be carried even after one 
goes into the service, provided the pre- 
mium is paid. Some men are taking out 
insurance policies now, knowing that a 
restriction will be placed upon the 
amount taken on a life when the owner 
of it is in army service. It is believed 
that extension of draft ages will have an 
adverse effect upon life insurance and 
that now, if ever, these men should be 
tackled for life insurance. 


Some False Conceptions 


The war itself has had a marked effect 
upon the salaries of comparatively few. 
General wage and salary increases have 
come, but these increases as a rule have 
not been more than enough, and fre- 
quently not enough, to take care of in- 
creased cost of living. For that reason, 
prospects engaged directly in war indus- 
tries, except in rare cases, are not much 
better prospects than those in any other 





MONDAY NOTEWORTHY 


—_—_—-.- 


N. W. MUTUAL ANNIVERSARIES 





Milwaukee Company Was 60 Years 
Old and President Markham Fin- 
ished Ten Years as Head 





MILWAUKEE, WIS., July 16— 
Monday was the sixtieth anniversary 
of the establishment of the Northwest- 
ern Mutual Life as an actual writer 
of business, and the day also marked 
the tenth anniversary of the elevation 
of George C. Markham to the presi- 
dency of the company as successor to 
the late Judge Henry L. Palmer, who 
for fifty years was identified with the 
Northwestern, which he served thirty- 
four years as executive head. 

While no special observance of the 
anniversaries was held, more or less 
reference to the occasions was made 
during the forty-second annual conven- 
tion of the Association of Agents, 
meeting July 16, 17 and 18, at the home 
office. 


First as Investment Adviser 


President Markham pecame_ con- 
nected with the Northwestern in July, 
1895, as a trustee, and was made a 
member of the finance committee, 
which passes upon investments. In 
January, 1896, he was elected a mem- 
ber of the executive committee. He 
was elected third vice-president on 
Jan. 30, 1901; second vice-president, 
April 20, 1904, and vice-president, July 
19, 1905. His elevation to the presi- 
dency followed on July 15, 1908, when 
Judge Palmer retired. 

Mr. Markham is a native of New 
York and after being admitted to the 
bar of that state, he located in Mil- 
waukee and became a prominent and 
successful practitioner here. He was 
also connected, in a substantial way, 
with a number of local industries. He 
was never an office holder or seeker, 
but always was interested in local pro- 
jects, giving liberally of his time and 
means in that behalf. His connection 
with the Northwestern was largely due 
to the importunities of Mr. Palmer. 


Business Doubled in Ten Years 


On Jan. 1, 1908, the Northwestern 
had 362,000 policies in force, represent- 
ing life insurance to the amount of 
$882,000,000. Ten years later it had 
605,000 policies in force aggregating 
‘nsurance of $1,605,000,000. 








business. Some have believed that doc- 
tors would be better prospects than be- 
fore, since a large number have gone 
into the service and those remaining 
must have larger practices, but a testing 
of solicitation on this theory does not 
bring large results. 


Merely a Matter of Work 


As one general agent expressed it, the 
chief problem now is the same as always 
—that is to get the agents to keep stead- 
ily at work, having at least eight or ten 
interviews a day. No agency can depend 
upon any special group or upon any spe- 
cial policy to fit into war conditions. It 
is principally a case of not permitting the 
war to discourage solicitors. 


Buy War Savings Stamps regularly. 
Buy one now. ‘ 








AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ..... We fata ni riwantecKcwodeaKe $ 2,739,817.90 
Imsurance in Force...................eeeeeeeees 24.398,839.00 
Surplus to Policyholders.......................- 376,482.48 


’ ry New Continuous Monthly Income Policies | 
Splendid opportunities for AGENTS in many sections of Ohio. i 


We solicit inquiries from sineathii parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 
: resident 


Secretary 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL _. 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 




















Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased witb 
the treatment accorded them. 
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THE PEOPLES LIFE 


INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 
Address 
Elon A. Nelson 


President 
Chicago 





Home Office Building 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 
A.E.COPELAND, - Manager 
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SIX MONTHS’ RECORD 


Compared With Corresponding Months of Last Year 


New Bus. 1st 


New Bus. 1st 


Gain in Ins. 
in Force ist 


Gain in Ins. 
in Force ist 


Company— 6 mos. of 1918 6 mos. of 1917 6 mos. of 1918 6 mos. of 1917 
Atiganti¢é Bile .i..ciececes $ 4,281,159 $ 3,303,120 $ 2,844,611 $ 1,551,594 
Comade TARO on.30siawces 10,680,411 10,714,077 7,652,793 8,144,772 
Deote TAO. 2555.4 ¢08-06 1,645,000 1,833,500 1,134,998 1,067,340 
Farmers & Traders.... 879,000 792,000 601,000 596,000 
Re Os Soe se 08's 14,087,475 17,136,974 9,978,454 13,244,526 
PS SER OOS i as 9,568,632 11,253,530 4,226,073 6,127,510 
Inter-Mountain ........ 1,079,180 1,338,700 252,670 696,506 
Life Ins. Co. of Va....... 4,429,022 6,089,117 2,494,329 3,807,676 
Lincoln National ...... 10,289,734 7,261,713 6,058,956 5,032,473 
AMSG, RUG: 60:05 015i: 00 4 BASE O LS 38,321,535 17,202,000 20,009,000 
BELG WOR SEO. 600 onsh ess 1,209,979 1,354,171 589,852 891,264 
Mutual Benefit ........ 51,962,310 Leese  . -@hesacdenss  — one teeneene 
National Fidelity ...... 1,478,525 1,268,100 922,585 1,021,500 
Northwestern Mut. .... 70,276,460 98,659,660 32,167,431 61,639,648 
Ohio, NBtIONAl 2.045. 1,850,000 2,261,000 1,281,000 774,000 
Pac. Mut. (5 mos. only) 15,612,813 11,369,436 10,047,994 5,630,603 
Pan-American ......... 348,971 5,233,036 2,098,374 2,055,145 
Penn Mutual ........+. 46,753,174 67,352,064 22,489,152 40,780,048 
Philadelphia Life ...... 4,572,801 5,603,492 2,362,752 4,100,688 
Phoenix Mutual ....... 12,899,825 Re ee: ) | Nex eestewahaus a0) “Psébeeeaa acer : 
MOUanCce TATE oc ssc ccc 13,229,756 11,762,415 7,944,587 6,089,905 
Royal Union Mut....... 2,676,599 3,545,516 953,272 1,434,050 
Bt? DOSODM Gis. 60s 0 00% s:0- 614,000 769,500 459,500 548,500 

















To begin with, everybody calls him 
“Bob,” because he’s that kind of a fel- 
low. You know what I mean. 

He has toiled in the treadmill of 
agency organization work for fifteen 
years or more, and the trials and tribu- 
lations have been a smelter or refinery 
which has made of him just the sort 
of personality that invites real friend- 
ships and loyalty. 

With practically no working knowl- 
edge of life insurance he set out to 
master its details, and at the same time 
to build a field force for the National. 
That he has succeeded is attested by 
the fact that the National is now in the 
Hundred Million Dollar class. 

His is a‘ most unusual career. To 
have established, fostered and devel- 
oped agencies which produce nearly 25 
millions yearly, and yet maintained 
that close personal touch with almost 
every man, is a great achievement. 
This “Bob” Lay has done. 

And, today, with all his success, he 
is the same man he was years ago, be- 
fore his ability found expression. He 
is unspoiled. He is as simple in his 
tastes and habits as any one of his 
“$100,000 Club” men. 

When he visits his agencies, they 
know it. He isn’t closeted with the 
G/A for a day, and then off to the 
next place. Like as not he will spend 
much of the time with the agents, feet 
cocked up on a table, mulling over 
things in a man-to-man sort of way. 
And the men “open up” to him—be- 
cause he is that kind of a man. 

And in the evening it’s not a hotel 


|| restaurant but the G/A’s home for din- 


ner. Lay believes a man’s home envi- 
ronment is a big factor in his success 
or failure. He never overlooks a chance 
to visit the house and let his man’s 
wife know how her husband stands 
with the home office. 

He does it all in such an every day, 
unaffected manner that he makes a 
never-to-be-forgotten impression and 
wins the assistance of the fieldman’s 
“Home Guard,” that shows results in 
his daily work. Lay is not only easy 


{to get along with, but he is entirely 
|free of all the shams and highbrow 
|} mannerisms so often found in men who 


wear a “title.” 

He is “one of the boys” without try- 
ing—their troubles, ambitions and pleas- 
ures are his, and he is genuinely inter- 
ested in their welfare. That’s why they 
call him “Bob.” 

He is not to be set down as “easy,” 
however. His mind is at work every 


“BOB” LAY OF THE NATIONAL 


BY ONE WHO KNOWS HIM 








minute. He works fast. He can see 
through concrete. He can reach the 
“inside” of a proposition so quickly it 
is almost uncanny. He'll break the 
speed limit to help a man who is 
“right,” and who tells him the whole 
story; but hot as blazes is the water 
for the wise guy who tries to put one 
over. It just can’t be done. He knows 
human nature, not like a college man 
who has crammed his Greek, but be- 
cause he has dealt with men—all types 
of men—for years, in all parts of the 
country. 

His memory is a most embarrassing 
asset—to the other fellow at times. He 
takes nothing for granted. His imagi- 
nation is ever active, but any air castles 
he builds, you can depend upon it, have 
their foundations deeply rooted in some 
basic fact. 

Every man has some one distinctive 
trait. In Lay it is loyalty. He swears 
by his men to the end of the string. 
And in turn he expects it. I was go- 
ing to say demands, but he has lived 
long enough to know that loyalty is 
not something which can be payable 
on demand, like a note. He expects 
loyalty because he extends from his 
side all the support, confidence and 
friendship which will make for a spirit 
of loyalty, if the man has it in him at 
all. I can see him forgive any num- 
ber of mistakes if only the man has 
been faithful in his intentions. To him 
it is one of the few things worth while. 
He reads about everything that comes 
out along financial lines. Although he 
never studied law, he grasps legal opin- 
ions and digests the intent of new 
laws with all the insight of a trained 
lawyer. Lay has worked so long and 
continuously that he has never become 
much of a recreationist. Anybody who 
had designs on his pocketbook might 
tell him he was a good golfer, but I 
know better. If he is, I am the King 
of England. And he recently went out 
to Colorado fishing, but so far as I 
know all he brought back was a pair 
of rubber boots and a coat of tan. But 
that’s something. else again. However, 
he should worry, with an agency force 
that will write three and a half millions 
any month he says the word. 

As secretary of the National Life, 
U.S. A., he is a fine example of what 
friendly cooperation will do in busi- 
ness, and he is one of the few who pio- 
neered the “human element” idea, which 





today is recognized as a prime essen- 
tial to corporate success. 











Insurance to Cover 
Inheritance Taxes 


Is opening new fields 
to Provident 
Agents 


Men are insuring not only 
to protect their families, 
and to protect their busi- 
ness, but also to protect 
their estates. 


Write for information. 
THE PROVIDENT 


Life and Trust Company 
of Philadelphia, Pa. 


Founded 1865 




















15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 
Life.” 


This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. 3 
Agency openings for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 
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SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 
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SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 3 - 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. ~ 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND. MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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LIFE INSURANCE IN | 
TIME OF GREAT WAR 


Value of Protection Is Brought 
Home in a More Vital and 
Effective Way 





MANY GOOD PROSPECTS 


Avenues Along Which it Will Pay 
Agents to Travel to Secure 
Best. Results 


BY JOHN R. McFEE 


Perhaps a question of utmost prac- 
tical importance to life insurance sales- 
manship at the present time is the effect 
of the world-war on the business. The 
pessimistic, the destructive, phase of the 
effect of the war on the business, I 
think, has been emphasized more than 
the optimistic, the constructive, influ- 
ences. It does not require a prophet’s 
vision to foretell the beneficial influence 
on life insurance as a wise purchase 
when victory in the war ends in peace. 

’ efore war became a threat, even 
aiter war became a realization, one of 
the chief obstacles to interest on the 
part of the prospect was the widespread 
belief common to many men in full 
vigor that death was a remote contin- 
gency to them. Many who could point 
to octogenarian grandfathers seemed to 
conclude that their inheritance of long- 
evity was inevitable. 

Death Mentioned in Whisper 


Death had to be mentioned in a 
whisper. We expressed it in euphe- 





mism and some of us stayed away from 
funerals of near friends as if we could 
by an attitude of mind rob death of its 
certain, yet uncertain, visitation. But 
the war has made death stalk abroad 
with its mask removed. Statistics are 
groped after to prove that the death- 
hazard of actual conflict is not high in 
ratio to the number exposed. But we 
speak of death with more frankness 
now and of killing enemies with en- 
thusiasm., 


Result of Financial Shock 


The result is that the financial havoc 
which death brings is viewed now and 
I think will be viewed after the war 
without evasion or equivocation. So 
after the war, the returned fighting men 
should need little argument to show the 
wisdom of life protection. In those 
who are not in army or navy, however, 
I find a concession of the serious aspect 
of death where I formerly found un- 
willingness to regard it as a constant 
threat to achievement. So it behooves 
the life insurance man now to grasp 
to active appreciation the changing and 
changed obstacles to successful solicit- 
ing. 

Many Meet With Greater Success 


Many underwriters are now having 
greater success than ever. Larger 
policies are being written, men of 
greater importance financially are 
making applications, indicating that 
they have awakened to the realization 
that it is folly to permit death to win 
a financial victory augmenting the 
heart sorrow it brings. So it is incum- 
bent on us to analyze the methods of 
approach and of presentation in the 
light of war-time conditions. We 
should learn now particularly classes of 
prospects to avoid as well as those to 
cultivate. The necessity of working 
along the lines of least resistance is 
more imperative for it is not now true 
that every man is a life insurance 
prospect. 

It is authentically stated that the ag- 





gregate number of working producers 
of wealth in the United States, in all 
activities, is about one-third the popula- 
tion, or about 35 millions. Hence some 
65 millions are within the national 
bounty of the workers; in other words, 
natural beneficiaries under life insur- 
ance policies. In time of war, with the 
youthful manhood, the most virile of 
workers, called to the colors, with the 
elimination of immigration providing a 
class in ordinary times which per- 
formed most of the common labor of 
the land, with the diversion of prob- 
ably one-half of the workers left in 
industry to war production and work 
germane thereto, there is probably less 
than one-half of the workers in times 
of peace left to producing commodities 
for private consumption. Thrift from 
a private virtue becomes a_ general 
patriotic observation. Manufacturing 
must be limited largely if not exclusive- 
ly to essentials. Essentials are segre- 
gated into vital essentials and less es- 
sentials. Luxuries tend to utter 
exclusion by economic habit or gov- 
ernmental regulation. 


Get Away From Luxuries 


So it is not profitable to solicit men 
engaged in manufacturing and selling 
luxuries. Again, middle men are large- 
ly being curtailed because the govern- 
ment is exclusive purchaser of a large 
part of the country’s production. I 
have seen the volume of the govern- 
ment’s present purchases of commodi- 
ties estimated at 50 percent of the 
manufactured production of the coun- 
try. 

It is then apparent that the man 
engaged either in producing articles for 
government purchase or for necessary 
public consumption is having increased 
prosperity during the present war con- 
ditions. They constitute a class easily 
recognized. But I find that the most 
effectual work can now be done with 
men engaged in the manufacture and 
sale of essentials. 

The vision I am to depict is this: 





After the war ends in victory, the 
United States will assume magnified 
importance as a manufacturing nation. 
The tremendous production of ships 
needed for army transportation, for the 
conveying of supplies to our men in 
Europe, for the carrying of food as 
well as ammunition to our allies, will 
leave the United States-with a pre- 
ponderance of world vessel tonnage. It 
will mean that we will be able to seek 
wider foreign markets. Hence there 
will probably be activity in manufac- 
turing after the war undreamed of be- 
fore the war. So men with such a busi- 
ness in operation now should discount 
death as an obstruction to the pros- 
perity which will likely come to them 
after the war. So it is profitable to 
urge increased insurance to such 
classes now. 


Capitalistic Class 


Another class is the capitalistic class, 
large and smaller investors. It is like- 
ly that interest returns on invested 
capital will be increased to the very 
vergé of usury for years if not a gen- 
eration. Six percent will no longer in- 
dicate unusual hazard to principal. 
About one-third of the earnings of a 
definite sum invested as capital will, 
as a life insurance premium, reproduce 
the amount of the capital in the form 
of life insurance. The companies will 
likely benefit by higher interest earn- 
ings in which policyholders may share. 
However this be, with the percentage 
of normal income needed to produce an 
estate in the form of-life insurance re- 
duced, the life insurance costs now, and 
will likely for the future cost less. 


Time Ripe for Solicitation 


Viewed as a purchase it is cheaper. 
If we grasp the strength of the argu- 
ment that it is the function of life in- 
surance to create an estate from an 
income, the force of this argument will 
be apparent. So to that class of men 
who have incomes from investments, 

















out of the war. 











29 So. La Salle St. 


WAR TIME 


CHICAGO 





MEASURES 


All business—not only life insurance—has been called upon to readjust itself to unprecedented conditions growing 

The field man’s problem is one of reselection of prospects—finding those who have been the least disturbed, and 
those whose particular industry has been given an impetus. 

This Company is making every effort to assist its field force to reach these “‘live’’ prospects for life insurance. 


Further, the uncertainties of war have emphasized the instability of individual life. Not only is death ever imminent, 
but physical disability from accident or illness is a constant menace. 


This Company writes a policy which might well be termed a universal form. You can give your man $1,000 to = 


$500,000 of life insurance and from $5 to $50 weekly indemnity for accident or illness—or both—and from $1,000 to 
$10,000 in case of accidental death. 


Or, with life insurance, you can give him death only accident insurance; or weekly indemnity only—practically 
. any combination in varying amounts—therefore, you have a strong selling document—your prospect is made to feel 
that he buys only what fits his particular need and pays for only what he buys. 


If your idea of a wise War-Time Measure embraces a broader field of work—and if you can produce business and 
organize territory, we have the place in which you can extend yourself to the limit. 


Write fully, in confidence, to Robert D. Lay, Secretary, 


National Life Insurance Company 1868 =:- =: 


of the United States of America 
A. M. JOHNSON, President 


Over One Hundred Millions in Force 


1918 





A HALF CENTURY OF REAL SERVICE 
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INDEX VALUE | 


"THE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 
posting time is reduced 30%. The Auto Step Index 
allows practically unlimited expansion without being 
cumbersome or voluminous to handle. Write for booklet. 
‘‘Saving time and Labor in Posting” 
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KALAMAZOO LOOSE LEAF BINDER COMPANY . 
KALAMAZOO, MICHIGAN : } 
Service Sales Offices Everywhere ~ 
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Remarkable Record of 
Dr. Albright 





R. CHARLES E. ALBRIGHT of 

Milwaukee, for twelve consecu- 

tive years the largest producer 
among all agents of the Northwestern 
Mutual Life, carried off the premier 
honors once more by writing a total 
of $1,503,000 during the year ending 
June 30, 1918. Dr. Albright was accord- 
ed the usual honors as the largest 
writer at the opening session of the an- 
nual convention of the Association of 
Agents July 16-18. During the previous 
fiscal year he established a record that 
doubtless will stand untouched for a 
long time to come by writing a total 
of $2,295,500 for the Northwestern. His 
record since going into the field is as 
follows: 
First five months of 1905...... $ 
June, 1905, to June, 
June, 1906, to June, 
June, 1907, to June, 
June, 1908, to June, 
June, 1909, to June, 
June, 1910, to June, 
June, 1911, to June, 
June, 1912, to June, 
June, 1913, to June, 
June, 1914, to June 
June, 1915, to June, 


350,000 
6 





June, 1916, to June, 1917...... 2,294,500 
June, 1917, to June, 1918...... 1,503,000 
EOURE bSerdestaweceecdoaeen $19,112,000 


This record refers only to North- 
western business. The company writes 
not more than $100,000 on a single life, 
and through his contracts with other 
companies for surplus business Dr. Al- 
bright has personally written as much 
as $800,000 on one man. The policies 
included in the Northwestern record 
range as low as $1,000. 

Dr. Albright was born Jan. 1, 1867, at 
Dancyville, Tenn. He was graduated 
from Rush Medical College in 1889 and 
began his connection with the North- 
western on April 1, 1891, when he was 
appointed second assistant medical di- 
rector. He resigned to take an exten- 
sive European trip and returned in 1904 
to take up field work for the company. 
He won the class AA token, represent- 
ing the largest written business turned 
in by one agent, twelve times, and has 
been in a class all by himself from the 
first year of his field work. His field 
covers the entire country for personal 
solicitation. 





Death of Gilbert A. Smith 


Gilbert A. Smith of Chicago, who has 
been manager of the farm loan depart- 
ment of the New York Life in that 
city during the last four years, died 
Tuesday at the age of 69. In his day 
Mr, Smith was one of the big life in- 
surance men of the country. He had 
been connected with the New York 
Life for over forty years. He was agent 
and then agency director in Peoria and 
later was_in charge of an agency in 
Chicago. He was manager in Australia 
for a time, and served as supervisor-at- 


large, with headquarters in San Fran- 
cisco, 


Go to Cleveland Life 


The Indiana and Kentucky agents of 
the Intermediate Life of Evansville, 
Ind., met there July 10 to meet William 
H, Hunt, president of the Cleveland 
Life, which has taken over the Evans- 
ville company. Business sessions were 
held, there was an automobile ride and 
a luncheon. F. G. John, agency super- 
intendent and vice-president of the In- 
termediate, presided. President Hunt 
made a rousing talk and told what the 
consolidated company meant in the way 
of financial resources and _ service. 
President Hunt turned over his check 
for more than $167,000, getting in re- 
turn about 80 percent of the Intermedi- 
ate stock. The remaining shares will be 
purchased at the same rate as the ma- 
jority. Secretary Moore and General 
Counsel Mooney of the Cleveland Life 
also spoke. The consolidated company 
will have assets of $2,750,000 and insur- 





ance in force of $25,000,000. The In- 
termediate was also admitted in Illi- 
nois, and its agency force will repre- 
sent the Cleveland Life. 

Fred Baker, who was president of 
the Intermediate Life; W. H. McCurdy, 
Evansville carriage manufacturer, and 
formerly a. resident of Cincinnati, and 
James A. Hemenway, Booneville, for- 
merly United States senator from In- 
diana, have been elected directors of 
the Cleveland Life. 


Irving S. Hoffman 

Irving S. Hoffman, former vice-presi- 
dent of the Ohio State Life, and still 
a director, is meeting with great suc- 
cess as president of the Columbus Cli- 
max Rubber Company of Columbus, 
Ohio, which is arranging to manufac- 
ture pneumatic inner tubes which auto- 
matically seal or close any puncture 
from a tack to a large nail. Mr. Hoff- 
man expects to be able to market these 
tubes early in the fall. 


B. E. Ellis Has Resigned 

SAN FRANCISCO, CAL, July 17.— 
B. E. Ellis, who came to California as 
Pacific coast supervisor for Equitable 
Life of Iowa last year and lately has 
been acting as general agent for the 
company in northern California, has 
resigned. 


Hughes at Kansas City 


KANSAS CITY, KAN., July 16—Dr. 
Robert E. Hughes of St. Louis addressed 
100 representatives of the Prudential at 
a special meeting, Saturday, July 13, at 
the Kansas City, Kan., office. James H. 
Monteith, superintendent of the Missouri 
district, presided. It was distinctly a 
patriotic occasion and Dr. Hughes’ com- 
ments on the Kaiser and appeals to de- 
votion to the sale of thrift stamps and 
other support of the war were greeted 
with aplause. 





News About Companies 








Farmers & Bankers Life—For the first 
six months the production was $5,157,075 
as against $4,045,355, a gain of 27.5 per- 
cent over the same period last year. The 
insurance in force July 1 was $21,381,931, 
a gain since Jan. 1 of $2,581,548. 

* * * 

Old Line Life, Milwaukee, Wis.—The 
company is doing a steady business for 
each month of the year. In June, $97,000 
more new business was written than in 
the same month last year. The company 
expects to show a substantial increase 
for the year. 

* * * 

Kansas City Life—Its new business is- 
sued during the first six months was 
$22,219,259. Its business in force July 1, 
was $136,959,000. Its total income for 
the six months was $2,573,549. 


Its as- 
sets were $10,035,000. 





Association Activities 











Kansas City—The association has al- 
ready offered its services to the Liberty 
Bond committee for the Fourth cam- 
paign, the step being taken thus far in 
advance in order that the chairman, 
when appointed, may know at the begin- 
ning of the work that the life insurance 
men are ready to help. A committee, con- 
sisting of C. L. Barbee, C. D. Mills, and 
A. P. Osborn, was appointed to find out 
what the members have already done in 
similar campaigns, and to keep an accu- 
rate record of the part taken by members 
in future campaigns. 


Life Notes 
E. J. Taylor, manager of the Public 
Savings in the South Bend, Ind., district, 
has been made manager of the auditing 
department in the home office. 


William R. Pressnall has resigned as 
eashier of a bank at Huntington, Ind., to 
become assistant secretary and office 
manager of the Farmers National Life 
of Chicago. 

Colonel Fred Pleasants, general agent 
at Richmond for the National Life of 
Vermont, recently suffered a stroke of 
apoplexy while playing golf. Though his 
condition is reported still serious, it is 
understood to be somewhat improved. 


c. B. Knight is now agency manager 
for the Denver office of the Bankers Life 
of Des Moines. He has been for several 
years a successful home office represen- 
tative of the Company. Mr. Knight suc- 
ceeds A. T. Kirk as head of the Denver 
office and Mr. Kirk remains as a member 
of the Denver Agency. 
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THE PRUDENTIAL. INSURANCE CO. OF AMERICA 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company's great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 


Incorporated under the laws of the State of New Jersey 


FOREST F. DRYDEN, President 


HOME OFFICE, NEWARK, N. J. 














Service—First, Last, and Always 


The agent who is selling insurance in a company which for 
sixty-seven years has been rendering unexcelled service, does 
not work alone. Wherever he may be, he will find enthusiastic 
friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. 
record for service in the past and the low net cost of the perfect 
protection we furnish, make a combination that assures success 


to any real worker in the field. 
Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 





Incorporated 1851 , 


Our enviable 
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INTERESTING RECORD 


Tue Davenport agency of the Mv- 
TUAL Lire has made a classification of 
its first five months’ business, showing 
36 percent farmers; 17 percent manu- 
facturers and mechanics; merchants, 
14.3. percent; professional, 8.4; sales- 
men and clerks, 7 percent, and women, 
6.2 percent. The miscellaneous classes 
range 11.5 percent. 

The Murtvat Lirr, in commenting on 
the Davenport agency record, says that 
it is of special significance to find a 
large number of applicants for insur- 
ance under age 31. Out of a total of 
425 there are 48 percent under age 31. 
This disproves the beliet among agents 
that there are but few prospects at the 
present time to be found between ages 
21 and 31 because of military service. 
The Murvuat Lire says that over 50 
percent of the agency business was 
placed among farmers, manufacturers 
and mechanics, showing that these 
classes are very prosperous and the 
people in them are purchasing insur- 
ance. That larger policies are being 
written is again shown by the records 
of this agency, the average being $3.369. 
Another point of interest in the record 
is the amount of business written on 
women. This indicates that women are 
growing more and more important life 
insurance prospects. 








“ON THE FIRING LINE” 

VicE-PRESIDENT J. L. Baier of the 
INTERNATIONAL Lire, who is head of the 
agency department, is a practical life 
insurance man who has had an all 
around experience. He has issued a 
booklet entitled, “On the Firing Line,” 
particularly for the benefit of the 
agents of his own company. It is 
largely, however, a compendium of 
salesmanship. Mr. BAszrr is intensely 
practical in the suggestions’ that he 
gives. He talks chiefly to the new 





men. He gives them some heart to 
heart advice and instructs them how to 
build for the future. 

Mr. Baster makes the point that a 
man in taking up life insurance work 
should plan for a lifetime and should 
not use life insurance as a temporary 
occupation until he can find something 
more to his liking. A life insurance 
man, as Mr. BaeLer points out, must 
have supreme confidence in his mis- 
sion. He should realize that he is here 
to do supreme good, and to render to 
mankind a service that is well worth 
while. Probably in many cases the 
men whom he approaches do not ap- 
preciate their full duty or, if so, they 
are inclined to postpone action. Here 
comes the real task. The life insur- 
ance man must not be swerved from 
his purpose but must push ahead like 
a crusader. Mr. BABLER says that an 
agent must have entire sympathy with 
and understanding of the fundamental 
purposes of life insurance. Aside from 
believing in life insurance and his own 
company, an agent must believe in him- 
self. He must know himself thorough- 
ly, and have confidence in his ability 
to accomplish certain things. 

Mr. Baster tells his men that one of 
the main objects in mind should be to 
build up a large list of prospects and 
see to it that these prospects are turned 
into policyholders. The agent should 
eliminate from his mind any idea that 
he is becoming a bore or that he is 
imposing on people in picturing to 
them the benefits of life insurance. The 
life insurance man carries a message 
of power and beneficence. It is one of 
the greatest messages in the world to- 
day. The life insurance man does not 
have to apologize when he is bringing 
this message to any man. 

The tactful life insurance man knows 
how and when to talk life insurance 
to a prospect. Every man that signs 
an application should become a booster 
for his agent. The business written 
should leave a feeling of satisfaction 
and gratitude. An agent should so 
conduct himself that he will merit the 
approval of his new policyholder and 
make him glad to assist in the work. 

Mr. BABLer makes a point in his ad- 
vice that an agent must keep in fight- 
ing trim all the time. He must never 
break training. In other words, he 
should always be fit to meet any situa- 
tion or any condition. 





Lives go unexpectedly enough without 
war, but the gloom of conflict emphasizes 
the overpowering need of protection. 





. Owntnc and paddling your canoe is 
wiser than to be the boss of a steam yacht 
if keeping it afloat drives you into debt. 





THE fisherman who catches one fish de- 
serves more credit than he who buys a 
whole string. 








-THE more we carry out good intentions 
the better the yield of satisfaction and 
service. 








ANTICIPATED trouble seldom materializes 
—but the unusual is always occurring and 
makes life insurance steadily necessary. 





ersonal Glimpses of 
P Life Underwriters 





Mitchell, S. D., has the distinction of 
maintaining one of the most progres- 
sive and successful life insurance agen- 
cies of the northwest. This agency is 
operated by J. E. Williams for the Kan- 
sas City Life. The latest achievement 
of this agency was a million dollar June. 
Mr. Williams credits all his success in 
the insurance business to the coopera- 
tion existing between his men, the com- 
pany and himself. He believes firmly 
that where harmony is absent, legiti- 
mate success will never be present. 


Mrs. E. F. Witkowsky of the Chi- 
cago agency of the Mutual Life of New 
Work was seriously injured last week 
in an automobile accident near her 
home. 
successful in life insurance work, and 
is one of the leading producers in Chi- 
cago agency of the Mutual Life. 


Miss E. Constance Woodward of the 
women’s agency of the Equitable Life 
of New York in New York City is the 
only woman in the east to qualify for 
the Quarter Million Dollar Club of the 
company this year. She is a strong 
producer and has just placed a $200,000 
twenty-pay life policy to provide for 
inheritance taxes. Miss Woodward has 
written a number of group policies. 
She has been very active in the Liberty 
loan campaign in New York City and 
has done splendid work in that connec- 
tion. Miss Woodward is something of 
a writer, being one of the editors of her 
agency bulletin. 


E. M. Bennes, general agent for the 
Lincoln National Life, at Thief River 
Falls, Minn., has just completed a six 
months’ record, seldom if ever exceed- 
ed by an agent writing purely country 
business. In the first six months of 
the year Mr. Bennes wrote $594,500 and 
secured cash with every application. 
He expects to close the year with over 
a million of personal business and he 
covers but five counties in northern 
Minnesota, a part of which has never 
even been surveyed. 


J. W. Morgan of Galesburg, IIl., presi- 
dent of the Galesburg Life Underwrit- 
ers Association, died last week. Mr. 
Morgan, who represented the Pruden- 
tial, has been in ill health for over a 
year. 


The members of the firm of Johnson 
& Shannon, who represent the Bankers 
Life of Des Moines in northern Texas, 
recently ran into a cloud burst while 
driving home in their flivver. During 
the storm, a bridge gave way beneath 
the men and the car. The car, the men 
and the bridge dropped to the bottom 
of a raging torrent. The agents lost all 
their supplies, including applications 
and examinations for $20,000 of busi- 
ness, but went back to the scene of the 
wreck the next day, recovered the ap- 
plications and examinations and re- 
sumed business just where they had 
left off the day before. 


Vice-President Arthur F. Hall of the 
Lincoln National Life has been in Man- 
dan, N. Dak., attending the meeting of 
the state bankers association. He is 
taking three weeks or so to drive over 
North Dakota and northern Minnesota 
visiting agents and bankers. 

President George Kuhns, of the 
Bankers Life of Des Moines, has once 
more proved himself a champion angler. 
He recently had his first taste of 
muskellunge fishing at Long Lake, 
Wis., and demonstrated, much to the 
surprise of the natives, that the muskel- 
lunge could be captured and tamed on 
a No. 9 line. Mr. Kuhns was a mem- 
ber of a fishing party of six and they 
were all supposed to be expert anglers. 
The entire party caught six of the 
muskellunge and three of the six were 
captured by Mr. Kuhns. 


Mrs. Witkowsky has been very - 





Assistant Actuary Claude A. Wayne 
of the Pacific Mutual Life, has entered 
the special training class of officers in 
the heavy artillery and is located at 
Fort Scott, San Francisco. He has 
been very prominent in the home office 
activities of the company. He has been 
a member of the young men’s glee 
club of the home office since organiza- 
tion. 


W. D. Griffith, one of the agents of 
the Kansas City Life 1n Missouri has 
done some remarkable work during the 
last few weeks. He is past 60 years of 
age. His wife died not long ago and his 
home was completely broken up. A 
few weeks later another member of 
his immediate family died and his son 
was called into the army. The terri- 
tory in which he writes is southeast 
Missouri, almost entirely composed of 
farmers. Under these unfavorable con- 
ditions he wrote $50,000 during June. 


George W. Ellis, editur ot the Agents’ 
Record and manager of the advertising 
department of the Travelers, has re- 
covered from an attack of typhoid fever 
which confined him to a hospital for a 
number of weeks. He has taken a cot- 
tage at Sachem’s Head,on Long Island 
Sound to spend the summer recuperat- 
ing. 

A service flag containing three stars 
has made its appearance in the windows 
of the home of A. L. Saltzstein, gen- 
eral agent of the New England Mutual 
Life for Wisconsin and northern Mich- 
igan, at Milwaukee. Three sons are 
members of the American expedition- 
ary forces, and each holds the rank of 
lieutenant. The safe arrival overseas 
of Lieut. Sidney C. Saltzstein was an- 
nounced in a cablegram received July 
12. Lieut. Jerome C. Saltzstein, for- 
merly superintendent of agencies in his 
father’s general agency, has been in 
active service in France with the 
Thirty-second Division since Decem- 
ber. Lieut. Harry C. Saltzstein, M. D., 
arrived in France about the middle of 
June with Base Hospital No. 22, a Mil- 
waukee unit, of which he is a medical 
staff officer. 


Women are getting more and more 
into the life insurance business in Kan- 
sas City—and are making good at it. 
The Kansas City Life has three women 
selling insurance, all of whom are do- 
ing well. Miss Moss had been in the 
company’s offices previous to taking up 
selling; she sells to men as well as to 
women, and has many large policies to 
her credit. The other women are 
chiefly engaged with the women’s de- 


partment, though they do not con- 


fine their efforts entirely to their own 
sex in selling. 


J. W. Kirgan, Cincinnati district 
agent for the Fidelity Mutual of Phila- 
delphia, who has been training for the 
past few months for. a position with 
the Y. M. C. A. in Europe, sailed for 
France the early part of this month 
and is to be assigned immediately to 
duty at the front. 

Dr. J. H. Florence, of Dallas, Tex., 
has resigned as medical director of the 
Great Southern Life of Houston to 
take a similar position with the Atlas 
Life of Tulsa, Okla., which is now in 
process of organization. Dr. Florence 
becomes also vice-president of the At- 
las. He has been medical director of 
the Great Southern since its organiza- 
tion in November, 1909.. Dr. Florence 
was for many years a general practi- 
tioner at Dallas, was at one time city 
health officer for Dallas and later state 
health officer for Texas. He has been 
very active in the work and aside from 
being a competent medical director did 
much to popularize his company 
throughout Texas. Dr. Florence is a 
member of the board of managers of 
the medical section of the American 
Life Convention and has always been 
active in its deliberations. Dr. S. De- 
Zell Hawley will occupy a title with 
the Atlas Life similar to that of Dr. 
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DR. J. H. FLORENCE 


Florence. However, he has enlisted in 
the medical reserve corps and will be 
in war service. 


John James, Salt Lake insurance 
man and formerly Utah commissioner, 
has returned from a trip to Washing- 
ton, D. C., where he was called for 
a conference with officials of the Bu- 
treau of Wark Risk Insurance. Mr. 
James announces that the bureau will 
establish intermountain and _ Pacific 
coast zones, with supervisors in charge 
at Salt Lake City, Denver and San 
Francisco. It is understood that Mr. 
James will be in charge of the inter- 
mountain zone with headquarters in 
Salt Lake City. 


Dr. Bryant Resigns 


Dr. Carl H. Bryant has resigned as 
medical director of the Kansas City 
Life to take effect Sept. 1. 





MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title age 








IN INDUSTRIAL FIELD 


MAKING NEW APPOINTMENTS 








Western & Southern Life Has Estab- 
lished Districts in St. Louis and 
East St. Louis 





The Western & Southern which re- 
cently entered Illinois and Missouri 
has established four new districts at 
St. Louis and East St. Louis, Ill, as 
follows: William Klusmeier, superin- 
tendent of North Side District, St. 
Louis, 2104 East Grand avenue. Mr. 
Klusmeier is a son of Superintendent 
William Klusmeier of the Prudential 
at Cincinnati. Phillip Becker, superin- 
tendent of South Side District, St. 
Louis, 3210 South Grand avenue; c J. 
Holloway, superintendent West Side 
District, St. Louis, Paulian building, 
and C. H. Catron, superintendent, Mur- 
phy building, East St. Louis, Ill. Mr. 
Catron wads formerly assistant superin- 
tendent at Covington, Ky. he com- 
pany has also opened Fairmont, W. Va., 
with George F. Wolfe as superintend- 
ent in charge, with office at 416 Deveny 
building. Detached assistancies for this 
district have been established at Clarks- 
burg, 201 Empire Bank building; Graf- 
ton, W. Va.; Merchants & Mechanics 
Bank building, Morgantown, W. Va., 
21 W. E. Price building. In addition 
to these the company has established 
a new _ superintendency at Jackson, 
Mich., with J. E. Finan, formerly assist- 
ant superintendent at Wabash, Ind., in 
charge as superintendent. 





Prudential Activities 

L. L. Henry of Waterloo, Iowa, is 
showing how to keep an agency account 
in first-class shape. 
payments have been nearly doubled for 
the Prudential, while the arrears are but 
3 percent of the debit. 

Agent L. C. Hoffman leads Madison, 
Wis., in industrial and ordinary increase. 

L. E. Whaley, formerly an agent in 
Beloit, Wis., has been advanced to the 
position of assistant superintendent in 
the Rockford, Ill., district. 

C. W. Harpster, who successfully con- 
ducted an agency in St. Joseph, Mo., is 
now an assistant superintendent in that 
district. 


Central Life a Member 


The Central Life of Fort Scott, Kan., 
has been admitted to membership in 
the American Life Convention. 


Lee J. Wolfe, the New York actuary, 
has resigned his position as insurance 
expert in the construction division of 
the United States army on account of 
his other government duties. 
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New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income..................0eeeeeeeeees $667,884,000 
Patel POMCGRGIGGEG. 6.5 55.05 cc cccccccccccccctedecces 382,875,000 
Increased its Resources.................0.0eeeeees 215,272,000 
Increased its Insurance in Force.................. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 
Se NOI oo occ cc ene necaiessedsddcncbancndodeewas $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
In New Insurance... ..........cccccccccccccccccce 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 


‘and this new Company is returning to policyholders 92 per cent of 


its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 
statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
seme of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 

oan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the Frencn War Cross. 


The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


__Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 
Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 
The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
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LIFE AGENCY CHANGES 


See 


PHELPS IS BOSTON MANAGER 





Well Known Head of Travelers Office 
at Albany Has Been Transferred 
to Hub 





William B. Phelps, manager of the 
life and accident department of the 
Travelers at Albany has been trans- 
ferred to Boston, succeeding Manager 
A. J. Farnsworth, who has resigned to 
become a civilian officer in the quarter- 
master’s corps, at New York City. Mr. 
Phelps has been manager at Albany 
since he went with the company in 
1908. Mr. Farnsworth has been in Bos- 
ton a year. The Boston managership 
for some years was held by Percy V. 
Baldwin, who went to the home office 
in April, 1917, as assistant secretary. 
Boston is one of the large strongholds 
of the Travelers and therefore it is in 
the nature of a promotion for Mr. 
Phelps. Manager G. H. O’Connor of 
Reading, Pa., has been appointed to 
fill Mr. Phelps’ place at Albany. 





Abner L. Thorp 


Abner L. Thorp, associate general 
agent of the Massachusetts Mutual Life 
at Cincinnati and for several years with 
the Provident Life & Trust, has re- 


signed. Mr. Thorp is a_ successful 
writer on life insurance topics and has 
recently contributed the ‘Monday 


Morning Pep” department of the “In- 
surance Salesman.” 





Des Moines L. & A. Shaping Up 


The Des Moines Life & Annuity un- 
der its new management is getting its 
agency organization shaped up. A. L. 
Hart has assumed his duties as agency 
manager and has closed contracts with- 
in the last week with the A. T. Blotcky 
Agency and Edward H. Bliss to work 
in lowa territory. 





George Larrabee 


The National Life, U. S. A., has ap- 
pointed George Larrabee general agent 
at San Francisco. He has been general 
agent of the American National of St. 
Louis at Los Angeles and has been 








THE COMBINED 
Life, Sickness and Accident Policy 


ISSUED ONLY BY THE 


Niagara Life Ins. Co. 


PROTECTS BOTH YOURSELF 
AND YOUR DEPENDENTS 
Home Office: Niagara Life Bldg., BUFFALO, N. Y. 
Reliable Live Wire Agents Wanted 


William H. Crosby Edward H. Burke 
President Vice-Pres. and Gen’l Mgr. 
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very successful in the life insurance 
field, 
‘ Pan-American Life 


The Pan-American Life of New Or- 
leans will shortly make a change in its 
war clause, 





Life Agency Notes 


The Lindstrom-Arnold Agency, one of 
the most prominent local agencies in IIlli- 
nois at Galesburg, have been appointed 
agents of the Farmers National Life in 
that city. 


The firm of Harding & Bradley, gen- 
eral agents of the Equitable Life of lowa 
at Cincinnati, has been dissolved, Mr. 
Harding retiring on account of ill health. 
Mr. Bradley is continuing alone as gen- 
eral agent. 


John H. Poff of Vancouver, who has 
been manager for the Sun Life of Canada 
in British Columbia for the past ten 
years, has been appointed manager for 
the company in Columbia and will take 
up ~~ in the South American country 
Sept. 1. 


Fell Betwixt and Between 


TOPEKA, KAN., July 15.—Much 
trouble appears to be in store for the 
Fraternal Aid and the North American 
Union and the policyholders of some of 
the fraternal associations involved in 
the mergers of these associations, lately 
held invalid. It appears, from reports 
coming to the Kansas insurance depart- 
ment, that policyholders of several as- 
sociations formerly merged with the 
North American Union and now 
merged with the Fraternal Aid quit 
paying their assessments to the Frater- 
nal Aid and began paying them again 
to the North American, after the law- 
suit had been settled. As a result their 
policies in the Fraternal Aid have 
lapsed and the North American cannot 
accept the money. Many complaints 
are coming to the department, but 
nothing can be done to help the policy- 
holders. 


Getting After Iowa Promoters 
DES MOINES, July 16—Efforts of 


the Des Moines Chamber of Commerce 
to put the stock jobbing insurance com- 
panies out of commission are to cul- 
minate this week when results of a 
questionairre will be laid before the 
board of directors. The questionairre 
was sent to 100 stock-selling concerns 
and the latter asked to state definitely 
the nature of their stock. Only about 
50 responded. The remainder will be 
checked up. Any which are interfer- 
ing with Liberty Loans, W. S. S. or 
other government war purposes by di- 
verting the money of investors will be 
reported to the state council of defense. 


Calls Off Club Trip 


The Missouri State Lite has decided 
to call off its $100,000 Club trip that it 
had planned to take in connection with 
a seven day’s cruise on the Great Lakes 
in August. A number of field men of 
the company felt that on account of the 
difficulties of travel and the attitude of 
the public toward expenditures for this 
sort of an outing it would be best to 
postpone the club meeting. Instead a 
bonus will be given the club members 
amounting to $1 per thousand on total 
paid for business. 


Fidelity-Mutual Leaders 


The Fidelity-Mutual Life has an- 
nounced the officers of the Fidelity 
Leaders’ Club, who automatically elect- 
ed themselves to office by their rec- 
ords. Clayton M. Hunsiker of Phila- 
delphia is president, Karl Collings of 
Philadelphia is first vice-president, 
Brooks W. Logan of New York City is 
second vice-president, William  C. 
Walker of southern New Jersey is sec- 
retary, and Frank H. Case of Cleveland, 
Ohio, is treasurer. Frederick A. Wallis, 
manager of the New York agency, 
heads the board of directors. 


The Register Life of Davenport showed 
an increase of a million dollars in new 
business during the first half of thé year 
when reports were read at the semi- 
annual meeting in the home offices last 


QUITABLE 


Mutual in Principle and Practice 





Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


Q 
U 
I 
T 
A 
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For agency openings address: 
W. E. Taylor, Second Vice-President 


QUITABLKE 
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Has the Life Insurance Field Become More Limited ? 
NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 























week. 





THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 


E. M. AMMONS, President 


B. M. STACKHOUSE, Secrejary J. H. ORR, Treasurer 


Assets - - - ~ $2,016,354.38 
Liabilities - - - 1,865,920.95 
Surplus to Policy- 

holders - - - 150,433.43 





Insurance in force $13,839.455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
Department) 
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CHIEF FEATURES OF 
CIVIL RELIEF ACT 


(CONTINUED FROM PAGE 1) 


the remainder. It does not apply to 
those on the retired list, but only men 
engaged in active military service, from 
March 8, 1918, and thereafter. 


Up to Policyholder 


The companies carrying the policies 
are in no way responsible for’ the as- 
sured being provided with the benefits 
of the act. Relief must be applied for 
to the bureau of war risk insurance, 
Washington, D. C., by the policyholder. 
The government will then provide its 
regular form in duplicate. This must 
be filled out and the original sent to 
the bureau of war risk insurance, and 
the other to the companies carrying 
the business. The officials of the war 
risk bureau will then decide whether 
the applicant comes within the scope 
of the acts. The policy must have 
been issued and have one premium 
paid prior to September 1, 1917. The 
act does not apply to a policy on 
which premiums are in arrears more 
than one year. It will thus be seen 
that the act keeps a policy in force 
which the companies regard as lapsed, 
as in providing that the- policy be in 
arrears not more than a year the act 
covers a period considerably in excess 
of the 30 days grace provided by the 
companies, and actually reinstates a 
policyholder without medical examina- 
"On. Those Entitled to Benefits 


Relief is obtainable only in compa- 
nies required to maintain a reserve. It 
is not obtainable on policies which at 
the option of the carrying company 
might be voidable because of military 
service, nor On policies on which war pre- 
miums must be paid. Neither is it ob- 
tainable on policies on which there is 
an outstanding indebtedness greater 
than 50 percent of the cash surrender 
value, ; 

Summary of Features 

The government will not pay pre- 
miums on a policy or policies in excess 
of $5,000. In the event that more than 
$5,000.is carried the government exer- 
cises the right to select the company 
upon whose policies premiums will be 
paid to the extent of $5,000. In the 
event of the death of the insured the 
amount of the premiums plus interest 
will be paid the government from the 
face of the policy before the benefi- 
ciary is reimbursed. In the event the 
assured lives the government must be 
paid the premiums it provided during 
the time in which the assured was in 
military service, plus interest, after 
which the policy is continued in force 
in the regular way. Failure of the as- 
sured to do this gives the assured the 
cash surrended value on the policy 
after the government has taken there- 
from the premiums, plus interest paid. 


Ireland Reports Business Good 


INDIANAPOLIS, IND., July 17— 
Stephen Ireland, superintendent of 
agencies of the State Mutual Life, of 
Worcester, Mass., visited State Agent 
.C. Davis at Indianapolis last week. 
He says that June, 1918, was the best 
une in the company’s history, June of 
1915 having been the best previous. He 
tegards the outlook over the country 
a exceptionally bright for the life in- 
surance business. 


Examining Cleveland Life 


F. J. Haight and Carl Wilde are rep- 
tesenting the Indiana department in a 
special examination of the Cleveland 
ife which is being made by the Indi- 
ama department preliminary to the en- 
dorsement of the reinsurance of the 
ttermediate Life of Evansville, Ind., 
by the Cleveland Life. The stock of 
the Intermediate Life is being held by 
trustees representing the Cleveland Life 
and when the Indiana department gives 
its approval the reinsurance deal will 
€ completed. The Cleveland Life will 
‘enter Indiana for active business. 





CONVENTION WAS HELD 


CLEVELAND LIFE MEN MEET 





Agency Forces Get Together and 
Discuss the Problems of These 
Stirring War Times 





CLEVELAND, O., July 17—The 
agents of the Cleveland Life who 
qualified as charter members of the 
“Standard Club” met at the home 
office Tuesday morning to participate 
in a three days business convention. 

The session opened with a patriotic 
rally, Tuesday afternoon, on which 
occasion the principal speaker was Maj. 
A, P. Menzies, a Canadian war veteran 
of Vimy Ridge. At this meeting, Presi- 
dent Hunt discussed with the field 
force, the details of the recent merger 
of the Intermediate Life with the 
Cleveland Life. There was a world 
of optimism in evidence and_ the 
agents are very confident that the re- 
sults for the last six months of the year 
will far exceed the volume of business 
produced from January to June, in- 
clusive. 

Go to Niagara Falls 


On Tuesday evening, the delegates 

left for Buffalo, spending Wednesday 
at Niagara Falls and on the evening of 
that day, a business dinner was held at 
the, Hotel Statler, followed by a number 
of speakers. The theme under general 
discussion was the war time effect on 
life insurance and many helpful sugges- 
tions were expressed with reference to 
the new conditions that confront life 
men today. The party returned to 
Cleveland Wednesday evening by boat, 
arriving the following morning and an 
all-morning business session was then 
instituted. 
_ The president of the “Standard Club” 
is S. J. Payne of West Virginia, 
the vice president, W. A. Erickson of 
Ohio. The president of the club quali- 
fied on the basis of personal paid-for 
business; the vice president on the num- 
ber of paid-for applications. At the 
meeting Thursday morning, in addition 
to both Messrs. Payne and Erickson, 
other speakers were heard including re- 
marks made by President Hunt and 
H. S. Sutphen, vice president and man- 
ager of agencies. 

The convention proved the wisdom 
of bringing together the company’s best 
producers. The exchange of new 
thought and ideas was interesting and 
as a result of the convention, the agency 
force present returned to their respec- 
tive fields keyed up to a higher realiza- 
tion of their profession and with the 
determination to make the best of their 
opportunities. 


Favor Countrywide Prohibition 


The agents of the Columbus Mutual 
Life, at their annual convention held 
last week, adopted resolutions saying 
they believe “prohibition is one of the 
effectual means of winning the war at 
an early date.” They favored the 
adoption of state wide prohibition, ap- 
proved the federal amendment and the 
adoption of al lother means intended 
to prohibit the manufacture and sale of 
liquor at the earliest possible date.” 





The Calumbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly -nstallments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 











Michigan, Ohio, West Virginia 


Is where we are doing business. Big 
enough to make it interesting for the big 
producer, yet not so large as to lose you in 
the shuffle. Recently several new men have 
found their opportunity with us. There is 
room for another. Speak up. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-President and M 


Guardian Building 


of Ag 


* Cleveland, Ohio 














THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburg Pittsburgh, Pa, 


Farmers Bank 
Building 




















A PROPOSITION THAT WILL MAKE 


a handsome income for wide-awake, ener- 


a s 
Something Worth While getic salesmen, is offered by an old line 


LIFE INSURANCE company that can show the public the best restults of any company 
in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 

















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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NORTHWESTERN MUTUAL 
MEN IN CONVENTION 


(CONTINUED FROM PAGE 1) 


ernment is regarded as the most valu- 
able yet furnished for the millions of 
young Americans growing to maturity. 


Take Up Tax Question 


It was generally acknowledged that a 
disturbing factor in life insurance at the 
moment, particularly as concerns the 
continued success of the solicitor, or 
agent, is the ramifications of the in- 
come and excess profits taxation 
scheme as it affects partnership or cor- 
poration indemnity. A resolution was 
adopted in protest against any plan of 
unreasonable taxation or the proceeds 
of such policies, which may so increase 
so-called income of partnerships or cor- 
porations as to subject net incomes to 
the higher schedules of super-taxes to a 
wholly unwarranted extent. It is felt 
that the fate of partnership or corpora- 
tion insurance is in jeopardy on this ac- 
count at a time when it is a most valu- 
able factor in the commercial and in- 
dustrial structure of the nation. 


Recht Presided 


In the absence of Capt. Millard W. 
Mack, Cincinnati, president of the As- 
sociation of Agents, who is on active 
duty in Europe for the War Risk In- 
surance Bureau, Rudolph Recht, New 
York City, vice-president, presided over 
all sessions. The usual reception pre- 
ceding the initial session on Tuesday 
morning was in charge of C. H. Poin- 
dexter, Kansas City, Kan. Nearly 350 
agents were in their seats when the ad- 
dress of welcome was delivered by W. 
D. Van Dyke, vice-president of the 
Northwestern Mutual Life, who repre- 
sented President George C. Markham. 
Vice-President Recht was elevated to 
the presidency. Capt. Mack was the 
unanimous choice for vice-president, he 
being virtually demoted in rank for the 
express purpose of enabling him to 
actively serve out his turn when he 
comes back from Europe. Millard S. 
Emonds, Racine, Wis., declined re- 
election as_ secretary-treasurer, and 
Frank B. Giloth, a special agent at the 
home office agency, was chosen to this 
post. L. F. Larson, Kansas City, Mo., 
was elected chairman of the standing 
committee. 


' Dr. Albright the Premier 


The presentation of certificates and 
tokens of merit to the largest produc- 
ing agents for the annual period end- 
ing June 30 in various classes was made 
by Myron H. O. Williams, assistant 
superintendent of agencies. The Grand 
Prix was, for the twelfth consecutive 
time, awarded to Dr. Charles E, Al- 
bright of Milwaukee, who wrote a total 
of $1,503,000 of new business during the 
year and consequently .won premier 
honors among all agents, entitling him 
to his usual place in Class AA. Her 
man Duval, New York City, won the 
honors with a total of $1,223,000 in 
Class A, limited to agents who have 
written on an average of $500,000 or 
more business during the last three 
years; August Rosenberg, New York 
City, reporting $923,000, won the Class 
B award, $400,000 to $500,000 average; 
H. C. Fricke, Omaha, Neb., with $905,- 
950, won Class C, $300,000 to $400,000 
average; R. W. Cameron, Portland, 
Ore., with $750,100, won Class D, $200,- 
000 to $300,000 average; Max Berg, 
Philadelphia, with $652,300, won Class 
E, $150,000 to $200,000 average; Dr. J. 
F. Rigg, Mt. Pulaski, Ill., with $500,000, 
won Class F, up to $150, 000 average. 


Clendenin Is Honored 


R. F. Clendenin, Paris, Ky., won the 
prize for writing the largest number of 
individual lives, namely 207, which is 
the greatest number ever written by a 
Northwestern agent and exceeds the 
previous high mark of 198, made a year 
ago. This award also entitled Mr. 
Clendenin to the post of president of 
the Marathon Club; consisting of 
Northwestern agents who write 100 or 











THOMAS J OWENS, President 


Capital. $200.000 
of Indiana who believe in the ab 


build reallife i ingurance eho 





CENTURY LIFE INSURANCE C 


All of the stock is held by a vee —— business men 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood 


Tell us where you want to work 


DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Seeretary 


Occidental Building 
ey INDIANAPOLIS 


Surplus, $100,000 
Managed by men experienced and familiar with all de- 


partments oO: ¢© insurance work, 


NO ORGANIZATION EXPENSE 


the management to 


in its ves—that has all th- elements of growth and permanency— 











more lives per annum. The “Mara- 
thon” membership at this convention 
follows: 

R. F. Clendenin, Paris, Ky., 207 lives, 
$456,700; H. C. Fricke, Omaha, Neb., 
163 lives, $905,950; Oscar Van Boening, 
Pekin, Ill., 151 lives, $403,100; Hamilton 
Yancey, Jr., Rome, Ga., 151 lives, $347,- 
000; J. M. Lemonds, Sioux Falls, S. D., 
141 lives, $382,680; Pear Benson, Su- 
perior, Wis., 137 lives, $264,000; Dr. J. 
R. Rigg, Mt. Pulaski, Ill., 135% lives, 
$500,000; F. D. Burke, Sioux Falls, S 
D., 132 lives, $278,250; Max Berg, Phila- 
delphia, 130 lives, $652,300; C. A. Phelps, 
New Berlin, N. Y., 114 lives, $209,000; 
W. L. Shearer, Monticello, Ky., 111% 
lives, $582,500; J. H. Adams, Jackson, 
O., 110% lives, $169,500; G. E. Keys, 
Springfield, I1l., 107 lives, $401,000; Law 
& Roberts, Clarksburg, W. Va., 212% 
lives, $633,550; J. A. Smith, Indiana, Pa., 
105%4 lives, $142,100; C. W. Soesbe, 
Greene, Ia., 104 lives, $406,000; L. B. 
Goldberg, Kansas City, Mo., 104 lives, 
$343,340; Herman Duval, New York 
City, 103 lives, $1,223,000; W. P. Young, 
Lexington, Ky., 102 lives, $182,500. 


New Agents on Honor List 


This year’s “honor men,” consisting 
of agents who have been under contract 
less than three years; have written 
more than $150,000 a year, and have 
not heretofore qualified in a higher 
class, are as follows: 


C. E. Anderson, Peoria, Ill.; G. C. 
Blanchard, Augusta, Ga.; C. S. Bullock, 
Trenton, N. J.; C. C. Crooks, Baltimore, 
Md.; Oscar Dehner, Kansas City, Mo.; 
C. R. Eckert, Greenfield, O.; J. E. Elder, 
Peoria, Ill.; W. D. Erwin, Albuquerque, 
N. Mex.: Wilson Ferguson, Newcastle, 
Pa.; F. S. Gordon, Racine, Wis.; S. N. 
Kenyon, Utica, N. Y.; W. H. Lockhart, 
Denver, Colo.; T. J. Masterson, St. 
Louis; M. R. Nelson, Buffalo; A. J. 
Pierce, Saratoga Springs, NY. BA 
Pettingill, Cleveland; C. A. Phelps, New 
Berlin, N. Y.; I. C. ‘Renfrew, Hutchin- 
son, Kan., and H. W. Shedd, Chicago. 


Rennick Gave Address = 


P. G. Rennick, Peoria, IIl., 
an address on “Excess Tax and Life 
Insurance,” in which he gave a clear 
and concise exposition of the history 
and details of the federal income tax 
laws since their institution in 1913. Mr. 
Rennick.is an expert on this subject 
and dusing the past year has addressed 
a score or more of business men’s or- 
ganizations throughout the middle west. 
He pointed out injustices and fallacies 
and the good points as well. He fur- 
nished many useful arguments for life 
underwriters in relation to the income 
taxation scheme. 


W. F. Atkinson Speaks 


W. F. Atkinson Brooklyn, N. Y., 
spoke on “War Insurance and Its En- 
dorsement of Life Insurance” in which 
he said in part: 

“In the short space of a year, a life 
company has been created which had in 
force June 30, a total of 2,570,000 poli- 
cies representing a total business of 
$21,565,000,000. This War Risk Bureau 
is carrying more insurance than all of 
the companies reporting to New York 
combined. With such a tremendous 
life insurance operation going on be- 
fore us, we may well consider the ef- 
fect it may have upon the business of 
life companies and upon our work as 
soliciting agents. Is the effect detri- 


delivered 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 


or insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Building - Des Moines, Iowa 











The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD . 


In gain in assets in 1917............. Soccsenes srs trernaaieniceceee $ 95,927,881.14 
In increase in income in septal strep ia eels: slalclaraiat sists -»  _40,648,595.67 
In amount of insurance in force... dsisiaic tee siacieies aeveerereleeeavaieea 3,936,181 ,898.00 
In gain in insurance in force.............cccccccccccccccceces 53,749,902.00 
In amount of insurance placed in 1917............... étisleecosiive’- “Bone 060,002.00 


WAR SAVINGS STAMPS 


The comaeey through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 














MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other 


I fe insurance company does as much 


to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 











We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUATY COMPANY hidticin 


Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET OF OUR 
One “\UCCESS IS 
ERVICE 
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Hotel Dyckman 


Se aa edie MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 









6 oT 
combine dig- 
with a fa- 
miliar home- 
likeness rarely 
found in 
“Metropolitan 
hotels. Ri 
splendid 
for Po “ad 
lemen, al- 
na Club Grill 





Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of 
H. J. TREMAIN 




















@ No Wisconsin Regiment 
—in any war—has ever lost 
its colors—nor changed 
them. 


q The Battalion under the 
banner of Gatdianjife 


imbued with the same 
spirit. 
Recruits seeking 
enlistment should 


Address C. L. MILLER 
Director of Sales 


Gardian fife 


Madison, Wis. 














ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 





_—— J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 





ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 





i - J. McCOMB 
COUneELOR AT LAW 
INSULTING ACTUARY 
Premiums, Po wns Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms — 
The Law of Jnsurance a Speci 
Colcord Bldg.: 


OKLAHOMA CITY 





J H. NITCHIE 
® 





ACTUARY 
Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S.  WITHINGTON,F.A.1L.A 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 








mental or beneficial? Is it a competitor 
or a business builder? 


Bad Effect 


“Let me speak first of the bad effect. 
The only bad effect I can discover is 
a misunderstanding on the part of some 
people as to its rates and terms. Many 
think the government is selling insur- 
ance cheaper than established compa- 
nies. This is true only in that the gov- 
ernment is dividing the cost into two 
parts. The net premium rate for nor- 
mal, healthy lives is charged to the 
soldier, and the cost of management, 
plus the cost of war hazard, plus the 
cost of disability insurance is charged 
to the taxpayer. The man who remains 
at home in the security guaranteed by 
our fighting forces should be glad to 
pay his share of the cost, and I believe 
he is willing to do so; but there should 
be no misunderstanding about it. It is 
only fair to insurance interests that the 
man who pays his income tax should 
know that a part of it goes to pay for 
the cost. 

Good Effects 


“One of the good effects is, first, that 
it relieved the life insurance companies 
from an embarrassing and perplexing 
ploblem. Our rates are computed on 
reliable data based upon normal condi- 
tions of life and health. We had no 
adequate data upon which to base rates 
on men subject to the dangers of this 
war. The government stepped into a 
field that we were not prepared to de- 
velop, and relieved us of responsibility. 
I know of no feature that has been of 
such great value to the life insurance 
agent as the advertising which this plan 
of government insurance has given to 
the great institution we represent. 


Favorable to the Work 


“And so we may sum up the situa- 
tion as one most favorable to our work. 
We can regard it as the great boon that 
has been handed to us and which acts 
as an offset to some of the difficulties 
that the period of the war, with its nec- 
essary readjustment of business, places 
in our way. As to the future, it is my 
personal feeling that we have nothing 
to féar from further developments 
growing out of this governmental sys- 
tem, provided we so well serve the pub- 
lic and meet their wants that it will be 
unnecessary for the Government to as- 
sume any great responsibility in the life 
insurance field when this great emer- 
gency has passed.” 

Herbert N. Laflin, third assistant 
counsel of the Northwestern, followed 
with a splendid patriotic address on 
the subject of “Life Insurance and 
Democracy.” 


Annual Banquet Held 


T. A. Peyser, New York City, pre- 
sided as toastmaster at the annual ban- 
quet of the Association of Agents 
Tuesday evening. The principal speak- 
ers were Charles D. Norton, New York, 
chief assistant to Henry P. Davison in 
Red Cross work, and former general 
agent of the Northwestern Mutual Life 





at Chicago; E. J. Cattell, city statis- 
tician of Philadelphia, and John H. At- 
wood, Kansas City, Mo. The subject 
of Mr. Norton’s address was, “Our 
Allies.” 


Wednesday’s Session 


R. S. Goldsbury, of Pittsburgh, pre- 
sided as chairman of the Wednesday 
morning session. The speakers in- 
cluded R. F. Clendenin, Paris, Ky,, 
whose subject was “Insuring Farmers.” 
Mr. Clendenin made a remarkable rec- 
ord by writing 207 lives for the North- 
western during the past year, and what 
is still more remarkable is that his en- 
tire work was done in a single county 
in the farming district of Kentucky and 
practically all of his business was writ- 
ten on farmers. W. H. Dallas. of the 
home office, agency department, dis- 
cussed “Option Settlements.” F. L. 
Wright Philadelphia, spoke in answer 
to the question, “What Are We Going 
to Do Now?” During the session the 
association honored the “Old Guard,” 
consisting of agents in the service 
twenty years or longer. 


Bristol Reviewed History 


The closing session Wednesday after- 
noon was generally an observance of 
the sixtieth anniversary of the North- 
western Mutual Life. John I. D. Bris- 
tol of New York, acted as chairman and 
reviewed the history of the company 
and its close cooperation with its rep- 
resentatives. Twelve of the largest 
Northwestern business producers were 
called on for five-minute talks on the 
subject, “Writing a Half Million or 
More Northwestern Business a Year.” 
The speakers included Dr. C. E. Al- 
bright, Milwaukee; Herman Duval, 
New York; W. H. Gage, Detroit; T. A. 
Peyser, New York; W. L. Shearer, Lex- 
ington, Ky.; I. Kaufmann, Re 
lis; R. W. Cameron, Portland, Ore.; H. 
G. Fricke, Omaha; E. J. Kohn, Chicago; 
Rudolph Recht, New York; Es 5. 
Stinde, St. Louis, and M. L. Wood- 
ward, Detroit. 

The final message was given to the 
agents by Assistant Agency Superin- 
tendent Williams at the close of the 
session, 

New Officers Chosen 


The usual annual meetings of the 
inter- association societies were held 
Monday evening. The General Agents 
Association elected officers as follows: 
President, Franklin Mann, Omaha, 
Neb.; vice-president, F. A. Griswold, 
Hartford, Conn.; secretary-treasurer, 
Capt. Millard W. Mack, Cincinnati, O., 
now on War Risk Bureau duty in Eu- 
rope. Mr. Mann succeeds L. P. T. 
Throop, Nashville, Wis., who served 
the association as president for nine- 
teen years, but declined reelection. 

The District & Special Agents’ As- 
sociation elected the following officers: 
President, T. A. Peyser, New York; 
first vice-president, L. M. Holthe, Mus- 
kegon, Mich.; second vice-president, R. 
F. Clendenin, Paris, Ky.; secretary, D. 
P. Haynes, Chicago; directors, H. Cof- 
feen, Chicago; B. V. Woodward, De- 








Smith, Hammond, Ind., and E. 
Stinde, St. Louis. 


troit; D. E. Baker, Minneapolis; C. ~ 


Charles A. Ruby, general agent of the 
State Mutual Life in Springfield, Mass., 
has given up insurance work to become 
traveling secretary for the Y. M. C. A 
war work council. ’ 


Saving leads to success. Put your quar- 
ters in War Savings Stamps. 
today. 


Buy one 
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Clark St. near JACKSON Blvd. 








IUVUNIUUVERCNLLUCUUUUUUENUUERUOULR TALE IATA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 














STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Illinois | 
On Madison St., near LaSallet 





One minute from the 
Insurance District 


The Patrenage of’. ing 
surance Men is . 
Solicited 


Laurence R. Adams, Sec’y and Mgs) 








NOW IS 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 








VERY life insurance man should be 


making money these days. 
the time to hit and hit hard. Our 


country is enjoying an unparalleled period 


insurance. 


of prosperity. Let us all take advantage 
of the times. 


We are now putting on some 


We would 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


JAMES R. DUFFIN, President 
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It is a great day to sell life | 
| 
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— an 
Illinois Life 
Man 


GREATEST GREATEST 


iLLINOTS ILLINOIS 


Always an 


Hilinois Life 
Man 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND ‘ AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Oldest, Largest, Strongest Southern Life Insurance Company 


issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 
RS ttl lr he hates pms eset ee $ 16,560,439.04 
MS Secor arcs os désseancens 14,343,626.28 
Ceical IO PATI a5. 5 is 58s so. on oon sige 2,216,812.76 
Insurance in Force. . 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 
Is paying its Policyholders nearly $1,500,000.00 annually . 


GOOD TERRITORY FOR LIVE AGENTS 














A Record of Thirty Years of Progress— 
Ten-Year Periods 


Insurance in Force ike 


Dec. 31—1888....$ 104,307 $ 9,0 Boy 
Se 274,290 619,653 1888-1897... es 2102 387,702 
1907.. 2,916,339 39,503,485 1898-1907.. § ssi8s7 Lyon a4 
1917.. * 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


7 J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 

















Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an . 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 

















LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
pp meron Now is the time to secure good territory in the state 
re) io 


THE GEM CITY LIFE INSURANCE COMPANY 
A. I. MORRISSETT, Vice-President and General Manager DAYTON, OHIO 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kentucky 


Rooms 601-606 The Fourth National Bank Building 
CINCINNATI, OHIO 


HOYT W. GALE, General Managre 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 














Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





jJ.O. LAUGMAN, President: B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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}) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. 


siege LATEST POLICIES AND AGENCY CONTRACT Sa 87 lag 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 














SER RN | 


gre 


33 


lly 














The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


PART THREE 








TWENTY-SECOND YEAR No. 29 


CHICAGO, CINCINNATI AND NEW 


YORK, THURSDAY, JULY 18, 1918 


$3.00 per Year, 15 Cents a Copy 








SURETY BONDS IN 
THE FOREIGN FIELD 





Two American Companies Oper- 
ating in Europe Have With- 
drawn from the Continent 


CONDITIONS ELSEWHERE 


Opportunities for Large Business May 
Open Later in Some of the Other 
Countries 


NEW YORK, July 16.—If corporate 
suretyship did not originate in the 
United States it has had its greatest de- 
velopment here, the premiums upon this 
form of insurance aggregating several 
millions of dollars annually, and with 
every promise of still further growth. 
So popular has this indemnity become 
in fact, that the individual bond is now 
looked upon askance in court transac- 
tions and business practice, and is but 
rarely offered. 

In Europe, however, outside of Great 
Britain—where corporate suretyship is 
freely written though not to anything 
like the extent it is im this country— 
personal bonds are still the rule, mak- 
ing extremely difficult the effort of in- 


surance companies to gain a substan- 
tial footing across the water. 


Withdraw From Europe 


Two American surety offices, both 
hailing from Baltimore by the way, the 
Fidelity & Deposit and the United 
States Fidelity & Guaranty, invaded 
Europe some years ago, the first named 
opening an agency in London and the 
latter in Paris. The United States Fi- 
delity soon withdrew, convinced that 
the time of its entry was premature, 
and while the Fidelity & Deposit held 
on in Great Britain for a considerable 
period it too has now decided to retire, 
and is closing its various branches 
throughout the Island, having mean- 
time reinsured all outstanding obliga- 
tions with a British corporation. 

The American Surety and the National 
Surety have been operating in Mexico for 
ten years or more, the latter directly and 
the former through a subsidiary corpora- 
tion—the Mexican Surety. Under the 
Diaz reign a large volume of government 
as well as miscellaneous contract and 
fidelity business was transacted, but with 
the successive revolutions that have 
racked the Southern Republic since the 
overthrow of the old dictator, the Amer- 
lean offices had been marking time prac- 
tically, writing bonds mainly for their 


American clients having interests in 
Mexico. 


Situation in Foreign Fields 


There is no thought in the mind of any 
of the leading surety executives of in- 
vading foreign fields at this time, nor 
are they likely to consider the matter 
Seriously unless the conditions after the 
war are more favorable to their interests 
than they have been thus far. 

Again, the ground is largely cut from 
under the feet of the surety men in Eu- 


(CONTINUED ON PAGE 2) 








Depository Bond 
Liability Decision 


Master of One’s Line 
Has Big Advantage 














On Jan. 4, 1913, the Farmers & Mer- 
chants Bank of Cicero, Ind., was des- 
ignated as a depository of public 
funds for the period of two years and 
the Equitable Surety became surety 
upon the depository bond conditioned 
that the bank— 

“Shall faithfully and safely keep, 
reserve, account for, pay over and de- 
liver without discount or deduction of 
any amount therefrom, whenever the 
same are, or any part thereof is, law- 
fully demanded of the public money and 
effects and each and every part thereof 
which have been, now are, or which 
may be hereafter deposited with or re- 
ceived by said principal during its con- 
tinuance as such public depository.” 

The designation of the bank as a 
public depository was for the period of 
two years, the two years expiring on 
Jan. 4, 1915. On the latter date the 
bank was again regularly designated 
as a public depository for another pe- 
riod of two years, but it did not at any 
time file a new bond to cover the new 
term. On Jan. 20, 1915, the bank failed 
and passed into the hands of a re- 
ceiver, having on deposit public money 
amounting to $1,870.14. The surety 
contended that as the term of the de- 
pository was definitely fixed at two 
years, and it was required to give a 
new bond within five days after notice 
was received, the failure of the bank 
to give such new bond on or before 
Jan. 9, 1915, operated to divest that 
institution of its character as a public 
depository, and that the township offi- 
cers in permitting the funds to remain 
in the bank after that day were respon- 
sible for the loss. It was held that 
this contention might be true as to any 
money which was deposited in the 
bank after the redesignation, but un- 
der the terms of the bond executed by 
the Equitable Surety it was liable for 
the deposits made during the term of 
its bond, except as to the money which 


Liability, Burglary, Accident, 
Industrial Insurance, written. 











“In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 





N AGENT, the other day, was tell- 

ing how he secured a large burglary 
line, one with a $500 premium, in a 
town of 10,000-12,000 population. He 
went into a factory office a stranger to 
become acquainted and solicit what he 
could. When he told the manager that 
he represented a surety-casualty com- 
pany, he was asked point blank if he 
knew anything of workmen’s compen- 
sation. His answer in the affirmative 
got him the burglary business. 

* * A 

The manager, feeling sure that his 
state would soon have a compensation 
law, had made a close study of the op- 
eration of such statutes in other states 
and was eager to learn more. For him 
to seize upon the agent of a casualty 
company as a possible source of more 
information was natural. 

* * * 

Fortunately, our agent could meet 
the test, one of those crucial tests that 
either make or break a man in seeking 
a good line of business. A few min- 
utes’ conversation proved beyond ques- 
tion that he could teach the factory 
manager something of workmen’s com- 
pensation. This won the confidence of 
the manager and the first bit of patron- 
age in our lines which the manager had 
to place—the burglary insurance carry- 
ing the $590 premium. 

* * * 

Every man has confidence in and pre- 
fers to deal with the solicitor or sales- 
man who knows his business. From 
the grocer’s clerk taking the house- 
wife’s morning order up to the financier 
organizing a billion-dollar corporation, 
the man who wins is the man whe 
knows.—U. S. Fidelity & Guaranty. 








having been so deposited had been 
withdrawn and paid to the public au- 
thorities. 

Equitable Surety vs. Board of Fi- 
nance, 117 N. E. 860 (Indiana.) - 











Health and a complete line of 


‘}ees. will 





General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 


General Building Philadelphia 








EXPLANATION OF NEW 
COMPENSATION PLAN 


Details of Industrial Rating 
Schedule Are Outlined by 
National Bureau Men 


CHANGES NOT RADICAL 


Number of Employees Will Hereafter 
Form Rate Basis—$5,000 Minimum 
Payroll Required 





L. L. Hall, superintendent of the in- 
spection and rating departments, and 
G. F. Michelbacher, actuary of the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau, visited Chicago, Detroit 
and Louisville this week explaining the 
new 1918 industrial compensation rating 
schedule which becomes applicable-in 
practically all of the compensation and 
liability states Aug. 31. The meetings 
were attended by bureau men, inspect- 
ors, underwriters and home office offi- 
cials. The schedule has been revamped 
in such a manner that there will be no 
radical changes, and it is expected that 


it will be applied with very little dis- 
turbance. 
System More Flexible 

As designed it is felt that the new 
schedule is more fiexible to rate control 
and more amenable to statistical con- 
trol. The safety standards now used 
more nearly approach uniformity, and 
are identical with those used in Wis- 
consin, Pennsylvania, New York, New 
Jersey and by the United States gov- 
ernment. 


Employees Form Basis 


An important change embodied in 
the new rating system is that the 
amount of payroll will no longer be 
used as a basis- for rate making. 
Hereafter the total number of employ- 
form the foundation for 
building the rates, which will elim- 
inate payroll inaccuracies and pre- 
vent the manipulation of payroll 
accounts, which in past years has 
often resulted in widely varying rates 
for risks of apparently the same size 
and character. Another change is ob- 
served in the rule whicn provides that 
a risk must have a payroll of $5,000 
and carry with it a minimum premium 
of $50, based on manual. Under the 
old schedule a minimum payroll of 
$5,000 was not required. 

In explaining the construction and 
application of the: new schedule the 
background behind the plan was out- 
lined. The bureau is of the opinion 
that this outlining of the plan will 
eliminate the mechanical application of 
it by raters, and the conclusions ar- 
rived at will include every factor affect- 
ing the risk. 

Primarily Similar 


The new schedule is built fundament- 
ally the same as the old one, using the 
(CONTINUED ON PAGE 5) 
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REPORTS ON EXCHANGE 


—_—_— 


SHERMAN & ELLIS CONCERNS 





Five State Departments Made an Ex- 
amination of the Associated Em- 
ployers Reciprocal of Chicago 





The Illinois, Wisconsin, Kentucky, 
Missouri and Kansas departments have 
made their report on the Associated 


Employers Reciprocal of Chicago 
whose attorneys and managers are 
Sherman & Ellis of Chicago. The As- 


sociated Employers Reciprocal includes 
the Illinois Indemnity Exchange, the 
Wisconsin Employers Exchange, Con- 
tractors Interinsurers Exchange, Kan- 
sas Employers Interinsurers Exchange, 
and Texas Indemnity Exchange. 

The attorneys-in-fact, Sherman & 
Ellis, are incorporated with $500,000 
capital all paid in and issued and owned 
by the Interinsurers Trust Company of 
Delaware. The Delaware concern has 
capital stock of $1,500,000 of which $1,- 
000,000 is common stock all issued and 
$500,000 preferred stock with $100,C00 
issued. The main stockholders are: 
A. F. Sherman, Frank H. Ellis and R. 
E. Ellis, there being about 40 others 
holding stock. The Indiana Manufac- 
turers Reciprocal was dropped from 
the combination because the Industrial 
Board of Indiana interpreted the laws 
of that state to be opposed to any affi- 
liation whatever. 


Financial Exhibit 


The total admitted assets of the As- 
sociated Reciprocal are given as $792,- 
436.92. The reserve for unpaid claims 
amounted to $475,001. The total sub- 
scribers credit is $227,794. 

The greater part of the unpaid claims 
amounting to $475,000 were reported in 
the Illinois Indemnity Exchange, these 
having occurred prior to 1917, and are 
mostly in suit or contested. The exam- 
iners were unable to determine the 
proper liability of the claims incurred 
in 1917 and they concluded to set up a 
reserve liability on a basis of 62 percent 
of the earned premiums for the year. 
Therefore, the reserve is $475,000 for all 
unpaid claims. 

There is a liability earried of $185,590, 
being reserve for advance deposit pre- 
miums which represents the amount paid 
in by subscribers as a deposit to guaran- 
tee the payment of all earned premiums 
after an audit has been made of the ac- 
tual payroll, the premium being based 
on the payroll at such rates as the ex- 
change has adopted. These advance de- 
posits are considered as a liability of 
100 percent for the reason that all the 
actual earned premium Is allowed as an 
asset either for the cash paid in or for 
the unpaid premium if not yet ‘remitted. 


Dividends Declared 


During 1915 the Illinois Indemnity Ex- 
change and the Wisconsin exchange de- 
clared a dividend of 15 percent to IIli- 
nois and Wisconsin groups. During the 
next 18 months to July 1, 1917, no divi- 
dend has as yet been declared. The Illi- 
nois group in the Illinois Indemnity Ex- 
change has been credited with a dividend 
of 20 percent covering the period from 
July 1, 1917, to Dec. 31, 1917. The Ken- 
tucky group of the Illinois exchange is 
credited with a dividend of 15 percent 
from Aug. 1, 1916, to Aug. 1, 1917. The 
Contractors Exchange has declared a 
dividend of 15 percent from Jan. 18, 1914, 
to Jan. 1, 1917. The dividends as paid 
out are as follows: 


NINN Sas os 5 ib 55 ais lay 64 Bio oe $ 4,626 

Illinois Indemnity (including Ken- 
IN ER ae SAG ee $94,414 

PIM “hesctunansonutoenece 15,264 


Action on Surplus Savings 


In cases where insurance is unlimited, 
all in excess of $15,000 and not exceed- 
ing $100,000, is reinsured in the Ameri- 
can Reinsurance of Pennsylvania. 

Regarding surplus savings of sub- 
scribers whose contracts have been 
closed, the report says that the policy 
of the exchange is to return the deposit 
premium to any subscriber in full at the 
termination of his contract on the pay- 
ment by him of all premiums due the 
exchange. It is further the policy of the 
exchange to hold the surplus to the 
credit of the subscriber for one year. At 


the expiration of that time the exchange 
remits to him the amount to his credit 
in the surplus fund, provided he has 
written for it. The report says that this 
amount is unquestionably due to the va- 
rious subscribers who have withdrawn at 
100 percent. The report holds that these 
surplus funds to the credit of subscribers 
constitute a liability. If the future 
should develop the fact that the losses 
are greater during the period for which 
this surplus was set aside, then at that 
time and not before should this amount 
of surplus fund be reduced which is to 
the credit of the various subscribers who 
have withdrawn. 


Surplus Notes 


Regarding surplus notes, the report 
says that these notes given by subscrib- 
ers to constitute a surplus have been 
deducted in whole. The management 
claims that these notes should be treated 
as an admitted asset on the ground that 
they may be collected on demand, and 
for that reason should be considered as 
“convertible securities” under the law. 
The examiners say they do not agree 
with this. The law prvuvides that a cer- 
tain reserve shall be maintained in cash 
or convertible securities. A convertible 
security, in the opinion of the examiners, 
is such security as to have a market 
value and may readily be converted into 
eash without the possibility of a lawsuit 
in order to effect such conversion, 


Not Readily Convertible 


It is well known, say the examiners, 
that a person holding a promissory note 
would have to discount it through his 
banker in order to convert it into cash. 
In the event of notice of an infirmity in 
the note on the part of the maker to 
such banker the note could not be col- 
lected without suit in event the maker 
refused payment. Such a security, in the 
opinion of the examiners, could not in 
any sense come under the‘ provision of 
the law relating to convertible securities 
and for that reason all such notes have 
been deducted in the assets not admitted. 


SURETY BONDS IN 
THE FOREIGN FIELD 


(CONTINUED FROM PAGE 1) 
rope through the prevailing practice of 


bankers furnishing indemnity bonds. 
Thug, in admiralty proceedings, if a 
British vessel is libeled in an Italian 


port, its representatives appeal to home 
bank agents, and the desired security is 
afforded. A similar custom existed in the 
United States for a considerable time; 
banking representatives at New York, 
New Orleans, and other shipping centers 
frequently becoming surety for vessels 
of the home country. Today, however, 
the surety bond as supplied by American 
and British indemnity companies oper- 
ating here is easily obtained and the 
personal bondsman is not favored. 


Bankers Take Hand 


The honesty of Russian bank clerks in 
the days before the Bolsheviki gained 
control of ‘the country was guaranteed 
through various guilds, a form of pro- 
tection that worked very satisfactorily. 

If Japan and China, both of which have 
very important banking interests, could 
be induced to bond their responsible em- 
ployes along the lines followed in the 
United States, the surety companies 
might deem it worth while to establish 
connections in both lands, but not other- 
wise. 

It is just possible that France, which 
seems more firmly knit to this country 
than any other of the European powers, 
and which is a great admirer of Amer- 
ican men and methods, may offer a field 
for our surety offices once the war is over. 
Should the opportunity present itself in 
attractive form, our companies will not 
be slow to avail themselves of it. 









) AMERICAN BONDING 
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hae COMPANY 
SIOUX CITY 


ggressive Management 
roaa Policies 
nservative Underwriting 
Onsistent Serviee 


Capital $ 500,000.00 
Deposited in Securities with — 
lowa [nsurance Department 


Write For Agency to A. G. OGLE, Vice President and General Manager. 














The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1438 Insurance gg Chi 
FRED. L. GRAY COMPANY Northwestern Managers, 328-886 Security Bank Bldg. lameagele 
RAYMOND & RAYMOND - - ~-_ General Agents, Southern Michigan, Jo Idg., Detroit 
D PAULL & SON - - _ - General Agents, West Virginia, Board of Trade Bidg.. Wheeli 
IN General Agents, Northeastern Ohio, uperior Avenue, N.W., 
HOWARD FERRIS, ¥ - General Agent, Southern Ohio, 1310 ist National Bank Bidg., 
KING, McCUNE & McKENZIE - - - Res. Agents, N. W. Ohio, 809 Cincinnati Bldg., Lima. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bidg., Tol edo, 0 
Casualty Company 


HOOS | E. Indianapolis, Indiana 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 7 


























A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 
First and Largest Organiza writing business and professional men upon 


ization 
same plan as traveling men’s associations. 








For Better Bookkeeping 


Loose) [-P tear 


"“ASK YOUR STATIONER ”’ 




















OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. 
Stock Insurance is the most profitable to agents of any branch 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


Live 
of Insurance, all annual business, high rate and goed 
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WITH ACCIDENT MEN 


IS MAKING UP THE PROGRAM 





President Forrest of the Health & Ac- 
cident Underwriters Conference 
Gets Good Speakers 





President A. E. Forrest of the Health 
& Accident Underwriters Conference is 
now rounding up the program for the 
annual meeting of the convention to be 
held in Chicago, August 28-30. His 
latest addition to the program is Vice- 
President Walter C. Faxon of the Aetna 
Life, one of the acknowledged leaders 
in the business who will talk on “Co- 
operation, or Competition, which is the 
Most Effective in Reaching Results?” 
Harry L. Seay, president of the South- 
land Life of Dallas, and who is presi- 
dent of the American Life Convention, 
will talk on “Patriotic Duty of Insur- 
ance Companies.” Manager Frederick 
Richardson of the General Accident will 
speak on “Education of Assured a Pro- 
gressive Factor in Insurance.” H. D. 
Huffaker, president of the Interstate Life 
& Accident of ‘Chattanooga, will lead the 
discussion on “Collecting the First 
Month’s Premiums.” President Forrest 
feels that the success some companies 
have had in collecting first month’s 
premiums so that a company gets a 
part of the initial premium is sufficient 
to make that one of the leading topics 
of the convention. 


1000 POINT CLUB ORGANIZED 








Agents of Interstate Business Men’s 
Form Association—Association 
Will Write Women 





DES MOINES, July 16—Agents for 

the Interstate Business Men’s Accident 
Insurance Association, who met in 
state convention in Des Moines last 
week formed a “Thousand Point Club.” 
F, G. Haas of Omaha was chosen presi- 
dent. C. C, Likes of Denver was made 
vice-president; P, W. Bouldin of De- 
troit, second vice-president, and I. Gold- 
man of Des Moines, secretary-treasurer. 
An agent must write 1,000 applications 
annually to be eligible to the club. 
_ It was also decided to offer a policy 
for women at practically the same 
terms as for men. The entrance of 
women into business fields because of 
the war caused the decision to write 
the new policy. 


CONTROVERSY IS OVER NOTES 








Nebraska State Insurance Board Hear- 
ing Testimony in Mutual Benefit 
Health and Accident Case 





OMAHA, NEB., July 16.—State 
Auditor W. H. Smith, representing the 
State Insurance Boara, heard testi- 
mony in hearing a suit the German- 
American Bank of Chalco, Neb., has 
brought, asking an investigation of the 
Mutual Benefit Health & Accident As- 
sociation of Omaha. 

The bank claims it bought $36,000 
worth of notes paid as nrst premiums 
on insurance policies written in Sarpy 
county, Nebraska, and that $26,000 of 
the notes are worthless. It asks that 
a receiver be appointed, that the bank be 
teimbursed for the amount of worth- 
less notes, that Agents W. J. Jenkins, 
J. W. McCarthy, F. C. Grovey and 
Frederick H. Adkins be denied the 
Tight to sell insurance in Nebraska, 
and that C. C. Criss, treasurer of the 
company, be removed from office. 

Harry S. Weler, piesident of the 
company, said the agents!could accept 
notes in lieu of cash, but they must 
Pay the cash before the policy is issued. 

he agents may carry the notes them- 
selves, Mr. Weler said, adding that this 
1s often done in the insurance business. 
He said, however, that when he learned 














General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH P 4 ‘ , , , 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 
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the Chalco bank had bought some $15,- 
000 worth of these notes he wrote to 
the bank, telling them the company 
would not be responsible in any way 
for the notes. He said the bank, after 
receiving the letter, took some $19,- 
000 worth of the notes. 





Is Counted an Accident 


Death from a pricked pimple is an ac- 
cident. This is the holding of the New 
York supreme court, which has agreed 
with Judge M. J. Wade of the federal 
courts in a case involving insurance on 
the life of the late John F. Bailey, a New 
York traveling man. Bailey died from in- 
fection caused by pricking a pimple with 
a searf pin. Three suits were brought 
against as many companies. In Iowa 
cases, $5,000 judgments were granted 
against the Interstate Business Men’s Ac- 
cident and the Iowa State Traveling 
Men’s. A third suit has just been con- 
cluded against the third company, a New 
York concern, resulting in a verdict for 
the plaintiff. 





Pay in Full for Drowning 


TOPEKA, KAN., July 15.—The Kansas 
Central Insurance Company of Hutchin- 
son, Kan., has been requested to pay in 
full the claim of Mrs. Lyman Ulmer for 
the death of her husband at Army City. 
Ulmer was sleeping in a basement of a 
store building when a cloudburst flooded 
the basement and he was drowned. The 
company offered to pay one-fourth of the 
face of the policy under the terms of its 
contract, which provided that in the 
event of an accidental death one-fourth 
was to be paid unless there were marks 
of violence. There were no marks on Ul- 
mer when the body was found. The de- 
partment ruled that drowning was such 
a death that marks of: violence would 
not ordinarily appear and that the one- 
fourth payment clause should not be 
made to apply to claims for death by 
drowning 





Changes to Stock Company 


The Nebraska State Insurance Board 
has approved the action of the Conserva- 
tion Health & Accident of Grand Island 
to change its insurance plan from an as- 
sessment to a legal reserve stock com- 
pany and to move its home office to 
Omaha. The name of the firm is changed 
by the new articles to the Great Amer- 
ican Accident. 





Not Subject to Income Tax 


The government authorities announce 
that payments under accident insurance 
or amounts received as the result of 
a suit or compromise for personal inju- 
ries are not subject to income tax. 





Accident Notes 


Compromise settlement for $20,000 at 
Salt Lake has been affected between 
parties in the case of W. J. Hoy against 
the Guardian Casualty & Guaranty May 

Warren T. Flynn, for several years 
traveling inspector of the National Life 
& Accident of Nashville, Tenn., has en- 
listed for Y. M. C. A. overseas service. 

G. C. Middleton, of Paragould, Ark., sec- 
retary and manager of the Bear State Life 
& Accident, has removed to Little Rock 
and established the home office of the 
company there. 

Seventy-five of the home office force of 
the Great Western Accident of Des Moines 
enjoyed a picnic Saturday afternoon. The 
office force defeated the field force at 
baseball 62 to 44 

F. A. Zeller, formerly assistant super- 
intendent for the accident department of 
the National Life, U. S. A., at Cincinnati, 
has been made superintendent at Cleve- 
land for the monthly and weekly depart- 
ment. 


4 last, Hoy obtained a judgment in the 
Third district court against the Guardian 
for $24,996.60. The company defended 
the action, contending that the plaintiff 
was pressing his claim in advance of 
other claims which the company is meet- 
ing in process of liquidation. The Hoy 
suit was for the collection of a previous 
judgment entered in the State of Wash- 
ington. 
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The Republic Casualty Co. 


“PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 















































Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and I for the 
State of Texas, 
ASSETS LIABILITIES 
0 is iiecdcecaauacatcccccdves $ 626,284.45 | Reserve for LossesS.........ssseeseeseseees $ 282,849.85 
Bonds & Stocks, market value............. 545,399.99 | Reserve for unearned Premiums pro rata... 249, 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 26,498. 
Cash at Bank and in Office................ SOGST. 1G F Tetenee fer Te ook ccccccccccacsecegecs 25,000. 0¢ 
Premiums in Course of Collection-under 90 Reserve—Voluntary and Contingent........ 30,008.75 
GRID GB ccccccdcccccccccsccasscccccoce 107,631.78 | Reserve—Catastrophe Hazard.....sssscssses 20,000.00 
Other Assets... ccccccccecccccccccccce aweea 29,998.41 | Capital paid in cash......... sess 500,000.00 
———— | Surplus over all Liabilitied........seseeee+ 260,269.94 
$1,393,721.81 on Sana on 
OFFICERS $1,393,721.81 
SEALY HUTCHINGS, President. L. A. ADOUE, Vice-President. 7 


% GEO. SEALY, Secretary. 
We write the following lines: 
General and Elevator Liability. 


J. F. SEINSHEIMER, General Manager. 
Automobile—Fire, Theft, Liability, Property Damage and Collision. Public, 
Plate Glass, Burglary and Fidelity and Surety Bonds. Licensed in thirty-one 








(31) States. 
GEORGIA CASUALTY COMPANY 
Macon - Georgia 
ADMITTED ASSETS............ $1 874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 








THE TRAVELERS 


INSURANCE a INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATES! VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. ° 
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COMPENSATION NEWS no reason to differ with the attitude of 

the ae, steered aoe 2 e.- 
ment.” ommissioner ardison, in s 
a i Sia portee ree Bone ve 3 nis oe THE ENTIRE BUSINESS 
chedule ‘Z’ is completed, e figures wi 
LOOKING INTO MEDICAL PLAN be carefully studied to see if any rate OF THE 
eral aeauakie te ieaee tke Mga re tes ace 
will probably be found that the rates for 
Companies Find It Necessary to Take | fore’ of ihe cassiacations win" have’ |! NEBRASKA BANKERS ASSOCIATION ps 
Cognizance of the Facilities in ; : 7 
Writing Risks Story Is Denied 
c “Tr eae pet rar Negrrse F ower Pea ) ‘ 
‘alifornia Industria cecident Commis- DEPOSITORY . 
Claim departments in settling com- | 8i0n denies the story that it has in IS WRITTEN tio’ 
-, : | preparation or contemplation a measure BY TH thi 
pensation losses already find that it is | for introduction in the next state legis- THE 
getting more and more difficult to se- lature mat will give the mate compen- 66 o be 
i i _|sation fund a monopoly. Commissioner 
cure satisfactory medical we ne 2th Win i Seems atslae that toa aeeee ION ag 
cause so many surgeons and physicians | which has been published widely had BI IRGLAR Y L , 
have gone into military service. This|its origin in the prophecy of a San 
means that mediocre talent has come a writer, but is with- 3 set 
to the front or doctors are so busy with : We Prien i er the 
private practice they have no ne to Compensation Notes —jast the Lion's share j 
give to insurance service. Therefore ? 
many of the companies find that they | ‘The June 20 statement of the uian | | 1S THERE ANY BETTER EVIDENCE OF THE STABILITY OF THIS COMPANY’ w 
ate Insurance Fund shows investments a 
have to do the best they, can under the | SE iiWiy and total easels of F180 000 = 
’ en the fund started a year ago it was 
as good as formerly and probably pay provided with $40,000 as a nucleus by the LION BONDING & SURETY Co. to 
more for it than they did. The under- | State legislature. 
writing departments of companies are, PR gy a Sy er eee ae papeerss HOME OFFICES, OMAHA, NESRASEA = 
therefore, considering the medical fa- Texas Hmployers induremce Association ein 
cilities in taking business. _Some prop- in four groups, as follows: Group two, CAPITAL BEING INCREASED TO $1,000,000 ali 
erties are so located that it is difficult creat egg) oad 7 fa 5 =, A d 
to obtain the service of a surgeon and |9,° 0b cent , , W ante 
probably the entire premium would be a gents : ca 
exhausted in medical aid. Many of the ve: 
companies, therefore, are making rigid 5 “ “ 
inquiry into this subject. Changes in the Field be 
Texas Approval Given S e { fac 

AUSTIN, TEXAS, July 16—Chas. 0. Carl M. Erdman ervice O Contracts of ga 
Austin, commissioner of insurance and re 
banking of Texas, has given his formal| Carl M. Erdman of Des Moines, has u lit é es 
approval to the new schedules proposed | been appointed home office special agent a = Su eriorit 
through the National Workmen’s Com-|of the Iowa Bonding & Casualty. He p y 
ee tee ites dee, te ahek same to be-| will travel in Iowa for the present, ap- to NPM LO) NENG gr 
c » Be . ointing agents and developing business ‘ 

It is the understanding of the Texas | ? ; : CASUALTY - : 
department that the new schedules do | in all the lines that it writes. Later his Polic to epre lin 
not carry any increases or, if any, a| field may be extended to include other y \ v4 va 
proportionate amount of reductions. The | states which the company has entered. t t e 
last legislative investigating committee | Mr. Erdman has for four years or so been Holders sen a 1V S an 
reported that the compensation rates are | associated with George M. Farnsworth, 60 
x00 ae re fn na mage var — general agent for the Aetna Life and 

exas Employers Insurance Association : : : se 
Wee abaaie Rey obleat mse MeEDET fg | ig well versed im oes and eld” work THE NATIONAL OF DETROIT in 

usiness in that state. e report in- ork. 
sisted that the rates should be reduced, He is a well posted man on compensation, es 

t 
— ee a Eastern Dept., 100 William St., New York Western Dept., Pacific Bldg., San Francisco pe 
J. H. Knapp, Jr. Northwestern Dept., Palace Bldg., Minneapolis pe 
: The United States Fidelity & Guarant 
Can Courts Review Cases? has opened a branch office at Toledo, at Op 

SALT LAKE CITY, UTAH, July 16.— | 940 Spitzer building, and has appointed li 
The right of courts to review cases de- | J. H. Knapp, Jr., as resident secretary. - 
cided by the state industrial commission | Mr. Knapp was formerly special agent re 
will be determined in two suits brought | of the company, with headquarters at 
in the supreme court seeking writs of | Parkersburg, W. Va. The company has be 
prohibition against two local courts. The | heretofore been represented by the Bar- | 
attorney-general contends that the power | ker, Frost & Chapman Co. as general <a a 
to make awards and to decide the just | agents, but has not had a regular branch ro 
amount of such awards lies wholly | office at Toledo. F 
within the jurisdiction of the commission a 7 HE JIFFY PEN in 
past oan s ccorural st di alt prouent ” Central Business Mens Association ! bi 

ts courts must dismiss them. ; aie 3 : 

0 sashes Chicago, Ill.—During the first six months || The word “Jiffy” denotes speed and action. The shape and balance fc 
‘ of the year the association had a pre- . H 1 i 

Hardison Opposes Rate Changes | mium income of $216,460, which is an resembles the dip penholder. It is built for those who appreciate a as 

BOSTON, July 15-—tasacatee eee: in 1917, Ciating paid during this period | | _ properly shaped and balanced pen. , Prices from $2.50 up, either stand- 
si r Frank H. Hardison o assachu- chee ) lye ae fs 
setts has notified the Massachusetts Rat. | “Mounted to $129,308. ‘The association is ard or self-filling style. Self-filling pen without a rubber sac. 
ing & Inspection Bureau that a general | has. increased its agency force and ex: SEND FOR DESCRIPTIVE MATTER 

’ pects to show a substantial increase for M 
Com- ; e e 
poeta. ot workmen's Compensation | te twelve months period. JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa ur 
Insurance, veyy A | aoe og rorarcragte de 
Massachusetts this fall. e bureau has Every ti 
gent a copy of Commissioner Hardison's | you make the aarti oe The big and broad circulation of Taz| POCKET EXPIRATION BOOKS ‘ni 

etter to the | ; ; . 

sn eke camanienh tak the RETURNS Buy some today. NATIONAL UNDERWRITER means that help Manila and Leather Covers " . 
wanted ads in it get results. THE NATIONAL UNDERWRITE t 
Mason? 

in 

Are You a Mason! BANS o- i 
in 
de A & FARMERS LOAN & TRUST CO. . 
The Masonic Mutual Accident a pu 

Company of Springficld, Mass.. Now Organizing for the Purpose of All the up-to-date forms of 

ma ig increase in business . . ° : ‘ . w 
in tu 8 Forming the Mid-West Live Stock Live Stock, Automobile and Fire th 
It specializes in accident and Insurance Company and Insurance . 

. ° e . . e 

health insurance for F. & A. M. The Mid-West Fire Insurance A strong organization of successful jv 
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tunities for agents in South : 
Dakota and Oklahoma. . 
some 332-333 WELLS BUILDING, QUINCY, ILLINOIS 4 
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S. W. MUNSELL, Gen’! Mer. ” 
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CASUALTY LINES DISCUSSED 


SoME unusually good state conven- 
tions of insurance men have been staged 
this year. The success of these has 
been due to an aroused interest in the 
agency movement among men engaged 
in the insurance business as local repre- 
sentatives and also to the vitalizing of 


‘the American people by the war. 


At many of these conventions there 
were from one to several men who 
talked on various casualty insurance 
subjects. Their remarks were listened 
to invariably with great interest, for 
casualty insurance lines are becoming 
important in every local agency that is 
alive in the country. 

There should be more addresses on 
casualty insurance subjects at the con- 
ventions that come in the future. 

These state association meetings are 
becoming more and more important 
factors in the education of the men en- 
gaged in the insurance busines. 


BURGLARY BUSINESS 


THE burglary insurance business is 
growing year by year, it being one of the 
lines of constantly increasing agency 
value. Last year the total premiums 
amounted to $6,000,000. Of this amount 
60 percent was residence burglary, mes- 
senger, paymaster and office burglary be- 
ing next with 13 percent. Bank and mer- 
cantile open stocks each contributed 10 
percent, while mercantile safes brought 7 
percent. It would seem that there is a big 
opportunity for bringing up the lesser 
lines of burglary so that the gap between 
residence and the other classes will not 
be so large. One of the companies points 
out that messenger, paymaster and office 
robbery protection can be worked jointly 
in solicitation of compensation and lia- 
bility lines. Very little extra time, there- 
fore, would be required in securing an 
assured’s burglary lines. 








THREE OF FIVE FORMS 


GENERAL insurance agents are being 
urged from many sources to write acci- 
dent and health insurance. It is pointed 
out by speakers at conventions of agents 


and it has been frequently pointed out in | 


the business press of insurance that acci- 
dent and health is one of the lines that fits 
in well with fire insurance, compensation 
insurance, plate glass insurance and the 
others that general insurance men have 
pushed. 

The accident and health business is 
written on a variety of plans. There is 
the so-called commercial business which 
provides for annual, semi-annual and quar- 
terly premiums and can be sold to busi- 
ness, professional and salaried men. Then 
there is the monthly premium business 
which can be sold to small business and 
professional men, low salaried people and 
wage earners. Of later years another 
form has been developed that can be very 
well handled by the general insurance 
agents. This is group accident and health 
insurance. A few companies have been 
doing a very big business with this. 

All three of these forms of accident and 
health insurance are being handled satis- 
factorily and profitably by men who en- 





gage in other lines of insurance. In the 
majority of cases the monthly premium 
business when handled by a‘ general in- 
surance agent is either the major line in 
the office or else it is handled by officers 
that are large enough to have solicitors. 
Group accident and health insurance is a 
line that the local agent can sell very nicely 
along with compensation insurance. 
Accident and health insurance is sold 
on two other plans—the weekly premium 
plan and the railroad installment plan. 
Neither one fits in as well with the local 
agency business as do the other three 
forms. In fact, the weekly premium busi- 
ness cannot be said to fit in at all. It is 
handled very much the same as the weekly 
premium life insurance, that is, the com- 
panies writing it insist that their agents 
write that and nothing else. The rail- 
road installment business requires too 
much traveling and is not at present one 
that is showing any material growth. 





Personal Glimpses of 


Casualty Men 





Lieut. C. H. Sanders, assistant sec- 
retary of the American Liability Com- 
pany, Cincinnati, cabled from over seas 
July 13 that he had arrived safely. He 
has been in army service nearly all the 
time for over two years. He was with 
Troop C, Ohio Cavalry, on the Mex- 
ican border, returning March 1, 1917. 

The American Liability highly prizes 
a photograph taken in the assistant sec- 
retary’s office, in which appears the 
downtown recruiting office of Battery 
F, 136th Regiment, Field Artillery. 
The profusion of flags and the first re- 
cruit applying for enlistment accompa- 
nied by two members of Troop C, who 
are now lieutenants in other branches 
of the service, makes a very interesting 
picture. The first 103 men for this bat- 
tery were enlisted in that office prior 
to the United States entering the war. 

Lieut. Sanders was promoted first 
lieutenant in July, 1917. He was at 
Camp Sheridan, Ala., and Camp Upton, 
N. Y., until sailing with the 37th Divi- 
sion the last week of June. He was 
made staff officer in November last and 
aid de camp to the general in March, 
1918. 


Older men are proving to be live 
ones in the selling of health and acci- 
dent insurance—and they are getting 
their big chances now that the lime- 
light is off of the younger men in con- 
nection with the business. John H. 
Cornes, for many years with the Trav- 
elers, has recently taken a contract 
with the Mutual Benefit Health and 
Accident Association of Omaha, in 
the Kansas City agency; he was induced 
to do so by C. F. Walsh, who had been 
making good money with this company. 
Both of these agents are more than 
72 years old. 

S. F. Norwood, assistant Pacific coast 
manager for the Globe Indemnity and 
in charge of its surety business, has 
resigned and left San Francisco. He 
will enter the United States consular 
service and has been appointed vice- 
consul at Berne, Switzerland. 


R. J. Lyddane has been appointed 
general agent at Chicago for the Amer- 
ican Credit Indemnity, succeeding J. F. 
Hallwegen. Mr. Lyddane was former- 
ly an adjuster of fire losses, and has 
been with the Equitable Life of New 
York at St. Louis and also represented 
the American Credit Indemnity at that 
point. 








Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 











CINCINNATI REPRESENTATIVES 


Neare, Gibbs & Lent 


211 E. Fourth Street 


““A company is best judged by the calibre of its agents”’ 











EXPLANATION OF NEW 
COMPENSATION PLAN 


(CONTINUED FROM PAGE 1) 


three systems, manual, schedule and 
experience rating. It is felt that the 
new plan permits a closer relationship 
of the three measuring systems, mak- 
ing them more interdependent. The 
manual rate of itself is not accurate 
enough as is based on an average of 
the class. It is a composite, and not 
equitable to the majority of risks. In 
order to accurately measure a risk it is 
necessary to superimpose two merit 
rating plans. Schedule rating measures 
the physical hazard. It is actually a 
list of danger points. It is a refining 
of the manual classification. 


Experience Schedule Essential 


However, even a combination of 
these two measuring systems does not 
go far enough, as neither give consid- 
eration to the moral hazard. This ele- 
ment cannot be limited by the mere 
installation of properly protected ma- 
chines. It is at this point that ex- 
perience rating is used to consider a 
phase of the risk that the other two 
plans do not embrace. The use and 
effect of safety campaigns is consid- 
ered. If the risk has been toned up 
morally to the extent that the men 
and department heads are talking and 
thinking safety work there should 
quite properly be some allowance made 
for this. 

Two Items Dropped 


Under the new schedule the machine 
ratio item is dropped. This was used 
when the number of machines used was 
more or less than listed in the manual. 
The one-story occupancy item is also 
eliminated, as in many manufacturing 
lines one story occupancy is general or 
inherent in the class. The new schedule 
really divides itself into three -general 
sections — structural, mechanical and 
moral. 


Procedure in Liability States 


In employers liability states elevators 
are either written specially or charged 
for separately. For this reason, in apply- 
ing the schedule in these states, it is 
necessary to assign the premium values 
on the various elevator items to compile 
a complete rate. It has, been found that 
the average loss ratio in employers lia 
bility states has been worse because of 
the lack of safety first work, which has 





been so effective 
states. 

The minimum established by the new 
schedule ($5,000 payroll and $50 pre- 
mium) will affect, to some extent, the 
smaller risks. For instance, saw mills 
and other concerns whose business is of 
such a nature that the locations are 
often remote will probably encounter 
difficulty in getting proper compensation 
coverage. With such risks the companies 
take the view that the premium is often 
eaten up by the inspection service, and 
the standards established are average 
risks for the class. The inaccessible 
plant is a risk deviation from the man- 
ual normal, and is so measured by the 
new system. 


in the compensation 


Good Chance for Business 


The recent announcement by the 
American Bankers Association that it has 
two new departments in its bulletin de- 
voted to the listing of stolen Liberty 
bonds calls attention to the frequency of 
thefts of this nature. It is found that 
robbers find Liberty bonds a very desir- 
able thing to seek. The usual method of 
disposing of these bonds is for the thief 
to say that he undertook to buy more 
bonds on the installment plan than he 
could possibly swing and he is forced to 
get rid of some of them. The thief there- 
fore does not encounter many difficulties 
in disposing of bonds here and there. 

Many men have bought a Liberty 
bond or two and keep them in their office 
safes and some of the office employes are 
allowed to keep their bonds in the safe. 
These afford a temptation not only to 
dishonest clerks, but to professional 
thieves who make it their business to 
rifle office vaults and safes. The owner 
of such a security can get a duplicate 
certificate if a surety bond is stolen pro- 
tecting the government against the loss 
that might be caused by redemption of 
both the original and duplicate. This is 
a lost security bond. There is an oppor- 
tunity open for agents to secure these 
bonds from people who have had their 
Liberty bonds stolen, and there is also an 
opportunity for soliciting burglary insur- 
ance on banks and other institutions or 
offices where Liberty bonds are kept in 
vaults. 


Chandler Made Burglary Manager 


Richard B. Chandler has been ap- 
pointed manager of the burglary depart- 
ment of the American Surety in Chicago. 
He has been with the burglary depart- 
ment of Marsh & McLennan in Chicago, 
and previous to that was for eight or 
nine years in the general insurance busi- 
ness in New York City. 








6 CASUALTY 


THE NATIONAL UNDERWRITER 


July 18, 1918 





LESS FEDERAL BONDS 


-_——— 


RIGID DEMANDS ELIMINATED 





Government Now Waiving Bonds in 
Majority of Cases—Contracting 
With Responsible Concerns 





Surety men report that the govern- 
ment is waiving bonds on its contracts 
for supplies and construction work of 
various kinds. This does not mean that 
no bonds are being demanded by the 
government at all, but there has been a 
decrease of at least 50 to 60 percent in 
the amount of government bonds writ- 
ten as compared with last year. 
When the government first com- 
menced ordering supplies and engaged 
in construction work, it was forced to 
go about matters in a rather unbusi- 
ness-like manner. Speed was essential, 
above ali things, and this the govern- 
ment demanded. It gave orders rather 
indiscriminately for supplies, and en- 
gaged almost every available contractor 
and builder in some localities. Time 
could not be taken for a thorough ex- 
amination of the reliability of those be- 
ing contracted with, and for this rea- 
son, bonds were demanded by the gov- 
ernment in almost every case. 


Unreliables Eliminated 


As the work has proceeded, the gov- 
ernment has engaged in a weeding out 
process, and is now dealing, so far as 
the manufacturer of supplies is con- 
cerned, with high grade, responsible 
concerns only. . Government officials, 
therefore, feel that there is not the same 
need for surety bonds that existed im- 
mediately following the declaration of 
war. 

Construction Work Watched 

As regards construction work, the 
government, as is known, maintains a 
rigid inspection service and demands of 
a contractor a detailed financial state- 
ment. Government men supervise con- 
struction work closely and to the last 
detail, and see to it that the work is 
kept moving. Large contractors are 
now handling most of the government 
jobs, and from such concerns surety 
bonds are not demanded. Because of 
the vast amount of construction work 
im which the. government is engaging, 
it is often necessary to deal with con- 
tractors who are either more or less 
irresponsible or who lack complete 
equipment, or the money with which to 
purchase equipment. With such men 
and concerns, the government is ad- 
vancing money for the purpose of pur- 
chasing machinery, and then asks the 
surety companies to underwrite this 
business. Surety men regard business 
of this character as rather undesirable. 
They take the position that a contrac- 
tor lacking sufficient equipment, or one 
without funds with which to purchase 
the needed machinery, is not capable 
of undertaking large work such as the 
government is allotting. The law per- 
mits the government to loan 30 percent 
of the total of an undertaking to a con- 
tractor. 

No Guarantees Given 


At the present time no contractor 
will guarantee the completion of a job 
in a specified time, owing to the scarcity 
of labor, and the difficulty in securing 
machinery, material and supplies. To 
a certain extent, this is true also of 
the concerns furnishing the govern- 
ment with supplies. This guarantee of 
a completion within a prescribed num- 
ber of months is one of the important 
features of a surety bond, and with con- 
tractors adhering to their present posi- 
tions, one of the important functions 
of a surety bond is removed. 


Washington Gets Business 


Surety men east of Pittsburgh say 
that the great bulk of government busi- 
ness is being written by Washington 
offices. Casualty men located in Wash- 
ington have, in many cases, managed 
to get in close touch with government 


officials, are familiar with plans being 
made by the government, and getting 
the information first hand, are able to 
write the business before the project 
becomes generally known. 


Aetna Life Conference 


Seventy-one agents out of 10,000 qual- 
ified in the Aetna Life business-getting 
campaign between May 1 and Oct. 21, 
1917, and will go to Hartford for the 
company’s annual agency conference July 
23-25. The first business session of the 
conference will be held from 2 to 4 p.m., 
Tuesday; the second from 10 a.m. to 1 
p.m., Wednesday, and no business ses- 
sion will be held on Thursday, but in- 
stead, if the weather is favorable, it is 
planned to hold a golf tournament. 


Will Make a New Start 


The Burglary Insurance Underwriters 
Association has decided to make a new 
start in investigating the question of 
agencies and commissions in Chicago. A 
committee was appointed some time ago 
to take up this matter and an effort was 
made to start the investigation. The 
thought in mind is that differences need 
to be harmonized so that there will be 
less friction in the business in that city. 
The committee will endeavor to ascertain 
the agency arrangements of the different 
companies in Chicago and has asked the 
following questions: are you _ repre- 
sented by a branch office, general agent 
or both? Number of each? Would you 
agree to a limit of two representatives? 





J. S. Armstrong’s New Deal 


SAN FRANCISCO, CAL., July 17.—J. S. 
Armstrong, former secretary of the 
Southwestern Surety, has been appointed 
Pacific Coast manager for the American 
Casualty & Bonding and will also act as 
general agent for the company’s surety 
department in California, with head- 
quarters at San Francisco. 


Plans for Outing 


MILWAUKEE, WIS., July 17—The Sur- 
ety Underwriters’ Association completed 
plans for its annual outing, July 20-21, at 
the regular weekly meeting. The outing 
will be an automobile tour and picnic 
combined, and it is figured that between 
twenty-five and thirty members will par- 
ticipate. The caravan will leave Milwau- 
kee at noon on Saturday and take lunch- 
eon at Waukesha. From there a direct 
run will be made to Fox Lake, Wis., 
where accommodations have been re- 
served for the party at the Walter resort. 
The return trip will begin late Sunday 
afternoon, arriving in Milwaukee about 
10 o’clock Sunday night. It is planned to 
make a one-day motor run to Lake 
— Wis., and return some time next 
all. 


Casualty Notes 


The Liberty Mutual of Boston has ap- 
plied for admission to Indiana. 

The Buckeye Mutual Health of Colum- 
bus, Ohio, is being organized to write 
health insurance for business and pro- 
fessional men. 

G. L. Caldwell of Cedar Rapids, Ia., has 
been made head of the claim department 
of the American Bonding & Casualty of 
Sioux City. Mr. Caldwell has been with 
the Iowa Mutual Liability. 

A. M. Bowen, Jr., vice-president of 
the New Amsterdam and executive offi- 
cer at the New York office, has resigned. 
In his place Thomas L. Purdum, vice- 
president, has been appointed. Vice- 
President E. H. Brooks of the head of- 
fice, in charge of the judicial bond de- 
partment, for the present will devote 
considerable attention to affairs of the 
New York office. 





The large number of applications made 
when an insurance company or agency ad- 
vertises for a man through the want ad 
section of THE NATIONAL UNDERWRITER 
shows that THE NATIONAL UNDERWRITER 
has the circulation. 





**Conservative but Aggressive’ 


AGENTS WHO WRITE 


, Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


would do well to write to 


THE KANSAS ‘CASUALTY AND S@RETY COMPANY 


J. C. @. MORSE, President 


WICHITA, KANSAS 











CLOVER LEAF CASUALTY 


CoMPANY 


The Strongest, Best Equi and most 
Intensive organization in Illinois, Indiana, 


Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 

















Chicago Bonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 





Bond 
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Fidelity 


Insurance 




















Accident 


Automobile 
Plate Glass 


Health 
Liability 


Burglary 





Official : 
Judicial TRENGTH 
Contract eas 
Depository 
Miscel- 
laneous 
Admitted Assets Capital 
$1,801,040.80 $500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 


Net Surplus 
$296,048.32 
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OOQOOOQOIEKY WE HAVE NO ENEMY REINSURANCE TO OFFER 


Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 





AMERICAN REINSURANCE COMPANY 


Hanover Bank Building 
Nassau and Pine Streets 


NEW YORK CITY 
STRICTLY CASUALTY REINSURANCE 
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IN THE SURETY FIELD 


LOSSES ON CONTRACT BONDS 





Surety Men Find That Many Claims 
Are Coming in From the 
Materials People 





Losses under contract bonds have 
been more numerous than usual within 
the last few months, due largely to the 
extraordinary conditions confronting 
contractors that were unforeseen when 
work was.begun and bids were made. 
The contractor is pretty much at sea 
these days as to just how much to bid 
owing to fluctuating prices. The con- 
tractor’s bond these days in most cases 
covers not only the owner, but wages 
and materials. It is frequently found 
that material men go straight to the 
surety company, where the contractor 
is not paying his bills. The claims dur- 
ing the last few months on contract 
business have evidently come from this 
source, 





RATES FOR WHEAT STORAGE 





Towner Bureau Announces Tariffs for 
Bonds Required by the United 
States Food Administration 





The Towner Rating Bureau has is- 
sued the following bulletin giving the 
rates for wheat storage bonds required 
by the United States Food Administra- 
tion: 

U- & 
Storage: 

“Arrangements have been made be- 
tween the United States Grain Corpora- 
tion, representing the food administra- 
tion and grain elevators whereunder 
wheat will be stored in the usual man- 
ner on warehouse receipts guaranteeing 
delivery of an equal quantity and grade 
of wheat upon surrender of such re- 
ceipts. Elevators will be required to 
furnish bond in an amount equal to 
50 cents a bushel on their maximum ele- 
vator capacity. 

Annual rates: For all elevators whose 
receipts are a good delivery on any board 
of trade, chamber of commerce or prod- 
uce exchange, 50 cents per thousand on 
penalty of bond. 

For all other elevators, 1 percent on 
penalty of bond. 

Board of trade bonds in Chicago are 
25 cents a bushel on elevator storage 
capacity; in Kansas City, 10 cents a 
bushel. Rates are graded so as to earn 
the same premium on elevator capacity. 
Thus: 


Food Administration—Wheat 


Capacity Rate Pre- 
Bushels Bond perM mium 
Chicago ...1,000,000 $250,000 $1.00 $250 
K. City....1,000,000 100,000 2.50 250 
Grain Crp. .1,000,000 500,000 50 250 





Freight Charge Bonds 


NEW YORK, July 17.—Instructions 
concerning the form of security advanced 
by shippers who enter into arrangements 
with the railroad administration for pay- 
ment of freight charges under the cash 
payment plan recently put into effect 
on all federal controlled railroads in the 
United States have been sent out by 
C. A. Prouty, of the railroad adminis- 
tration. The instructions are substan- 
tially the same as previously announced, 
despite objections of shippers that they 
allow one bond to cover all shipping 
points on one railroad or one bond to 
cover all railroads at one shipping point. 
The old 48-hour credit limit is retained. 
Cash is construed as payment made or 
check mailed on the day when the freight 
bill is received. The mechanical diffi- 
culty facing large shippers in getting 
vouchers out through the necessary office 
routine for freight charges, failure to do 
which on time will close out their rail- 
road credit, will make necessary use of 
bonds which allow them when issued 48 
hours additional in which to pay. 

The Towner Rating Bureau has pro- 
mulgated rates for freight charge bonds, 


they being $5 per $1,000, with a $5 mini- 
mum premium. 


Through George W. Lamoreux, its man- 
ager at Newark, N. J., the Fidelity & 
Deposit Co. has again secured the fidelity 
line of the Public Service Corporation, the 
largest business of its kind in New 

sey. 











BUSINESS 
BUILDING 
POLICY 





HOME OFFICE - 





INCOME 


GUARANTY COMPANY 

SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY — COVERING EVERYTHING, $6.25 QUARTERLY 


- SOUTH BEND, INDIANA 





HOME OFFICE 
CO-OPERATION 











BURGLARY CASE IS UP 





WARRANTIES BEEN UPHELD 





Appellate Division of New York Su- 
preme Court Decides in Favor of 
Massachusetts Bonding 





NEW YORK, July 16.—The appel- 
late division of the supreme court in 
New York has handed down a decision 
upholding the value of warrantys made 
in burglary policies. The case was de- 
cided on an appeal from a judgment 
against the Massachusetts Bonding for 
$3,124 in favor of Louis Feinstein and 
H. K. Sherman, partners. The decision 
ot the lower court is reversed. One of 
the warrantys in the policy was that 
no application for burglary insurance 
had been declined, policy cancelled or 
renewal refused. The assured had a 
loss and it was ascertained that a brok- 
erage house had placed the business 
with the Royal Indemnity, but that 
company declined to accept the busi- 
ness. The assured sought to avoid the 
effect of their untrue warranty by re- 
lying on certain decisions which, how- 
ever, deal with life insurance, which 
in distinguishing between a warranty of 
a fact and a warranty that statements 
made in answers to questions are true, 
differentiate between statements of fact 
of such a nature that affirmation of 
their truth must be held to be a strict 
warranty and others of such a nature 
that on their face they merely import 
honest representations made truthfully 
to the best of the affiant’s knowledge, 
information and belief. 


National Surety Case 


In a case in the same court in which 
the National Surety was interested it 
was held that burglary insurance em- 
braces a moral risk and statements as 
to the rejection of applications are 
strict warranties and lack of knowledge 
does not relieve against the warrantys. 
In the present case the policy contained 
a warranty to the effect that the as- 
sured had neved suffered loss by bur- 
glary or theft either at the premises 
described or elsewhere or received in- 
demnity therefor. One of the plain- 
tiffs had suffered previous loss by bur- 
glary and this was brought out in the 
proof of loss. The court said that it is 
important for the insurance company 
to know whether the assured has had 
previous losses, for if numerous they 
bear upon the assured’s carefulness and 
prudence if not upon his honesty. 








EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 


The Provident 


Life & Accident Insurance Co. 





OF 
CHATTANOOGA, TENNESSEE 


Established 1887 














Assets March 30, 1917: 


100% INCREASE 


Monthly Premium Department 1917 


Accident and Health 
CAPITAL ONE MILLION DOLLARS p—Life—Rai 
On Deposit with Iowa Insurance Dept. Grou Life—Railroad 
INSURANCE 


Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 











Mortgage Loans on Real Estate $ 866,600.00 
School Bonds 15,000.00 
Municipal Bonds 58,500.00 
U.S, Government Bonds.. 95,900.00 
Certificates of Deposit 110,683.76 
Cash in Ban 81,791.51 
Cash in Office 1,104. 

Accrued Interest 3,254.10 
Notes Bearing Interest at 6% .. 162,652.50 
Premiumsin 2,058.51 


Total Assets $1,397,544.81 





Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 











FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 
AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES 





Home Office 715 Locust Street, Des Moines, lowa 











Accident and Health Insurance 


SECOND NATL BANK BLOG., CINCINNATI, @ 


MERICAN LIABILITY 








COMPANY 


SPECIALISTS In MONTHLY PAYMENT 






AGENTS WANTED 
W. R. SANDERS, SECRETARY 


$100.000,00 INSURANCE DEPT. DE! 








Insurance in the following states: 


Premiums written 1917 - - 
Assets over - - - =- - 


910 Michigan Avenue 





Liability Department 
Continental Casualty Company 


H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 
all lines of Workmen’s Compensation, Liability, Automobile 


New Hampshire, Vermont, Iowa 
Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 


Also in the various Provinces of the Dominion of Canada. 


Address, AGENCY DEPARTMENT 


$5,500,000 
3,000,000 


CHICAGO 











Various rulings 


Write for prices 


LOOSE LEAF FIELD BOOKS | DWELLING HOUSE INVENTORIES 


THE NATIONAL UNDERWRITER 


THE NATIONAL UNDERWRITER 








A Progressive Surety and Casualty Company 
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ARI ZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY [- COVERING: 
a ILLINOIS—OHIO—INDIANA 
ar WISCONSIN — MICHIGAN 
CAPITAL 
9 e SPECIAL AGENT 
hiiadeahtaiati DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND  Yommamey: « CHICAGO 
GENERAL MANAGER. 























For Surplus 


Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


Lines 


Try Us 




















THE 
SOUND ¢ | METROPOLITAN ALT 
| Se " Comemeccrarne 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
The ‘ THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 








Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 








JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 
Chicago Bonding & Ins. Co can offer service and facilities in Penn- 
Great Eastern Casualty Company — New Jersey and aware 
Thames & Mersey Marine Ins. Co. rough our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 











L. S. MacEnaney 


Dae itr 


John W. McGinety 


Cash and Approved Collateral Notes $75,000.00 
Individual Notes - - - 25,000.00 


TOTAL ASSETS - - - $100,000.00 





Chartered to write all classes of high guide excess 
lines, including Ocean Inland 
Marine Insurance. 





IMD RANA O INS, IDR. 
MacENANEY & McGINETY, Managers and Attorneys in Fact 

















1898 Twenty Years ef Service 1918 


Security Mutual 


Fire Insurance Company 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS Chatfield, Minnesota 
HENRY C. WHALEN, President An unsurpassed record for prompt 


Taye eee a and payment of all 
est losses. 

FIRE, TORNADO, HAIL yeep 

AUTOMOBILE and 


Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
FARM RISKS 


and Montana. 
Insurance in force over $17,000,000 














err: eG INT Premiums in force over 260,000 
A LIVE AGENCY COMPANY F. L. TESCA CHAS. L. THURBER 
|| President Secretary 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Asst Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 








SALESMEN, WRITE. Aineficaa Old Line Insurance Company 


Lincoln, Nebraska | STOCK COMPANY 
Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Escepfooal contracts to salesmen. In fourteen states. The fae ee 
CIAL, BUSINESS, PROFESSIONAL AND 
Aoply for Texritory Contracts. 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents ‘ z E INDIANAPOLIS, IND. 

OSAR R. WITTE & CO., General Agents . . . - ST.LOUIS, MO. 

GARNER & MANN, General Agents . ° 

E. J. MILLER, General Agent - - - . 
For Other States write the Home Office. 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 _ Assets $1,211,054 




















ANTHONY MATRE 


resident 


HENRY REIS, M. D. 
Vice-President 


JOSEPH BERNING 
Vice-President 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICKARD 
Secy-Treas. 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic 7k 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 














The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 
EE. M. TREAT, President 


Insures manuf ers and wholesalers against Excessive Annual Loss through 
Insolvency of Ct rs. We can always use afew high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 00 Maides Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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WISCONSIN AGENTS’ NUMBER 
The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE PART FOUR 
TWENTY-SECOND YEAR, No. 29 CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JULY 18, 1918 15 Cents a Copy 
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the . THE AMERICANISM OF A CITY AND STATE 
- M ilwaukee— W isconsin— 
has built a gun factory in sixty days, backed by the best created the first State Council of Defense. 
brains and finance, which factory now is six months ahead was the first state to pass legislation providing aid for 
| of its schedule. soldiers’ dependents. 
has had no strike or industrial disturbance to check war was the first state to use election machinery, at local expense, 
| production. for registration of men subject to draft. 
has gone over the top on every financial demand of the sent her National Guard to Camp MacArthur fully equipped 
| nation by big margins: at state’s expense. 
ALLOTMENT SUBSCRIBED OVERSUBSC’D exceeded the voluntary enlistment of Iowa, Ohio, Indiana, 
' First Liberty Loan $14,000,000 $17,000,000 $3,000,000 Illinois, Minnesota, Georgia, North Dakota, Michigan, 
Second Liberty Loan 25,000,000 33,000,000 8,000,000 Louisiana, Oklahoma and other states. 
Red Cross War Fund 500,000 780,000 280,000 : 
— Y.M.C.A.& Y.W.C.A. War Funds 165, 000 187,000 22,000 exceeded its net quota of men heretofore allotted under the 
| Red Son seattle be on am draft by 1,814. 12,876 were asked, 14,690 were provided, 
Tak “8 — 14,800,000  23,000°500 ° 8,200,500 - excess voluntarily presenting themselves for induction 
und Second Red Cross War Fund 700,000 ~—'1,100,000 400,000 cetentenaiiaas as 
Mass Total $55,365,000 $75,362,500 $19,997,500 More than 13,000 Milwaukee boys are enlisted in the military service. 
‘ ‘ . , , Al 32,000 boys f 
claims the honor of having the first 100 per cent registration “aa United Stetes — -iiamtat: areata iaccnaien 
in the Junior Red Cross of any large city. Milwaukee was the aa large es in America to report a complete mili- 
’ : tary registration on June 5t 
521.95 SS to conserve food from approximately Wisconsin was the first state to file in Washington its complete registra- 
Bank tion report. Wisconsin filed its report four hours earlier than the 
Ky., increased the sheep and wool production in this state by District of Columbia. 
a, Ins. investing $2,500,000 of its capital. The representative of the United States Navy assigned to Milwaukee | 
Bidg,. says: “Milwaukee has beaten the record of practically every station 
F. D. is producing fabricated steel ships, millions of shells, grenades in the middle west—labor has been particularly loyal.” 
3ROS. and other munitions and hundreds of thousands of shoes— On April 15th there were more Winconsin men in the trenches than had | 
/OVE- all for the Army and Navy. come from any other state in the Union. 
Liberty Bonds owned by this Company, $330,000.00 First Red Cross War Fund Dividend, $5,000.00 Second Red Cross War Fund Dividend, $5,999.00 
This Space Paid For by the 
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SKETCH OF MEE 


surance Agents has been at times 

a more or less belligerent institu- 
tion, and not without some reason. At 
its meetings have often been heard 
rumblings either against the companies 
or against the conduct of the National 
Association of Insurance Agents. 

At the annual meeting of the organi- 
zation last week there were complaints 
about the companies, but not against 
the National association. Wisconsin 
had a look at President E. M. Ellen 
last year. That was before Mr. Allen 
was president, but Wisconsin men at- 
tending the national meeting at St. 
Louis last year showed their approval 
of Mr. Allen by supporting him enthu- 
siastically for president. The members 
were looking forward to a return en- 
gagement of Mr. Allen last week and 


Tour Wisconsin Association of In- 








FRANK HOFFMAN 
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Manitowoc 


also were anxious to see Chauncey S. 
S. Miller, the new secretary-treasurer. 
Mr. Allen was unable to be on hand, but 
Mr. Miller came, and he did not disap- 
point a soul. The convention was obvi- 
ously pleased with the dynamic force 
and enthusiasm and the spirit displayed 
by Mr. Miller. 

The belligerency towards the com- 
panies that was brought to the meeting 
by some was considerably lessened. 
There is still more or less smarting 
over the manner in which the com- 
panies handled the new book of rules 
for Wisconsin and some of the rate 
schedules for unrated properties, but 
Wisconsin heard pleas for cooperation 
from two representatives of the com- 
panies, from National Secretary Miller, 
from Commissioner M. J. Cleary and 
from some of its own members, and 
was further advised by August Reb- 
han, chairman of the legislative commit- 
tee not to push, this year, any legisla- 
tion that might result in a fight. 

Wisconsin agents want an agents’ 
qualification law. They have discussed 
the matter before and they went on rec- 
ord twice during their meeting favoring 
the enactment of such statute. But the 
general sentiment is that such a meas- 
ure should not be attempted unless the 
legislative committee considers victory 
sure. 


HE meeting of last week was prob- 
ably the most largely attended of any 
that the Wisconsin organization has 
ever held. This is due partiy to the 
increase in membership during the past 


Old Grievances Forgotten—Much Attention to War Work 
Agents Qualifications Law—Cooperation With Companies 


By C. W. Van Beynum _ 


year and partly to the interest aroused 
in the program. 

Frank Fassold, secretary of the asso- 
ciation, has done some excellent work 
in building it up during the past year. 
He has increased the membership from 
134 to 258. A year ago it had 67 mem- 
bers in Milwaukee and 67 for all the 
rest of Wisconsin. It still has its 67 
Milwaukee members and has enjoyed a 
200 percent increase elsewhere. 

Mr. Fassold made a number of trips 
out through Wisconsin and has prom- 
ised that next year the organization 
will have 500 members. 

On the first of August Mr. Fassold 
becomes state agent of the New Jersey 
Fire, New Brunswick Fire and United 
British. In that capacity he will be 
traveling a great deal of the time and 
really will have a better opportunity to 
serve the association than he has had 
during the past year. The election of a 
man to secretarv who will be in the 
service of the companies is a little un- 
usual. People who know Mr. Fassold 
know, however, that he will be able to 
do justice to his position as secretary 
and to his position as state agent of 
three companies as well. He has been 
handling the very difficult task of acting 
as manager of the Milwaukee Board for 
several years, and has kept everybody 
satisfied. 


O N the program appeared one of the 
best addresses that has ever been 
delivered before a state association of 
insurance agents. This was the paper 
of F. C. White, general agent of the 
New York Underwriters, on the sub- 
ject of use and occupancy. 

It was natural that many Wisconsin 
field men either stayed in Milwaukee or 
came back to Milwaukee to hear this 
Wednesday morning. Keen interest in 
the subject was also evidenced by the 
agents present. 

The many intelligent questions asked 
at the close of the address showed just 
how well Mr. White had clarified the 
subject in the minds of his-hearers. The 


speaker who does not make himself 
clear is never asked a question. The 
man who does make himself clear in 
an address is always asked to furnish 
information on phases of his subject 
that he did not touch. This statement 
does not mean, however, that Mr. White 
did not cover his subject comprehen- 
sively, for he did. But use and occu- 
pancy has so many ramifications that 
no one in our time could touch upon all 
of them. It was surprising how many 
Mr. White really did cover. 

Mr. White’s paper was the only set 
address before the meeting. H. H. 
Friedly, Indiana state fire marshal, was 
scheduled for a talk on fire prevention 
at the Tuesday morning session, but 
was unable to be present. He was a 
witness in a lawsuit at Indianapolis, and 
the judge declined to excuse him. He 
arranged with Fire Marshal John G. 
Gamber of Illinois to substitute for 
him, but at the last moment Mr. Gam- 
ber was called out and could not ap- 
pear. James F. Joseph, special repre- 
sentative of the governing committee, 
and Commissioner M. J. Cleary both 
spoke extemporaneously. 


‘TUESDAY afternoon was given over 
to an executive session, at which 
August Rebhan reported for the leg- 
islative committee. Field men who are 
not also local agents were excluded 
from the session. It has always been 
the custom of the Wisconsin associa- 
tion to have an executive session on 
this matter so that agents might dis- 
cuss things which they might not feel 
as free about if company representa- 
tives were on hand. Mr. Joseph, how- 
ever, was given a cordial invitation to 
remain. 

The banquet Tuesday evening was 
entirely informal. Despite the fact that 
not a single arrangement had been 
made for a program until the dinner 
started, there was an unusually good 
array of addresses. This was just an- 
other example of how the war has 
brought out of people many things 











Antigo. 





Legislative Committee 


G. W. Fisk, Green Bay. 


Harmon, Oshkosh; J. N. 


Fassold, 


Emmerling, Watertown. 








1918-19 OFFICERS 


Wisconsin Association of Insurance Agents 


President—Frank Hoffman, Manitowoc 
Secretary—Frank Fassold, Milwaukee 


Vice-Presidents—George Heller, Jr., Sheboygan; Miss Mable Downie, 
Merrill; Henry Johnson, Edgerton; Alvin Fox, Oshkosh; Joseph 
Koffend, Appleton; Frank J. Meyer, Milwaukee; E. H. Palmer, 


Executive Committee—Loyal Durand, Chairman, Milwaukee; Walter 
Hartshorn, Waukesha; J. D. Rowland, Racine. 


August Rebhan, Chairman, Milwaukee; Ray E. 
Chartier, Wausau; D. D. Harman, Oshkosh; J. N. Hobbins, Madi- 
son; Henry Johnson, Edgerton; J. D. Rowland, Racine; Herman 
Pfeil, Milwaukee; John Manson, Wausau; 
Sheboygan; Charles Erhart, Superior; J. A. Smith, Eau Claire; 


Delegates to National Convention—Frank Hoffman, Manitowoc; D. D. 
Manson, Wausau; Loyal Durand; Mil- 
waukee; R. E. Chartier, Wausau; George Heller, Jr., Sheboygan; 
J. B. Leedom, Milwaukee; Walter Hartshorn, Waukesha; J. N. 
Hobbins, Madison; J. D. Rowland, Racine. 


Alternates—Mrs. John West, Oshkosh; Herman Pfeil, Milwaukee; Frank 
Milwaukee; A. R. Calhoun, Milwaukee; G. A. Strasen, 
Mayville; Henry Johnson, Edgerton; Charles Erhart, Superior; 
G. W. Fisk, Green Bay; Henry Eckstein, Milwaukee; 


George Heller, Jr., 


Carl E. 














TING 


which they themselves did not know 
existed in them before. 


|? was the twentieth annual meeting 
of the Wisconsin association. Presi- 
dent Frank Hoffman of Manitowoc 
called it to order Tuesday morning. 
President Charles.L.;Borst, of the Mil- 
waukee Board, in welcoming the dele- 
gates, called attention to the fact that 
the state legislature would meet this 
year, and that some good, some bad 
and some vicious bills would be intro- 
duced. To push the good, put a quietus 
on the bad, and to effectively bury the 
vicious, a good organization will be 
needed. The legislative committee of 
the association needs the assistance of 
all the members of the organization and 
many more local agents who are not 
now members. All of these, he said, 
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should be secured during the coming 
year. 


RESIDENT FRANK HOFFMAN 

said that insurance is important to 
everybody engaged in that business at 
this time, but it still is of secondary 
importance to the nation. The thing 
of first importance is victory in the 
war and it must be given first considera- 
tion in everything. Insurance men, he 
said, are particularly suited to assist the 
nation in winning. They have been 
trained for service, and have had many 
opportunities to assist. They will have 
many more. 

During the past twelve months some 
important steps have been taken by the 
federal government, continued Mr. 
Hoffman, steps that in a measure make 
insurance men feel uneasy and con- 
cerned-about their own business. The 
invasion of the government into the 
life, marine and railway insurance fields 
may or may not forecast further insur- 
ance activities by the state. If such ac- 
tivities cause sacrifices among insur- 
ance men they should make them 
gladly, said Mr. Hoffman. It is not 
likely that the government will take up 
any line, however, that it does not find 
absoltuely necessary to take up in or- 
der to hasten the day of victory. The 
government has troubles a-plenty now. 
It will not assume any more unless 
there is good reason to do so. Insur- 
ance men, said Mr. Hoffman, should 
not feel uneasy or alarmed. 
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W. STRASEN of Mayville, who 
¢ brought up the subject of an 
agents’ qualification bill at the annual 
meeting a year ago, brought in a report 
in accordance with instructions given a 
committee of which he was chairman. 
This committee was requested to in- 
vestigate similar acts in other states, 
and he proposed that a bill be enacted 
under which agents themselves will be 
required to buy licenses and that such 
license fees be $50 or $100 for policy 
writing agents and $10 for soliciting 
agents, who must operate through 
policy writing agents. He believes that 
this system would eliminate from the 
business the side-liners who cause so 
much trouble. 


THIS subject of an agents’ qualifica- 
tions bill came up at the executive 
session in the afternoon. Chairman Au- 
gust Rebhan, of the legislative com- 
mittee, had presented the draft of a pro- 
posed measure, based, like the bill 
suggested by Mr. Strasen, upon the en- 
actment of various states. With this 
measure he presented a letter from 
Commissioner M. J. Cleary, to whom 
the bill had been submitted with a re- 
quest for criticisms. Many of the fea- 
tures of the act did not meet the ap- 
proval of Commissioner Cleary, and 
after discussing various features, it was 
decided that the committee should con- 
sult further with the commissioner and 
draft a measure that would not be in- 
jurious to anyone but agents admittedly 
unqualified to serve as general repre- 
sentatives of the companies before the 
entire public. Commissioner Cleary 
willingly agreed to help the committee 
in its work, 


HILE this committee was in- 

structed by two separate and dis- 
tinct actions of the convention to re- 
draft the measure and have it intro- 
duced at the coming session of the 
legislature, the committee was given 
authority to use its own judgment in 
pushing the measure. In view of the 
general spirit of cooperation among 
people engaged in the business of in- 
surance, in view of the suggestions of 
succeeding speakers that nothing be 
started during the war that was not 
absolutely essential at the time, and in 
view of the possibility of ultraradical 
legislation growing out of the activity 
of the farmers nonpartisan league in the 
state, it appears now that the measure 
is as likely not to be introduced as to be 
introduced. 

The farmers’ league cannot get con- 

trol of the legislature this year. But it 
could win enough places in the legisla- 
ture to have many obnoxious measures 
introduced and these would receive any 
amount of publicity and advertising. 
Possibly all the strength of the agents’ 
association will be needed in defensive 
fighting and none will be available for 
offensive fighting. 
_ Another measure reported by the leg- 
islative committee was an antiunder- 
writers agency bill. Chairman Rebhan 
questioned the advisability of doing 
anything at all with such a measure at 
this time, and also expressed himself 
as doubtful of the support which his 
bill would receive from local agents 
themselves. He said that the measure 
was an expression of the manner in 
which he would like to see the problem 
handled. There was opposition to ac- 
tion on the bill from a number of speak- 
ers, and it does not seem likely that the 
underwriters agency issue will come up 
again until the next annual meeting, if 
it comes up at that time. 


THE by-laws of the association were 

amended increasing the size of the 
legislative committee. This was done 
at the suggestion of August Rebhan, 
who said that a great deal of the work 
of the legislative committee had de- 
volved upon the Milwaukee agents, and 
that it should not only be distributed 
around throughout the state, but that 
the assistance of men representing all 
sections might possibly be needed. An- 
other proposal was that every county in 
the state be organized for legislative 
Purposes. It is felt, however, that the 
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legislative committee could appoint 
subcommittees to do this better than 
the association could do at just that 
particular time. 

Both President Frank Hoffman and 
Secretary Frank Fassold were reelected. 
They have given the association a good 
administration, and their continuance 
in office means not only a continued 
growth, but a continued advancement 
of the association’s value to the mem- 
bers and to the entire insurance busi- 
ness. 

John N. Manson of Wausau always 
does two things at the annual meeting, 
besides give good counsel and advice. 
One of these is to serve as chairman 
of the resolutions committee and the 
other is to offer the vote of thanks to 
the city entertaining the convention. 
Somebody else attempted to offer such 
a motion and Mr. Manson immediately 
arose to a point of privilege. 


HAUNCEY S. S. MILLER, secre- 

tary of the National association, 
made two addresses before the conven- 
tion, one at the banquet on Tuesday 
evening and another at the Wednesday 
morning session. In his remarks 
Wednesday morning he urged agents 
to forget old differences with the com- 
panies and asked them to do their part 
in standing with the companies against 
the common enemy that is threatening 
at this time. 

Six women agents attended the con- 
vention. In very few states are there 
any women who attend these meetings, 
but Wisconsin for several years now 
has had two or three present at each 
session. This year they made a record 
that probably never has been equaled 
in any other state of having six pres- 
ent for the meeting. All of these were 
from outside of Milwaukee. 

At the Wednesday session E. F. Pri- 
deaux extended to members of the Wis- 
consin association a cordial invitation 
to attend the annual meeting of the 
Illinois association, which will be held 
some time in September, at Quincy, IIl. 
He urged that associations in various 
states hereafter interchange delegates 
as much could be gained in that way, 
the problems being very much the same 
everywhere. 

A telegram of greeting and encour- 
agement was sent to President Wilson 
by the association. The fire prevention 
committee provided for in the resolu- 
tion and suggested by the executive 
committee in its report, was announced 
as follows: Loyal Durand, Milwaukee, 
chairman; J. D. Rowland, Racine; Wal- 
ter Hartshorn, Waukesha. 





Time Arrived for 
Good Service 





“The time has arrived for good serv- 
ice,” said a prominent Indiana state 
agent. in commenting upon the qual- 
ities that are necessary now to accep- 
tability in field work. “There are 
mighty few agents who can handle a 
big proposition without help,” he said, 
“and many big propositions are now 
cropping up almost daily. The day of 
swinging business on the basis of per- 
sonal friendship is about gone, if it 
has not already passed away in the big 
cities. Of course the personal side 
will always cut more or less of a figure 
in the smaller towns. The big fire 
insurance deals are based upon the 
service which the contracting under- 
writers are able to show their clients.. 
The field man who can render the best 
service to his agents in helping to. 
bring these bulky premium accounts to 
their offices is the one who will be 
most highly valued and who will get 
the preference. It does not hurt the 
prospects of a field man a bit either, 
if he knows something about other 
branches of insurance than fire. The 
more service the field man is able to 
render his agent in these times of rap- 
idly shifting conditions and new prob- 
lems, the more he will be appreciated.” 
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Cleary Calls 


is one of the regular attendants at 

the annual meeting of the Wiscon- 
sin Association of Insurance Agents, and 
is, of course, always placed on the program 
for an address. Asis his custom, he spoke, 
at the meeting last week, extempora- 
neously. Fire insurance, he said, is one 
line of business that has developed to 
system and certainty very slowly. It 
should be placed on a more orderly and 
systematic basis, but it cannot be’ done 
until companies, agents and insurance 
departments get together. A narrow spirit 
in this respect has been shown by the 
agents at times and by the companies in 
even a larger way. Each side has been 
jealous of its prerogatives and failed to 
take into account at all times not only 
the rights of each other, but also the 
best interest of the business as a whole. 

There are big common problems in the 
fire insurance business that need solution. 
There were some in Wisconsin the past 
year. In fact the book of rules was 
one that might well have been discussed 
by all three parties affected by them—the 
companies, the agents and the public, the 
public being represented, of course, by 
the insurance department. 

Just a year ago while the Wisconsin 
agents were meeting in the Milwaukee 
board rooms, the company representa- 
tives and the department representatives 
were meeting two blocks away discussing 
these rules. The three parties at interest 
never got any closer than this. They 
should, of course, have b.en in confer- 
ence on the matter. Many of the dif- 
ficulties that followed might never have 
developed. 


CC “svone of thee M. J. CLEARY 


COMMISSIONER CLEARY predicted 
that if many more states would adopt 
statutes similar to that in force now in 
Wisconsin, giving the state supervision 
over rates and rules of nractice. In the 
enforcement of these statutes the insur- 
ance departments will, he said, show a 
far more liberal attitude towards the 
companies than has been their wont in 
the past. The department heads are com- 
ing to the position that facts count and 


Many 


OLLOWING the suggestion of the 
F executive committee that it would be 

out of place to have any elaborate 
entertainment, the Milwaukee members 
of the Wisconsin Association of Insur- 
ance Agents provided only a dinner for 
the visitors in connection with the an- 
nual convention last week. This was 
served at the new Milwaukee Athletic 
Club and was followed by an impromptu 
program, arranged after the dinner was 
started. Charles L. Borst, president of 
the Milwaukee Board, presided as toast- 
master and was assisted in securing the 
speakers and the entertainment by Frank 
Fassold, secretary of the boavd and secre- 
tary of the state association. William B. 
Calhoun and Allen R. Calhoun of Cal- 
houn Bros., sang. Both of them are pos- 
sessed of fine voices. 

Frank Hoffman, president of the State 
Association, spoke along patriotic lines. 
He said that every one present had a 
much larger duty to perform today than 
that of being good insurance agents. 
Their first duty was to do their part in 
every way possible towards the winning 
of the war. 


HARLES R. STREET, vice-president. 


of the Fidelity-Phenix, said that Wis- 
consin was the second largest state in 
premium income in his department and 
he naturally had a keen interest in the 
state. His remarks were largely a plea for 


the sooner all parties concerned deal 
fairly with each other and openly the 
sooner petty troubles, which have marked 
the past, will be wiped ,out. 

. There are probably too many agents, 
as various members of the association 
‘contend. The companies show too much 
liberality in appointments, b«t a better 
grade of men is being appointed today 
than formerly and this grade should be 
rapidly improved. 


THE 10 pe-cent surcharge question is 
probably coming up again in the near 
future in Wisconsin, said Mr. Cleary. 
The companies, no doubt, are laboring 
under unusual conditions. They are now 
paying taxes to the feder2! government 
which were never paid before, the cost 
of traveling has been greatly increased 
and the compensation to office employes 
has grown and supplies are far more 
costly then ever. To meet these expenses 
the companies are entitled to more pre- 
miums from the entire country than they 
have been receiving. 

The companies have contended that 
the increased cost of settling partial 
losses, commonly called the increased cost 
of repairs, is also a factor necessitating 
this increase. Mr. Cleary holds, however, 
that this is an underwriting and not a 
rating problem. The inference from Mr. 
Cleary’s remarks on this point seems to 
be that the coinsurance clause or the en- 
forcement of a greater percentage of in- 
surance to value by some other method 
is the proper way of meeting the in- 
creased cost of these repairs. 

Wisconsin’s loss ratio for the past 15 
years does not show that the companies 
need the 10 percent increase in rates 
in that state, said Mr. Cleary. No mat- 
ter how the record is figured, he con- 
tinued, they can make a very satisfactory 
profit in Wisconsin at present rates and 
without the surcharge. There are 41 
states in the union that can pay this ad- 
ditional 10 percent surcharge and _ still 
show less favorable loss ratios than Wis- 
consin has shown, during the past 15 
years or during any of the five year pe- 
riods comprising the past 15 years. 


or Cooperation 


Where the loss ratio consistingly runs 
above 60 percent or even consistingly runs 
between 50 and 60 percent, the 10 percent 
surcharge is justifiable. But where it con- 
sistingly runs below 50 percent as it has 
done in Wisconsin, or in other words, 
where it has been 46 percent for 15 years, 
the surcharge cannot be called a neces- 
sity. 


 R. CLEARY stated that the new book 
of rules for the state would prob- 
ably be out in August. These will con- 
tain a simplified rating schedule for mer- 
cantile risks not specifically rated and a 
‘farm schedule that has -no differential in 
rates between various sections of the 
state. Likewise there will be no differen- 
tial in rates as between pedigreed live 
stock and grade animals. The problem 
of making a profit from insurance on 
registered cattle is an underwriting and 
not a rating problem. 


HE insurance business as a whole has 

some real problems before it. The 
federal government by insuring its sol- 
diers and sailors has established the great- 
est insurance company the world has ever 
seen and it is also going into the marine 
field and it has been proposed that it 
take up other lines of insurance. Many 
of these suggestions have been unwise, 
including the proposal that the govern- 
ment insure all plants supplying war ne- 
cessities and another that the government 
grant insurance to farmers. 

The government life and marine insur- 
ance funds were necessary war measures. 
Some of the other proposed govern- 
mental insurance funds are not necessary 
war measures. 

If the public is able to distinguish be- 
tween necessary and unnecessary meas- 
ures insurance will not be in danger. 
But, the public will not be able to dis- 
tinguish unless insurance men set them 
right on these matters. ‘ 

Government insurance of all kinds is 
going to be urged as a fixed policy, and 
insurance men at this time should look 
to the future in this matter. They, with 
other good Americans, should do their 
share in protecting their republican form 


Good Talks at 


greater cooperation and a better under- 
standing between companies and agents. 
Not all of the troubles, he said, are in 
the field. They have them in the gen- 
eral offices, not the least of which at 
present are the lack of satisfactory em- 
ployes. 

Mr. Street said that the majority of 
laws passed by the various state legisla- 
tures were inspired by somebody who had 
a grievance and wanted it corrected. 
These laws were passed and promptly 
forgotten. Some of the laws. and rules 
adopted by insurance companies have been 
the result of somewhat the same sort 
of circumsta..ces. The situation is clear- 
ing up, however, and more sanity and 
sense are guiding the makers of rufes and 
regulations. 

Few people, said Mr. Street, realize 
just what the insurance companies have 
contributed toward the winning of the 
war in the way of men, money, conserva- 
tion work, work at Washington and work 
on the seacoast. There never was a time, 
he said, when the insurance business 
as a whole stood as high as it does today 
as a result of this work, practically all of 
which was volunteered and very little 
of which was called for by the govern- 
ment. 


james F. JOSEPH said that the 
greatest work which insuranc men can 
perform today in connection with their 


business is conservation work. The burn- 
ing of an elevator in the United States 
now will starve a hundred people in Bel- 
gium. Consequently the man who per- 
mits, through his carelessness, the burning 
of such property does greater damage 
to the cause of the allies than do the 
German long range guns firing upon 
Paris. There are just two classes of 
business today, the patriot or traitor. The 
man who fails to do the conservation 
work that he is able to do is not a patriot. 

J. N. Manson, of Wausau, spoke along 
the same lines as Mr. Joseph, and urged 
every member of the Wisconsin associa- 
tion to take up this sort of work. He 
said that the owners of grocery stores, 
the owners of elevators and the owners 
of other repositories of food, clothing 
and ammunition in the average commu- 
nity will pay more attention to the local 
agent than they will to the special agent 
and fire prevention work today is a pa- 
triotic duty. 


C OMMMISSIONER M. J. CLEARY 
said that there were no more pa- 
triotic class of people than the insurance 
men. Their contributions toward the 
winning of the war have been great and 
they are doing their work in a way 
that counts—they are doing it coopera- 
tively and consequently efficiently. Wis- 
consin’s records along these lines, he 
said, were unusual and Wisconsin people 


of government against an autocracy in 
Europe now and protecting their repub- 
lican form of government against a so- 
cialistic regime in this country in the 
future. 

If the federal government is going to 
continue after the war to be a big busi- 
ness concern—it is rapidly becoming a 





M. J. CLEARY 


WISCONSIN COMMISSIONER OF 
INSURANCE 


Madison 


big business concern now—then the gov- 
ernment must have the same continuity 
of management that is necessary to the 
conduct of a successful business organi- 
zation. Such continuity of management 
is not in accord with the principles of the 
American government. Furthermore, no 
government has yet demonstrated its 
ability to do business more efficiently or 
economically than private enterprises. 


D inner 


deserve to be ccngraulated on their ac- 
complishment. 

E. F. Prideaux, of Elgin, Ill, formerly 
secretary of the Illinois Association of 
Insurance Agents, was present and was 
called upon for a few remarks. He 
brought greetings from the I!linois asso- 
ciation and told something of what had 
been accomplished in his state through 
the employment of the paid secretary to 
solicit memberships. The Illinois associa- 
tion has 500 members, 30 of whom are 
located in Chicago and 470 outside of 
of that city. The personal contact of the 
solicitor, he said, is the thing that counts. 

Mrs. John West of Oshkosh was also 
called upon for some remarks. 


CHAUNCEY S. S. MILLER, secretary 
of the National association, arrived 
at the dinner at 9 o’clock and was given 
an ovation. He electrified his audience 
with his rapid fire arguments for organi- 
zation. “Every one today.” he said, 
“knows what we of the nation are up 
against, but not all of us realize what 
we as insurance men are up against.” 
The American individualism is in danger, 
he said, and it can be made safe for 
Americans only by the cooperation of 
Americans. The time has come when in- 
surance agents everywhere must get to- 
gether as a whole and they must get 
together also with the insurance com- 
panies and with other lines of business. 
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He called attention to the fact that the 
entrance of the government into. the life 
insurance field as far as soldiers were 
concerned and the entrance of the gov- 
ernment into the marine field and the 
entrance of the government into the com- 
pensation insurance field were necessary 
as war measures. There were dangers 
however, he said, of the government mak- 
ing some unnecessary invasions of the 
insurance field and the insurance men of 
the country must be on their guard. 


To Take Up Fire 
Prevention Work 


Service to the nation was the key- 
note of the exe cee y committee report 
by Loyal. Durand of Milwaukee. In 








CHAUNCY S. S. MILLER 


SECRETARY NATIONAL ASSOCIATION 
OF. INSURANCE AGENTS 


New York 


this he called attention to the fact 
that the time for meeting and passing 
resolutions. was passed and that the 
time for meeting and action had ar- 
rived. Action, he said, should be along 
the line of fire prevention work. Every- 
one could help in Liberty Loan drives 
and Red Cross and Y. M. C. A. cam- 


WISCONSIN AGENTS’ NUMBER 


paigns, but insurance men were par- 
ticularly fitted to help conserve the re- 
sources of the nation, and that it was 
up to them to do this. 

They should, he said, make systematic 
inspections of all of the property on 
which they carry insurance, and he 
proposed a committee to work out 
plans for a campaign of this sort to be 
conducted by the Wisconsin association 
in that state. Such a committee was 
named and will report later. 

Mr. Durand also urged the associa- 
tion to foster more cordial relations 
with the company and to increase the 
membership of both the Wisconsin and 
National association, and also to call 
upon all agents remaining at home to 
do all in their power to preserve the 
business of agents going to the front. 


Wisconsin Has 


Many Good Laws 


In his report Chairman August Reb- 
han, of the legislative committee, 
called attention to the many good 
statutes in force in the state. Among 
these was the resident agent law, one 
providing for the creation and mainte- 
nance of local boards, one prohibiting 
unauthoribed insurance except as se- 
cured through men holding special li- 
censes, another the 60-day premium col- 
lection law, another the short rate law, 
another the coinsurance clause law and 
the last, but not least, the fire insurance 
rate-making act. 

Wisconsin is the only state, he said, 
which has the 60-day premium collec- 
tion act, and if the agents do not take 
advantage of it that is their own error 
and not the fault of the state. It is a 
good law and every agent should do all 
in his power to enforce it. Few other 
states, said Mr. Rebhan, have specific 
short state laws or enactments covering 
the use of the coinsurance clause. 

Among the statutes which the state 
has not are an agency qualifications 
law, a measure restricting the number 
of agencies in any community and a 
measure restricting reinsurance. All of 
these laws that the state has, however, 
are excellent and should be carefully 
defended and maintained on the statute 
books. The agents’ association, he said, 
should see that no combination of non- 
partisan leaguers, I. W. W.’s and radi- 
cal socialists should wipe any of these 
from the statute books. 


RESOLUTIONS ADOPTED 


BY WISCONSIN ASSOCIATION OF INSURANCE AGENTS 


Wuereas, The local agents in the state of Wisconsin have heretofore given 
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liberally of their money and time in promoting the war activities of Liberty Loans, 
War Savings Stamps, Red Cross, Y. M. C. A., K. C. Drives, therefore be it 
_ _Resotvep, That this association pledge our allegiance to the President of the 
United States of America, with the assurance that we are ever ready to do “not our 
bit” but “our best” for the cause of God, Humanity and Liberty. 

Wuereas, Many agents have answered the call of their country for service under 
her flag, therefore be it 

Resotvep, That we in assembly give them our assurance that we in the conduct 
of our business will foster and protect their business during their absence, to the best 
of our ability. 

Wuereas, The executive committee of our association has called our attention 


tc the necessity of cooperation in conservation of our resources and food supplies 
therefore be it. 


Resotvep, That we as local agents, assure the companies and the state officials ' 


that we are ready at all times to cooperate and assist in the inspection work which has 
been so ably carried on by our special agents of this state. Further, that a committee 
of three be appointed to suggest some system of fire prevention work to this meeting. 
_ Wuereas, At this time there are marked innovations pertaining to the business 
of insurance, with strong socialistic tendencies, it is apparent of the necessity of strong 
organization and it is necessary that we organize fully to be able to cooperate in the 
defense of our business if we hope to remain in the fire insurance business in this 
United States, therefore be it 
ReEsotvep, That we recognize the able work that is being done by our National 
association, and her able officials, and we pledge that the state association of Wis- 
Consin will cooperate and assist in every manner and means possible in opposing any 
unwise legislation under the direction of the National association. 


Wuereas, It has been forcibly brought to the attention of this association on 
several occasions by the members of the state association and more especially by G. A. 
Strassen, of Mayville, therefore be it 

RESOLVED, That we deem it necessary that an agency qualification bill be made a 
law in Wisconsin, and we instruct the legislative committee to do everything that 
1S necessary to the best of their ability and discretion to further such a law at the 
next session of the legislature. 


NOW, IF EVER, 


a strong organization of local agents is needed in the 
United States. It is needed not only by the agents but 
by the business as a whole and by every American who 
believes in the principles of liberty, individual effort and 
free business life as laid down in the Declaration of 
Independence and the Constitution of the United States. 

This organization should be strong in every com- 
munity and every commonwealth and in the nation as 
a whole. 

The National Association and the Iowa Association 
will help the agents of any community organize a local 
club if such assistance is necessary. Every local club 
should affiliate with the state association. | 

Your business needs the insurance which a good 
organization can provide. 

Join your own state association now. 

“Better be insured than sorry.” 


Tear this off and send it to Frank Fassold, Mitchell Bldg., Milwaukee, Wis. 


APPLICATION FOR MEMBERSHIP 
National Association of Insurance Agents 
The undersigned makes application to become a member of your 
Association through the.............ccceececcceccccecs State Association. 


(Firm Name) 


Ce 


(Town or City) 


Name one company for which 
you issue policies Ce 
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Membership in your State Association 
THIS yell a mete 
ee APPLICATION < Membership in the National Association 
$5.00 INCLUDES Subscription to American Agency Bulletin 
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USE AND OCCUPANCY 


For more than thirty years prior to 
1917 “Use and Occupancy” was a very 
modest flower in the field of American 
insurance. During the year and a half 
last past, however, the spotlight of 
publicity has been turned on it full 
blast. Able men in our business have 
given public talks on the subject; the 
insurance press has printed columns of 
interviews; experts have sprung into 
being almost over night and expounded 
their views at length. All this has 
given use and occupancy insurance an 
aspect of importance to which I fear it 
is hardly entitled. Nevertheless, the re- 
sult, on the whole, has been good. 
Earnest efforts have been made to im- 
prove lax underwriting practices of the 
past, and they have met with some suc- 
cess. You have seen sound regula- 
tions, which a few companies set up 
years ago for their individual guidance, 
enacted into rules by the actuarial bu- 
reaus, and you now have those rules 
in your offices. Rates made by a ra- 
tional schedule system soon will sup- 
plant the flat rates which heretofore 
have obtained. In fine, more history 
has been made in the eighteen months 
last pastthan in all the years which 
preceded them during which use and 
occupancy insurance has been written. 

In view of the foregoing, the question 
of what I could say to you today that 
has not quite recently been well said 
by someone else has caused me con- 
siderable thought. While I make no 
claim to being an expert in use and 
occupancy underwriting, I, like others, 
have my own hobbies, which I might 
trot out for a little exercise, but I be- 
lieve I can serve you best by confining 
myself very largely to a discussion of 
those features of the business with 
which we must come in contact in our 
daily work. In other words, the prac- 
tical side. 

In preparing this talk I have arranged 
the heads without regard to relative 
importance, as follows: 

What Is Use and Occupancy Insur- 
ance? 

_ The Title—The Contract—The Rat- 
ing System—Underwriting Features. 


What Is Use and 


Occupancy Insurance? 


[AM going to start by saying that use 

and occupancy insurance is nothing 
more nor less than insurance against 
loss of net profits. I have heard it 


argued that full use and occupancy in- | 
surance never was intended to include’ 


profits, and I want to make it very clear 
at this time that such belief could only 
result from a total misunderstanding of 
the purpose of use and occupancy in- 
surance. Under this form of insurance 
we undertake to reimburse the insured 
for the loss he may sustain because he 
is prevented from using his plant by 
reason of the disaster named in the 
policy—fire or tornado or explosion or 
any other cause, as the policy may be 
written. Now, what purpose has any 
person in operating a business? One 
only, to make a profit; so the valuable 
thing he loses when his business is in- 
terrupted is the ability to make a profit. 
Use and occupancy insurance bridges 
the gap and pays the profit until the 
plant can be restored to operating con- 
dition. Limited use and occupancy 
policies occasionally are issued which 
do not cover profits. I shalf refer more 
particularly to them later on, but a full 
cover is most certainly insurance 
against loss of profits. 


THERE are three kinds of profit con- 
tracts in common use, and it may be 
well for us first to consider them briefly 
in order that we may have thoroughly 
in mind the points of difference. 
First—Use and Occupancy—a_ con- 
tract which provides per diem indem- 


An Address by F. 


of White Before 


Wisconsin Agents Association 


nity for loss of profits, or in other 
words, makes it possible for an in- 
sured to avoid during a period of busi- 
ness interruption the loss of such 
profits as would have been earned dur- 
ing that period had no interruption oc- 
curred. 

Seconp—The profit policy which pro- 
vides that an insured shall be paid for 
loss of préfits which he may sustain 
through inability to carry out the terms 
of sales contracts. This form of insur- 
ance contains wonderful possibilities 
for the insured, but it is difficult to see 
how any company could be persuaded 
to accept such all-inclusive liability 
without having opportunity to even 
estimate in advance whether a property 


be expected, and while not as com- 
prehensive as the incendiary profit 
policy covering future contracts, might 
be made, it meets the needs of the in- 
sured fully in the large majority of 
cases, as is well evidenced by the 
growth of this branch of the business 
since it has become better understood 
by the insuring public. In England, I 
believe, the first form of profit insur- 
ance written was similar to the one I 
have referred to, which pays a certain 
percentage in addition to the sound 
value of goods destroyed. It was there 
known as “Excess Fire Insurance.” In 
time the inadequacy of this insurance 
was recognized, and another form of 
contract, called “Consequential Loss 








greg use and occupancy insurance is not new, for it has been written 
for many years, it still 1s new to_at least 98 percent of the men an- 


engaged in the insurance business. 


Consequently it is still a puzzle to 


many. As use and occupancy insurance deals with intangible and pros- 
pective things instead of concrete actualities of the present, the puzzle 


1s more difficult of solution. 


A more or less nation-wide awakening to the possibilities of this line 
during the past few years has resulted in a growing appetite for infor- 


mation on the subject.., 


Tue NaTIonaAL UNDERWRITER has been attempting to “feed the nation” 
with this portion of its necessary diet as well as with other portions and 
has printed many articles on the subject and even issued a special num- 


ber devoted to use and occupancy insurance a year ago. 


None of these 


articles or addresses, however, has been quite as comprehensive and 
none more authoritative than the article herewith, which is a reproduction 
of the address of F. C. White, of the New York Underwriters, before 
the annual meeting of the Wisconsin Association of Insurance Agents 
last week. Mr. White is one of the pioneers in the use and occupancy 
field. He has both sold and underwritten the line successfully and for 
several years has successfully directed the sale and underwriting of prob- 
ably more of this form of indemnity than any other one man in the 


country. 


In this address the Wisconsin agents probably had the most valuable 
paper that has been or will be delivered before a state association of 


insurance agents this year. 


It is worthy the careful study of every man 


seriously engaged in the insurance business and should be preserved for 


reference. 








damage of, say, 10 percent would entail 
a loss under the profit policy of 10 per- 
cent, or the face of the policy. 

Tuirp—tThe profit policy under which 
liability is assumed for a certain per- 
centage of the sound value of goods 
destroyed or damaged. This form of 
contract was devised to reimburse the 
insured for the profit he would have 
earned on goods destroyed or damaged 
had he been permitted to market them 
in the usual way. Under a non-valued 
contract this insurance falls short of 
giving the same protection that would 
be afforded by either of the other forms 
referred to. Under a valued contract it 
might readily become an incentive for 
a dishonest insured to sell his goods 
to the insurance companies. 


HAVE heard the statement made that 

the limit of a use and occupancy pol- 
icy could be defined in the briefest 
way by saying that such policy is in- 
tended to cover all damage that an in- 
sured might sustain beyond the cover 
of direct insurance. I cannot subscribe 
to that definition. For example, it is not 
within the scope or purpose of a use 
and occupancy contract to pay the in- 
sured for all loss sustained through the 
severance of business connections by 
reason of a temporary interruption of 
operations. The full obligation under 
a use and occupancy policy is to pay 
for each day’s loss from date of fire 
until the property named in the policy 
has been restored. However, in my 
judgment, this form of indemnity af- 
fords as full cover as could properly 


Insurance,” was devised to take its 
place. Under the latter form com- 
panies obligated themselves to pay for 
loss of profits sustained during loss pay- 
ment “periods” named in the policy, 
such periods running from three months 
up to three years, the usual period be- 
ing three months. Their policies con- 
tain no per diem feature. Their process 
of loss settlement is to have an adjuster 
go over the insured’s books at thirty 
days intervals after a loss, and by them 
determine how the output compares 
with that of the corresponding period 
in the previous year. Any diminution 
of output developed by such compari- 
son is used as the basis for adjustment, 
and it is customary to pay the insured 
each month until the business has be- 
ccme normal, or until the end of the 
stated loss payment period. There is 
much that recommends itself in this 
dignified and equitable method, but I 
shall leave it to you to estimate how 
popular it would be if introduced in our 
country, where the insured has become 
accustomed to receiving a draft in full 
settlement almost before the smoke 
has cleared away. 


P he the best of my knowledge, use 
and occupancy insurance is purely 
an American institution. The first con- 
tracts issued by stock companies were 
written in New England about thirty- 
five years ago. Occasionally since that 
time the business has been galvanized 
into activity for a short time through 
some unusual condition, but for the 
most part the class has been looked 


upon with suspicion by the companies, 
with the result that there was little 
encouragement for agents to make 
themselves conversant with its details. 
A few companies, however, have for 
several years past accepted use and oc- 
cupancy liability freely, with certain 
reasonable restrictions, and assisted 
their agents in becoming competent use 
and occupancy underwriters. Those 
companies by degrees accumulated 
some volume of premiums from the 
class, and it was. when this fact was 
borne in on their competitors that use 
and occupancy became more a subject 
of general interest. The war finally 
gave the business what I fear was an 
unhealthy impetus, of which I shall 
speak later on, and today use and oc- 
cupancy is a recognized factor in our 
business, although by no means the 
most important one, and a subject for 
profitable study by each and every one 


of us. 
The Title 


SINCE the early writing of this form 
of indemnity it has been known as 
use and occupancy insurance. Why a 
title so lacking in descriptive qualities 
should have been selected, do not 
know. With a full knowledge of what 
use and occupancy insurance is, it is 
not difficult to imagine that what the 
author of the title meant to express 
was, insurance against loss sustained 
through inability to use and occupy 


‘certain premises to be described in 


forms bearing the title. "Whether that 
was his intent I cannot say with cer- 
tainty for history is silent on that head. 
The only point of real importance to 
us in connection with the matter is that 
the title use and occupancy has no legal 
status, for thus far the courts have 
failed to define its meaning. This fact 
makes it absolutely necessary that each 
use and occupancy form shall contain 
a full description of what the issuer 
means by the term use and occupancy. 
Of course, it would be quite in order 
for anyone to devise another title for 
the business, and it would not be hard 
to work out one that would be much 
more appropriate than use and occu- 
pancy. However, we are creatures of 
habit, and I presume that for years to 
come we shall see forms headed by that 
title. 


[F you will allow me to speak here of 
a matter that is indirectly a personal 
one, I would like to tell you of an 
amusing phase of this title question. 
About ten or eleven years ago we de- 
cided in our office that a clearly de- 
scriptive title for this form of indem- 
nity would be helpful to agents and in- 
sured, and also would give a little in- 
dividuality to our forms; so we got 
together, and from a long list of titles 
suggested by men in our office we se- 
lected “Business Interruption Indem- 
nity” as being the most clearly descrip- 
tive. We printed it in our forms and 
we alone used it for several years there- 
after. Then one by one other com- 
panies adopted the title, which was 
quite in order, since it was not copy- 
righted. Quite recently there has been 
considerable argument, which has caused 
us some quiet enjoyment as to who 
really devised the title. It has been 
attributed to several gentlemen. Some 
have repudiated it, others are still rest- 
ing under the “soft impeachment.” To 
cap the climax, I was told a short time 
ago by a gentleman in another office 
that his company devised both the title 
and form which they were using, when, 
as a matter of fact, the title was “Busi- 
ness Interruption Indemnity,” and the 
form was a verbatim copy of our own. 


The Contract 


With the thought in mind that we 
must thoroughly understand use 
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and occupancy contracts before we can 
succeed in developing the business, I 
have given considerable space to that 
subject. In considering the question of 
contracts of this character we should 
always remember that in the United 
States and Canada, usage has decreed 
that use and occupancy insurance in- 
variably shall be written on a per diem 
basis. It is necessary for us to remem- 
ber this to avoid confusing use and oc- 
cupancy with other forms of profit in- 
surance. 

Generally speaking, no contract of 
use and occupancy can safely go far- 
ther than to agree in plain terms to 
indemnify for actual loss. sustained. In- 
deed it should fall somewhat short of 
doing that, for it is not too much to 
say that the insured should be at least 
a partner with the insurance com- 
panies in any misfortune (within the 
limits of the policy) which may befall 
his property. One can readily under- 
stand that there would be’ insufficient 
incentive for protecting against hazards 
to property if the future held no pen- 
alty for failure to do so. 


ie is true that what we have become 
accustomed to hear described as “the 
exigencies of the business” have re- 
sulted in the writing of valued use and 
occupancy policies on sprinklered risks. 
It would be even more difficult, how- 
ever, to defend the issuing of valued 
use and occupancy policies than valued 
direct policies. It might be measure- 
ably safe to over-insure a prosperous 
business concern under a direct policy 
because, with a profitable future defi- 
nitely in prospect, the loss of business 
connections which would result from 
a serious shutdown ordinarily would 
not be compensated for by such over- 
insurance. Add to the direct insur- 
ance, however, valued use and occu- 
pancy indemnity in amount sufficient to 
give to the holder a larger income while 
idle than while operating, and immedi- 
ately we are confronted with at least a 
passive moral hazard; a sort of “don’t 
care a hang” feeling, which goes nat- 
urally with the certainty that the fu- 
ture is more than safely provided for. 


THE question is frequently asked, 
“What should be covered under a 
use and occupancy policy?” My an- 
swer would be, that under a use and 
occupancy policy nothing should be 
undertaken beyond paying the insured 
for each day that his business may be 
entirely interrupted by the disaster 
named in his policy, a sum sufficient to 
allow him to retain unimpaired the 
net profits that would have been earned 
had no disaster occurred. Reduced to 
the last analysis, that is exactly what 
a proper form and an adequate amount 


of insurance would provide, for use 
and occupancy insurance, as we know, 
is nothing more nor less than per diem 
profit insurance. In order that the in- 
sured may collect his full unimpaired 
net profits, it is necessary, of course, 
that the form shall include all items of 
expense which must continue during 
the time his business remains unpro- 
ductive. This is obviously so, because 
during such time the use and occu- 
pancy insurance would be the only 
source of income directly applicable to 
the business insured. 


THE rules which regulate our under- 

writing permit ample latitude for ex- 
pressing the liability. A wording com- 
monly used is as follows: 

It is understood and agreed that the 
term “Use and Occupancy,” as herein 
used, shall be construed to mean net prof- 
its; general maintenance to the extent of 
taxes, heating and lighting; legal liability 
of assured for royalties; and salaries and 
wages of such employes as must be re- 
tained in order to promptly resume opera- 
tions. 

For most cases this affords a full 
cover. 


N addition to the foregoing, some 

forms cover interest on bonded in- 
debtedness, which is entirely proper 
when the insured has such indebted- 
ness, while others cover interest on the 
cash value of the plant. The latter 
should not be covered unless it is 
known that the insured’s books carry a 
charge for such interest. We need not 
go more minutely into details as to what 
fixed charges should be named in the 
policy if we bear in mind that all items 
of overhead expenses which would need 
to be continued during an idle period 
should be definitely included, and 
provided for in the amount insured. 
Sometimes valued policies go very 
much into detail in describing the cover. 
This, however, is only a form of win- 
dow dressing indulged in usually, I be- 
lieve, without intent to deceive, and 
does not relieve the company from the 
necessity of paying the exact amount 
named in the policy in the event of a 
total shutdown, regardless of the actual 
loss sustained. 

Some underwriters omit entirely any 
definition of use and occupancy, per- 
haps preferring to allow the adjuster 
and insured to come to an understand- 
ing on that point after the loss. To 
my mind, that is not a safe method, for 


as I have already explained, the words. 


“Use and Occupancy” have no legal 
status, so without a clear definition in 
the contract, both insured and adjuster 
would have a perfect right to hold to 
their own views, and those views 
might be—and usually are—widely di- 
vergent. Every use and occupancy con- 





tract should be clear and unmistakable 
in its terms. Nothing should be left to 
the imagination; no word that would 
serve to clarify should be omitted; no 
superfluous words should be added. 


ind occupancy policies of three kinds, 
. @, those under which the same per 
diem amount would be collectable for 
each working day in the year; those 
under which the same per diem amount 
would be collectable for each working 
day of a period less than one year, but 
with the saving clause that the com- 


"THE rules permit the writing of use 
i 
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panies shall have no liability except be- 
tween certain named dates; and those 
under which the per diem amount 
varies. Another form which, in the 
past, has been written to a limited ex- 
tent, but which, happily, now is seldom 
encountered, is that which named a per 
diem amount that would exhaust the 
policy in a short time, say, 90 to 120 
days, and undertook to pay for loss oc- 
curring at any time during the term 
of the policy. Under that form most 
losses would be total to the company, 
and the insured, more often than not, 
would be left dissatisfied because of 
the inadequacy of the cover. The re- 
vival of this pernicious cover, or one 
similar to it, is being urged in some 
quarters, and I cannot but feel that any 
effort toward that end is extremely in- 
judicious at this time. When business 


conditions become normal it may be 
practicable to select certain types of 
risks which we could safely predict 
might be rebuilt and equipped in less 
than twelve months; now it is not pos- 
sible to do so. Building difficulties are 
increasing, and the replacement of ma- 
chinery alone is a problem which is 
causing some companies to accept use 
and occupancy offerings with great 
conservatism. Right now many in- 
sured would be wise to have their poli- 
cies written in amounts that it would 
require eighteen months to exhaust in- 
stead of twelve. Such contracts are 
written on the other side, and I see no 
underwriting reason why the insured’s 
necessities could not safely be met in 
that way here. 


ITH very few exceptions all kinds 
of business can be insured under 
one or the other of the permitted cov- 
ers. The basic conditions of liability 
underlying all approved forms are iden- 
tical, with the result that forms neces- 
sary to afford proper protection to all 
classes of business differ only in rela- 
tively minor particulars. All policies 
are written on a per diem basis, and 
each if properly drawn must contain a 
partial payment clause, which would 
make it necessary for the insured to 
carry insurance equal to his full yearly 
net profits, plus fixed charges, in order to 
avoid becoming a coinsurer in the event 
of a partial interruption of his business. 
While much the larger number of 
cases are cared for by a form naming 
a level per diem amount for each work- 
ing day of the year, varying per diem 
amounts may be used for any business 
in which profits fluctuate widely in dif- 
ferent seasons. For season risks, such 
as canneries, cotton oil mills, etc. a 
level per diem is named, payable only 
for loss occurring during a specified 
operating period. 


AS I have already explained, a prop- 
erly worded form intended to af- 
ford full cover should include not only 
net profits but also all fixed charges 
that could not be avoided during an 
idle period. An insured’s wishes may, 
however, with entire propriety, be met 
by issuing a policy covering fixed 
charges only,or by one covering net 
profits only. Neither, however, would 
give full protection to a profitable busi- 
ness, and, in my personal experience, 
I have met with but little demand for 
either. Nevertheless, I believe that a 
market for the fixed charges contract 
could be worked up, and I shall discuss 
that point further a little later on. 


E may well spend a few minutes 
here in considering that exceed- 
ingly important condition, the partial 
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payment clause; not only because it is 
of first importance, but because no 
other item of the use and occupancy 
contract apparently is so little under- 
stood. In the first place, the fact that 
every properly drawn partial payment 
clause is substantially a coinsurance 
condition should be clearly realized— 
which fact, by the way, should be ex- 
plained to the insured with the same 
care as would be observed in making 
him acquainted with the conditions of 
a coinsurance clause. Perhaps I should 
explain that the term “partial pay- 
ment,” as applied to use and occupancy 
transactions, through usage has be- 
come understood to mean the payment 
for each day of a loss period, of some- 
thing less than the per diem sum. that 
would be paid for a total interruption 
of business. A wording commonly 
used for a partial payment clause, and 
one which meets all necessities, reads 
about as follows: 


and if by fire occurring during the period 
of time named herein the ability to pro- 
duce the full daily average of goods be 
impaired but not destroyed, then shall this 
company be liable per day for said actual 
less sustained in such proportion of a 
sum not exceeding $........ as the net 
profits so prevented from being made 
bear to the full daily average net profits, 
it being understood and agreed that for 
the purpose of this insurance the average 
daily net profits for the ........ days of 
full operation next preceding the date of 
fire shall be considered the full daily aver- 
age net profits. 


Many other clauses have been de- 
vised to cover this feature, and prac- 
tically all of them are in effect coinsur- 
ance conditions. They differ from the 
one quoted principally in two ways. 
Either they contain in place of the 
words “net profits,” “gross profits,” 
“sales,” “production” or some other 
term which the compiler fancied, or 
else they make no reference whatever 
to the period before the loss. 

The following is an example of the 
clause which does not require that the 
experience prior to the loss shall be 
used: 


During the time of a partial suspension 
of business the per diem liability under 
this policy shall not exceed the same pro- 
portion of the per diem liability which 
would have been incurred by a total sus- 
pension of business, as the proportion by 
which the daily business at the time of 
fire is decreased. 


Probably the mistake most often made 
in analyzing the partial payment clause 
which requires that the experience prior 
to the loss shall be used in measuring 
partial losses, is in construing it to 
mean that the limit of any loss occa- 
sioning either a partial or total inter- 
ruption of business shall not exceed 
such past experience. In fact, the clause 
means no such thing. Its function is 
to measure partial losses only, and it 
has no other purpose in the form. The 
insuring clause in the contract obli- 
gates the company in the following 
words: “for actual loss sustained, not 


exceeding $...... per day.” The par- 
tial payment clause we are considering 
simply provides, subject to the fore- 
going condition, a mathematical means 
of determining what proportion of an 
amount representing the actual loss that 
would have been sustained for a total 
interruption of operations shall be paid 
for a partial interruption of operations, 
and it neither qualifies nor amplifies 
the insuring clause in so doing. 

Let us take, for example, a hypo 
thetical case in which the policy read: 
“for actual loss sustained, not exceed- 
ing, $300 per day,” and obligated the 
company, in the event of a partial sus- 
pension of operations, to pay such pro- 
portion of a sum not exceeding $300 
per day as the product so prevented 
from being made bore to the full daily 
average product for the 300 days of 
full operation next preceding the date 
of fire. 

In adjusting a claim under this form 


which is 3/6ths, or %, in dollars, $150 
per day. : 
I read an article the other day in 
which a “prominent underwriter” was 
quoted as having given the opinion 
that such a partial payment clause as 
we are discussing wquid make the con: 
tract a valued one. If correctly quoted, 
that gentleman was laboring under the 
general misapprehension to which I 
have referred. In reality, the clause 
affords a perfectly tlear method of ar- 
riving at an equitable adjustment. In 
my opinion, a crystal clear mathemat- 
ical partial payment clause will be ex- 
tremely necessary,‘at least until such 
time as our adjusters (speaking gen- 
erally, for, of course, there are excep- 
tions) have a better conception of the 
scope and purpose of use and occu- 
pency contracts. Even under carefully 
drawn forms, both companies and the 
insured still suffer too frequently 
through loss transactions which evi- 
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the procedure would be first to deter- 
mine what actual loss the insured would 
have sustained had his operations been 
totally suspended. It is true that in 
determining this point the past experi- 
ence would be used, but only in con- 
junction with a full consideration of 
what would have been the result of 
full operations over the estimated 
period of business interruption. 

Let us assume that the adjuster de- 
cided that $300 per day would be an 
equitable sum to pay the insured in the 
event of a total interruption of opera- 
tions, and that the average production 
of the plant (an automobile factory) 
for the 300 days prior to the fire was 
ascertained to be six cars per day. 
Having established these facts, it would 
then be necessary to estimate how 
many cars could be turned out during 
the time the plant continued to be 
crippled. We will assume that the ad- 
juster and the insured agreed that three 
cars per day could be produced. With 
these facts determined the contract 
would require the company to pay such 
proportion of $300 per day “as the prod- 
uct so prevented from being made bore 
to the full daily average product,” 
which, applied to our problem, unmis- 
takably would mean the same propor- 
tion of $300 per day as the proportion 
which three cars bear to six cars, 


dence a lack of understanding on the 
part of the adjusters. 


THE limits of this paper will not ad- 
mit of my taking up in detail the 
many variations of the partial payment 
clause which are in use. My very de- 
cided preference, as I have stated, 18 
for the clause which uses past experi- 
ence as a measuring stick. It supplies a 
more rigid guide for the adjuster, and 
operates fairly for bot hcompany and 
the insured. I wish, however, to speak 
briefly of one question in connection 
with this clause which during the past 
few months has become almost con- 
troversial—that is, whether it is better 
to measure the partial loss by the past 
net profits, past gross profis, past pro- 
duction, or past sales. In _ practical 
operation, and with a competent ad- 
juster having power under the con- 
tract to use his discretion, either could 
be used without detriment to company 
or insured. I am not inclined to lay 
nearly as much stress on this point as 
I am on the necessity for using some 
past experience as a guide in adjusting 
partial losses. However, as I view 
the point, net profits would seem to be 
the better term. 

Net profits are what we insure, and 
the term “net profits” can be used in 
forms for both mercantile and manufac- 


turing risks. So can the terms “sales” 
or “gross profits,” for that matter, but 
using sales might work out to the dis- 
tinct disadvantage of either party to 
the contract. It is conceivable, for ex- 
ample, that an insured might have sales 
during a period of partial interruption 
that amounted to 50 per cent of the full 
average sales before the loss, but upon 
which he earned less than 50 per cent 
of the average profit on sales before 
the loss, so that the actual loss to the 
insured would be in excess of 50 per- 
cent. Or the condition might be re- 
versed, in which event the company 
would suffer. 


I am opposed, on principle, so to 
speak, to the use of the term “gross 
profits” in any part.of a use and oc- 
cupancy policy. In my opinion, it is 
little short of criminal to insure the 
gross profits of any concern, although 
occasionally it is done, and_ even 
though the wording used is “gross 
profits less expenses and cost of ma- 
terial,” I still prefer that no mention 
of gross profits be made because of 
the suggestion of impropriety which 
that term conveys to the mind. As to 
“production,” while I used that term 
in illustrating the operation of a par- 
tial payment clause, it cannot always 
be used without reducing the produc- 
tion to dollars and cents and making 
it necessary to go somewhat outside 
the wording of the contract to effect an 
adjustment, which in itself is suffi- 
cient reason for using another term. 

It would be impossible for ex-ample, 
to take the varied product of an agri- 
cultural implement factory -as a basis 
for measurement. To attempt to do 
so would result in a problem something 
like this. If the average production of 
a factory for the 300 days preceding 
the loss was ten harrows, twenty-five 
cultivators, five drills, and one thresh- 
ing machine, and after the loss it was 
determined that the production would 
be reduced thereby to five harrows, 
ten cultivators, two drills and no thresh- 
ing machines, to what proportion oi 
the per diem sum named in the policy 
would the insured be entitled? It is 
obvious that the answer could not be 
arrived at without reducing the prod- 
uct to dollars and cents. 


At’ of you are more or less familiar 
with the new rules which will regu- 
late the writing of use and occupancy 
insurance. To those, however, who 
have not as yet been able to go thor- 
oughly into the subject, I should like 
to make as brief an explanation as pos- 
sible of the reasons which underly the 
rules—that is, of such of them as are 
not self-explanatory. 


NE rule which perhaps is not 

wholly clear as to its purpose, re- 
quires that policies shall contain a 
clause limiting the liability to such time 
(not limited by the expiration of the 
policy) as would, with the exercise of 
due diligence and dispatch, be neces- 
sary to replace the property named in 
the policy to the same condition as ex- 














Secure Our Rates 








R. W. PIEPER, Pres. 


GEO. E. DOUCETTE, Vice-Pres. 


EDGAR G. ERDMANN, Treas. 


WM. P. DOUCETTE, Sec’y 





A WISCONSIN COMPANY FOR WISCONSIN PEOPLE 





@ SECURITY—We are under the direct supervision of the Insurance 
Only reliable Automobile Owners are accepted 


Department of Wisconsin. 
for insurance. 


q PROTECTION — We offer full protection and better individual service at 


at ACTUAL COST. 





@ ECONOMY —Low operating expense. 


WHY Pay More to Outside Companies? 
THE MERRILL AGENCY, Mers., 


Majestic Building 
Phone Grand 966 





Trade 


Home 














LIVE AGENTS WANTED 


MILWAUKEE, WIS. | 




















~~ OM TD te te ee DO 


a a oe ad 


ee ee a ee 





1918 


ey 
—— 


sales” 
, but 
> dis- 
ty to 
ir ex- 
Sales 
ption 
e full 
upon 
cent 
efore 
oO the 
} per- 
e re- 
ipany 

















July 18, 1918 


WISCONSIN AGENTS’ NUMBER 


9 





isted at the time of loss. The refer- 
ence to property in the rule is there 
to prevent a claim being made that pay- 
ment should cover such time after the 
restoration of the building and equip- 
ment (and stock if covered) as the in- 
sured might deem necessary to restore 
his working organization to the same 
condition of efficiency as existed before 
the loss. The contingency involved in 
the foregoing is too intangible to rate, 
hence the rule. I may say that this 
rule, like most others, was not enacted 
until experience had made the need for 
it apparent. 


THE rule requiring that policies shall 
contain the following clause: 
It is understood and agreed that as soon 


as practicable after any loss the insured 
shall resume complete or partial opera- 
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tion of the property herein named, or 
shall make use of other property, if ob- 
tainable, if by so doing the amount of 
loss hereunder shall be reduced; and in 
the event of the insured continuing busi- 
ness (in whole or in part) at some other 
location, or using other property during 
the time required in repairing or recon- 
structing the building named herein, the 
net profits earned at the new location 
stall be deducted from the amount that 
under the terms of this policy would 
otherwise be recoverable by the insured. 


was deemed necessary to prevent an 
insured from being content to draw in- 
come from the insurance companies 
rather than to continue his business at 
some other available location. Also to 
require the insured to use other prop- 
erty, if same can be had, as, for example, 
would be quite prossible if the insured 
operated one or more additional plants 
in the same or a similar industry. The 
condition of the rule which reduces the 
loss by the amount of the net earnings 
at another location is obviously equit- 
able, since the company only undertakes 
to pay for actual loss sustained. 


THE rules in the west require that a 

coinsurance clause shall be attached 
to each use and occupancy policy. This 
1s not a condition of the rules in force 
in the east and south. There the rules 
only require that coinsurance clause, 
or an average clause, must be attached 
to any policy which covers more than 
one plant. I can see no sufficient rea- 
son for requiring that a coinsurance 
clause shall be used on policies cover- 
ing a single risk if the form is otherwise 
properly drawn, and I hope that the 
eastern and southern rule will shortly 
prevail in this field. As we know, the 
partial payment clause is the substan- 
tial equivalent of the coinsurance clause 
is so far as the interests of the indi- 
vidual company are concerned, so it 
would appear to be unnecessary to re- 
quire that both shall be included in 
the form. It is imperative, however, 
that an average clause shall invariably 


be used when more than one plant is 
covered under the same policy. 


ANOTHER rule reads as follows: 


Policy forms shall include a clause 
reading: “It is a condition of this insur- 
ance that the insured shall not be ertitled 
to compensation on account of delay 
which may be occasioned by any ordi- 
nance or law regulating construction or 
repair of buildings, or by the suspension, 
cancellaticn or lapse of any license or by 
any other consequential damage.” 


No doubt you are familiar with build- 
ing laws in force in some cities, under 
which in the event of a fire causing 
damage to a building exceeding a cer- 
tain percentage of its value, the owner 
would not be permitted to restore the 
building to its original condition if dam- 
aged, or to erect another building of 
identical construction in the event of its 
being destroyed, but would have to con- 
struct a better building, one conforming 
with the ordinances for new buildings. 
This involves another contingency so 
indefinite as to be hardly subject to 
rate. , 

The reference to cancellation, sus- 
pension or lapse of a license had its 
origin, I think, in the adjustment of a 
claim on a certain hotel property. In 
the course of the adjustment it devel- 
oped that the insured had been operat- 
ing the hotel in contravention of the 
building laws, whereupon the authori- 
ties canceled his liquor license. Inas- 
much as the insured’s principal income 
came from the hotel bar, he succeeded, 
under a loosely drawn policy form, in 
compelling the companies to pay for 
partial interruption far beyond the time 
that would have been required to repair 
the physical damage to the building and 
equipment. 


T HE rule which requires that policies 
shall contain the following clause: 


It is a condition of this insurance that 
no liability is assumed on account of 
damage to the finished product, or for 
the time required to reproduce any fin- 
ished product which may be damaged. 


is very frequently misunderstood be- 
cause it is a common practice to cover 
stock under use and occupancy forms. 
By the word “stock” in the insuring 
clause, however, it is intended to cover 
raw stock only. To include finished 
stock might extend the payment period 
by such time as would be required to 
manufacture new stock to replace that 
damaged or destroyed and, conceivably, 
by such further time as might be re- 
quired to age the stock, as for example, 
in the case of varnish factories, brew- 
eries, distilleries, etc. 


HE rule which requires that the 

word “day,” or “working day,” as 
used in the contract shall be held to 
cover a period of twenty-four hours is 
necessary to prevent a claim being 
made for two or three days’ indemnity 
in a single twenty-four hour period, 
which in the absence of such defini- 
tion might be done in the event of a 
plant operating two or three eight-hour 
shifts. 

I have risked tiring you out by going 
into rather rudimentary details with re- 
spect to the contract because I had the 
feeling that there might be some among 
you to whom such minutiae would be 
valuable, and also, to make a confession, 
because it has given me an opportunity 
to brush up my own knowledge. 


Now just a word in summary before 
we pass on to the subject of rating. 
The more general writing of this class 
has produced a large crop of critics 
from whom we have received some help, 
but it must be confessed that many of 
the so-called new ideas thus far put for- 
ward belong in the class of things “tried 
and found wanting.” 

It is a pretty safe practice to stick to 
policy conditions that have been “time- 
tried and court-tested.” Use and occu- 
pancy insurance, we know, is not a new 
business and we have some valuable 
court decisions which form at least a 
slender basis for our underwriting. 


If some of you have not sufficient 
time to work up your own use and occu- 
pancy forms, or sufficient knowledge of 
the class to enable you to draw up a 
contract that will properly cover your 
clients and at the same time do justice 
to your companies, you need not con- 
sider yourselves out of the race, for the 
advisory forms published by the Uni- 
form Forms Committee are carefully 
devised and comprehensive instruments 
which may be had for the asking. 

These forms have been drawn with 
scrupulous regard, not only for the 
rules, but also for the interests of both 
company and insured. While there is 
much that could be said, and to which 
I could give hearty assent, in favor of 
allowing opportunity for the exercise of 
personal ability among agents and com- 
panies in devising forms bearing the 
stamp of their individuality, much also 
could be said:in favor of uniformity. 

Perhaps this is not the time for ex- 
tended remarks on either side of. the 
question, so I will only say, when in 
doubt use a ready to wear form rather 
than run the risk of committing your 
companies under an agreement that is 
lacking in one or more fundamental 
safeguards. To repeat, however, if you 
are to succeed to any extent in writing 
this class of business you must eventu- 
ally understand the contract, and learn 
how to apply it to all conditions sur- 
rounding your customers’ business. 


The Rating System 


THAT the subject of use and occu- 
pancy for years has been one of 
minor importance to the large majority 
of companies is perhaps best evidenced 
by the fact that up to three years ago 
there had been no real demand for a 
modern method of making rates. There 
can be ro question as to the necessity 
for at least unifying rating rules, for 
such regulations as existed were at wide 
variance and none of them were wholly 
defensible. 


Each rating jurisdiction in the east, 
west and south, with the exception of 
New England, where rates were open, 
had its own method of making use and 
occupancy rates. The fire rates were 
used as a basis. In one city or state the 
full building fire rate would be required 
for all classes of business; in another 
75 percent of the fire rate; in another 
80 per cent; in another 90 percent, and 
so on. Some rules used the stock rate, 
when stock was included in form, others 
did not. Average rates were worked out 
on a basis of property values in one lo- 
cality, and in another perhaps directly 
adjoining, the rule would require the 
use of the highest rate in a plant for a 
blanket cover. An assured owning 
property in two adjoining states would 
be obliged to familiarize himself with 
two different sets of rules for his use 
and occupancy insurance, and no one 
could tell him why. 


WHEN the necessity for a uniform 
rating system was generally real- 
ized, which, as I have said, was about 
three years ago, the work of devising a 
system was referred to a committee of 
rating experts drawn from the east, 
west and south and the schedule which 
was promulgated in 1917 is the result of 
their work. It was good work, for the 
task of fitting a schedule to use and 
occupancy conditions was a difficult 
one, and while no doubt experience will 
from time to time result in changes 
being made in the present schedule, it 
is, I believe, fundamentally sound in 
principle and as a whole will stand. 
That the fire rate alone is no proper 
measure for use and occupancy lia- 
bility must be obvious to all of you. In 
use and occupancy we must deal with 
two principal things; i. e., probability 
of loss and duration of business inter- 
ruption. The fire rate takes care of the 
first, and therefore has its proper place 
in the rate schedule. To cover the 
feature of duration of business interrup- 
tion required the chief thought of the 
framers of the schedule. This was com- 
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prehensively covered by a series of 
charges and credits in the schedule. 
There are charges for foreign made 
machinery, machinery made on special 
order, and machinery especially subject 
to damage; charges for process condi- 
tions out of the ordinary, and charges 
covering varying conditions of time 
necessary for replacement of stock. 

Recognition was giver in the basis 
rates to differences in the length of 
time required for replacement in differ- 
ent types of construction. 


(AVERAGE rates are worked out by a 

method which properly ignores the 
property values, but instead considers 
the effect that the burning of each sec- 
tion of a plant would have on the inter- 
ruption of business of the pliant as a 
whole. 

While I have said that the fire rate 
alone is not a proper measure for use 
and occupancy liability, that statement 
is more particularly true of manufac- 
turing business. In mercantile business, 
with no machinery or process features 
to consider, and with structural condi- 
tions more uniform, the use of a per- 
centage of the fire rates as a use and 
occupancy rate would probably operate 
without injustice to company or in- 
sured. he new rating system pro- 
vides for such flat rates on mercantile 
risks, and we can well afford to try out 
that method until experience covering 


a period of years has either confirmed 
or disproved its equity. In this con- 
nection it is well for us to remember 
that no statistics of any value are now 
available, as most companies have not 
segregated their use and occupancy 
business. 

I wish that time would permit us to 
discuss the schedule more at length, but 
it will not require much study on your 
part to make yourselves thoroughly 
conversant with it, if you have not al- 
ready had opportunity to become so. 
You should come to know it by heart 
just as, I presume, you do the fire rat- 
ing system, form, for I predict it is here 
to stay. Surely it has the same reasons 
for existence as any other schedule sys- 
tem, and we long ago determined that 
schedule rating provides the only prac- 
tical method of fixing equitable prices 
in our business, and therefore the only 
defensible one. 


Underwriting Features 


NDERWRITING methods in this 
branch of our business are less uni- 
form than in any other. This is quite 
understandable since to most companies 
use and occupancy is a new business. 
What I say to you on this head must 
therefore be largely an expression of 
personal views. 
It is clear to me that unless prac- 
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tices become more conservative, par- 
ticularly in the standard of risks accept- 
able for full coverage, the result will 
be to bring the writing of use and occu- 
pancy into such disfavor as to “kill 
the goose that laid the golden egg.” 
To insure under a valued policy a con- 
cern that is not conducting a profitable 
business is to invite a loss, and hence is 
contrary to public policy. To insure the 
same concern under a nonvalued policy 
is to at least run the,risk of being 
obliged to combat a fraudulent claim, 
which in the last analysis is no better. 


NLESS a business is well estab- 

lished, of good credit standing, and 
with demonstrated ability to earn a 
profit, it may not properly be insured 
under a full use and occupancy policy. 
In my judgment it is not alone suff- 
cient for a concern to have what appear 
to be bright prospects. Companies have 
been formed during the past few years 
for the purpose of working under war 
contracts which promised enormous 
profits, only to wind up in the hands of 
receivers. To me it appears manifestly 
unsound to insure the prospective 
profits of such concerns, yet I regret to 
say that it is being done. The only safe 
rule is to deny profit insurance to any 
concern that has not proven ability to 
earn a profit. 

Speaking now more particularly on 
the physical side, theoretically one risk 
is as good as another under a proper 
rating system. It is a little early, how- 
ever, to accept that thought literally. 
For some time at least here will be 
good use and occupancy risks and 
those not so good. 


F VERY good fire risk is not a good 

use and occupancy risk. Very often 
of two risks, one fireproof and the other 
frame, the frame one is the better be- 
cause it can more readily be replaced. 
Risks having specially made or foreign 
machinery are not as good as those 
using machines which can be bought in 
the open American market. The same 
is true as to stock when stock is in- 
volved. However, almost any risk is 
writable under a full use and occupancy 
policy provided it has the fundamental 
requisites I have mentioned with re- 
spect to business age and profit earn- 
ing record, and for others there is the 
fixed charges policy. As I view it, there 
is nothing subversive of public policy or 
sound underwriting in protecting a!most 
any concern by a policy under which the 
company undertakes only to pay for the 
loss of fixed charges during a period of 
business interruption, and I believe 
there are possibilities for working up 
considerable income through intelligent 
exploitation of that form of cover. 
There is a large field to work in, for the 
majority of risks are not proper sub- 
jects for the full cover, and the fixed 
charges policy has the advantage to the 
insured of not requiring a large outlay, 
for such policies naturaliy are written 
in comparatively small amounts. 


N WRITING all forms of use and oc- 

cupancy policies extreme care should 
be taken in describing property, the de- 
struction of which would cause loss 
under the policy, and in clearly connect- 
ing the liability with such property. For 
example, it is not sufficient to say that 
the company shall be liable in the event 
that property “located in the town of 
Wis Aisie sauce ae shall be destroyed.” The 
exact location of such property by 


street or block numbers should be 
given, otherwise the company might be 
held liable for loss to other property of 
the insured in the same town, even in 
the event of such property having been 
built since the policy was _ issued. 
Neither is such a clause as the following 
proper: “If by fire occurring during the 
period of time named herein the insured 
is prevented from carrying on his busi- 
ness.” Under such a form the company 
might be liable for fire occurring in 
South Africa, for example, if the as- 
sured was dependent upon the product 
of the risk destroyed or damaged in 
South Africa for the continuation of his 
business. A clause reading: “If by fire 
occurring during the period of time 
named herein the property described in 
this policy is destroyed or so damaged 
as to prevent the insured from carrying 
on his business” clearly limits the lia- 
bility to loss resulting from damage to 
the property named in the policy, as it 
properly should. 

I speak of these things here because 
they are not clearly covered in the 
rules and therefore in a sense are mat- 
ters for underwriting judgment. 


Now just a word on the question of 
whether use and occupancy is con- 
sequential insurance in the sense that 
the liability is so separate from direct 
fire liability that companies may safely 
accept use and occupancy lines in addi- 
tion to full fire lines on the same risk. 
Up to a short time ago I should not 
have considered the question open to 
debate, but quite recently a well in- 
formed man was quoted as having said 
in an address on use and occupancy 
that some companies did not consider 
use and occupancy liability as additional 
to liability under direct policies on the 
same risk. Can you conceive of a fire 
of any magnitude not causing.a use and 
occupancy loss to a profitable business? 
I cannot, and I feel perfectly safe in 
saying that when you have given your 
companies their full lines under direct 
policies, they will not also be open for 
use and occupancy insurance on the 
same risk. If, however, any companies 
are really ignoring the cumulative lia- 
bility they assume under use and occu- 
pancy policies, I predict they will do so 
only until a loss adjustment makes the 
mistake apparent. 


[N conclusion I feel obliged to express 
my .firm conviction that the future of 
the use and occupancy insurance is very 
largely in your hands. You can make it 
increasingly important, or you can bring 
it into such disfavor as to limit the in- 
come to a negligible sum. Most cer- 
tainly the indiscriminate and unintelli- 
gent writing of this business will tend 
to increase the fire waste—the very 
thing all of us in other ways are com- 
batting. I think that a large share of 
the responsibility should be placed on 
your shoulders because you are the ones 
who develop:the business, and it is upon 
you that we in“ the company offices 
place our dependence for the funda- 
mental facts upon which we must base 
our underwriting. If you will make it 
a rule never to introduce the subject 
of full use and occupancy insurance to 
any prospect until you know he will 
make an acceptable risk, you will be 
building a permanent foundation for 
this‘ branch of our business to the ulti- 
mate benefit of your companies and 
yourselves, for your interests and theirs 
are inseparable. 
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FACTS ABOUT U. & O. 


Brought Out by Discussion Following Address by F. C. White 


OLLOWING the address of Mr. 
White many asked the speaker va- 
rious questions on use and occupancy 
insurance. In these inquiries and an- 
swers it was brought out that use and 
occupancy insurance can be written for 
two classes of property owners, mer- 
chants and manufacturers. 

Mr. White was asked what there was 
to prevent a policyholder from can- 
celling his contract at any time and tak- 
ing advantage of the insurance company 
on the matter of premium, where the 
policy provided for two different rates 
of loss payments for busy and dull sea- 
sens. of the year. The case of a can- 





JAMES B. LEEDOM 
MEMBER NATIONAL EXECUTIVE COM- 
MITTEE 


Milwaukee 


ning factory was cited. Here the policy- 
holder was entitled to $200 a day dur- 
ing certain months of the year and to 
$50 a day during other months of the 
year. If the policy was taken at the 
beginning of the period that $200 a 
month was payable and then can- 
celled at the close of that period the 
company would carry more liability 
with less remuneration than it would 
if the policy was in force a like period 
of time during the season in which $50 
a day were payable. Mr. White an- 
swered that no method of meeting such 
a contingency had been figured out, 
and he said that the experience of the 
New York Underwriters had been that 
no policy of this kind had ever been 
cancelled. 

While new use and occupancy rates 


for fire insurance have been worked out 
the scehdule for use and occupancy 
tornado rates has not yet been pro- 
mulgated. This and a schedule for use 
and occupancy explosion rates may fol- 
low iater. 

The past experience is used only in 
adjusting losses where there is a par- 
tial suspension of business. It is not 
necessary where there is a total loss 
and the concern has not been over- 
insured. 

While much sprinklered business is 
being written under valued use and 
occupancy policies, the majority of use 
and occupancy contracts outstanding 
carry nonvalued forms. The granting 
of valued forms to sprinklered risks 
and the refusal of such forms to un- 
sprinklered risks cannot be justified. 

While the good forms provided by 
the company for writing use and occu- 
fancy insurance express a number of 
the fixed charges covered, they do not 
express all of the fixed charges of all 
risks. As many more that can be put 
into the form will help the policyholder 
and the company, because on those 
there can be no trouble in case of loss. 

* * x 


A concern earning no net profit has 
nothing to insure under a use and occu- 
pancy contract. It could insure its fixed 
charges under a fixed charges policy, 
but unless he earns a net profit he 
should receive no income as net profits 
in case of suspension of business. 

The use of the words “gross profits” 
in the use and occupancy form leads 
policyholders to believe that they are 
covered for something that they should 
not be covered and naturally creates 
at least a passive moral hazard. The 
use of the words “net profits” has the 
psychological advantage of not mislead- 
ing the public. 

The acceptance or the refusal of use 
and occupancy under term policies is a 
company matter. The company should 
arrange their daily reports so that they 
can examine each annually, whether 
written on an annual or a term policy. 
There is probably not a great deal of 
objection to the term contract. How- 
ever, every risk on which the use and 
occupancy is carried should be looked 
at at least once a year with the latest 
commercial credit reports as a guide. 
Any concern can go out of the class 
eligible for use and occupancy insur- 
ance in a year’s time. 


When a man enters a crowded street 
car he doesn’t jump off, walk and curse 
his luck. He grabs a strap and hangs 
on. Sooner or later passengers drop off 
and then comes his turn. The business 
world is very much like a crowded car.— 
Kaufman. 
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A CATCH IN IT 


A woman, wearing an anxious expres- 
sion, called at an insurance office one 
morning. 

“I understand,” she said, “that for five 
dollars I can insure my house for a 
thousand dollars in your company.” 

“Yes,” replied the agent, “that is right. 
If your house burns down we pay you one 
thousand dollars.” 

“And,” continued the woman, anxiously, 
“do: you make any inquiries as to the 
origin of the fire?” 

“Certainly,” was the reply, “we make 
the most careful inquiries, madam.” 

“Oh!”—and she turned to leave the 
office—“I thought there was a catch in it 
somewhere.” 
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chedule Rating 


And Its Relation 
to the Local Agent 


BY H, G. HIX, SPECIAL AGENT AND ENGINEER, THE NECKERMAN AGENCY, MADISON, WIS. 


about schedule rating it is a little 
difficult to advance any new thoughts 

or theories. It appears that most articles 
of explanation are just about as technical 
and hard to understand as the rating 
schedule itself, so I will not attempt to go 
into details as to the method of operation 
of any particular schedule, but will en- 
deavor to give an everyday illustration of 
how insurance rates are made and how 
they can be influenced either up or down 
by the individual conditions of each risk. 
As practically all of my experience has 
been with the Analytic System for the 
Measurement of Relative Fire Hazard by 
A. F. Dean, more commonly known as 
the “Dean Schedule,” any mention in this 
article of rating schedules will refer to 
this book. By way of parenthesis I might 
say that in my opinion this book is the 
most complicated, technical, and yet edu- 
cative, book that was ever written, with 
the possible exception of the Holy Bible, 
if I might be allowed to refer to the more 
Holy books. But since I have referred to 
the Bible it occurs to me that the Dean 
Schedule is in many ways similar to the 
Bible. In the first place, it is like the 
Bible in that you cannot read it from 
cover to cover and gain very much from 
what you have read. Neither can you gain 
much by memorizing all or any certain 
portion of it. You must study each word, 
each line, each paragraph, each page, and 
each chapter, link them all together and 
then live and practice them every day. 
No person can be a successful rater who 
makes rates one week and then diverts his 
attention the next week to other lines of 
activities. In other words, he must work 
with the schedulé every day and sleep 
with it every night. In the second place, 
the Dean Schedule is like the Bible in 
that the elimination of any small portion 
of it would make the book incomplete. 


S O much has been said and written 


HE Neckerman Agency of Madison, Wis., following up its slogan of “Insurance 


Service,’ has employed H. 


G. Hix, formerly Madison branch manager of the 


Wisconsin Inspection Bureau. Mr. Hix has been in the game fo? several years and 
has developed knowledge that will enable the Neckerman Agency to give unexcelled 
service to all of its clients, including its local agents, throughout the state. 

The Neckerman Agency has attracted much attention in the state during the last 
year or two for its aggressiveness and rapid advancement. All lines of insurance are 
handled, the foremost of which are fire, health and accident, auto liability and com- 


pensation. 


Already much good work has been done in the matter of securing improvements 
which ultimately, of course, reduce the fire loss and the rate. One special feature of 
service offered by this agency is the cooperation with the architects, contractors and 
owners of prospective new buildings. Plans and specifications are gone over carefully 
and suggestions made for changes which will have a tendency to hold the rate down. 


Each little note and each big word has its 
effect upon the final results. 


SINCE I am apparently writing a Sun- 
day School lecture, I am going to use 
as an example the theory that the making 
of a fire insurance rate is the same as the 
making of ones character, since the as- 
sured can make his rate just what he 
wants it to be, the same as he can make 
his own character. Every one-story brick 
building in a town having fire protection 
grading 4th class takes the same basis 
rate, the same as every new born babe 
starts with a pure, innocent mind. The 
individual assured, of course, cannot be 
held responsible for the classification of 
his town as regards the fire protection, 
neither can a babe be responsible for the 
good or the bad he inherits from his par- 
ents. All babes start with the same breath 
of life, and as each day and each year 
carries them nearer manhood and woman- 
hood, their characters are moulded ac- 
cording to their home conditions, their 
social conditions, their playmates, their 
companions, their occupations, their liter- 
ature, etc.. etc. As said before, each one 
story brick building in a 4th class town 
starts with the same basis rate, then the 
rate is increased according to height, area, 
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wall thickness, parapets, skylights, ceil- 
ing, stairways, elevators, exterior attach- 
ments, occupancy and last, but not least, 
exposure. There are many other items 
considered in figuring rates, but these are 
the principal ones. 


HE relation of the Dean Schedule to 

the local- agent, of course, means the 
service the local agent is able to give to 
the assured with a knowledge of. the 
schedule. Since most insurance of today, 
especially in the larger cities, is sold on 
the basis of “Service,” the local agent 
must provide himself with the ways and 
means by which he can give the assured 
the proper service. On account of the 
great financial stress under which most 
assureds are laboring at the present time, 
due to the great world war, the struggle 
for democracy, the fight for unselfish na- 
tion-wide conduct, they are anxious to be 
shown where they can reduce the fire haz- 
ard of their risk and ultimately reduce 
their insurance rate. I have known cases 
where an assured was able to secure the 
basis rate as a final rate by erecting his 
building according to specifications fur- 
nished by one familiar with schedule 
rating. 


[|X starting the erection of a new build- 
ing the location should be the first 
item considered. Care should be taken 
not to select a lot in the center of a row 
of frame buildings, especially when same 
are occupied by hazardous occupancies 
such as automobile garages, livery stables, 
dry cleaning establishments, etc. If it is 
imperative that such a location be select- 
ed, blank fire walls should be used on each 
side. If window openings are essential 
for light and ventilation, wired glass, 
metal frame windows should be provided. 
Tin-clad shutters are permissable, but the 
first mentioned protection is more prefer- 
able. A blank brick wall exposed within 
15 feet and 20 feet by a frame building of 
ordinary size receives a wall — damage 
charge and where shutters or wired glass 
windows are used the wall damage charge 
is increased 4 to %, according to the fire 
protection of the town. Where the blank 
wall is used, skylights are often provided 
to give light and ventilation. In this case 
wired glass in metal frames should be 
used in the skylights to prevent flying 
burning timbers from falling through and 
to prevent the ordinary thin glass from 
breaking and falling out, thus causing a 
draft, when the fire is on the interior of 
the building. Metal or plastered ceilings 


should be used in lieu of wooden ceilings. 
Stairs and elevators should be in stand- 
ard shafts with automatic trap or vertical 
doors. Heating boilers should be in a 
fireproof room with automatic fire doors. 
No exterior wooden attachments should 
be permitted, such as back wooden porches 
and stairs, ornamental cornices, elevator 
roof houses, etc. Walls should be of 
standard thickness, sufficient to carry the 
weight of the floorsy according to the 
height of the building. Well burned solid 
brick should be used and not substituted 
by hollow tile or hollow concrete block. 
If an addition to a brick building is neces- 
sary, the addition should be constructed 
of like material as main building. If a 
frame addition is erected, standard auto- 
matic fire-doors should be installed on 
each side of the opening in the brick divi- 
sion wall.. 

Besides the numerous features of con- 
struction and exposure, the interior haz- 
ards, such as occupancy and private pro- 
tection have a material effect upon the 
rate. Storage of gasoline, stovepipes 
through partitions, chimneys on brackets, 
stoves on unprotected wood floor, storage 
of quantities of waste paper, etc., are all 
considered when promulgating a rate. 
Credit is allowed for fire extinguishers, 
barrels and pails, standpipes and hose. 
watchman service, etc. 

The motto and watchword of all aggres- 
sive enterprises of today is “Service” and 
the local agency that is equipped to give 
“first aid” in the above matters is sure 
to go “over the top.” 


COMMITTEES 
That Did the Work 


Committees appointed by President 
Hoffman to perform various duties inci- 
dent to the annual meeting of the Wis- 
consin association were constituted as 
follows: 

COMMITTEE ON RESOLUTIONS: 
John Manson, Wausau, Chairman; J. N. 
Hobbins, Madison; Mrs. John West, Osh- 
kosh; Walter Hartshorn, Waukesha; G. 
Y. Wilkinson, Milwaukee. 

COMMITTEE ON CONSTITUTION : 
J. B. Leedom, Milwaukee, Chairman; E. 
H. Palmer, Antigo; C. F. Hibbard, Mil- 
waukee. . 

AUDITING COMMITTEE: Henry 
Schwake, Two Rivers, Chairman; Miss 
Mable Downie, Merrill; G. A. Strassen, 
Mayville. 

NOMINATING COMMITTEE: Her- 
man Pfeil, Milwaukee, Chairman; J. D. 
Carr, Oshkosh; Ray Chartier, Wausau. 


Good Scent 

Two pals, both recently wedded, were 
comparing the merits of their wives. 

“Ah, yes,” said George, who was still 
very much in love, “my little woman is 
an angel! She couldn't tell a lie to save 
her life!” 

“Lucky bounder!” said Samuel, sigh- 
ing. “My wife can tell a lie the minute 
I get it out of my mouth!” 








sickness without extra charge. 








WHO’S WHO IN WISCONSIN 


The Time Insurance Company collected nearly one-fifth of the Accident and Health premiums collected by 
all companies in Wisconsin in 1917, and over $100,000 more in premiums than its nearest competitor. 


The ‘“‘Time” issues both Industrial and Commercial policies. Industrial policies pay for the first week’s 


Commercial policies cover everything and pay for the whole period of disability 
until death or recovery, whether one day, one week, one year, or to the end of a lifetime. 


An attractive proposition for whole or part time salesmen of good repute who want to work in Wisconsin. 


THE TIME 
INSURANCE 
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A Weekly Newspaper of Insurance Plus 





When youinvest $3.00 in a year s subscription to The National Under- 
writer the return to you is a weekly newspaper of insurance plus. 


Under the heading of ‘Plus’ come many things, any one of which is 
often worth more than the annual premium asked for the paper. 


What are some of these things? 


FIRST—Ten or more special issues a year, all worth reading, studying and preserving. 


SECOND—The new “Agents Educational Magazine Supplement” which appeared for 
the first time July 11 and will be published from time to time in the future 
as an integral part of regular issues; each supplement will contain eight or 
moré pages of live information, valuable in the conduct of the local business. 


THIRD—tThe Pointers Service. This is a time tried and frequently tested part of 
service rendered the business as a whole by The National Underwriter. 
Through the Pointers Department any subscriber may submit any question 
regarding insurance which he wishes. The answer will be secured from, 
or the inquirer referred to, an authoritative source of information. No charge 
additional to the subscription price is made for this service. 


The regular news service of The National Underwriter is without a 
peer. The National Underwriter gathers its news first hand through 
more than 200 representatives and delivers to its subscribers such 
news ahead of all others. 


Among the valuable news features are helpful suggestions and in- 
formative matter based on interviews with insurance men who know. 


The newspaper and the plus service cost together less than six cents 
a week. 


THE NATIONAL UNDERWRITER 
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Sketch of F. C. White and his-Great- Work 


NEW YORK, July 15.—To Fred C. 
White, a member of the firm of A. & J. H. 
Stoddard, general agents for the New 
York Underwriters, is now justly awarded 
the credit for having coined the phrase 
“Business Interruption Indemnity,” as de- 
fining the form of insurance previously 
written under the non-expressive title of 
“Use and Occupancy.” 

As a field man Mr. White became: es- 
pecially interested in this particular kind 
of protection years ago, and appreciated 
the opportunity it afforded the wide 
awake local agent to increase his in- 
come and strengthen his hold upon his 
clients at the same time. ; 

In drafting a policy form Mr. White 
was confronted with the fact that no 
court had ever defined “Use and Occu- 
pancy Insurance” and wide diversity of 
opinion as to its application existed among 
underwriters themselves. 

Definition Is Given 


To remove all doubt in the matter and 
to permit of proper judicial review in 
the event of litigation, Mr. White pre- 
pared the following clear definition of 
the coverage, which is now, and for the 
past nine years has been, the initial para- 
graph in the “Business Interruption In- 
demnity” policies issued by the New York 
Underwriters: 
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“It is understood and agreed that the 
term ‘use and occupancy’ as herein used, 
shall be construed to mean net profits; 
general maintenance, to the extent of 
taxes, heating and lighting; legal liabil- 
ity of assured for royalties; and salaries 
and wages of such employes as must be 
retained in order to properly resume op- 
erations, as follows.” 

Like so many other forms of protec- 
tion now freely written in this country, 
the idea of indemnifying against loss of 
profit was not new, such insurance having 
been issued in rather crude form in Lon- 
don over a century ago. 


New York Underwriters Form 


As business interruption insurance is 
growing in popularity here, the contract 
form as issued by the New York Under- 
writers will be interesting to the agency 
fraternity and is presented herewith: 
BUSINESS INTERRUPTION INDEMNITY 

(Use and Occupancy Insurance) 

Deke seanie se On the use and occupancy 
of the buildings, and the machinery 
SHOPCIM, BICURTOA BE o.nieivkia.ssse0seee sees 
Se ODIO Oe 66554555 sce nono kowsaseas 

It is understood and agreed that the 
term “use and occupancy,” as herein 
used, shall be construed to mean net 
profits; general maintenance, to the ex- 
tent of taxes, heating and lighting; legal 
liability of assured for royalties; and 
salaries and wages of such employes as 
must be retained in order to promptly 
resume operations, as follows: 

The conditions of this contract of in- 
surance are that if, by fire occurring dur- 
ing the period of time named herein, the 
said buildings and machinery thereof, or 
either of them or any part thereof, shall 
be destroyed, or so damaged by fire as 
to entirely prevent the production of 
goods, this company shall be liable for 
actual loss sustained under terms of the 
preceding paragraph, at a rate not ex- 
ceeding $ per day, for each 
working day of such prevention; and if, 
by fire occurring during the period of 
time named herein, the ability to pro- 
duce the full daily average of goods be 
impaired, but not destroyed, then shall 
this company be liable per day for said 
actual loss sustained, in such proportion 
of a sum not exceeding $......... as the 
product so prevented from being made 
bears to the full daily average product, 
it being understood and agreed that for 
the purpose of this insurance the aver- 
age daily product for the ........ days 
next preceding date of fire will be con- 
sidered the full daily average product. 

It is understood and agreed that, in the 
event of loss, the compensation shall 
commence on date of such loss and cover 
such time (not limited by the expiration 
of this policy) as may, with the exercise 
of due diligence and dispatch, he neces- 
sary to replace the above-described prop- 
erty to the condition which existed at 
the time of loss; loss to this company in 
no case to exceed the amount named 
herein. 


Resumption of Operations 


It is understood and agreed that as 
soon as practicable after any loss the 
insured shall resume complete or partial 
operation of the property herein named, 
or shall make use of other property, if 
obtainable, if by so doing the amount of 
loss hereunder shall be reduced; and in 
the event of the insured continuing busi- 
ness (in whole or in part) at some other 
location, or using other property during 
the time occupied in repairing or recon- 
structing the building named herein, the 
net profits so earned shall be deducted 
from the amount that under the terms of 
this policy would otherwise be recover- 
able by the insured. 

The liability hereunder shall not ex- 
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ceed the amount of insurance by this 
policy, nor a greater proportion of any 
loss than the insurance hereunder shall 
bear to all insurance, whether valid or 
not, covering in any manner the loss in- 
sured against by this policy. 

It is a condition of this insurance that 
this company shall be liable for no 
greater proportion of any loss than the 
amount of this policy bears to the 
amount of loss which would be incurred 
by a total suspension of operations of 
all properties herein described during the 
entire year, beginning ‘with date of fire. 

It is a condition of this insurance that 
no liability is assumed on account of 
damage to the finished product or for the 
time required to reproduce any finished 
product which may be damaged. 

It is a condition of this insurance that 
the insured shall not be entitled to com- 
pensation on account of delay which may 
be occasioned by any ordinance or law 
regulating construction or repair of 
buildings, or by the suspension, lapse, or 
cancellation of any license, or for any 
other consequential damage. 


Surplus Machinery or Duplicates 


Surplus machinery or duplicate parts 
thereof, equipment or supplies, and (if 
covering replacement of stock) surplus 
or reserve stock which may be owned, 
controlled, or used by the insured, shall 
in the event of loss be used in placing the 
property in condition for operation. 

In case the assured and this company 
are unable to agree as to any question 
affecting the amount of loss under this 
policy, the same shall be determined by 
appraisers in the manner provided by 
the policy to which this form is attached, 
the provisions of which policy shall gov- 
ern in all matters pertaining to this 
insurance, except as herein otherwise 
provided. 

It is understood and agreed that the 
word “day” or “working day,” as used 
in this contract, shall be held to cover a 
period of twenty-four (24) hours. 

Then follow clauses giving permit for 
alterations and repairs, extra hours 
work, other insurance. The usual elec- 
trical clauses are also given. ie 

The foregoing includes the conditions 
demanded under the rules of both East- 
ern and Western Unions. For a time 
the requirements of the two organizations 
markedly differed in certain particulars, 
but gradually these were made to har- 
monize and within a short time it is ex- 
pected complete uniformity will be had, 
even as to detail. 

The business will now be rated under 
schedule, which gives credit for the use 
of standard and easily replaceable ma- 
chinery and equipment, and penalizes for 
its absence. As a general proposition the 
rate upon business interruption indemnity 
works out close to 80 percent of the pre- 
mium charged for the fire risk upon the 
plant covered. 


Mr. White’s Record 


Mr. White is one of the quiet type, 
and if his accomplishments in life de- 
pended upon his telling them, they would 
be forever unknown. But if he works un- 
ostentatiously, he also works constantly, 
and to such effect that he is today regarded 
as one of the best posted men in con- 
nection with sprinklered and kindred 
branches of insurances. 

Beginning his underwriting career with 
the Buffalo Board he made field inspec- 
tions for that organization for nine years, 
until called to the Underwriters’ Associa- 
tion of the Middle Department as its chief 
engineer, which post he filled most ac- 
ceptably for three years, when he left 
to take the western New York special 
agency for the New York Underwriters. 
Here his work was of such character as 
to induce his appointment as manager of 
the sprinklered risk department at the 
head office; this promotion in turn being 
followed by that of executive special agent, 
and some three years ago, to firm mem- 
bership. 





Attitude of Agents 
Toward the Surcharge 





COLUMBUS, O., July..14—To the 
Editor—It is regrettable to note that 
there are a few in Ohio who claim to be 
insurance agents and yet when something 


comes up of vital importance to all the 
companies and which, at the same time, 
puts a little tax on their judgment and 
common sense they see nothing except 
the personal inconvenience that they 
imagine is going to arise. 

Any agent who pretends to know 
anything at all about the insurance busi- 
ness knows that the additional financial 
burdens that have been put on the com- 
panies are nothing less than abnormal 
and they know, too, that unless com- 
panies can collect enough to pay ex- 
penses and losses they have got to quit. 

There are some, however, who see, 
or pretend to see, that the collection of 
a war surcharge during the war pe- 
riod is nothing more or less than a 
hold-up on the part of the companies. 
If they would keep such unreasonable 
ideas to themselves it would not be 
quite so bad, but they don’t hesitate to 
express themselves before property 
owners who know nothing about the 
intricacies of the fire insurance busi- 
ness and, naturally, assume that when 
a local agent “shoots off his mouth” he 
knows what he is talking about. 

This class of agents have absolutely 
no thought or regard for a single thing 
beyond the dollars and cents they ex- 
pect to collect in the way of commis- 
sions and which they could not pos- 
sibly hope for, were it not for the prac- 
tically free capital that their companies 
furnish. 

I hope that if this communication 
happens to meet the eye of such 
thoughtless agents they will try to 
Square themselves around and give 
their companies something like a fair 
deal when called upon to explain—if 
necessary—why the collection of this 
war surcharge is temporarily an abso- 
lute necessity. 


SPECIAL AGENT. 


JamesF. Joseph 


Urg es Co-operation 


_James F. Joseph, special representa- 
tive of the governing committee of the 
Union, spoke on the relations between 
the agent and his company. The an- 
tagonism of the past, he said, is 
disappearing, as is evidenced by the in- 
creasing number of conferences be- 
tween the company and agency men. 
Antagonism, said Mr. Joseph, is inher- 
ent in man. Everything new is disap- 
proved. Agents and companies alike 
formerly were antagonistic to automatic 
sprinklers. Then there was antagonism 
to the Analytic. System of Measuring 
the Relative Fire Hazard. Next there 
was antagonism to adjustment bureaus 
and antagonism to uniform forms and 
here recently antagonism to the audit 
system. Where these new ideas came 
from the companies the antagonism to- 
wards them developed antagonism on 
the part of agents towards companies. 
But the old feud of twenty-five years 
standing is being wiped out. 

These differences as between com- 
panies and agents were all a mistake 
and an even greater mistake was the 
airing of these differences before the 
public. Many agents took the inde- 
fensible position of criticising their 
companies. There they stood before 
the public criticising and questioning 
both the wisdom and integrity of the 
companies which they represented. 
How could they expect the public to 
have confidence in those companies if 
they, their representatives, had no 
confidence in them? 

Mr. Joseph quoted some of the re- 
marks previously made by Mr. Miller 
on the subject of the crisis impending 
at this time and the dangers that it 
holds for insurance. He said that a 
united front must be presented to the 
public and that no unessential legisla- 
tion should be sought at this time. 


Don’t hit a man if you can honorably 
avoid it, but if you do hit him, put him 
to sleep.—Roosevelt. 
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PARTIAL LOSSES UNDER 
Use and Occupancy 


Underwriters disagree as to the 
method of measuring partial loss under 
use and occupancy forms. Most of the 
companies require a stipulated period 
on which losses may be predicated. 
The New York Underwriters, which has 
had a long and extended experience in 
writing business interruption indemnity 
uses this phrase: “It being under- 
stood and agreed that for the purpose 
of this insurance the average daily 
product for the......days next preced- 
ing date of fire will be considered the 
full daily average product. 

In the form recommended by the 
uniform forms’ committee for adoption 
this-period of partial loss basis is en- 
tirely eliminated the matter being left 
open for adjustment. 


How Loss Is Adjusted 


A representative of the home office 
of the New York Underwriters in 
speaking of this clause in its policy 
says that, “When the subject is-consid- 
ered, however, the fact that a period 
previous to the fire is used in our form, 
together with many others, should not 
be considered as qualifying the ability 
of the assured to collect for actual loss 
sustained, as it does not do so. We 
assume that any intelligent adjuster 
who might be engaged in arriving at a 
partial loss under a policy bearing our 
form would first arrive at the full ac- 
tual loss that would have been sus- 
tained by the assured had the plant 
been entirely prevented from operat- 
ing. This figure having been fixed it 
would next become necessary for him 
to decide what proportion of the per 
diem sum arrived at would be due the 
assured for partial loss. 

Furthermore, this representative in 
speaking to the same subject said that 
when a policy is written, the assured 
is always allowed to nominate the pe- 
riod which he desires to have taken as 
representing the average condition 
prior to a loss. Under the rules this 
period cannot be less than 30 days. As 
has been stated under the New York 
Underwriters’ form a blank is left for 
the number of days. 


Method of Adjustment 


In referring to the methods of ad- 
justment this representative says: “If 
for example, the loss in question were 
on an automobile factory and it was 
demonstrated that during the period 
before the fire an average of 50 auto- 
mobiles a day were made and that after 
the fire it was estimated that in the 
crippled condition of the plant only 25 
automobiles could be made, the as- 
sured would be entitled to 25/50ths or 
one-half of the per diem sum (not ex- 
ceeding the per diem amount named in 
the policy), which he would have been 
entitled to had the plant been entirely 
prevented from operating. To us this 
seems an entirely equitable method of 
measuring a partial loss. It acts as a 
substantial equivalent of a coinsurance 
clause for the individual company al- 
though it does not require the assured 
to carry full insurance. 

Speaking further this representative 
says his experience tells him that most 


people in considering this clause have 
back in their minds the thought that 
it requires that the adjuster shall ar- 
rive at the measure of total loss by the 
experience of the period prior to the 
fire made in the policy. This is not so, 
he asserts, as that period is simply a 
measuring stick to determine what por- 
tion of actual loss would have been sus- 
tained had the plant been entirely pre- 
vented from operating and to which the 
assured would have been entitled 
through a partial shut-down. 


Distinct Advantage Seen | 


He thinks the method has the follow- 
ing distinct advantages: 

1. The assured nominates’ the aver- 
age time prior to the fire and he is 
best qualified to determine that point. 

2. The condition is positive and 
therefore not subject to personal opin- 
ions and dispute. 

Some underwriters say that if a pe- 
riod is stipulated on which the daily 
loss is to be based it becomes practi- 
cally a valued form. According to this 
representative of the New York Under- 
writers the partial loss clause in ques- 
tion in no sense makes the contract a 
valued one. On the contrary it pro- 
vides for an equitable adjustment on 
the basis of the actual loss sustained. 

Under most forms of use and occu- 
pancy the liability of the company 
is measured “for an amount not ex- 
ceeding $....... . per day.” It is con- 
tended by some to be a valued form. 
To obviate this the New York Under- 
writers’ phraseology reads, “At a rate 
not exceeding $...... per day.” 

In adjusting use and occupancy 
losses a different method of procedure 
is followed from adjusting fire losses. 
For instance if there is a partial fire 
loss a contractor can be secured who 
will repair the damaged parts and send 
in his bill. It would not be necessary 
to ascertain the total loss before arriv- 
ing at the partial loss. In use and oc- 
cupancy adjustments the total loss 
must be ascertained first before the pro- 
portionate partial loss can be arrived at. 
rived at. 


Definition of Use and Occupancy 


Cc. C. Taylor, manager of the Central 
Actuarial Bureau of Chicago, in his talk 
before the Chicago Fire Insurance Club, 
stated that in his opinion there should 
be some definition of use and occupancy 
in the form showing precisely what it 
covers. He felt that by defining the term 
or making it comprehensive there would 
be in the mind of the assured exactly 
what was being covered. In addition to 
the net profits use and occupancy covers 
fixed expenses. The New York Under- 
writers in its form states that use and 
occupancy shall be construed to mean 
net profits; general maintenance to the 
extent of taxes, heating and lighting; 
legal liability of assured for royalties; 
salaries and wages of such employes that 
must be retained in order to promptly 
resume operations. 

The Fidelity-Phenix in its advertising 
matter defines use and occupancy as net 
profits, taxes, rent, advertising contracts, 
royalties, interest on notes and bonds, 
cost of lighting, heating, watchman and 
other maintenance charges during the 
period of suspension by fire. Of course, 

it a definition were given it would have 





USE AND OCCUPANCY INQUIRY 





ested by your comprehensive ar- 

ticles on use and occupancy in- 
surance. No doubt there is a great field 
for this form of coverage and we are 
attempting to spread the gospel. 

However, our attempts to cover lines 
that have been secured by our office 
have been disappointing and annoying 
inasmuch as a flock of telegrams order- 
ing cancellation generally follow the 
daily reports because certain companies 
have recently prohibited this class and 
others are limited. 

Have you at your disposal any infor- 
mation in pamphlet form or clipping 
which would help us in placing lines 
with standard companies without 
blindly sending the daily reports and 
cancelling and rewriting? What com- 
panies are writing this class freely and 


what are the limitations imposed by 
others? 


O UESTION—We have been inter- 


Answer—Regarding use and occupancy 
insurance, will say that you Place before 
us a mighty hard nut to crack. There 
are just as many views regarding this 
form of indemnity as there are under- 
writers. They differ on some of the most 
vital parts of aform. There is not much 
literature regarding this class of insur- 
ance. In our issue of April 4, we print 
a series of questions that have been got- 
ten up tentatively by the Uniformity As- 
sociation which will give you the line of 
inquiry that should be directed towards 
@ prospect in order to get information 
for the underwriter or inspector. Fur- 
thermore we are printing in that issue 
the form that has been tentatively agreed 
upon by the uniform forms committee. 
Underwriters will differ as to this form 
but we will say that it is conservative 
and safe. 

* * * 

In soliciting use and occupancy insur- 
ance our first suggestion would be that 
you only seek concerns of unquestioned 
profit earning capacity which have an 
established reputation and record. Some 
companies will not write a concern un- 
less it has been in business a year. 
Others will reduce that period if the 
people have a good rating and seem to 
possess more than average ability. 

In the second place, the risk should be 
above the average physically if it is not 
a sprinklered risk. The market on non- 
sprinklered business is rather limited. 
Some companies draw the line sharply 
between sprinklered and unsprinklered 
risks when it comes to use and occu- 
pancy and will not write unprotected 
business. 

* * ok 

In the third place, a concern should en- 
joy a strong commercial rating. 

In the fourth place, the contract should 
be written according to proper standards 
and methods. This of course applies to 
the form. Most companies now do not 








to be comprehensive enough to apply to ~ 


all risks. 


want a valued form. They do not want 
a form which will place the maximum 
daily liability at more than one three- 
hundredth part of the face of the policy. 
Then the rate must be adequate. If pos- 
sible the risk should be rated according 
to the new rating schedule which we 
published in our issue of March 14. The 
local agent or field man could apply a 
schedule for a non-manufacturing risk. 
The bureau would be asked to specifically 
rate a manufacturing risk. 

Your form should include the rules 
adopted by the Western Union and West- 
ern Insurance Bureau which you will find 
in your book of rules. These should be 
embodied in every form. 

You realize the danger of moral hazard 
in a use and occupancy risk unless the 
assured enjoys a reputation of unques- 
tioned probity. You should be well satis- 
fied in your own mind as to his character 
and business record and _ reputation. 
Ascertain the prospects for his business. 
Many risks are turned down because the 
form is wide open or ambiguous. Study 
diligently the criticism of your com- 
panies on risks you submit and are 
turned down. Have them send a form 
that meets their approval. : 

Have Full Fire Line 

Perhaps one of the main difficulties 
met by local agents in endeavoring to 
Place use and occupancy is that their 
companies have a full fire line on the 
risks. Most of the companies in fixing 
their lines include straight fire and use 
and occupancy in their net retentions. 
For instance, if a company will take 
$20,000 met on a risk, that must include 
both the straight fire and use and occu- 
pancy. If, therefore, a company feels 
impelled to take on use and occupancy 
after its fire line is exhausted, it will 
either reinsure the use and occupancy or 
part of its fire line in order to bring the 
maximum down to the $20,000. 


Afraid of Conditions 

Many of the smaller and medium size 
companies are very limited in their use 
and occupancy acceptances, feeling afraid 
of modern conditions, where large profits 
are being made, the uncertainty as to 
when the war will end and what will be 
the after effects. The great boom in use 
and occupancy is due to manufacturing 
that is directly or indirectly concerned 
with the war. Underwriters see a large 
moral hazard in connection with use and 
occupancy if there is a break in the 
market and a concern finds that it is 
compelled to do business at greatly re- 
duced profits or even at a loss. 

In their underwriting of explosion in- 
surance, companies follow a different 
procedure than with use and occupancy. 
They will take a large explosion line in 
addition to their straight fire insurance 
and really underwrite as if the two were 
entirely independent risks. They do not 
figure that they can get a total loss on 
either fire or explosion. If the explosion 
is the cause of the fire and it can be 
proved, the explosion policies are liable 
and the fire policies only cover loss di- 
rectly due to the fire. If the fire causes 
the loss the explosion policies are not 
liable even if explosion should ensue. 
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__ in charge of the best claim adjuster in this State. 
with. Write for terms—you will find them right. 
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STRONG American Accident and Health Insurance Company organized under the laws of the 


This Company is under competent management. 


The claim department is 
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CONCORDIA SERVICE 
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GUSTAV WOLLAEGER, JR., President 


SYNONYMS 
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NET PREMIUM CAPITAL 


$756 289.55 (1905) $200,000 SPRINKLER 
FIRE sisters LEAKAGE 
$829,600.94 (1906) 300,000 
LIGHTNING aren 
$1,139,255.44 (1912) 600,000 OCCUPANCY 


TORNADO 


$1,715,740.82 (1917) 750,000 RENTS, MARINE 


COPA FIRE INSURANCE COMPANY 
MILWAUKEE, WIS. 


FRANK DAMKOEHLER, Secretary 
WILLIAM E. WOLLAEGER, Assistant Secretary 
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